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Makers of the Flaé 


| Flag Day, June 14, 1927 | 


This morning as | passed into the 
Land Office, The Flag dropped me a 
most cordial salutation and from its 
rippling folds I heard it say: ‘“‘Good 
morning, Mr. Flag Maker.” 

“| beg your pardon, Old Glory,” I 
said, “‘aren’t you mistaken? [am not 
the President of the United States, 
nor a member of Congress, nor even 
a general in the army. I am only a 
Government clerk.”” ‘I greet you 
again, Mr. Flag Maker,” replied the 
gay voice. “I know you well. You 
are the man who worked in the 
swelter of yesterday straightening out 
the tangle of that farmer's homestead in Idaho, or 
perhaps you found the mistake in that Indian contract 
in Oklahoma, or helped to clear that patent for the 
hopeful inventor in New York, or pushed the opening 
of that new ditch in Colorado, or made that mine 
in Illinois more safe, or brought relief to that old 
soldier in Wyoming. No matter which one of these 
beneficent individuals you may happen to be, | give 
you greeting, Mr. Flag Maker.” 

I was about to pass on, when The Flag stopped 
me with these words: 

“Yesterday the President spoke a word that made 
the future of ten million peons in Mexico; but that 
act looms no larger on the flag than the struggle 
which the boy in Georgia is making to win the Corn 
Club prize this summez. 

“Yesterday the Congress spoke a word which will 
open the door of Alaska: but a mother in Michigan 
worked from sunrise until far into the night, to give 
her boy an education. She, too, is making the flag. 

“Yesterday we made a new law to prevent finan- 
cial panics, and yesterday, maybe, a school teacher 
in Ohio taught his first letters to a boy who will one 
day write a song that will give cheer to millions of 
our race. We are all making the flag.” 

‘“‘But,”’ I said impatiently, “these people were only 
working!” 

Then came a great shout from The Flag: 

“The work that we do is the making of the flag. 








“IT am not the flag; not at all, | am 
but a shadow. 

“| am what you make me, nothing 
more. 

“| am your belief in yourself, your 
dream of what a People may become. 

“Il live a changing life, a life of 
moods and passions, of heart breaks 
and tired muscles. 

‘‘Sometimes | am strong with pride, 
when men do an honest work, fitting 
the rails together truly. 

‘Sometimes | droop, for then pur- 
pose has gone from me, and cynically 
I play the coward. 

“Sometimes | am loud, garish, and full of that ego 
that blasts judgment. 

‘But always, I am all that you hope to be, and have 
the courage to try for. 

“IT am song and fear, struggle and panic, 
ennobling hope. 

“IT am the day's work of the weakest man, the 
largest dream of the most daring. 

“I am the Constitution and the courts, statutes and 
the statute-makers, soldier and dreadnaught, drayman 
and street sweep, cook, counselor, and clerk. 

“IT am the battle of yesterday, and the mistake of 
tomorrow. 

“I am the mystery of the men who do without 
knowing why. 

“Il am the clutch of an idea, and the vensened 
purpose of resolution. 

‘I am no more than you believe me to be and | am 
all that you believe | can be. 

‘I am what you make me, nothing more. 

“| swing before your eyes as a bright gleam of 
color, a symbol of yourself, the pictured suggestions 
of that big thing which makes this nation. My stars 
and my stripes are your dreams and your labors. 
They are bright with cheer, brilliant with courage, 
firm with faith, because you have made them so out 
of your hearts. For you are the makers of the flag 
and it is well that you glory in the making.” 


and 


Delivered on Flag Day, 1914, before the employees of the Department of the Interior, Washington, D. C 


by Franklin K. Lane, Secretary 


of the Interior. 
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Announcement 


The James D. Lacey Company 


to better serve clients in Southeastern 
territory has opened an office in the 


Barnett National Bank Building, 
JACKSONVILLE, FLORIDA 


The Manager in charge will be 
Mr. Sherwood J. Hall. 





Affiliated with 


James D. LA C E Y & 0. 


Timber Land Factors 














Flooring With Extra Sales Point 


The nail groove in Bigelow Brand Maple, Birch 
and Beech Flooring is a proven sales getting point. 
Many dealers find they can get a dollar or two 
more profit per thousand on it. Order some of 
the following and test out Bigelow Brand flooring. 


3 M—25/32x1%4" No. 1 Maple Flooring, Standard 


Lengths. 

25 M—25/32x2” Clear Maple Flooring, Standard 
Lengths. 

50 M—25/32%21%4" Clear Maple Flooring, Standard 
Lengths. 

50 M—25 /32021%" No. 1 Maple Flooring, Standard 
Le ngths. 

50 M—25/32x2%”" Factory Maple Flooring, Standard 
Lengths. 

530 M—33/32x34%4" Factory Maple Flooring, Standard 
Lengths. 

100 M—25/32x24%4" No. 1 & Btr. Maple Flooring, 1-1’. 
Lengths. 

50 M—25/32x2” Clear Beech Flooring, Standard 
Lengths. 

150 M—25/32x24%" Clear Beech Flooring, Standard 
Lengths. 


We also manufacture all grades Basswood, Hard Maple, 
Soft Maple,Rock Elm, Soft Elm, Beech and Birch lumber. 
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Hardwood Users and Producers Working Together 


F WOOD THE observation often has been made that it must same period at the rate of 2 percent annually suggests that the 

(S) be accepted in all essentials as nature gives it. It can not industry has not come up to its opportunities in adapting its product 
be decomposed into its constituent elements and remixed as _ to modern needs. 

can iron and other metals. Wood can be so selected, graded and Doubtless there always have been a considerable aumber of lum- 
shaped, however, as to fit it to a multitude of uses. It is because ber producers and distributors who have realized the opportunities 
selection, grading and shaping are the only means of adapting wood open to them through study of the needs of users of wood and 
to various uses that they are of so much importance in the processes through coéperation in adapting their product to those needs. How- 
of manufacture and distribution. The relation that these three ever, during recent years this sort of study and codperation has 
methods of adaptation have to the distribution and use of wood increased until it may be said almost to be or in a fair way to become 
among industries is implied by the statement recently made by an established policy of the industry. The most recent and it may 
Wilson Compton that during the last fifteen years “the commercial be one of the most striking projects of this character was the series 
and industrial uses for lumber and lumber products have increased of meetings between producers and consumers of northern hard- 
from 2,600 to 4,000, or over 50 percent.” The fact also that the woods, as reported elsewhere in this paper. 
actual consumption of lumber in volume has decreased during the Perhaps the most important difference between projects of this 
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kind and the older method of individual study and investigation is 
that the facts developed by the new method are largely made public. 
They thus become available and may become helpful to the entire 
industry. Experience appears to have demonstrated quite convinc- 
ingly the fact that making such facts generally known does not in 
the least detract from their value to individual operators. There 
still remain ample room and opportunity for the exercise of indi- 
vidual initiative and enterprise in the production and marketing of 


lumber to maintain competition and keep individual effort at the 
highest pitch. 





Practical Instruction in Home Building 


HAT THE LOCAL lumber retailer occupies a strategic posi- 
© tion in any campaign to extend the use of wood, particu- 
larly in home building, has been demonstrated so often as 
to be generally admitted. Seldom, however, has any lumberman 
or group of retailers made such effective use of their opportunities 
as have the dealers of San Antonio, Tex., in conducting a recent 
session of the local “Better Homes Institute,” as described elsewhere 
in this paper. 

Retailers know better than any other class of merchants and 
better than any other group engaged in the lumber business what 
the obstacles are that must be overcome and what problems must 
be solved by or for the prospective home builder. Under modern 
conditions at least, they ought to be in a better situation to give 
home builders the advice and, it may be, the aid they must have 
if they are to be enabled to build and own their homes. Being on 
the ground, dealers know the needs, facilities and resources of 
their community, and they are better able than any others to make 
these resources and facilities available in meeting the community's 
needs. 

It has often been said that the retailer is the point of contact 
between the producer and the user of that large percentage of the 
output of lumber that is utilized in construction, particularly of 
homes. So long as the retail dealer remains in this situation he 
is the indisputable ally of the manufacturer, and so long as he 
performs the service indicated by the speakers at the “Better 
Homes Institute,” he will be the best available and most efficient 
agent for distributing lumber. Perhaps it may be admitted that 
not all retail lumber dealers have reached this conception of their 
duties and functions; but at the same time it may be asserted with 
confidence that those who do not have such a conception can hardly 
hope to survive in competition with those who do. 

Competition has come to have a significance quite different 
from the thing that in the past has been called by that name. It 
is conceivable that producers and distributers might eliminate com- 
petition between themselves in the sale of a commodity, but in 
doing so they would only make easier the way of distributers of 
other commodities and competitors for the purchasing power of 
the community. The keen and enterprising merchant asks noth- 
ing better of his would-be rival than that he shall retain his faith 
in merchandising methods that have no legitimate place in modern 
commerce. In showing a willingness to serve persons who want 
homes and in making it as easy as possible for them to own homes, 
the San Antonio lumbermen have assumed the proper merchan- 
dising attitude and have taken upon themselves the functions of 
the modern retail distributer. They are sure to be rewarded with 
greater patronage and profit. 





Lumber and Air Transportation 


ILL AIR transportation furnish the next important new field 
for the consumption of lumber? Recent developments, em- 


phasized by the spectacular feats of Lindbergh and Cham- 
berlin, would seem to supply basis for such an assumption. There 
is precedent, too, in the swift expansion of the automobile industry 
from an insignificant beginning until now, in all its ramifications, it 
affords one of the most important of all the outlets for both hard- 
woods and softwoods. 

Already aviation is no insignificant customer of the lumber in- 
dustry. The amount of lumber required for such uses as hangars 
and airdromes for mail, commercial, army and navy and recreational 
aircraft has attained considerable proportions, while the consump- 
tion of certain kinds of wood for airplane parts and of other kinds 
for boxes and crating is steadily increasing. 


The recent transatlantic flights have brought appreciably nearer 
the inevitable establishment of mail and passenger air transporta- 
tion over both oceans, and eventually, it is hardly to be doubted, of 
the transportation of limited amounts of light merchandise by “fly- 
ing express” where speed is especially desired. 

What this will involve in the way of equipment calling for the 
use of lumber may only be surmised at this stage. However, if the 
assertions of those seemingly best qualified to judge are to be given 
credence, a primary requirement will be the construction of huge 
floating landing fields, veritable floating islands indeed, every few 
hundred miles across the ocean. It is worth mentioning, in this 
connection, that the newspapers have this week printed a photo- 
graph of a model of such a “seadrome” which a shipbuilding com- 
pany is now constructing for an actual test in the Atlantic Ocean, 

Each of these stations, of course, would require a considerable 
complement of buildings for the storage of supplies, as well as for 
the accommodations of the operating staff, and for passengers dur- 
ing their necessary stay thereon. All this may seem imaginative, if 
not fantastic, but in view of the accomplishments in many fields of 
active science within the easy recollection of even those still young, 
who will venture to set a limit as to what the future may hold? 

The lumber industry feels an especial interest in aviation. Spruce 
from the West Coast supplied the wing beams for the plane that 
carried Lindbergh to his goal. Wood, of more kinds than most 
people are aware of, enters into the construction of airplanes. But 
the total of forest products required for the planes themselves is 
small compared even with the collateral uses of the present, and 
even smaller compared with those that will spring up as air trans- 
portation is developed, only a few of which uses have here been 
suggested. 

It is difficult to see how the development of air transportation on 
a commercial basis, as well as in other fields of use, can do other 
than materially broaden the outlet for lumber. 





Immigration and the National Welfare 


NE OF THE most radical changes of policy ever made by 
the people of the United States is that with respect to im- 
migration. From its beginnings the Federal Government 
has asserted its right to control immigration, but until the present 
immigration law was enacted aliens, except Asiatics and certain 
undesirable individuals, were admitted without restriction. It may 
be said, therefore, that general restriction of the kind provided for 
under the present law embodies a definite change in policy. While 
this change, no doubt, was inspired by the experiences of the Great 
War, there is likewise no doubt that the conviction was long before 
quite general among intelligent citizens that restriction or dis- 
crimination in some form must be established if the ideals and 
standards of America were to be maintained. 

While the existence of restrictive legislation on the Federal sta- 
tute books in itself is evidence of the public’s conviction in the 
matter of immigration, it is not to be inferred that there is no danger 
of a reversal of policy. In fact, the best possible argument for im- 
migration restriction is found in the source of opposition to the 
present law or to restriction in general and the nature of the 
arguments advanced against it. Nobody will take exception to 
arguments against restriction that are based on considerations of 
American welfare, but it is certainly legitimate to object to argu- 
ments that are based on individual selfishness or that have their 
origin in groups that, though ostensibly American, are in fact as 
thoroughly foreign in interest and in spirit as if they had re- 
mained in their native land. 

It is a common thing to quote Washington’s farewell address in 
arguments against foreign entanglements, but the fact often is over- 
looked that America is likewise endangered by the existence in this 
country of immigrant groups whose political interests and loyalties 
to their native country are vastly stronger than to their adopted 
country. There can be no denying that much of America’s growth 
in population of a desirable character and of her increase in wealth 
and prosperity has been directly due to immigrants; but it is also 
true that the percentages of such desirable immigrants have been 
during recent decades much smaller than during the period, say, 
from the 40’s to the 80’s or thereabouts. 

In considering the immigration problem in its present aspects 
also thought must be given to the changed conditions in the United 
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States. In former times, with an abundance of free lands and vast 
areas of undeveloped country, there was room and opportunity for 
thousands of the best type of immigrants. Now much of the im- 
migration is of necessity of a different type, and there is abundant 
evidence that many foreigners who come to America’s shores merely 
complicate social problems and add to the nation’s burdens. They 
constitute the nation’s small change, often becoming petty trades- 
men, the mere tools of political schemers of their own nationality 
and often victims of their rascality. 

It is hardly a healthful sign that in many of the larger cities 
foreign languages are more often heard than English. Such a con- 
dition argues ignorance of American laws and customs. It argues 
isolation from Americanizing influences and susceptibility to the 
machinations of teachers of un-American doctrines. If America is 
a better place than their own country for any groups of nationals 
it is so because it is America. Unassimilated immigrants, however, 


tend to transform America into a no-man’s land; for it igs no 
exaggeration to say that in this country today are largely per- 
petuated the hatreds, the jealousies and the race animosities that 
make Europe what it is. 

One fact that deserves special emphasis is that more than a 
million foreigners now are seeking admission to the United States, 
for America is pictured to the entire world as little short of par- 
adise. If the bars were let down the influx of immigrants would 
in volume and influence constitute essentially a foreign invasion. 
The influence of such a horde upon the character of American in- 
stitutions would hardly be less than if they came in as a conquering 
army. It behooves every thoughtful American, therefore, to con- 
sider with the utmost seriousness, from all its angles and in all its 
implications the subject of immigration restriction or relaxation. 


Every consideration of national welfare argues for continued re- 
striction. 








Recession in Softwood Movement 
[Special telegram to American LumBerMAn] 


Wasuincrton, D. C., June 9.—As reflected by 
comparable telegraphic reports from 309 of the 
larger commercial softwood and 147 of the 
chief hardwood lumber mills of the country, re- 
ceived this morning by the National Lumber 
Manufacturers’ Association, for the week ended 
June 4, there was a recession in the softwood 
lumber movement, both as compared with the 
preceding week and with the same period of 
1926. The decrease in orders was more marked 
than that of production and shipments. 

The hardwood mills, with six more mills re- 
porting this week, show a slight increase in pro- 
duction, with shipments and new business about 
the same. In comparison with the correspond- 
ing week last year, when six more mills re- 
ported, there was a heavy decrease in produc- 
tion, due to the Mississippi Valley floods, a 
slight decrease in shipments and a notable de- 
crease in new business. 

The unfilled orders of 173 southern pine and 
West Coast mills at the end of last week 
amounted to 485,223,693 feet, as against 512,- 
060,297 feet for 176 mills the previous week. 
The 104 identical southern pine mills in the 
group showed unfilled orders of 197,218,599 feet 
last week, as against 202,628,637 feet for the 
week before. For the 69 West Coast mills, the 
unfilled orders were 288,005,094 feet, as against 
309,431,660 feet for 72 mills a week earlier. 

Altogether the 292 comparable reporting soft- 
wood mills had shipments 95 percent, and orders 
79 percent, of actual production. For the south- 
ern pine mills these percentages were respec- 
tively 100 and 90, and for the West Coast mills, 
99 and 83. Of the reporting mills, the 263 with 
an established normal production for the week 
of 174,936,270 feet, gave actual production 93 
percent, shipments 91 percent, and orders 76 
percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—179,453,000 feet, against 193,891,- 
000 feet the week before, and 238,598,000 feet 
last year. Shipments—171,136,000 feet, against 
201,003,000 feet the week before, and 251,299,000 
feet last year. Orders—142,611,000 feet, against 
201,589,000 feet the week before, and 219,916,000 
feet last year. 

To make allowance for the fewer West Coast 
mills reporting this year, add 21,000,000 feet to 
production, 21,000,000 feet to shipments, and 
17,000,000 feet to orders in comparing softwood 
figures with last year. 

The hardwood figures for last week, the week 
before and the same week last year follow: 
Production—17,449,000 feet, against 14,268,000 
feet the week before and 24,090,000 feet last 
year. Shipments—20,372,000 feet, against 20,- 
617,000 feet the week before, and 21,467,000 feet 
last year. Orders—19,049,000 feet, against 19,- 
278,000 feet the week before, and 23,280,000 
feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 


reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Seventeen 
of these mills, representing 56 percent of the cut 
of the California pine region, gave their pro- 
duction for the week as 24,071,000 feet; ship- 
ments, 19,708,000 feet, and new business, 16,- 
103,000 feet. Last week’s report from 15 mills, 
representing 43 percent of the cut, was: Pro- 








Big Freight Car Order 


Railroad material interests and 
car manufacturers were much 
elated over the placing of a 4,500- 
car order on June 7 by the Illi- 
nois Central Railroad Co. It is 
estimated that the 4,500 miscel- 
laneous freight cars will involve 
an expenditure of $10,500,000. 
The distribution of this large or- 
der follows: American Car & 
Foundry Co., 500 gondolas; Bet- 
tendorf Co., 500 flat cars; Gen- 
eral-American Tank Car Corpor- 
ation, 500 auto-furniture cars; II- 
linois Car & Manufacturing Co., 
500 gondolas; Mt. Vernon Car 
Manufacturing Co., 500 box cars; 
Pullman Car & Manufacturing 
Co., box and 300 hoppers; Stand- 
ard Steel Car Co., 700 hoppers; 
Western Car & Foundry Co., 500 


auto-furniture cars. 




















duction, 18,796,000 feet; shipments, 15,810,000 
feet, and new business, 13,808,000 feet. 


The West Coast Lumbermen’s Association 
wires that new business for the 69 mills report- 
ing for the week ended June 4 was 17 percent 
below production, and shipments were 1 per- 
cent below production. Of all new business 
taken during the week, 34 percent was for 
future water delivery, amounting to 17,795,753 
feet. of which 13,257,173 feet was for domestic 
cargo delivery, and 4,538,580 feet export. New 
business by rail amounted to 31,481,135 feet, or 
60 percent of the week’s new business. Thirty- 
seven percent of the week’s shipments moved by 
water, amounting to 23,191,039 feet, of which 
13,054,646 feet moved coastwise and intercoastal, 
and 10,136,393 feet export. Rail shipments 
totaled 36,082,039 feet, or 58 percent of the 
week’s shipments, and local deliveries, 2,935,848 
feet. Unshipped domestic cargo orders totaled 


116,119,077 feet; foreign, 71,574,541 feet, and 
rail trade, 100,311,476 feet. 

The Western Pine Manufacturers’ Associa- 
tion, with three fewer mills reporting, shows 
some decrease in production, a marked decrease 
in shipments, with new business much below 
that reported for the previous week. 

The California Redwood Association, with 
one more mill reporting, shows production 
about the same, a big increase in shipments and 
a heavy decrease in new business. 

_ The Northern Pine Manufacturers’ Associa- 
tion, with two more mills reporting, shows more 
than one hundred percent increase in produc- 
tion, shipments about the same, and a notable 
decrease in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with six more mills reporting, shows 
production about the same, a slight increase in 
shipments, and nearly fifty percent reduction in 
new business. 

Reports from 20 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (six more than reported for the 
week before) show notable increases in pro- 
duction and shipments and new business about 
the same as that reported for the preceding 
week. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 51.—EnpiTor.] 


[Special telegram to AmertcAn LuMmBERMAN] 


Mempuis, TENN., June 9.—For the week 
ended June 4, one hundred sixty-nine units, each 
representing a daily capacity of 28,000 feet, re- 
ported to the Hardwood Manufacturers’ Insti- 
tute. Their normal production figure was 28,- 
392,000 feet and they manufactured 19,455,000 
feet, shipped 23,609,000 feet, booked orders for 
20,991,000 feet, and had orders on hand at the 
end of the week for 159,132,000 feet. 








[Special telegram to American LuMBERMAN] 


Norro._k, Va., June 9.—For the week ended 
June 4, forty-five mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 10,596,000 feet, manufactured 
7,589,325 feet, shipped 7,618,630 feet, and booked 
orders for 5,331,141 feet. 


Building Continues to Bulk Large 


May building and engineering contracts con- 
tinued in very satisfactory volume, according 
to the monthly survey of the F. W. Dodge 
Corporation, released June 11. Last month’s 
contract total for the 37 States east of the 
Rocky Mountains (including about 91 percent 
of the country’s total building volume) was 
$552,348,500. This was only 9 percent under 
April and it was about half of 1 percent over 
May of last year. 

The May contract total brought the amount 
of construction started since the first of this 


(Continued on page 66) 
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Boards Made from Wood Flour 


The writer will esteem it a great favor if you will 
give him the following information: Is it possible 
to obtain a substitute for wood manufactured from 
wood flour or other material which could be obtain- 
able in sheets %- to l-inch in thickness and slightly 
softer than ordinary wood? If so will you kindly 
send me the name of the maker.—Inguiry No. 1955. 


[This inquiry comes from Maine. There are 
many concerns making material that in part 
answers this inquirer’s description but there 
are only a few that make their product from 
wood and none known to the AMERICAN LuM- 
BERMAN actually use wood flour. Most of 
them turn out a product in sheets and doubt- 
less could supply these %-inch in thickness 
but there may be some doubt of their ability 
to supply them as thick as 1-inch. 

The names of a number of such concerns 
have been sent to this inquirer. The inqgiry 
is published for the benefit of others who may 
wish to get into communication with the in- 
quirer, whose name will be furnished on re- 
quest.—EniTor. | 


Business Cards Printed on Wood 


€an you give me the name of a concern that prints 
business cards on pine veneer?—INnguiry No. 1957. 

[This inquiry comes from a lumber company 
in Idaho. Only one concern is known to the 
AMERICAN LUMBERMAN as making a specialty 
of printing wood business cards and the name 
of this company has been given to this inquirer. 
Doubtless there are many others prepared to 
supply business cards of this kind. In fact it 
is practicable to print on wood with an ordi- 
nary press, though the use of common type 
for this purpose might be objected to by the 
careful printer. The name of this inquirer 
will be furnished on request.—Entror.] 


Method of Drying Sawdust 


I have a market for sawdust if I can dry it inex- 
pensively. Can you give me any suggestions? I have 
steam power and have about a carload of sawdust a 
month.—Inguiry No. 1956. 

[This inquiry comes from Ohio. It is the 
common experience that the problem of dry- 
ing sawdust is a rather serious one where 
considerable quantities are handled. The ac- 
tual drying of small quantities of sawdust, of 
course, is a simple matter. Either live or ex- 
haust steam is used almost entirely in drying 
operations, the sawdust passing over steam 
heated plates or floors or being carried on in 
a stream of air which has been heated by forc- 
ing it through steam heated coils or pipe or in 
some similar manner. 

This inquirer evidently has ample steam for 
drying his sawdust, provided he can devise a 
proper method of using it. The inquiry is pub- 
lished with the hope that readers may be able 
to suggest a satisfactory method of drying 
sawdust in considerable quantities. The name 
of the inquirer will be furnished on request.— 
Epiror. ] 


Residence Types Defined and Described 


Epitor AmerIcCAN LuMBERMAN: Referring to Query 
1,930, relating to distinction between duplex double 
and two-family houses, it may be of value to your 
inquirer to know of the specifications for private resi- 
dences prepared by the committee on building con- 
struction of the National Fire Protection Association, 
and adopted by that organization in 1925, in which 
Article 5 appears as follows, and describes and de- 
fines the various types of private residences. 


Residences 


Double Residence: Attached private residence build- 
ings, two in number with accommodations for but one 
family in each. Also known as “Twin” and “Semi- 
Detached” residences. 

Double Duplex Residence: Attached private resi- 
dence buildings, two in number. separated by a ma- 
sonry wall, each of which contains two families liv- 
a, * separate apartments one above the other. Put: 

uplex Residence: A_ private residence building 
containing two families living in separate apartments 
one ahove the other. Also known as a “two-family 
house.” 


Private Residence: <A building which is designed 
or used as the home or residence of not more than 
two separate and distinct families, 


Single Residence: A detached residence building 


with accommodations for but one family. 

Row Houses: Attached private residence buildings, 
built in groups of three or more, and separated as 
specified under the various grades; sometimes known 
as “Terrace residences” or ‘‘Terraces.” 

Story: That part of any building comprised be- 
tween any floor and the ceiling above. 

Terraces: See Row Houses. 

The committee preparing this had access to a wide 
range of information, and the membership probably 
had knowledge of the customs and practices in most 
of the sections of the country.—R. G. Kimpexz, Archi- 
tectural Engineer, National Lumber Manufacturers’ 
Association, 


Wants Log Rolling Contest 


We have a request a little out of the ordinary from 
one of our members, asking where he can get hold 
of someone to put on a log rolling contest in his city 
this summer. We do not happen to be in very close 
contact with any of the log rolling gentry and wonder 
if you could help us out in this.—Inguiry No. 1958. 

[This inquiry comes from the secretary of a 
midwest retail lumber dealers association. There 
is one company known to specialize in putting 
on log rolling contests and the name of its 
secretary has been supplied to the inquirer. 
There may be others prepared to put on con- 
tests of this kind, and the inquiry is published 
in order that it may come to their attention. 
The name of the inquirer will be furnished on 
request.—EpITor. | 


Wood for Archery Bows 


We are in receipt of the following inquiry from the 
director in charge of State 4-H clubs: “Can you tell 
me where I can get wood to make bows for archery? 
We would want cedar or ash about 1%- x 1%-inch— 
5 feet long.” 


Any information you can give us would be appre- 
ciated and we in turn shall be glad to send it along 
to this inquirer.—Inguiry No. 1959. 

|The wood that is commonly preferred for 
archery bows in this country is Oregon yew, 
which as the name implies, grows in Oregon 
and nearby country. This inquirer has been 
given the name of a western concern that 
makes a business of supplying yew staves for 
the manufacture of archery bows. 

Another wood that sometimes is mentioned 
as being used for bows is “wych” or “witch” 
elm, which grows in many States, including 
West Virginia, whence this inquiry comes, 
Witch elm is known in only a few States by 
that name, being perhaps more commonly 
known as “winged” elm. 

Doubtless other woods than yew and witch 
elm have been used for bows. Carefully se- 
lected ash would serve the purposes of the 
ordinary amateur. Cedar is not often men- 
tioned, if at all, as suitable for the manufac- 
ture of bows, though it might be acceptable for 
arrows. It is not commonly thought of as an 
elastic wood. The name of the inquirer will 
be supplied on request.—EpiTor. | 
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Southern Pine Orders Fall Off; Prices Fairly Firm 


Southern pine business fell off considerably during the 
week ended June 3, with the passing of the emergency de- 
mand from the flooded Valley territory, as rehabilitation has 
not yet got under way. Business in the East is slow. In 
the Middle West, farm demand is not developing 2s ex- 
pected, for the lateness of the season has made it necessary 
for farmers to devote most of their attention to field work. 
City demand from this region, however, has been improving, 
and many of the mills report larger takings of higher grade 
shed stock. Southwest oil fields are not buying many tim- 
bers, but there is quite a large movement to Latin-America, 
and the railroads are sending in more inquiry. On dimen- 
sion and boards, the smaller mills are now offering more 
competition. Quotations may be a trifle softer, but there 
have been no important changes. 


California Pine Mills Start to Replenish Stocks 


Reported shipments of California pines since the first of 
the year have exceeded production by about 55 percent, 
and have reduced mill stocks by almost 160,000,000 feet. 
Inventories of May 1, however, showed 10.6 percent more 
stock than on the corresponding date of last year, and pro- 
duction since then has about offset the shipments. But 
bookings since the first of the year have exceeded the cut 
by 61 percent, so that order files are now well filled out, 
and on May 1 were 11 percent larger than on the same date 
last year. It is noteworthy that while total May inventories 
were larger than last year’s, heavy stocks of low grades 
were responsible, as stocks of No. 3 shop and better showed 
a decline of 5.4 percent, and unfilled orders for these higher 
grades were 34 percent less than on the same date last year. 
The mills therefore have been doing a good trade in the 
higher grade items, and have been shipping pretty close to 
orders. Their broken assortments now make some in- 
crease in production necessary, and many of the mills are 
going on full time June 1, but smaller operators are 
hindered by late snows. The enlargement of mill output 
has softened prices on some items. 


Northern Hemlock and Pine Active; Spruce Is Slow 


Most northern pine mills are operating actively again, 
after the recent high water that caused some curtailment 
in output. Improved weather in some parts of northern 
consuming territory is bringing increased demand on the 
yards, and mill bookings averaged about ten million feet 
a week for the last six weeks. Orders for the first twenty- 
one weeks of the year have been 13 percent above, and 
shipments 7 percent above the output, so that mill stocks 
are running low. While trade in eastern territory is not 
active, there are no surplus offerings and prices keep ‘1m. 
The larger mills have had an especially heavy call for lower 
grades, because few small plants have log supplies this 
season, and prices on these are stiff. The list is strong. 

While northern hemlock mills reported a cut of about 
ten million feet more this year than was produced in the 
corresponding period of last year, this year’s sales have 
been about twenty-five million feet larger than last year’s. 
The May 1 stocks of identical firms were only slightly less 
than those of that date last year, but trade now appears to 
be expanding considerably, as both bookings and _ ship- 
ments for the four weeks ended May 28 were about one- 
third larger than the output. Dry stocks are said to be 
rather hard to secure, and of the total reported by all mills 
May 1, considerably more than half was green. The ruling 
price is now only $ off list. 

Eastern spruce producers find business rather slow, 
despite the recent reduction to $40 base for frames. Re- 


Lumber Statistics Appear on Pages 50 and 51; 


ceipts from Canadian mills are light, and Provincial random 
sells. for about $33, with boards bringing about $35, 


Northern Hardwoods Less Active but Prospects Good 


Reports of northern hardwood bookings for the week 
ended May 28 indicated that demand had become less 
urgent, as some buyers hope that increase of southern pro- 
duction will result in an easing up of quotations. 

Demand has been held back this year by unseasonable 
weather, which especially affects the building trades. Mill- 
work plants are taking fair amounts, but not as much as 
they might normally be expected to buy at this time of 
year. And the.same holds true of flooring plants, whose 
recent advances are being resisted by buyers. Large issues 
of building permits make for good prospects in this field, 
but jobs have been considerably delayed and will not call 
for large quantities of hardwood until they approach the 
finishing stage. Furniture buying has been rather slow, 
but with good weather it should greatly improve following 
the summer shows. Automobile demand has been well 
sustained, and will probably continue active. 


New Floods Threaten Southern Hardwood Production 


Production of southern hardwoods made a considerable 
gain during the week ended June 4, and came within easy 
reach of the week’s bookings, but shipments were 21.5 per- 
cent ahead of production. The situation as to production 
is still rather doubtful. When many Valley mills were 
shut down by floods, outside operators became extremely 
active. They were not, of course, able to offset the curtail- 
ment in Valley plants. But many outside operators have 
about reached the end of their log supplies, and have to 
await the restarting of woods operations in the bottom 
lands. New floods now reported make certain that such 
resumption will be much further delayed. 

Quotations have been under a good deal of pressure from 
buyers, but appear able to resist this very successfully, 
though among producers the opinion is gaining ground 
that there will not be much further advance, so that they 
are more willing to accept bookings at current market. 


Fir Volume Smaller; Curtailment Keeps Prices Firm 


Bookings of West Coast mills during the week ended 
June 3 fell to 17 percent below output, though there appears 
to have been further curtailment in operations, some mills 
having planned a shutdown of a week in June. Rail busi- 
ness is fairly well sustained, and amounted to 60 percent of 
the week’s bookings. Export business fell off, as fewer 
Japanese bottoms are offering, and space rates are advanced. 
A surplus has been piled up in southern California that is 
discouraging further shipments, though building demand 
in the State is active. The intercoastal movement is held 
down by lack of boats, but supplies in the East are ample for 
current needs. The mills’ determination to avoid surplus 
is holding prices firm. 


Inland Empire Output Small But Demand Is Backward 

Inland Empire’ pine production so far this year has 
amounted to only 70 percent of normal, against 80 percent 
last year. Shipments this year exceeded the production by 
21 percent, and last year’s excess for the corresponding 
period was only 7 percent. Indications are that there will 
not be much increase in output this season as, even with 
recent curtailment, prices have done no more than keep 
firm. Most of the current trade is in mixed cars for retail 
yards, and Nos. 2 and 3 common are a shade softer, except 
on 12-inch widths. Demand for shop is only fair and it is 
plentiful, so that it lacks firmness. Box grades are in good 
demand and appear strong, but extensive fruit crop damage 
has been reported in the Inland Empire. 


Market Prices and Reports on Pages 79 to 84 
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Problems of Practical Forestry Analyzed 


Southern Expert Discusses Opportunities, Citing Notable Achievements of 
a Leader in Reforestation and Conservation 


In an address before the annual convention 
of the National Association of Purchasing 
Agents at Grand Rapids, Mich., June 7, J. K. 
Johnson, forester of the Great Southern Lum- 
ber Co., Bogalusa, La., discussed forestry in 
general, the interest it has for the public and 
the policy and methods of his own company 
in carrying on its great forestry program. In 
discussing the conditions that have made a 
comprehensive national forestry program ne- 
cessary, Mr. Johnson said: 

We have cleared the forests no doubt, but we have 
neglected to maintain such conditions on our forest 
land that other crops of trees will continue to grow. 
We have failed to control the enemies of tree pro- 
duction, chief of which are forest fires. We have 
constructed huge drainage systems, plowed and farmed 
our hillsides, but we have failed to prevent destructive 
soil erosion. We should have done the one but should 
not have left undone the other. The proper care and 
control of land, cultivated and uncultivated, is Amer- 
ica’s big job. One of the most important factors 
in. this control is reforestation. 


Cutting Away of Forests Necessary 


Mr. Johnsom then said that a civilization 
developed and maintained on a standard such 
as that in America is necessarily destructive 
of natural conditions. “We dig deep into the 
earth,” he said, “soar high into the air, and 
destroy our forests primeval. The test as to 
whether we shall long endure and. remain pros- 
perous and happy will be in our ability to heal 
the wounds or let nature revive and regrow 
our forests, not after the old order, but along 
new lines better adapted to serve our needs.” 

Referring more directly to forestry condi- 
tions and problems of the South, Mr. Johnson 
said that a few States have enacted forest laws 
providing for a reduction if not a complete 
elimination of taxes on growing young timber 
and inviting land owners to grow timber under 
protective measures sanctioned by the State. 
Louisiana has by a series of enactments se- 
cured forestry laws that he considered among 
the best in the country. The Great Southern 
Lumber Co., he said, actively coéperated with 
other lumber interests in securing this legisla- 
tion and this company also has taken definite 
steps under the laws to perpetuate its supply 
of timber on a scale that will permit the per- 
manent operation of its plants. 


Timber Growing Not a Public Duty 


Regarding the general attitude toward the 
problem of reforestation, Mr. Johnson said: 

We share with others the opinion that the Govern- 
ment, State and nation should not be required to grow 
the timber needed for our mills to cut. In the larger 
sense, if timber growing is a worthwhile business for 
the Government, it can and should be made a worth- 
while business to be carried on by lumbermen and the 
manufacturers of timber products. If timber is a 
necessary crop of the soil let the landowner farm his 
own acres. National and State forests and parks we 
need, no doubt, in number and amount only sufficient 
to provide adequate national protection and to demon- 
strate to the private landowner the best methods of 
timber culture, fire control and protection. In fact, 
we are not so sure but that the ultimate end in view 
is this very ideal. What would the owners of our 
extensive idle forest land areas like to do with the 
land? In many cases they would like to get out from 
under the load of damage caused annually by forest 
fires, indiscriminate grazing and tax burdens. Under 
such conditions we can not blame them. These condi- 
tions could and should be changed. A forest con- 
sciousness educated and developed in the country 
where the land is located, reasonable protection from 
the enemies of forest growth, the elimination of taxa- 
tion on young growing forest timber trees prior to 
the harvest time will remove the barriers and give the 
landowner the chance necessary to launch the mighti- 
est farming enterprise, in the South particularly, this 
world has ever seen. Such a situation would give 
employment for all time to all the labor that could be 
recruited in the most healthful and wholesome occupa: 
tion of growing useful timber trees on what is other- 
wise destitute, barren, desolate land. 


A Comprehensive Private Program 


Referring to the reforestation program of 
the Great Southern Lumber Co., Mr. Johnson 


’ said: 


During the last six years on land denuded of seed 
trees the Great Southern Lumber Co. has planted by 
hand 16,000 acres, and through natural seed fall 
approximately 100,000 acres have either been restocked 
or are restocking. In order to secure more advanced 
growth to fill in a gap between the cut of original 
forests and younger growth we have bought around 
100,000 acres, a great deal of which could be logged 
now, but which is in good growing condition and will 
not be logged until fifteen or twenty years from now 
when our virgin stands are depleted. About 500,000 
acres of land will be required to maintain production 
of our mills. Forestry with the Great Southern Lum- 
ber Co. had its beginning in the sawmill. Conserva- 
tion of waste in the mill led to conservation in the 
forest. Thirty-seven percent of the pine tree was 
formerly used and 73 percent wasted. Today 100 
percent of the tree is being utilized for lumber, lath, 
boxes, paper, turpentine, rosin and fuel. Thus utilizing 
mill waste in these byproducts promises to make for- 
estry economically feasible. 

An inventory of all forested, reforested and de- 
nuded forest land is being made by a corps of tech- 
nically trained foresters. This inventory is called 
mapping and shows the amount of virgin timber on 


hand, its location, the amount and age of younger 
stands, species classified as to soil type, and the rate 
of growth. Based on this information. working and 
cropping plans are gradually being formulated. 

The cut of the sawmill is about 700,000 board feet 
of lumber a day. The Bogalusa Paper Co. produces 
156 tons of pulp each day requiring 300 cords of wood. 
Our forests, therefore, to provide a perpetual opera- 
tion at the same rate must grow each year 218,000,000 
board feet of timber and 93,600 cords of pulpwood. 
Under managed forests in our section of the South 
near the Gulf of Mexico, our fully stocked acres will 
produce more than one cord of wood an acre per 
annum, or the equivalent in timber of 1,000 boaré 
feet or more. But the extension of diversification in 
manufacture in our mills will be depended upon in 
contemplation of permanency on a par with forest 
growth. 

This company has just completed and equipped a 
laboratory costing a quarter of a million dollars. At 
a convention of chemists of the South in Bogalusa 
early last spring, in an address to that body, I heard 
the vice president and general manager of the Great 
Southern Lumber Co., W. H. Sullivan, say that 
chemists would do more to determine the future and 
destiny of Bogalusa than anybody else. 


Economical Utilization of Entire Tree 


Utilization at Bogalusa, he said, by reason 
of the results of research and experiment, has 
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y toward contraction in business activity 
which has been apparent, there has been an unusual if not an unexpected strength in 
the prices of commodities. When in face of declining purchases 
prices are strongly maintained the inference is that the bottom has 
been nearly reached. There are signs of a disposition on the part 
of buyers to scan prices more closely and limit their purchases to i 
even greater degree than has prevailed for some months. This, however, is taken to be 
an indication of more careful merchandising rather than lack of confidence. For the 
first time in some months Dun’s monthly index number shows an advance of a little 
less than 2% percent; every preceding month of the year having registered a decline. 
Total loading of revenue freight for the week ended May 24 was 1,026,397 cars, an increase of 
$,593, principally in coal tonnage, over the week of May 21. 


Conditions in the farming sections have shown some betterment. owing principally 

to improvement in the weather. At the same time the effects of the backward spring 

have been seen in price advances for cereals and cotton, and 

“these have given an appreciable impetus to the movement of 

In the great areas affected by the Missis- 

sippi River floods buying has of necessity been reduced, but the South as a whole has 
realized considerable benefit from the improved prices of cotton. 


The cost per capita for a year’s supply of commodities reported by Dun’s at 
$187.221, is the highest simce January 1 of the current year, and compares with $188.072 
a year ago. The increase during the last month was principally in food- 
stuffs, which was inevitable in view of the advances in farm products 
prices. The clothing group also rose appreciably, owing to a strengthen- 
ing of prices for raw cotton and decided stiffening of prices for leather. The current in- 
dex number is 56.4 above the prewar basis, but is 29 percent below the peak of May 


The steel trade is characterized by well sustained consumption. The Iron Age re- 
ports that though there has been a decrease in the volume of new business there has 
not been any marked decrease in the number of orders, and the decline in 
volume has been no more than seasonal. Production of pig iron during 
May dropped about 4% percent from the level attained in April. Though 
this is a larger reduction than occurred at the corresponding period a year ago, it is 
not far below the high total for the same period of 1926. 


Estimates made by the American Petroleum Institute place the output of crude oil 
for the week ended June 4 at 2,507,300 barrels compared with 2,498,300 for the week 
before, an increase of 9,000 barrels. Production of bituminous coal dur- 
ing the week ended May 28 was estimated by the Bureau of Mines at 
8,474,000 tons, the largest output of any week since April 1, and an in- 
crease over the week immediately before of 201,000 tons. The anthracite output for 
the week ended May 28 was 1,840,000 tons, a drop of 130,000 tons, or 6.6 percent be- 
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progressed to a point where waste is practi- 
cally eliminated, the whole log being utilized. 
The sawdust is used for fuel but before it is 
burned the turpentine is extracted from it. 
Edgings and slabs are converted into kraft 
pulp and kraft paper. Limbs and tops, cleaned 
up behind the logging operation, are. utilized 
for pulpwood. In the sawmill dry kilns rosin 
is reclaimed, in this way enough being produced 
to meet the demands of the paper mill for siz- 
ing. At the paper mill the gases developed in 
the cooking and digesting of the pulp are dis- 
tilled, 500 gallons of turpentine being recovered 
daily by this process. 

In conclusion Mr. Johnson referred to the 


fact that the Great Southern Lumber Co. is 
controlled by the Goodyear family of Buffalo, 
N. Y., members of which have been engaged 
in the lumber business for sixty years. Finally 
he referred in glowing terms to Bogalusa, his 
home city, as being carved out of the wilder- 
ness. It is, he said, laid out along broad lines; 
it has a population of 18,000 with good streets 
and excellent schools and churches. The life 
of the community centers around the forests. 
Already 200,000 acres of land are under forest 
management, a large portion of which has been 
hand planted. The company grows in its nurs- 
ery 5,000,000 trees a year or enough to plant 
about 5,000 acres. These trees when replanted 


on the forest land, he said, grow large enough 
for pulpwood in 15 years and for saw timber 
in 30 years. In order to maintain effective 
forest management, roads, trails, fire lines or 
barriers are built and a wide variety of work 
is provided for the people. This appeals to 
farm boys and others who know how to work 
the soil and who love to live and work in the 
country. There is no conflict in his community 
between the development of agriculture and 
forests. “Our people have learned to know 
how to classify farming and forestry as allies. 
Agriculture is encouraged and promoted on all 
lines that are best suited and needed for that 
purpose.” 


Demand Government Regulate Floods 


Delegates to Flood Control Conference Suggest Plan to 
Control Flood Waters of Mississippi River 


A resolution emphatically demanding the 
speedy adoption by the Federal Government of 
“comprehensive and_ effective measures for 
permanent flood control of the Mississippi 
River and all its tributaries” was unanimously 
passed at the closing session of the great Flood 
Control Conference held in Chicago Thursday, 
Friday and Saturday of last week. The reso- 
lution was presented by United States Senator 
James E. Watson of Indiana, and those voting 
on it included not only a host of delegates 
representing twenty-seven middle western and 
southern States, but also an illustrious gather- 
ing of senators, congressmen, high Federal 
officials, governors, mayors and other prom- 
inent men attending the conference. 


Forceful Resolution Is Adopted 


The resolution, putting it squarely up to the 
Federal Government to protect the Mississippi 
Valley against any recurrence of the recent 
catastrophe, reads as follows: 


Wuereas, The time is here for the Federal Govern- 
ment to attack the flood problem in a broad and com- 
prehensive way, because of the present Mississippi 
Valley disaster, the greatest of its kind in the na- 
tion’s peace time history, resulting in an incalculable 
amount of damage to life and property; and 

Wuereas, The need for a comprehensive plan of 
national flood control is made apparent by this dis- 
aster, and there are in general three major proposals 
for flood relief set up by competent authorities, viz., 
levees, spillways or by pass outlets, and storage reser- 
voirs, all of which should be considered; and 


Whereas, It is contended that this problem can not 
be adequately met by the application of any single 
remedy, and that levees, spillways, and _ reservoirs 
should be used in combination where practical, to- 
gether with such additional remedies as may from time 
to time be developed; and 

Wuereas, Floods in the Mississippi basin have not 
only brought disaster to those immediately concerned 
but have resulted in economic loss to the whole na- 
tion, and the people of this country now demand that 
effective and permanent remedies be applied, and they 
will willingly approve the expenditure of the public 
money necessary to this end. Therefore, be it 

Resolved, That the flood control conference, assem- 
bled at Chicago, Ill., does hereby declare that the 
control of the flood waters of the Mississippi River 
and all its tributaries is a national problem and that 
the sole responsibility therefore should be assumed 
by the national government; and 


Resolved further, That we urge immediate and ef- 
fective relief be extended to all present sufferers; 
that the measures which may be recommended by ex- 
isting Federal agencies for the relief of the lower 
valley, so as to protect it against a recurrence of the 
present disaster, be carried out promptly and that the 
necessary appropriations therefor be made _ without 
delay; and 


Resolved further, That, without delaying the car- 
Trying into execution of such imperatively necessary 
measures as may be recommended by existing govern- 
mental agencies, the President of the United States 
is requested to call a conference for the purpose of 
formulating, in conjunction with such governmental 
agencies, a comprehensive plan for navigation and per- 
manent flood control; said conference to be composed 
of army engineers, civil engineers, conservationists, 
geologists, financiers, agriculturists, and other experts 
representing the various interests of our country; 
anc 


Resolved further, That the conference petitions the 
President of the United States and Congress energet- 
ically to undertake and carry to a speedy conclusion 
comprehensive and effective measures for permanent 


flood control of the Mississippi River and all its tribu- 
taries, 


Secretary of War Dwight F. Davis, acting 
as President Coolidge’s personal representative 
at the conference, in a speech declared that he 
brought the Government’s promise to act. 

Congressman Martin B. Madden, chairman 
of the appropriations committee of the House 
of Representatives, was supported by over 
thirty fellow congressmen who spoke, in pledg- 
ing the nation’s resources to the needs of the 
Mississippi valley. Speaker of the House 
Nicholas Longworth also spoke, saying in part: 

There will be relief. I want to see a resolution 
introduced on the first day after Congress convenes 
asking the country to provide for the flood sufferers. I 


suggest that Congressman Frank Reid, chairman of the 
House committee on flood control, get his committee 
together and exhaust the best thoughts of experts on 
flood control before Congress meets. We can safely 
trust the Government until Congress convenes. The 
sympathy of every member of the House is with 
those who have suffered. We all believe the time has 
come for the Government to take part not only in 
relief work but in preventing future disasters. 


A dozen or more members of the United 
States Senate made similar expressions. 


Permanent Committee Appointed 


A committee was appointed to make the 
conference a permanent organization, and to 
follow through what was started here. Its 
members are: 

Chairman—Mayor Thompson, of Chicago. 

Vice Chairmen—Mayor Arthur J. O’Keefe, New 
Orleans; Mayor Victor J. Miller, St. Louis; Mayor 
Rowlett Paine, Memphis. 

Members at large—John Walker, president Illinois 
Federation of Labor; William Lorimer, former United 
States senator from Illinois; Roy O. West, secretary 
Republican national committee; W. K. Kavanaugh, St. 
Louis, coal operator; R. S. Hecht, New Orleans, 
banker; Charles H. Burras, Chicago, manager National 
Surety Co. 

Members—Leroy Persy (Miss.), former United 
States senator; James M. Thompson (La.), publisher 
New Orleans Item; Edward J. White (Mo.), vice 
president Missouri Pacific Railroad; George E. Leach 
(Minn.), maycr of Minneapolis; J. M. Dickinson 
(Ill.) former secretary of war, president Izaak Wal- 
ton League; W. W. Marsh (la.), manufacturer farm 
implements, former Democratic national committee- 
man; Charles M. Lewis (Ky.), capitalist; Luke Lea 
(Tenn.), former United States senator, publisher 
Commercial-Appeal; Oscar Barrett (Ohio); Gilbert M. 
Hitchcock (Neb.), former United States senator; W. 
H. Markham (Wis.), State senator, chairman of com- 
mittee on flood control; A. Hurley (N. M.), engineer, 
head conservation department; S. W. Thompson (N. 
D.); Thomas Taggart (Ind.), Democratic national 
committeeman; W. M. Jacoby (Penn.), secretary 
Pittsburgh flood commission; Tom Harrill (QOkla.), 
engineer, head of conservation department. 


Suggests Financial Relief Plan 


The suggestion that the now useless War 
Finance Corporation with its capital of $100,- 
000,000 be converted into an Emergency 
Finance Corporation with the sole aim of ren- 
dering aid during national catastrophies was 
made by B. G. Dahlberg, president of the 
Celotex Co., Chicago, at a banquet given by 


him as chairman of the lumber trade division’ 


of the conference to the lumbermen attending 
the sessions. Mr. Dahlberg said in part: 

This great nation has for a hundred years watched 
these periodic Mississippi floods imperil the lives and 


property of hundreds of thousands of its own people 
and has made no effective move to control these un- 
ruly waters. If it is a matter of money, surely the 
richest country in the world can supply that. If it is 
a matter of brains, surely there is enough engineering 
talent amongst us to find the right remedy. But it 
is merely a lack of interest; and this conference was 
called to raise its voice so loudly and clearly, so de- 
terminedly, that the nation’s representatives in Wash- 
ington shall be forced into immediate and effective 
action. 

The first step should be to work out a definite, prac- 
tical plan for financing the rebuilding necessary in 
these stricken States. This is not a matter for in- 
dividual or local enterprise; it is only logical that 
the Federal Government, through the Federal Reserve 
System the great banker of the United States, should 
extend the credit needed. The need for which Con- 
gress created the War Finance Corporation no longer 
exists. Why can not Congress transform it into an 
Emergency Finance Corporation, with a fund of $100,- 
000,000 out of which it may make long-time loans at 
a low rate of interest to permit the devastated dis- 
tricts to recuperate? Thereafter, when a great na- 
tional emergency like this Mississippi valley flood 
arises the Government will find itself equipped to han- 
dle the situation completely. It is absurd that in a 
rich country like ours there are no national funds 
available to alleviate national calamities. 

It would be unnecessary for Congress to make an- 
nual appropriations for an Emergency Finance Cor- 
poration. The interest on its funds and the repay- 
ment of loans will be adequate to keep it functioning 
if the initial capitalization is sufficient. 


The banquet, which was largely attended 
and altogether an enjoyable affair, was fea- 
tured by several additional speakers of prom- 
inence, including Mayor Arthur J. O’Keefe of 
New Orleans and United States Senator Pat 
Harrison of Mississippi. 


Praises Lumbermen for Charity 


Senator Harrison, after forcefully describ- 
ing the horrors of the floods and demanding 
their future prevention, expressed his keen 
appreciation of the lumbermen, who, he said, 
counted among their own some of the greatest, 
wisest and most charitable of men. To illus- 
trate, he said, when his State issued a call for 
$500,000 for flood relief, the lumbermen of 
southern Mississippi immediately came for- 
ward with a pledge of $100,000. He referred 
in particular to the constructive genius and 
charitable work of L. O. Crosby, of Picayune, 
Miss., and Col. W. H. Sullivan, of Bogalusa, 
a. 

After the banquet, a committee on resolu- 
tions headed by W. S. Frisby, president of the 
Chicago Retail Lumber Dealers’ Association, 
sent a resolution to the resolutions committee 
of the conference embodying Mr., Dahlberg’s 
idea that Congress be urged to establish an 
Emergency Finance Corporation along the lines 
and for the purposes outlined in his address. 


Tue InstirutTe of Margarine Manufacturers 
at its recent annual convention decided to raise 
a fund of $500,000 a year for a national ad- 
vertising campaign to popularize and increase 
the use of margarine, a substitute for butter. 
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Pasadena a City of Natural Loveliness 


Has Few Industries But a Wealth of Beauty—Lumber 
Yards Numerous; Some Home Financing Done 


Pasadena, I suppose, is known by name 
the country over. It is a town of million- 
aires; a place where natural loveliness has 
been enhanced by architects and landscape 
gardeners. It is a place of about 75,000 peo- 
ple, though I heard estimates smaller and 
larger than that figure; and but a small pro- 
portion of these people are industrially em- 
ployed in Pasadena itself. Some one told 
me that only about 3,500 people find work 
here; but that surely excludes domestic 
help, for there must be that many chauffeurs 
and butlers and gardeners, to say nothing of 
maids and cooks. jut even though these 
figures are considerably wide of the truth 
they will indicate in a general way the 
character of the city. It is a place of homes, 
of comfortable and luxurious living, a com- 
bination of such dazzling natural and created 
beauty that the observer finds his eyes grow- 
ing tired as the picture unfolds. 


City Has Few Industries 


Several people were in haste to tell me 
that not all the residents were millionaires. 
That of course explains itself; for there 
wouldn’t be that many millionaires left after 
other centers of wealth had claimed their 
quota. Of industries, properly speaking, it 
has very few. There is the retail section to 
cater to the needs of the residents, the pro- 
fessional men and women, the schools, the 
lumber yards and architects and builders 
and especially the plumbers. Maybe there 
are not so many plumbing shops as I 
thought. Perhaps they merely paint bigger 
and more arresting signs; but it seemed that 
wherever any business was done at all, there 
was a flock of plumbing shops in the midst. 
At least one of the lumber companies op- 
erates a wholesale planing mill. But of the 
general run of manufacturing establishments 
I found none at all; and there surely can not 
be many if those figures about employment 
are within a mile of accuracy. 

The real industry, of course, is the caring 
for visitors; and this industry assumes large 
proportions. Last winter, they say, brought 
the largest number Pasadena has ever en- 
tertained. The flock of great hotels were 
filled up all season, and frequently they had 
to turn late comers away. Probably the 
winter is the height of the season, but Pasa- 


dena with its background of the Sierras has 
a wonderful year-around climate. While I 
heard the word “tourist” spoken in the city, 
yet this word is generally associated with a 
type of person not commonly seen about 
Pasadena. Your tourist is a jolly good fel- 
low, and I like to watch him and talk with 
him. But he loves hot dog stands and roller 
coasters and places where you get your pho- 
tograph taken with a four gallon hat on your 
head and a vast pistol in your hand. He 
dotes on rubber-neck wagons and wants to 
be climbing something or listening to a 
spieler or tucking himself into a hired bath- 
ing suit to paddle in the shallow water of 
the beach. He’s a restless sort of person, 
wanting always to see something new; so 
he and the family are always piling into the 
old bus and rushing off somewhere else. 
He’s a fine, jolly fellow, and the world would 
be poorer without his 
energetic friendliness. 

But apparently Pas- 
adena doesn’t see 
much of this type of 
tourist except as he 
drives through with a 
sight-seeing crowd. 
Yes, doubtless he does 
come to stay briefly 
and in limited num- 
bers; but the typical 
Pasadena seasonal vis- 
itor seems to be a per- 
son of different tastes; 
not necessarily better, 
just different. He may 
stay at the big hotels, 
and he’s likely to 
dress for dinner. He 
plays golf or tennis or 
rides horseback over 
the miles of bridle 
paths in the city or on 
the mountain trails. If 
he likes the city, and 
he will if he’s at all 
the “Pasadena type,” 
he is likely to buy a 
lot and build a home. 
I understand that the 


upon those people who spend a season at a 
hotel, feel that at last they’ve found what 
they’ve looked for all these years and pre- 
pare to build their own home. They can 
find neighborhoods to suit every taste, if it’s 
reasonably good taste, and every purse. 
There are country estates in such places as 
Oak Knoll that have drawn upon all the arts 
in their design and furnishing. There are 
plenty of other places where more modest 
homes are the rule. But whether it is the 
palatial estates of Mr. Huntington or Mr. 
Wrigley or the modest bungalow of John 
Doe, there is an opulent beauty of mountain 
and sky, of turf and roses and palms and 
sunshine about the place that makes one 
look about for nymphs and fairies. It has 


been known to turn the heads of much 
harder boiled observers than the writer of 
this department ever professed to be. 











real estate industry 
depends for its trade 


An old mill in the Busch Public Gardens, one of the beauty spots for 


which Pasadena is noted 
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The houses in Pasadena and its various 
suburbs are in general of the now quite 
familiar “California type.” This general 
type lends itself to an infinity of variation, 
and of course the palatial houses are laws 
unto themselves. Stucco is almost universal. 
Tiled roofs are common, though one sees 
quite a number of wood shingle roofs. The 
patio is frequently seen, as in the splendid 
city library that is part of the great civic 
group Of buildings now being constructed. 
This library has two outdoor reading rooms 
done in the patio manner. Arches and iron 
grill work, balconies, parapet walls, archi- 
tectural reminiscences of Mexico and Spain 
and Italy, all are to be seen in many varia- 
tions both in great houses and small. The 
civic center, mentioned above, is to consist 
of the library which is now finished, the city 
hall that at the time of my visit was nearing 
completion and a great auditorium. This 
group is to cost, I believe, some five millions. 

They tell me that house building was for 
some obscure reason not quite so good this 
last season. ‘The seasonal visitors, as was 
said before, came in large numbers and ap- 
parently had their usual round of pleasures, 
but rather fewer of them anchored them- 
selves to the _ soil. 


his agents, gathering this material. It is a 
scholar’s library, and I am told that some of 
the discoveries among its multitudes of old 
papers have thrown new light on many dis- 
puted or even apparently settled historical 
questions. 

But a person could go on indefinitely men- 
tioning these points of interest. 


Lumber Yards Numerous 


Here as elsewhere in California, the lum- 
ber yards are numerous. The William J. 
Bettingen Lumber Co. is probably the larg- 
est in the city; and this is the head office of 
its line of yards. Our mention of large 
houses and estates should not give the im- 
pression that all houses in the city are 
palaces. They are here, to be sure, and all 
of these large places are naturally the work 
of master architects. But the modest house 
is much in evidence. To give to these build- 
ers a service which will make the small 
houses as attractive in their way as the 
large, this company maintains an architec- 
tural department. It has a number of sys- 
tems of stock plans and in addition employs 
five or six draftsmen who are competent to 
turn out any sort of plan the owner desires. 


W. B. Smith, with whom we talked in the 
Bettingen office, told me the company han- 
dled practically all the building material 
needed in constructing a house. This com- 
pany is undertaking one development that 
no doubt will be watched with interest by 
California retailers. Up to the present the 
retailing in the State has been largely of the 
usual conventional type. But there are so 
many small houses built in California and so 
many garages that it occurred to the com- 
pany that there might be something of a 
market for a certain type of standardized 
house that could be framed and cut in its 
own planing mills. So it is undertaking to 
market its own ready-cut houses through its 
line of yards. If the idea proves popular, 
more yards or distributing points will be 
established. 

We found the Orban Lumber Co. almost 
completely surrounded by street-paving 
gangs. H. L. Graham, with whom we talked, 
came to California from or near Peoria, by 
way of Davenport. In the latter place he had 
some years of banking experience. He is 
another of the fairly large number of re- 
tailers with useful banking experience. Some 
retailers feel that without intending it 

they have some way 





Some one suggested 
that the people from 
the middle West are 
not feeling so 
wealthy just now; 
but it seems to us a 
bit doubtful if this is 
the real explanation. 
Perhaps the Pasa- 
dena visitors number 
quite a few Corn 
Belters among them, 
but the city draws 
its temporary resi- 
dents from all over 
the world. Long 
Beach, itself one of 
the lovely California 
towns, is more of a 
Mecca for Iowans. 











No one seems to 
know why building 
operations apparent- 
ly lagged a bit. Probably there is no ex- 
planation other than that it was for inscru- 
table reasons a_ breathing spell. There 
seems every reason to expect that building 
will go forward at the usual or at a speedier 
rate next winter. 

The Pasadena Rose Carnival is nationally 
famous; and scarcely less well known is the 
Street of Christmas Trees. This is an avenue 
in Altadena a mile long or thereabouts, lined 
with deodars. Each holiday season the 
Kiwanis Club decorates this mile of trees 
with lights and holiday decorations, and peo- 
ple come from all over the West to see it. 
The Busch Public Gardens are visited by 
most of the visitors to the city. The Arroyo 
Seco forms a natural park of about a thou- 
sand acres. Every house has its garden, 
and John Burroughs is reported to have said 
that in Pasadena every shed is glorified by a 
rose bush. 

H. E. Huntington, perhaps the most 
famous of the wealthy citizens, has built 
here the greatest private library in the 
world; and this library will eventually go to 
the city. It is said to be second only to the 
British Museum among all libraries. It is 
not a popular library, in the sense that peo- 
ple go there to read or to draw books out, 
for it specializes in manuscripts and original 
source materials. Mr. Huntington has ran- 
sacked the archives of the world, through 


got into the bank- 
ing business and are 
having the experi- 
ence, even while sup- 
posed to be selling 
lumber. Mr. Graham 
tells me that trade 
has been quite satis- 
factory. This yard 
operates a Ross car- 
rier, probably the 
only one in the city. 
These western yards 
are keen for me- 
chanical devices with 
which to reduce 
their handling costs; 
and it is notable how 
much work a Ross 
carrier when proper- 


eel 








The patio exemplified in the Pasadena Public Library. This library has two outdoor reading rooms 


The company has also organized a separate 
financing corporation; which is the wise and 


proper way of handling these matters. It is. 


a separate business and is best managed, 
both for dealer and customer, under separate 
incorporation. This financing is not hard 
and fast. The corporation has a number of 
plans, and other variations can be arranged 
to suit the customer. He can get a construc- 
tion loan, a mortgage loan, a loan to be re- 
paid by the month and so on. 


Financing Conducted Conservatively 


We got the impression that this financing 
is very carefully managed and is conducted 
on lines sufficiently conservative so that the 
paper is readily marketed. The corporation 
carries very little of the paper in its own 
vaults. W. J. Bettingen, president of the 
company, is a well known financier and is 
connected as officer or director or both with 
quite an impressive list of financial institu- 
tions. This gives him and his financing cor- 
poration ready contact with markets where 
good paper may be disposed of. The prob- 
lem, then, is to be sure that the paper is 
good and that the amount loaned is not ex- 
cessive. This type of financing does good 
public service in keeping the wildcats and 
speculative contractors who are loan jug- 
glers rather than builders from doing their 
perfect, and ruinous, work. 


ly handled and when 
supplemented with 
other necessary 
tackle can accomplish around a retail yard. 

Mr. Graham mentioned the fact, and it is 
one we hear frequently on the Coast, that 
all visible experience proves the danger of 
trying to finance customers without organiz- 
ing for it. The companies that wander into 
it by helping out some personal friend who 
is a good fellow or is so located that he can 
do the lumberman some favor, and then 
using this experience as a precedent for 
making a loan to some one else, presently 
find themselves in no end of trouble. Mr. 
Graham’s company has avoided this Slough 
of Despond, and so far as I could learn but 
little if any haphazard financing is done in 
Pasadena. 


Not Much Speculative Building 


“There have been some speculative con- 
tractors in Pasadena in former years,” said 
W. G. Newmyer, of the Sierra Lumber Co., 
“and their operations have caused trouble 
all along the West Coast. They are gen- 
erally recognized now for what they are; 
trouble makers, disorganizers of legitimate 
business. Their purpose generally has been 
to make some money for themselves by 
means of getting unsound loans on houses 
they build. They are speculators first and 
builders only in a small degree. The houses 
they’ve scrambled together have done much 
in many towns to discredit all builders and 
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all lumbermen. I think they’ve been pretty 
well weeded out here, and that weeding out 
process is something that is pretty largely 
up to lumber dealers. Lumbermen have too 
much at stake in their local markets to 
allow these markets to be destroyed.” 

This department thinks the dealers do 
have a certain duty to themselves and their 
clients to help put the skids under such men 
and their practices. But we think the good 
contractors, of which there are many, have 
a certain duty in these cleaning-up efforts. 
It has been done in other places. Contractors’ 
associations have done excellent work along 
this line. In these later days, when mate- 
rials and labor are expensive enough to war- 
rant guarding them against waste, there are 
ways of assuring the public of sound work. 


News and Business Ideas 


Thousands Inspect Model House 

3UFFALO, N. Y., June 6— A model house 
erected under the auspices of the Courier-Ex- 
press was visited by 38,000 persons during the 
three weeks it was open for public inspection, 
and has just been sold. The buyer said that 
the large amount of publicity given to the 
model house had attracted him there as a vis- 
itor, and he was so pleased with the complete- 
ness of detail of interior arrangement, as well 
as the type of house, that he concluded to be- 
come the owner. All three of Buffalo’s news- 
papers are now giving much attention to the 
subject of home-building and home-owning, 


with consequent benefit to builders and lumber- 
men. 


Lurabermen Advise Home Builders 


San Antonio, TeEx., June 4—The San An- 
tonio Express is sponsoring a series of lec- 
tures, known as the Better Homes Institute. 
various subjects of interest to those ambitious 
to own homes being presented from week to 
week. These weekly meetings are to continue 
until Sept. 19, at which time the grand attend- 
ance prize will be awarded. Weekly attend- 
ance prizes are also given at each of the weekly 
meetings, in addition to the attraction of inter- 
esting programs. 

The meeting of May 30 was conducted by the 
San Antonio Lumbermen’s Association, and 
the lumbermen fairly “laid themselves out” to 
put on an interesting program, and one that 
would be of the greatest practical value to 
prospective home buyers and builders. Pre- 
paratory thereto, a full-page advertisement of 
the coming event appeared in the Express, fea- 
turing the portraits of a number of prominent 
local lumber dealers, including Albert Steves, 
G. E. Meliff, Lee Petrich, F. L. Hillyer, Alex 
Thomas, John T. Wilson, Roy Campbell and 
T. H. Flint. The advertisement was sur- 
rounded by a hand drawn border depicting in 
a series of eight sketches the evolution of the 
home from the cave, wigwam and igloo, to the 
log cabin, the cottage and, finally the typical 
modern home. 

The meeting conducted by the local lumber- 
men was the largest of the entire series to date. 
more than 300 interested persons assembling 
in the auditorium of the Builders’ Exchange. 
The meeting was conspicuous for the deep in- 
terest exhibited by the audience in the series 
of talks given, which included the subjects, 
“Homesites,” “Financing the Home,” “Planning 
the Home,” “Selection of the Contractor” and 
“The Lumberman and the Service He Ren- 
ders,” handled by Maurey Maverick, F. L. 
Hillyer, A. R. Thomas, G. E. Meliff and Jesse 
Beitel, respectively. 

An announcement of great interest to San 
Antonio people was made by Walter Steves, 
chairman of the program, who stated that the 
Southern Pine Association is about to erect 
on the North Side a model home similar to 
others erected by the Southern Pine Associa- 
tion throughout the country, including one on 


That work ought to be marked or indicated 
in such ways that it can be known. There 
is an old economic law that when counterfeit 
money circulates in any quantity, the bad 
money will always drive out the good. Eut 
if the good money is unmistakably good and 
is easily recognized as good, then the had 
doesn’t have a chance. If good work is so 
marked, by action of contractors’ organiza- 
tions or by the inspection and guaranty of 
dealers, it will. prevail. No customer is 
going to invest large sums in poorly built 
houses or, by reason of unsound financing, 
is going to become involved in paying more 
than the house is worth unless he is grossly 
deceived. Good contractors and good lum- 
bermen have much at stake in seeing that 
customers are not deceived. We mention 


Lookeut Mountain, Chattanooga, Tenn., which 
has attracted wide attention. The erection of 
the model home in San Antonio will be spon- 
sored by the San Antonio Lumbermen’s Asso- 
ciation, Mr. Steves said. 

The evening’s program also was featured by 
special music and the showing of three reels 
of motion pictures depicting the various stages 
in the manufacture of lumber. 


Truck Signs Boost Lumber 
CHATTANOOGA, TENN., June 7.—In carrying 
the story of lumber and the slogan “Your Home 
Is Worthy of the Best” to the home building 
and lumber using public the Chattanooga Lum- 
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Truck signs are effective advertisements 


ber Co. has found the use of big display signs 
upon its trucks particularly effective, according 
to F. A. Slagle, president of the company and 
for more than forty years engaged in the retail 
lumber business. Associated with him in the 
Chattanooga Lumber Co. is W. A. Slagle as 
vice president and Jess Prince as treasurer. 

The company is now cooperating with the 
other lumber dealers of Chattanooga and with 
the Southern Pine Association in the erection of 
a “better built” house of wood construction on 
the top of historic Lookout Mountain. This 
house is being erected to demonstrate sound 
methods of lumber construction, and is on dis- 
play to the public during every stage of the 
building operations. 


SSAA EE 


Company Occupies New Building 

ARERDEEN, WaASH., June 4.—The City Retail 
Lumber Co., of this city, has just moved into 
its new building, of reinforced concrete with 
heavy, fire-resisting wood roof. Ample space 
in the rear of the structure is provided for 
the storage of hardwoods, sash, doors and 
moldings. The building is so planned and con- 
structed that trucks can drive in from either 
end, and load from a mezzanine floor, making 
a continuous round and taking on such stock 
as may be required from the various depart- 
ments. The offices of the company are located 
on the ground floor of the building, which is 
finished in hardwood. 





this matter in this place, not because jt 
applies to Pasadena, for apparently this 
trouble has been righted in this city; but 
because casual remarks made in many cities 
indicate that at least in the recent past the 
West Coast has suffered from the work of 
the Slippery Slims of the contracting world. 
Apparently their tribe is decreasing. 

C. Temple Murphy operates the wholesale 
planing mill mentioned earlier in this article. 
This big plant sells some rough lumber at 
retail, but apparently the big end of the 
business is large planing-mill orders. 

Pasadena is on the edge of the Orange 
Empire; an empire that stretches away 
toward Riverside and that is one of the 
characteristic and widely known features of 
the Bear State. 


for Retailers 


Retailer’s Sales Problems Weighed 


Some of the obstacles which the retail lum- 
berman confronts in seeking to increase his 
sales volume and turnover, with suggestions 
for overcoming them and achieving the de- 
sired results, were forcefully set forth in a 
sales essay written by C. O. Davis, yard man- 
ager of the L. E. Streater Lumber Co.’s branch 
at Cosmos, Minn., which was awarded first 
place in the essay contest recently conducted 
under the auspices of the Northwestern Lum- 
bermen’s Association. 

Mr. Davis first mentioned and briefly dis- 
cussed three of the most marked differences 
between the retail lumberman’s problem and 
that which merchants in other lines of retai! 
trades have to confront. 

“First,” said he, “there is a difference in the 
size of product in comparison to value. The 
retail lumberman’s product is bulky and con- 
sequently has to be sold in a fairly restricted 
territory, while the product of many other re- 
tailers is high in value, thus easily transport- 
able for long distances. 

“Secondly, there are many patents and sell- 
ing points for automobiles, radios, barn equip- 
ment, furniture, in fact every type of machin- 
ery. Since a man may buy a car in almost any 
town within a radius of fifty miles and may 
choose from a dozen different makes, it is 
quite necessary for the salesman to keep in 
constant touch with his prospect, explaining 
the various advantages of his particular car. 
In our business a dealer would be considered 
a fool to drive thirty or fortv miles to explain 
to a farmer the superiority of his lumber. 

“The other important difference to which I 
refer pertains to credit. For the sake of clarity 
I will use an hypothetical case. Mr. Jones buys 
a car, pays one-third down and signs a mort- 
gage note for the balance. There can be no 
prior encumbrance and if he fails to make 
payment the mortgage can be foreclosed imme- 
diately. Then Mr. Jones buys a garage and 
makes similar terms. If he fails here in his 
payments, the lumberman can file a lien and 
after a year or more make collection, provid- 
ing there are not too many encumbrances 
ahead of him. Dealers in radios, farm ma- 
chinery. furniture and a hundred other lines 
have the same protection as the car dealer. 
Conseauently, they can hire mediocre sales- 
men whose task is finished when the mortgage 
note is signed and the first payment made: 
but the retail lumber dealer can extend credit 
only to those whose pronerty is not too heavily 
encumbered and of good moral character. 

“Considering the above analvsis. the retail 
lumber dealer cannot increase his sales by chas- 
ine into another man’s territory nor bv ‘gob- 
bline’ everything in his own, since, if his com- 
petitor is awake, nothine but a price cutting 
condition can result, and also he cannot hire 
an incompetent salesman.” 

Havine thus sketched what might be termed 
the “dark” or negative side of the proposi- 
tion, Mr. Davis proceeds to the positive or con- 
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structive side, making some practical sugges- 
tions as to what the live dealer may hope and 
expect to accomplish through aggressive effort. 
These efforts he discusses under the general 
heads of work directed toward the individual, 
and that directed toward the buying public. 

“There is just one way,” said he, “whereby 
the dealer can increase his sales which will be 
beneficial to the lumber industry as a whole, 
namely, by creating an additional demand. In 
accomplishing that objective there are two dis- 
tinct methods to pursue, first, by work on each 
individual prospect and secondly, by advertis- 
ing to the general public. 

“T will discuss these in the order given. The 
work on the individual can be done efficiently 
only when the retailer knows the needs of 
every man in his territory. He can have lists 
of house prospects, machine shed prospects, 
etc.; then by circular letters and other litera- 
ture pertaining to these various classes of 
buildings he can do his work where it is most 


needed. Then also he can talk to these individ- 
uals at chance meetings and if they react 
favorably, he can spend some time on them. 
These talks require that the retailer know the 
most economical use and the technical proper- 
ties of all his products as well as the proper 
construction of every type of building. 

“The second method of stimulating sales is 
by various forms of advertising directed to- 
ward the buying public. This can be carried 
on by sales letters, stuffers, window displays, 
billboards, slides, newspapers etc. These forms 
of advertising should be directed toward sell- 
ing homes, not two by fours and plaster ; store 
buildings, not brick and tile, and hay racks, 
not rough boards. If the retailer could enter 
into an agreement with his contractors whereby 
the value of a great number of complete build- 
ings could be estimated he could then show the 
prospect a colored picture or a plan and say, 
‘This house will cost you $4,300.00’ or ‘This 
wagon box will cost you $18.50 painted and 





effective when combined. 


This Week’s Timely Tip 


Mailing Card Carries Cooking Recipe 


This week’s “Tip” is a “double-header” in that it illustrates 
two distinct advertising ideas, both good singly, and even more 


In the first place, the mailing card of the W. B. Barr Lumber 
Co., Denver, here reproduced (much reduced) shows how “Peter- 
piperisms” may be used to “put pep in publicity,” as suggested by 
the American Lumberman in its issue of March 12, 1927 (page 55). 











BARR’S BETTER BOARDS 
BUILD BETTER BUILDINGS 


Barr's is not only a service of supplying Home Building Materials, but that of 
! assisting the builder all along the way with any problems he may meet 
ESTIMATES OF MATERIALS AND MILLWORK WILL BE FURNISHED GLADLY 


W. B. BARR LUMBER CO. 


CARAMEL 
MOUSSE 


1 cup brown sugar 

14 cup water 

1 egg white 

1 pint whipped cream 


Boil sugar and water 
until it threads, pour 
over the stiffly beaten 
white of egg. chill, 
blend with whipped 
cream adding it very 
slowly Pack in salt 
and ice, and let stand 





3 hours before serving 


1295 SOUTH BROADWAY 
PHONE &) 84 








his own business. 


to the housewives of Denver. 





The slogan “Barr’s Better Boards Build Better Buildings” is a 
snappy Peterpiperism. Any dealer can readily compose one to fit 
If interested in “seasoning” your advertising 
with Piperisms, or making other use of this catchy new fad, look 
up the article above referred to, which suggests a half-dozen 
methods, all practical and all new. 

The other good idea here exemplified is that of making the 
card interesting to the women folks by printing a cooking recipe 
thereon. The card, it should be said, was sent through the mails 
The printing of this recipe un- 
doubtedly adds to the longevity of the advertisement, as in very 
many instances the card will be preserved indefinitely, serving as 
a constant reminder of the W. B. Barr Lumber Co. as a depend- 
able source of supply for lumber and other building materials. 

On the original card, which measures 51%4 by 7 inches, the draw- 
ing of the young couple and house is printed in green and red, while 
the type matter appears in black. 


Watch for Next Week’s “Tip” 


- 











ready to use,’ but such a policy would indeed 
be costly if adopted by a single retailer.” 


To Form State Building Congress 


INDIANAPOLIS, INpD., June 7.—Merritt Har- 
rison, an Indianapolis architect and president of 
the Indiana Society of Architects, has been 
made chairman of a committee to complete the 
organization of the Indiana Building Congress, 
composed of organizations allied in the building 
industry. A preliminary meeting was held in 
Indianapolis recently. Groups represented at 
the meeting included lumbermen and material 
dealers, contractors, architects, engineers, trades 
council organizations and others. By-laws 
adopted at the meeting defined the purpose of 
the congress as “to bring together all elements 
of the building industry to find through scien- 
tific research the needs of the public and of the 
industry ; to find and recommend means of fill- 
ing these needs, and to make such recommenda- 
tions effective through the existing State organ- 
ized agencies where necessary.” 


Observes Seventy-First Anniversary 


Totepo, Oun10, June 6—This week the Kel- 
sey & Freeman Lumber Co., having its prin- 
cipal yard and office at Summit street and New 
York avenue, this city, is celebrating the 71st 
anniversary of the founding of the organiza- 
tion. 

It was back in 1855 when the company had 
its inception with a little saw mill and lum- 
ber yard located on Water street at Cherry. 
Today the company operates two large yards, 
the retail distributing point being located at 
1247 Indiana where a lumber mill is in opera- 
tion. 

At the large mill and lumber yards in Sum- 
mit street a general wholesale business is con- 
ducted. 

The company from its Indiana avenue yard 

sells only at retail, Toledo contractors being 
furnished material direct. The company spe- 
cializes in inside finishing materials in all 
grades of wood. 
- The company was formed by Aaron Lufkin 
Kelsey, who left his home in Guilford, Maine, 
and struck out for the wooded tracts of the 
Central States. For six years after locating in 
Toledo, Mr. Kelsey was identified with lake 
navigation, but in 1856 he gave up this busi- 
ness to engage in the preparation of lumber 
for the then growing city of Toledo. 

With the aid of Nathan Reeve he formed a 
partnership for the handling of white pine 
and other lumber from the Michigan forests. 
This partnership continued until 1868 when the 
company was reorganized under the name of 
Kelsey-Lawton & Co., which continued for 18 
years. Mr. Kelsey retired in 1886 and then 
the company was reorganized under the name 
of Kelsey & Freeman, a partnership composed 
of Mr. Kelsey’s son, H. Reeve Kelsey and 
George L. Freeman. 

The present officers of the company are: 
Chairman of the board of directors, George L. 
Freeman; president, A. L. Kelsey; vice-presi- 
dent, George L. Freeman, Jr.; treasurer, A. C. 
Hurrelbrink. 


Retailer Builds Model Home 


BrinGeporT, Onto, June 6.—During the last 
week many visitors have taken advantage of 
the opportunity given to .inspect the “Scott- 
Bilt” model home, erected by the Scott Lumber 
Co., of this city in the fast-growing residen- 
tial section known as Scotland, one mile out 
on the Cadiz pike. In codperation with the 
Scott company a local furniture store furnished 
the home completely. 

The house is of frame construction, the out- 
side walls being covered with shingles of a 
gray tone, while the roof is of shingles of six 
different colors, the blend producing a beau- 
tiful effect. The floors are of oak throughout. 
The lot is landscaped and planted with shrub- 
bery, the entire ensemble being most pleasing, 
and well calculated to awaken in the minds 
of beholders the desire to own a home of 
similar attractiveness. 
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Increasing Sales Volume and Turnover 
Setting Up Annual and Monthly Yard Quotas—Analysis of Local 


and General Conditions—Classification of Customers 


[By Ross W. Beatty] 

The conditions that enabled the old time lumber dealers to do 
a large, profitable volume of business without intense selling effort 
are disappearing rapidly. Competition is becoming keener, and in 
order to secure maximum profit the lumber retailer is finding it 
increasingly necessary to apply scientific principles to his operations. 
A definite plan for sales promotion should be formulated, but before 
doing so it is essential to make an appraisal and analysis of the 
past activities of the yard. Efficient sales promotion plans can be 
set up only after some such analysis. 

A review of the business should be made from the beginning, 
as to when, where, why and how it was founded; reasons for its 
growth and development; the policies it has built up and maintained 
and its record for community service, since the historical back- 
ground of a business may make very productive institutional adver- 
tising when properly displayed to the public. Furthermore, such a 
survey will be helpful in formulating the policies that the company 
will use in the future. 

The products handled should be listed and analyzed and studied 
from the point of view of the market. ‘This is more important 
now than formerly, because the numerous nationally advertised 
building materials and lumber substitutes that are flooding the 
market are increasing, both in size and variety, the stock required 
by the retail yard. 

The best basis for building up a background for efficient sales 
campaigns is the statistical record of past activities. Graphic charts 
are especially adapted for a comparative study of figures, and there- 
fore the statistics should be presented in graphic form. The fol- 
lowing charts may be considered essential: 

Comparative chart of gross sales monthly by years. 

Comparative chart of department sales monthly by years. 

Yearly comparative chart of turnover. 

Comparative chart of feetage deliveries monthly by years. 

Comparative chart of construction material sales monihly by years. 

Comparative chart of industrial lumber sales monthly by years. 

Comparative chart of “jag” sales monthly by years. 

Comparative chart of average cost and sale price monthly by years. 

Comparative chart of net profit monthly by years. 

Comparative expense charts monthly by years. 

In the case of a chain yard system the figures should be charted 
separately for each individual yard, and in total for all yards. 


Sales Quota 


A sales quota is an estimate of the sales of a concern for a given 
future period based on past sales, conditions in the local market, 
general business conditions, etc. It is an attempt to set up before 
the organization a goal which is reasonable, practicable and attain- 
able. The success of the quota scheme is measured by the ability 
to reach the goal without increasing the cost of sales above the 
limit beyond which the margin of profits decreases. It is necessary 
to establish not only the total sales estimate but also the percen- 
tage of expenses to sales which will permit making sales at a profit. 
As long as selling expenses increase in the same proportion as sales, 
profits are assured, but when that point is reached where, for every 
additional sale, expenses increase in greater proportion, it is evi- 
dent that sales may not be further increased except at the expense 
of profits. Therefore the attainment of the goal is important only 
so long as the cost of sales is maintained at a level that will per- 
mit a fair profit. 

Establishing a quota for a chain of yards can best be accomplished 
by setting up for each yard a reasonable estimate of the total 
amount of business it may be expected to obtain at a given profit 
for a definite period, probably one year. Having obtained this 
figure, which is expressed in dollars and cents, it should be dis- 
tributed among the various departments within the business. The 
total figure for all the yards will make up the master quota for the 
whole organization. This quota will show not only total estimated 
sales but also the sales by departments, and by yards and depart 
ments. This represents the entire break-down desired for a chain 
yard concern. 

The estimated percentage of expenses to total sales that will in- 
sure a sufficient margin of profits should be determined for each 
yard, based on past experience. Applying this percentage to the 
total sales estimated, the estimated expense figure will be deter- 
mined. On the master quota the total of the expenses for each 


yard will be totaled, and the percentage that the total expenses 
for the whole organization bears to the total estimated sales will 
be the figure which will act as a limit beyond which actual ex- 
penses should never go. 

An optional method for estimating expenses for each yard may 
be adopted. Instead of establishing a ratio of total expenses to 
total sales based on past experience and applying it to estimated 
sales in order to obtain the expense figure, the expenses for the 
period may be anticipated from the knowledge of the expenses to 
be incurred during the year. 

It is assumed that the expenses of the general office will be appor- 
tioned among the various yards and should be included in the 
yard expense accounts. 

In determining the sales estimate for each yard, the last year’s 
sales should be taken as a basis and should be modified by the 
following factors that affect the local market: 

Contemplated building. 
Conditions in local industries. 
Future plans. 


Past rate of growth. 
Competitive situation. 
Lumber market. 
Customers’ ideas. 
The conclusions formed from these specific conditions should 
further be modified by the following factors that affect general 
business conditions: 
Business cycle. Building and loan situation. 
Bank clearings. Employment conditions. 
Savings deposits. Business failures. 
The resulting figure will be the sales quota for each particular 
yard. 
Monthly Quotas 


Each yard quota must be broken down into monthly quotas. 
This may be accomplished by means of monthly average percentages 
determined from past experience. The business is divided up into 
three departments: Lumber, building material and coal; therefore 
the quota for the year and for the month must be distributed among 
the departments according to the percentage of total sales each 
department contributes. 

The master quota will be the sum of the yard quotas expressed 
both monthly and for the year. The division of the master quota 


Monthly Quota Chark 


250 


Dollars 
28 38 





Mar. . May dune duly Aug. Sept. Oct. Dec. 


Figure 1—Monthly quota chart 


into departments should be made by combining the department 
figures for each yard. 

The total expenses for all the yards will appear on the master 
quota and the ratio of total expenses to total sales estimated for 
the entire organization will represent the percentage of expenses 
to sales that will be maintained for the year. The distribution 


of the expenses over each month will be accomplished by applying 
one-twelfth of the total estimated expenses to each month. How- 
ever, the actual expense distribution in some yards may differ 
according to the various methods of accounting used. 


In that 
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case the distribution by months should be made on the basis of 
the accounting practices of the concern. 

In order to illustrate the method used to set up a master quota, 
the sales quota and expense budget has been worked out for a 
chain of five yards. 

The first step that was necessary was to set up a sales quota 
for each yard. In Yard A last year’s sales amounted to $62,500, 
which was taken as a basis and called 100 percent, and the fol- 
lowing conditions affecting the local market were graded a 
positive or negative percentage, according as each increase or de- 
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Figure 2—Prospect and customer chart 


crease this amount. The total percentage indicates the increase 
or decrease to be expected the following year over the preceding 
year. 


Percent 

The Preceding Year’s Sales used as a basis........... 100 
The Past Rate of Growth (the average yearly normal 

INN is ay canccenpadanaGaecae sla poe as plus 10 
One new competitor was entering the community, and 

US WO POU 5568.55 sk ns vera edeacslons minus 12 
The Housing Situation was acute, because many new 

workers have entered the town ................ plus 10 
The Market Price of Lumber seemed stable............ 00 
Opinions of customers interviewed were that little build- 

ing would be done during the year........... minus 10 
Contemplated Building, number being planned and esti- 

mated to date, was above normal.............. plus 8 


Local Industries were operating at normal capacity..plus 4 


2 110 


The percentage increase based on the above local conditions 
amounted to 10 percent. However, the general economic condi- 
tions were good, the business cycle was on the upswing, local 
conditions were good, the farmers had a good crop and received 
a high price for their grain, bank clearings were increasing, sav- 
ings deposits normal, and there was little unemployment. The 
conditions looked very favorable and it was the opinion of the 
executives, based on this information, that the 10 percent increase 
determined from the analysis of local conditions should be advanced 
to a 20 percent increase over the preceding year’s sales. Thus 
in this particular yard the increase of 20 percent over last year’s 
sales, $62,500, amounted to $12,500, making a sales quota of $75,000. 

The next consideration was to divide this sales quota into monthly 
quotas. This was accomplished by checking the previous three 
years’ business and finding the monthly average percentage of total 
sales. In this case the percentages used were as follows: 


Percent Percent Percent 
rn 6 BE iewawenchs 12 September .... 10 
February ..... 5 ere 11 October ...... 9 
Pe wcotece 3 | eae 9 November .... 8 
are 9 PE oe stan 9 December .... 5 


The business was divided into three departments, lumber, build- 
ing material, and coal; and by means of the study of the business 
for the past three years, the percentage of total sales in each de- 
partment were estimated. The percentages were: 

Percent Percent Percent 
Lumber .... 50 Building Material ... 25 eo Qeneaein 25 

Applying these percentages to the sales quotas for the year and 
for the month, a complete break-down into departments was ac- 
complished. 

The average of the percentage of expenses to sales for the past 
three years was taken as the measure of expenses to sales to be ap- 


plied to the sales quota. In Yard A this amounted to 15 percent, and 
applying this to the total esimated sales, $75,000, a total of ex- 
penses allowable amounted to $11,250. This figure was distributed 
monthly by assigning one-twelfth to each month. 

The quotas for the remaining four yards were set up using the 
same percentages for monthly and department distribution; and 
the quotas for all the yards were combined to form the master 
quota. In the quota illustrated the general office expenses were 
distributed among each yard so that they were included in the yard 
expenses. 

The quotas should not only be compared by means of actual 
and estimated figures for the year, but also they should be com- 
pared with the quotas for previous years in order to measure the 
progress made in estimating sales and expenses. 

A monthly quota chart as shown by Figure 1 will aid very ma- 
terially in measuring the efficiency of the quotas. The estimated 
sales or expense quota is charted, represented by the solid line, 
and as the actual monthly figures are accumulated they should be 
charted in dotted lines. The accuracy of the quota will be meas- 
ured by the closeness with which the line representing the actual figures 
follows the line representing the estimated figures. 

This type of chart can be used to represent the sales for the whole 
organization in total and by departments, and for each yard in 
total and by departments. In addition it may be used to represent 
the expenses for the whole organization and for each yard. 


Turnover 


After establishing sales quotas the proper rate of turnover should 
be discovered. There are two methods of obtaining higher turn- 
over; namely, increasing sales and decreasing inventories. So much 
emphasis has been placed on turnover that today the common con- 
ception is that the higher the turnover, the more profitable it is. 
This conception is true to a certain extent, but there are two limiting 
factors that must be taken into consideration, those factors being 
increased sales experses and inadequate inventories. 

The problem of turnover falls largely on the sales department, 
for it must produce the orders to move the stock out of the yard. 
The yard managers and salesmen having as their function selling, 
are confronted with the question of volume versus profit. Sales 
may be produced by means of such intensive selling campaigns that 
the expenses incurred will permit no profits, and in some cases even 
result in a loss. It is easy to get sales, provided prices are lowered 
and profits sacrificed, but that will defeat the purpose of turnover. 
Therefore sales must be produced at a fair price, and at an ex- 
pense that will insure a profit. 

The average stock on hand may be reduced in an effort to in- 
crease the rate of turnover. The danger that must be avoided in 
decreasing inventories is carrying inadequate stock to supply the 
trade. Loss of goodwill and inconvenience to customers will be 
the result and valuable orders may be lost. The entire stock 
must be analyzed, taking note of excessive amounts of stock, slow- 
moving stock, stock falling into disuse by the trade, stock that need 
not be carried on hand but can easily be ordered when needed, 
and stock that depreciates in storage. With this information the 
stock can be classified and an effort made to clear out that amount 
which is not needed, and carry only that which is necessary. 

Turnover is figured by dividing either the total sales at cost price 
by the average inventory at cost price, or the total sales at selling 
price by the average inventory at selling price, whichever is de- 
sirable. The average turnover among progressive lumber yards is 
approximately four times, and a lumber dealer who fails to reach 
this rate should feel that he is not getting proper turnover efficiency. 
City yards have a larger volume of business than small town 
yards and consequently attain a higher rate of turnover. How- 
ever, every yard, small or large, should strive to increase turnover 
and get greater profits. 

Classification of Customers 

There are four distinct classes of customers, each requiring a 
difffferent type of sales promotion to reach them. 

1. The Repeat Buyer of Construction Lumber. This cus- 
tomer is continuously building in the community and consequently 
is a large user of lumber. Contractors and architects fall into this 
classification. Not only do they buy lumber for their own account, 
but also they are influential in placing a large amount of consumers’ 
orders for construction material, and they constitute one of the 
most valuable markets the lumber dealer has. 

2. Repeat Buyer of Industrial Lumber. Factories are considered 
under this classification. They are continuous users of lum- 
ber and building material, either for the purpose of fabricating into 
products for sale, or for the purpose of building and repair work 
in the plant. 

3. Prospective Home Builders. The market for this type of 
customer is made up of apartment dwellers, people who rent 
homes, “newlyweds,” and owners of sub-division lots. They may 
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eventually desire to build, and when they do, they are live pros- 
pects for the local dealer. 

1. The “Jag” Lot Buyer. This type of buyer uses small or- 
ders of lumber and the tota! of these orders amounts to a large 
proportion of the yard’s sales. The small, miscellaneous “jag” 
orders are the most profitable sales, because practically no com- 
petition enters into this line of business. People of all classes 
make up this market, especially the farmer, and it is difficult to 
single out one particular group to whom selling appeals may be 
directed. Instead, the business will have to be stimulated by gen- 
eral sales promotion work, and by the development of goodwill. 

Every customer should be rated according to one of the above 
classifications, and a card as in Figure 2 should be made out, fill- 
ing in the desired information. Whenever a new prospect is re- 
ported a salesman should call on him, and from the information ac- 
quired, fill out a card. A knowledge of the prospect’s needs gives 
a valuable clue to the line of argument that will be most effective 
and should be included on the card. 

The cards should be kept in small files. They should be arranged 
according to the classification of consumers, and the customers’ cards 
should be kept in a separate file from the prospect cards. 


How to Reach Each Class 

The most effective sales promotion plan is that which is carried 
on by salesmen in the field, otherwise known as personal solicita- 
tion. This is, however, the most expensive plan but it has come 
into general practice from keen competition. The duty of calling 
on customers and prospects may be performed by salesmen or yard 
managers. In the latter case much of the work of the managers 
must be given over to assistants in order to allow them to spend 
time soliciting business. The practice of employing salesmen has 
sprung up in the large city yards. They are usually allowed to 
work on a commission basis, so they in reality have a direct in- 
terest in the business. Through their personal contacts with con- 
sumers of lumber and the clientele they build up, they have pro- 
duced very substantial increases in business for the yards they are 
connected with. The tendency is growing more and more towards 
selling lumber through salesmen, even in the smaller yards, and 
as long as they do not increase the cost of sales so that less profits 
are derived they offer a possibility for increasing sales. In the 


small yard every refinement in management should be set up to 
enable the manager to spend less time at the yard, and more 
time around the community producing new sales. 


Enlist Contractor’s Co-operation 


The contractor is the most important class of customer the lum- 
ber yard has and every means possible should be made to secure his 
coéperation. He should be called on two or three times a week 
and a bond of friendship should be developed through the frequent 
visits. Often the yard receives tips about new building projects 
and the contractor should be furnished this information so that 
he may have a chance to go after the business. If he is successful 
in getting the business, the yard will probably be rewarded for 
the favor by an order for the material. In numerous other ways 
the lumber dealer may aid the contractor, such as giving him the 
use of his clerical force for writing up estimates, and figuring con- 
tracts. Good service is the first essential in holding the contrac- 
tor’s business and nothing should be left undone to give it. 

Industrial buyers of lumber, such as large factories, offer a wide 
field for personal contact. The yard manager or executive should 
cultivate the friendship of the factory officials, and also the men 
in the plant who make purchases. By building up this goodwill 
backed up by good service, a profitable factory trade may be 
developed. 

Prospective home builders require a great deal of solicitation and 
advertising effort before they are brought to the point of building. 
It normally takes two years after a prospect begins planning a 
home before he builds. During this time the yard representative 
must constantly keep in touch with the prospect so that when the 
time comes for the material to be purchased the yard will have a 
good chance of obtaining the business. 

Because of the numerous people that make up the “jag” lot buyers 
it is impossible to do much personal solicitation, except in the case 
of the occasional large, steady buyer. Farmers fall into this class 
and it is well for country yard managers to make frequent trips 
around the country and call on the farmers. In this way the man- 
agers will make many new friends and will develop much goodwill. 

| Note—Other phases of retail sales promotion, such as advertising, 
the use of trade maps, and other selling aids, will be discussed in an- 
other article by Mr. Beatty to appear in an early issue—Ep1tor.] 





For More and Better Poultry 





DANVILLE, ILL., June 6.—A good deal of in- 
terest has been shown by lumber dealers along 
the lines of the Chicago & Eastern Illinois 
Railway in Illinois and Indiana, in the Better 
Poultry train which the railroad ran through 
the two States, stopping at fifty towns, during 
April and May. 

This was recognized by the lumbermen as a 
direct stimulus to the building of more and 
better poultry houses in their several terri- 
tories. One dealer, at St. Elmo, Ill., awarded 
the brooder house shown in one of the ac- 
companying cuts as a boost to attendance 
when the train visited his town, and numerous 
other dealers coOperated in various ways. 

It is estimated by Luther Fuller, general 
agricultural agent of the railroad, with head- 
quarters in this city, that 44,000 persons passed 


through the train during the two months. it 
was out. The record attendance in Illinois was 
at Marion, with 2,500, and for Indiana, at 
Shelburn, with 2,150 persons inspecting the 
exhibits and hearing the lectures. 

Egg and poultry shows were held in most of 
the towns at the time the train was present and 
prizes were given to the winners by the busi- 
ness men. A Better Poultry Day was cele- 
brated with a continuous program during the 
day, and in many towns the merchants con- 
ducted bargain sales and issued thousands of 
circulars to advertise the event. 

The train was opened promptly on the sched- 
ule hour and the visitors were permitted to ge 
through and inspect the exhibits before hear- 
ing the lectures which were held near the 
train. The first car entered was a children’s 
play car, fitted up with 











swings, teeter-totters, 
sand piles, toys, ete. 
One side of this car 
was fenced off so that 
all the visitors could 
pass down an aisle and 
see the children at play. 
A committee of ladies 
in each town _ had 
charge of this car, and 
it proved to be a con- 
venience to parents who 
left their children in 
safe hands while the 
train was being in- 
spected. This car was 
an interesting novelty 
not only to the children 
but to the older people. 

The next car con- 
tained a number of 








Flat car with exhibits of laying and brooder houses 


coops of prize birds of 
different breeds. These 
were placed on the car 








This brooder house was given away by an 
Illinois lumber dealer to boost attendance 


by breeders from Indiana and Illinois, and 
attracted much favorable comment. This car 
also contained an exhibit on culling, and one 
on feeding laying hens and chicks. 

From this car the visitors entered another 
containing eight pens of chicks showing the 
development obtained from feeding different 
feed mixtures. The pens containing chicks fed 
mineralized mash showed good development 
and created considerable interest. A disease 
exhibit was also shown in this car, and live 
poultry affected with tuberculosis, worms, and 
other common troubles were shown. 

A simple sanitation exhibit showed an old. 
dilapidated henhouse enclosed in a filthy yard 
and housing scrubby chickens, and next to it 
a modern house and yard with thrifty chickens. 
The poor house was labeled “Pa’s Hen House,” 
and the good one, “Ma’s Poultry House,” and 
resulted in many good laughs that had a ring 
of trueness. 

The next car entered was the egg marketing 
car, containing many exhibits on grading, 
candIng, packing, and loading eggs. This car 
contained model refrigerator cars showing how 
egg cases should be properly loaded to prevent 
damage while in transit. 

From this car the visitors passed to a flat 
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car, on which was a modern laying house, 
equipped with trap nests and other improved 
equipment. This car also held a brooder house, 
in full operation with 100 baby chicks. 

“This train was very successful and we feel 
that the effort was well worth while and will! 
result in many of those who visited the train 
producing poultry on a more profitable basis,” 
said Mr. Fuller. “The success of this move- 
ment was to a large extent due to the wonder- 
ful coOperation given by the business men in 
each town.’ PSSA ABAZAE: 

Exports of softwoods from the Hamilton 
(Ont.) district to the United States decreased 
in value from $28,531 in the first quarter of 
1926 to $8,779 during the first three months 
this year. Exports of hardwoods from Ham- 
ilton, on the other hand, increased from $62,042 
in the 1926 quarter to $66,748 in the 1927 
quarter. 


Tells of Short Length Program 


St. Louts, Mo., June 6.—Dudley F. Holtman, 
assistant director of the National Committee on 
Wood Utilization, Washington, told of the 
place of short length lumber in the Govern- 
ment’s program of better utilization of forest 
products, to the end that the timber resources 
of the nation might be conserved, in an ad- 
dress at the City Club last Thursday evening. 
The meeting was under the auspices of the 
St. Louis chapter of the Associated General 
Contractors of America, and was the first of a 
series of such meetings which Mr. Holtman will 
conduct during a western trip. 

Mr. Holtman gave a history of the organiza- 
tion of the National Committee on Wood Util- 
ization, a subject which is familiar to readers 
of the AMERICAN LUMBERMAN. The speaker ex- 
plained the activities of the construction group 
of the committee, and of their efforts in con- 
junction with manufacturers, consumers and 


distributers of lumber to induce a greater use 
of short lengths, and of savings thus effected. 

Marvin E. Meacham, president of the Good- 
fellow Lumber Co., and a member of the com- 
mittee, representing the retailers, told of the de- 
sire of the dealers to coOperate with the Govern- 
ment, the manufacturers and the contractors in 
the distribution of short lengths. 

W. L. Wimmer, president of the Wimmer 
Construction Co, one of the largest contracting 
firms in St. Louis, and president of the local 
chapter of the Associated General Contractors, 
led in the discussion which followed Mr. Holt- 
man’s address. Mr. Wimmer said that he would 
specify short lengths, pointing out the advan- 
tages over paying carpenters $12 a day to saw 
long lengths into short ones. 

Further pledges of assistance to the govern- 
ment’s program were given by D. H. Kremer, 
vice-president of the St. Louis chapter of the 
Contractors’ Association, who presided at the 
meeting, and others. 


Baby Chick Industry Provides Market for Lumber 


As one travels in almost any part of the United States, he can noi 
fail to be impressed with the rapid and tremendous growth of the baby 
In many sections where crop failures have been the rule, 
farmers have at least partially recouped their losses through giving more 
attention to poultry raising, and all over the country hatcheries have 
been and are being established and: in almost every case are doing a 
splendid business. This newly started feature is a development that is of 


chick industry. 


especial interest to 
the lumber industry, 
as it provides an addi- 
tional market for the 
use of lumber in 
building hatcheries, 
brooders, chicken 
houses, and various 
equipment necessary 
to successful poultry 
raising. 

There are many 
very large hatcheries 
in various sections, 
and among these is 
one at Petaluma, 
Calif., which recently 
has come to the atten- 
tion of the AMERICAN 
LUMBERMAN. This is 
operated by the Must 
Hatch Incubator Co., 
which operates a 
hatchery with an egg 
capacity at one setting 
of 1,800,000 eggs, all 
under one roof. This 
is the largest baby 
chick hatchery in the 
world. The part that 
lumber plays in the 
construction of 








building. 
which are of cement. 

















a hatchery of this kind may be noted from an accompanying photograph, 
which shows one of the ten aisles of incubators contained in this one 
All of the interior of this plant is of wood, except the floors, 
The incubators are made of No. 1 and No. 2 clear 
redwood. For the construction of these incubators approximately 200,000 
feet of lumber was used. 
feet wide and 1% feet high. There are sixty of these decks of machines— 


Each deck of machines is 208 feet long, 444 


six decks to each aisle 
and there are ten 
aisles. This hatchery 
is operated entirely by 
electricity, including 
the ventilation system. 
The hatchery building 
alone is 448x240 feet, 
and the entire plant, 
with the offices, occu- 
pies the length of one 
city block and half the 
depth. 

Theat Leo A 
Bourke, sole owner 
and general manager 
of the company, is a 
lover of wood and 
realizes its adaptabhil- 
ity for artistic uses is 
indicated in the hand- 
some offices occupied 
by his company. The 
private office of Mr. 
Bourke is finished in 
red gum from the 
South, the furniture 
being of black walnut. 
The entire adminis- 
tration building has 











woodwork and finish 
of red gum. 











General manager’s office, finished in red gum 
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Red gum woodwork enhances attractiveness of office 
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National Production, Shipments and Orders 














Wasuincton, D. C., June 6—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments 

Week ended: 1927, May 28; 1926, May 29— 1927 1 1927 1926 1927 1926 
Remtinans Wind AMGOUREIR. cvcccccccocscccccocecccccosco ccos|§€6EERIS 72,420,970 60,315,729 77,695,900 51,973,533 76,571,080 
West Coast Lumbermen’s Association...........eeeeeeeeee++ 78,147,237 114,141,620 82,766,950 112,745,377 86,373,977 103,498,570 
Western Pine Manufacturers’ Association.............++,.++++ 31,669,000 33,965,000 28,232,000 28,017,000 28,544,000 33,2 243,000 
California Redwood Association. .....ccccccccscccccecs onawen 7,693,000 8,471,000 8,029,000 8,891,000 11,247,000 8,156 000 
Beewees GOPOLNe Pie ASSOCIATION. cc ccccccvcccececcccoveseeses 8,049,017 5,802,134 9,133,686 6,131,650 8,104,839 4, 795,045 
Northern Pine Manufacturers’ Association........... eee 6,802, 9,593,900 8,318,300 9,586,100 9,586,000 7,690,000 
Northern Hemlock & Hardwood Manufacturers’ Association. ° 2,119,000 971,000 3,018,000 2,258,000 4,463, 2,273,000 

Total softwoods, one week.........seseeceeececcececsess 192,273,572 245,365,624 199,813,665 245,325,027 200,292,349 236,226,695 
California White & Sugar Pine Manufacturers’ Association.. CO Ee Pe 8 8=—>- vee ccsiones 13,808,000 ........... 

Twenty-one weeks ended above dates— 
Southern Pine Association........... CTT TTT Te Te Terr! 1,473,016,344 1,381,998,995 1,536,536,051 1,410,345,308 1,538,453,197 
West Coast Lumbermen’s Association:............ceeeeeeeee: 1,540,884,167 2,167,259,759 1,593,434,840 2,236,747,249 1,649,514,522 2 272; 774,350 
Western Pine Manufacturers’ Association..............- awe »870,000 582,896,000 970,000 613,815,000 646,810,000 "623, 860, ,000 
California Redwood Association............+.+. Se ne ar 145,878,000 171,144,000 174,179,000 158,126,000 199,518,000 167,286, 000 
North Carolina Pine Association. ......cccccccccccccoce ere 160,816,977 161,821,961 163,424,742 164,991,296 144,469,313 127,419,813 
Northern Pine Manufacturers’ Association.........+.+.+. -. 147,770,900 150,957,000 158,712,700 179,045,500 167,510,000 179,916,000 
Northern Hemlock & Hardwood Manufacturers’ Association. - 67,563,000 57,056,000 74,526,000 58,316,000 74,633,000 50,298,000 

Total softwoods, twenty-one weekS........ceeeeeees , 4,003,836,316 4,764,151,064 4,181,246,277 4,947,577,096 4,292,800,143 4,960,007,360 
California White & Sugar Pine Manufacturers’ Association... 292,758,000  .......... 452,634,000 ._—=sé«.................. 469,974,000 ........., 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association — 

a6 aa cen ebe oo ed tot Wee bdeoe crew ee SP rrr 2,843,000 3,917,000 3,136,000 1,947,000 3,475,000 2,778,000 

ee SURO Cccacnenereese 6s seeCesanesecevorenes 132,431,000 134,086,000 92,490,000 87,619,000 93,592,000 82,994,000 
Hardwood Manufacturers’ Institute— 

ERE ee re eT ee Tre ee ee 11,425,000 17,596,520 17,481,000 16,163,905 15,803,000 17,292,797 

TEE oo 66.060 r 00 bnsser seer ereceneesececdcns 452,543,000 453,436,655 548,129,000 470,006,919 572,178,000 484,134,571 





National Analysis 


Wasuincton, D. C., June 6—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the week ended May 28, 








orders and shipments being shown as _ per- 
centages of production: 

Week 21 Weeks 

Ended Ended 

May 28 May 28 

No. of Ship- Or- Ship- Or- 

ASSOCIATION— mills ments ders ments ders 

(n) Southern Pine .... 103 104 90 98 100 

(n) West Coast ...... 72 106 111 103 107 

(n) Western Pines.... 35 89 90 118 121 

Calif. Pines* - 15 84 73 155 161 

(n) Calif. Redwood ... 15 104 146 119 137 

(n) No. Carolina Pine. 44 113 101 102 90 

Northern Pine ... 7 122 141 107 113 

N. Hem & Hdwd. 14 142 211 110 110 

All softwoods ... 805 102 101 108 111 

N. Hem & Hdwd. ... 110 122 70 71 

Hdwd. Mfrs. Inst.. 121¢ 153 138 121 126 

All hardwoods .. ... 144 135 110 114 

Hee WOGED ci inves ar 105 104 108 111 


*43 percent of cut in region. 
tUnits of production, each representing normal 
daily output of 28,000 feet. 

The five softwood manufacturing associations marked 
“(n)"’ have a standard for normal production, and 
for the week 269 of their members gave actual pro- 
duction as 100 percent; shipments, 103 percent, and 
orders, 101 percent of normal production. Figures 
for normal last year included reports of 317 member 
mills of the above associations and of 12 cypress mills 
not included this year, and showed production 106 
percent; shipments, 105 percent, and orders, 102 per- 
cent of normal. 


Only the Hardwood Manufacturers Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it gave 
actual production as 62.1 percent of normal against 
92 percent for the corresponding week of last year. 





California Redwood 


San Francisco, Cauir., June 4.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended May 28: 





———Redwood White- 
No. of Percent of wood 
mills Feet production Feet 
Production ...... 15 7,693,000 100. 1,968,000 | 
Shipments .. oe 8,029,000 105. 2,257,000 | 
Orders received .. 15 11,247,000 147. 1,957,000 | 
Orders on hand .. 13 56,066,000 7,214,000 


Detailed Distribution of Redwood for Week 


Shipments Orders | 

Northern California® ......... 3,482,000 3,927,000 | 

Southern California® ......... 1,208,000 1,981,000 | 

NE ee ee oe ne ee eee) f een 

I es i ee 1,611,000 1,681,000 | 
ES 6 ie co ako waded ie a 1,728,000 3,658,000 

MD ccc deunn enue aes hwnd 8,029,000 11,247,000 | 


*North and south of the line running through San 
Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


North Carolina Pine 


NorFrotk, VA., June 6—The North Caro- 
lina Pine Association makes the following an- 


| 
| 


alysis of figures from forty-one mills for the | 


week ended May 21: 


Per- 

Percent Percent cent 

Normal Actual Ship- 

Production— Feet output output ments 

Normal* . 9,876,000 ee aaa ne 
ee 6,897,017 70 jhe 

Shipments 7,755,686 79 112 pia 

OO er 7,599,839 77 110 98 


_ tAs compared with the preceding week, there is an 
increase in orders of 33 percent; that week there were 
reports from forty-one mills. 

*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





Hardwood Cost Statement 


MEMPHIS, TENN., June 6—The April cost 
statement of the Hardwood Manufacturers’ 


Institute shows that average cost of produc- | 
tion—based on reports of mills in southern | 


territory which that month produced 27,469,378 
feet, log scale—was $32.69 a thousand feet, 
ranging from $23.98 to $44.33, while for east- 
ern territory—on a production of 4,622,369 feet 


—the average cost was $29.03, ranging from | 


$22.94 to $34.39. 





Western Pine Summary 


PorTLAND, OreE., June 4.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 28, from 
thirty-five member mills: 


Percent 
Percent Ship- 
Production— Carst Feet of cut ments 
SS reer -+-- 82,725,000 pinnae eon 
Actual a eer -+.. 931,669,000 
Shipments (car) ... 1,061 27,586,000 
Local deliveries... .... 646,000 
Total shipments.. 28,2: 32.000 89.15 
Orders— 
Canceled ....... 58 1,508,000 
300ked (car).... 1,073 27,898,000 
ere kes 646,000 
Total orders..... 28,544,000 90.13 101.11 


On hand end week. 3, 519 91,494,000 


Bookings for the week by thirty-four identical mills 
were 94.8 percent of those for the previous week, 
showing a decrease of 1,482,000 feet. 

+Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, num- 
ber of months usually operated and usual number of 
shifts—reduced to a weekly basis which is constant 
throughout the year. 


During the week production was 97 percent of nor- 
mal; shipments were 86 percent of normal, and orders, 
87 percent of normal. Average for the corresponding 
week of last four years was as follows: Production, 
106 percent; Sepeeain, 83 percent, and orders, 83 
percent of normal. 


Production is so seasonable that, during two winter 
months, aotant ae so ay amounted to only 53 percent 
of normal, while during two peak summer months the 


production increased to 114 percent of normal. 





West Coast Review 


SEATTLE, WaAsH., June 4.—For the week 
ended May 28, reports of 72 mills reported to 
the West Coast Lumbermen’s Association were 
as follows: 














Production ....... 78,147,237 
Shipments ....... 82,766,950 11% above production 
a 86,373,977 6% above production 
Shipments— 
Water delivery: Feet Feet 
OS Ry er ee 24,451,974 
ENE kenewes biexdendenans 10,038,867 
.. ere 34,490,841 
| + Oe ree 45,205,274 
DOE Sontbabicws cevcnederexeeares 3,070,835 
Total shipments .................000. 82,766,950 
New Business— 
Water delivery: 
OO rrr 29,960,675 
CE KiKbie ni RabroKecennns 16,382,609 
Tete water (56D)... 0. ccccssarecses 46,343,284 
MED disc cceesvicnsoccescundixnae 36,959,858 
SE os acc ciesieceeneron vesmseedne 3,070,835 
Total new business............-....0- 86,373,977 
Unfilled Orders— 
Water delivery: 
Domestic cargo ............-- 127,978,764 
_ A eee 73,593,968 
RI IN he as arincierm easaricees eee aim 201,572,732 
Ree ok ot ins ovicuipanaddaues 107,858,928 
WORD WEEE CUED ik oin ssn vccicceten 309,431,660 
Hemlock and Hardwood 
Osuxosu, Wis., June 6—The following 


summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that 
ordinarily make about one-half the _ total 
monthly shipments, and shows averages for 
March, April, May, and 1927 to date, and 
weekly figures for May, with comparative 
figures for the 1926 average for year to date: 


HEMLOCK 


Period— Firms Cut Shipments Orders 
Weekly average— 
OS eee 3,905,000 3,946,000 3,677,000 
_ eeeeaee 3,139,000 4,304,000 4,674,000 
May ..... 3,053,000 4,110,000° 4,091,000 
Year to date— 
a aro an «ar .. 8,249,000 3,580,000 3,582,000 
NE iaicw kis @ ree wie .. 2,748,000 2,791,000 2,347,000 
May D wnneeed 22 3,010,000 4,539,000 4,396,000 
ee | ee 24 3,357,000 4,213,000 3,186,000 
SS ere 24 3,357,000 4,213,000 3,186,000 
WN OE voc canna 18 2,777,000 3,681,000 5,165,000 
HARDWOOD 
Weekly average— 
eae 6,571,000 4,546,000 4,369,000 
“ban eweede 6,239,000 4,448,000 4,304,000 
Oe acrteakee 5,514,000 4,774,000 6,001,000 
Year to date— 
Bee 6,370,000 4,460,000 4,692,000 
Rae ee 6,289,000 4,164,000 3,951,000 
ee eae 22 5,112,000 4,078,000 4,440,000 
OO vcesewes 22 5,200,000 4,443,000 5,792,000 
er Ge cavdeswe 24 5,804,000 6,013,000 7,229,000 
eer 18 4,084,000 4,314,000 4,301,000 
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California Pines 


San Francisco, Cauir., June 4.—The follow- 
ing summary of April production and ship- 
ments, and April 1 inventories and unfilled 
orders, covering twenty-one operations and rep- 
resenting more than seventy percent of the 
total pine manufacturing industry, was com- 
iled from the monthly report of the California 
White & Sugar Pine Manufacturers’ Assoctia- 

ym: 
= April Production and Shipments 














: Production Shipments 
California white pine......... 45,731,071 58,801,796 
ME nc die evewe ewes 5,654,520 8,754,604 
OS SS rr rr 1,931,477 9,829,584 
fee 53,317,068 77,385,984 
RN fara cin a win we alec eka wk 2,059,474 9,524,183 
Red (Douglas) fir........... 1,458,395 3,125,045 
eS eee 470,416 1,933,428 
PEE os écccdcdsenceee “manenons 8,237,167 
Total other woods....... 83,988,285 22,819,823 
eS eee 57,305,353 | 100,205,807 
May 1 Inventories and Unfilled Orders 
Unfilled 
No. 2 shop and better— Inventory Orders 
Calif. white pine.......... 81,352,433 18,780,514 
i Se. oc uton ween oe re 43,428,128 6,963,920 
No. 3 shop mixed pine...... 16,329,673 5,614,264 
No. 3 shop and better white 
ne GUE WB iciccriccnts 1,749,294 673,300 
oe ene 142,859,528 27,031,998 
Commons— 
Calif. white and sugar pine.232,480,091 99,689,616 
All other woods........... 102,071,116 29,240,453 
Total lowers ...........334,551,207 128,930,069 
ee See 477,410,735 155,962,067 
Box shook and cut stock..... 26,755,694 34,229,317 


Comparative Reports of 20 Operations 

The following are comparative statistics for 
twenty operations for April, 1926 and 1927, 
covering production, shipments, inventories, and 
unfilled orders: 


Percent 
1926 1927 Decrease 
Aprit Propuction— 
Pine GMly .cecccrs 99,161,129 50,028,378 50 
All species including 
MOE ~ ae acedrtak maa 120,698,957 54,016,663 55.3 
Aprit SHIPMENTS— 
Pee GO ic escane 74,815,295 | 74,123,661 1 
All species including 
RIK 5 coat 3 aie 104,764,932 96,943,484 7.5 
InveEnTORY May 1— , 
No. 3 shop & btr..148,086,922 140,138,206 5.4 
All species & grades.429,366,662 459,132,065  *10.6 


UNFILLED OrpERS May 1— 
No. 3 shop & btr... 39,319,535 25,873,348 34 
All species & grades.137,404,043 152,523,250 *11 
*Increase. 


Farm Fire 


Wasurncton, D. C., June 6.—Fire losses on 
the farms of the United States are becoming 
relatively less from year to year, according to 
a careful study just completed by Arthur T. 
Upson, of the technical staff of the National 
Lumber Manufacturers’ Association. While 
over a period of years there probably is a 
small increase in the total absolute loss, this 
increase lags far behind the gain in the value 
of. burnable wealth on the farms of the country. 
The annual farm fire loss appears to be a 
matter of estimate and calculation, rather than 
statistical fact. The minimum estimate of the 
annual loss is $34,000,000; the maximum $92,- 
000,000, with a probability that the actual loss 
is nearer the minimum than the maximum 
figure. Mr. Upson’s conclusions may be 
summed up as follows: 

1. The extent of the annual loss from fire on Ameri- 
can farms in recent years, based on safe and intelli- 
gent use of the accurate, partial data at hand, would 
if complete authentic statistics were available, be found 
to lie between the outside figure of $92,333,000 and the 
more conservative estimate of $34,250,000, and there 
is much evidence to indicate that the correct farm loss 
figure would closely approach the latter estimate. 

2. But irrespective of whether the annual loss on 
American farms is $34,000,000 or $90,000,000, the 
loss itself is entirely too large, in view of the means 
at the disposal of public and private agencies for 
assisting the farmer, and of the farmer for helping 
himself to prevent loss from fire; and an amount sus- 
ceptible to and necessary of reduction for the rural 
economic welfare. The problem of reducing this annual 


Reports of Nearly 1,000 Yards 


Reports of 506 retail lumber yards in the 
ninth Federal Reserve district—Montana, the 
Dakotas, Minnesota and northern Wisconsin 
—showed April sales of lumber, measured in 
board feet, were equal to those of April last 
year, but 41 percent larger than sales for 
March of this year. Of these yards, 481 re- 
ported that stocks May 1 were 3 percent less 
than on the same date last year, but 1 percent 
larger than those of April 1 this year. 

The April sales of 236 yards in the seventh 
Federal Reserve district—Iowa, ‘Wisconsin, 
Michigan, Illinois and Indiana—were 6.9 per- 
cent larger than those of April last year, and 
12 percent larger than sales in March of this 
year, measured in dollars. These yards indi- 
cated that they had about the same stocks May 
1 as they had on the same date last year, and 
that these were somewhat larger than on April 
1 this year. 

Reports from about:two hundred yards in 
the tenth Federal Reserve district—Nebraska, 
Kansas, Wyoming, Colorado and _ northern 
New Mexico—showed that April lumber sales, 
measured in board feet, were 20.6 percent less 
than those of April last year, but 2 percent 
more than those of March this year. Sales of 
all materials, measured in dollars, were 12.7 
percent less than those of April last year, but 
7.1 percent larger than sales in March this 
year. Stocks on May 1 were 3 percent 
smaller than those held on the same date last 
year, and 0.8 percent smaller than stocks of 
April 1 this year. 





Hardwood Barometer 


Mempuis, TENN., June 6.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended May 28—192 units, each represent- 
ing daily capacity of 28,000 feet, reporting—is 
as follows: Percent of 


Normal Actual Ship- 
output output ments 








Production*— Feet 
Normal (iden- 
tical units).. 32.256.000 eee 
Re bvecvas 20,022,000 62.1 


Shipmentst : 29:352,000 99.1 53.4 
Orders 
oe 25,774,000 79.9 71.3 87.8 
On hand end 
week ...... a ee 


*Based on mill log scale. 


tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 


Southern Pine Barometer 


NEw Orteans, La., June 6—For the week 
ended June 3, Friday, 104 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production Carst Feet Output Output 
Normal ...... eda 65,562,300 sce wane 
Actual ai & iceeos june és 57,003,883 86.95 einen 

Shipments* ..... 2,756 56,908,644 86.80 99.83 

Orders— 

Received* .... 2,494 51,498,606 78.55 90.34 
On hand end 
WOSEE 00.0% 9,551 197,218,599 eee ° 


tPasis of car loadings in April average, 20,649 feet. 

tOrders on hand showed a decrease of 2.67 percent, 
or 5,410,038 feet, during the week; 103 mills con- 
tributed to previous week’s report. 

*Orders were 90.49 percent of shipments. 

Of the 103 mills reporting running time, 5 were 
shut down; 1 operated two days; 6, five days; 15, 
five and a half days; 57 operated full time, and 19 
reported 613 hours overtime. 





Oak Flooring Statistics 


The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 


June 4 June5 Percent 
1927 1926 Increase 
Number of Mills.... 48 44 
er 9,554,000 9,159,000 4.3 
Shipments ......20. 9,757,000 8,434,000 15.7 
OO ee 5,179,000 7,540,000 *31.3 
* Decrease. 





Lumbermen in National Chamber 


WasHIncton, D. C., June 6—That the 
lumber industry is well represented in the of- 
ficial family of the Chamber of Commerce of 
the United States is indicated in the personnel 
of the directors of that organization. Among 
these are the following: 

District 4—Alabama, Mississippi, Louisiana, Texas— 
R. T. Moore, vice president, Peavy-Wilson Lumber 
Co. and the Peavy-Moore Lumber Co., of Shreve- 
port, La. 

District 7—Minnesota, Iowa, North Dakota, South 
Dakota, Nebraska—Karl De Laittre, vice president, 
Bovey-De Laittre Lumber Co., Minneapolis, Minn. 

District 9—Washington, Oregon, California—Everett 
G. Griggs, president, St. Paul & Tacoma Lumber Co., 
Tacoma, Wash., and O. M. Clark, president, Clark- 
Wilson Lumber Co., Portland, Ore. 


James S. Kemper, president, Lumbermen’s 
Mutual Casualty Co., of Chicago, is one of the 
directors of the department of insurance. 


osses Less Than Supposed 


loss to reasonable limits or to the ideal irreducible 
minimum is sufficiently great without considering the 
loss of burnable farm wealth to be the enormous fig- 
ure of $150,000,000 each year, as it has been publicly 
stated to be on several occasions in the last two 
years. 

3. Fire loss increases both on American farms, and 
in the urban and rural districts combined, are grow- 
ing less each year; in the latter this rate of yearly 
decrease is almost constant in the country as a whole, 
and on farms fast becoming so. This general situa- 
tion exists in face of the fact that the volume of 
building construction and amount of other burnable 
wealth is increasing annually, and that there is a 
great increase in fire risk due to the increases in 
the number of automobiles and out-buildings which 
usually take the form of garages, and in those at- 
tendant upon the more general use of gasoline, elec- 
tricity, artificial gas, etc., on the farm. 

4. Published statistics of yearly increases in urban 
and/or rural fire losses, when the factors of increas- 
ing accuracy in collection of statistics and consequently 
more complete returns on fire losses, and the tre- 
mendous increase in valuation of total burnable wealth 
in the United States are taken into account, show 
that value of property destroyed by fire per thousand 
dollars of burnable wealth is considerably less than 
five to ten years ago. 

5. The greatest amount of farm fire loss in recent 
years has, aside from losses due to unknown causes, 
been the result of defective ‘chimneys and flues, 
sparks on roofs, lightning, matches and smoking, and 
spontaneous combustion. The first, second and 
fourth are strictly preventable causes, while for re- 
ducing the loss from the third and last causes there 
are several effective means available. 


6. Because of the fact that two-fifths of the fire 
loss on farms is due to strictly preventable causes, 
and that loss in recent years has been on the increase, 
the problem of bringing about a reduction in the 
enormous fire loss on American farms should be the 
less difficult. 

7. Contrary to popular opinion, partial data at hand 
indicates that fires are no more and are probably less 
apt to occur in frame buildings than in those of other 
types of construction, a matter of significance to the 
farmer. 

8. The prevention of loss of life by reason of fire 
on American farms is obviously the problem of first 
magnitude before all organizations carrying on any 
form of fire prevention activity for the farm. The 
results of the work of the National Fire Waste 
Council, now under way, in the form of collecting 
dependable statistics on fire casualties should. serve 
in this work. 

9. Much effective work in inspection, enforcement, 
public education, and statistic compilation along fire 
prevention and protection lines is being done by the 
State fire marshals or similar departments in many 
States, but with a few exceptions the greater em- 
phasis is being placed on urban conditions. More 
work of this character should be done in the strictly 
rural districts in practically all States. 


CuRRENT SweEDISH lumber sales continue 
rather slack but are being made at fair prices, 
according to advices from Assistant Trade Com- 
missioner Emil Kekick, Stockholm. As spring 
advances, however, and stocks in England are 
being reduced, conditions are expected to be- 
come better. 
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New Floods in South Hinder Logging and 


Ancther Flood in Hardwood District 


MemMPuis, TENN., June 7.—The situation in 
the southern hardwood industry has been com- 
plicated through the fact that another flood is 
coming down the Mississippi River. It is ex- 
pected that at Memphis the river will be three 
feet in excess of flood stage by Saturday of 
this week. This means that wherever the levees 
have gone out, the lowlands will be flooded 
and logging will be greatly retarded. Inter- 
views with a number of prominent hardwood 
producers today developed the impression that 
normal operation can not be reached before 
Sept. 1. Many of the mills on the Arkansas 
River, which resumed operations last week, 
have been forced to shut down again, owing 
to that river passing flood stage for the second 
time. It is the concensus of a number of the 
manufacturers that the price of flooring oak 
will advance $5 a thousand over the present 
market before Aug. 1. 

Another feature that must be taken into ac- 
count is that it will not be possible to complete 
repairs on all the breaks in the levees before 
the spring of 1928, so for the next ten months 
production of hardwood lumber will be slowed 
up after every heavy rain. 

It had been estimated that 180 mills of which 
a record had been made, will be closed down 
an average of at least sixty days, which will 
mean a curtailment in production of not less 
than 500,000,000 feet. With the second flood 
closing down some mills that had resumed 
operations, and still further delaying the open- 
ing of others, it seems certain now that the 
average shutdown will be longer than sixty 
days, and of course the curtailment will be 
much greater than first estimated. 

It is believed that more than 250,000,000 feet 
of lumber in stock at the mills has been dam- 
aged by the flood waters anywhere from $5 to 
¢20 a thousand feet, depending of course upon 
the grade and species’ This lumber will be 
cleaned and gradually will go into consump- 
tion. According to reports received, gum lum- 
ber has not been damaged by the water; in 
fact it is stated that this lumber is brighter 
than before being flooded. Oak lumber that has 
been under the flood waters may have some 
mineral stain, but still can be used for factory 
flooring. 


Kentucky Cloudburst Causes Damage 


CINCINNATI, Onto, June 7.—The hardwood 
market is quite strong in tone, but buyers still 
are resisting higher prices and limiting their 
orders to their necessities. The flood condi- 
tions in the South have placed the valley woods 
in a stronger but erratic position. Appalachian 
woods are stronger in sympathy, but have not 
had the advances that have occurred in the 
southern items. There was a disastrous cloud- 
burst in the Kentucky mountains during the 
last week, and reports of the extent of the 
calamity are just coming out. It is understood 
that a number of lumber camps were destroyed 
and others seriously damaged. So far the 
extent of the damage to lumber in process of 
manufacture has not been reported. 

The southern pine market is showing some 
improvement. Building demand has increased 
but outdoor work is held back by continued 
unfavorable weather. 

The Cincinnati Lumbermen’s Club is to hold 
its annual summer outing at the Pines Coun- 
try Club on June 28. There will be athletic 
contests and games in the afternoon, with a 
baseball game between the southern pine men 
captained by Ed Ward, and the hardwood men 
captained by Emil Thoman, as the outstanding 
event. Dinner outdoors will be served at 6 
o'clock, and the remainder of the evening de- 
voted to a social session. 


The Warn Hamrich Co. has moved to 606 
Neave Building, Cincinnati. 

Theodore Davis, secretary manager Lum- 
ber Traffic Association, will represent the lum- 
ber shippers at the hearing at Chicago on 
July 1 on the proposal to eliminate the present 
stop-over privilege now enjoyed by the lum- 
bermen. This permits cars to be partially 
loaded or unloaded and then shunted to an- 
other siding for completion of the operation. 
Mr. Davis will represent the Cincinnati lum- 
ber shippers, and will oppose any change from 
the present arrangements. 








Peterpiperism 
Prize Winners 


Fifty-five contestants from 24 
States submitted 176 Peterpiper- 
isms in the May contest. For that 
month all Peterpiperisms submit- 
ted were to begin with the letter . 
“H,” and considerable ingenuity 
was displayed in the Peterpiper- 
isms that were submitted. Home, 
Hoo-Hoo, hickory, hemlock. hard- 
wood, hackberry—all had their 
innings and the judges faced a 
difficult task in selecting the prize 
winners. The awards have been 
announced as follows: 


First prize—S5: E. T. Dar- 
ling, Northern Furniture 
Co., Sheboygan, Wis. 


Second prize—S3: W. G. Rif- 
fanacht, Herkimer, N. Y. 


Third prize—$2: H. D. Ho- 
back, York, Neb. 


Fourth prize—$1: John Pur- 
die, Cross Lumber Co., Salt 
Lake City, Utah. 


Checks for these amounts have 
been forwarded to the prize win- 
ners. 


The contest for June is on 
and already many Peterpiperisms 
have been submitted in this 
month’s contest. The words in 
all Peterpiperisms submitted in 
the June contest must begin with 
the letter “S.” 


Peterpiperisms that have been 
submitted in the contest will be 
printed from time to time in the 
classified advertising pages of the 
AMERICAN LUMBERMAN. Turn to 
the classified department, read 
Peterpiperisms that are found 
there, then send in your entry for 
the new contest. 


Full details of this contest are 
given on page 65 of this issue. 




















Demand Taking Capacity Output 


ATLANTA, Ga., June 6.—Another week of 
hot, dry weather has enabled Georgia mills to 
increase hardwood output. Most mills are pro- 
ducing as near capacity as possible, but accumu- 
lating no surplus, as demand has shown no 
signs of falling off, though fewer orders for 
advance needs are being booked. Furniture 
trades in the North Carolina, eastern Tennes- 
see and Georgia are particularly active. Box 
manufacturers are also active in buying com- 
mon grades. Contrary to expectations, gum 
prices showed a further advance last week, 
FAS being up $1 to $3 and common grades 
advancing $2 to $3. Millwork call is still in- 
active though some improvement was noted 
last week. Automotive demand for thicker 
white ash and maple continues active, but as 
prices show a sharp advance the industrials 
have been buying more conservatively. FAS 
10/ and 12/4 ash advanced $5 to $10, while 
No. 1 and select 10/4 is up about $5 to $6, and 
12/4 about $10. Maple advanced but slightly. 
Oak flooring also showed a further advance of 
about $1 to $1.50 last week, but the retail call 
continues active. Local wholesalers report lit- 
tle call for maple flooring because of northern 
manufacturers selling in this district at cut 
prices. 


New Floods Hinder Logging 


MemMpPuis, TENN., June 7.—Southern hard- 
wood production last week reached 62 percent 
of normal, with shipments 91 and orders 80 
percent of normal. Rains have been heavy in 
the upper and lower portions of the Mississippi 
Delta, and the rise of the Mississippi will, un- 
doubtedly, again overflow a large amount of 
timber lands and increase logging difficulties. 
While a number of mills in Mississippi, Arkan- 
sas and Louisiana have resumed operations, 
they are running only part time, and it is 
doubtful whether normal production will be 
reached before Aug. 1. There seems to be 
a tendency on the part of many manufacturers 
to accept the present market price, although 
certain items have advanced during the last 
week. There is notable strengthening in rough 
oak for flooring. The tendency around Mem- 
phis is to refrain from accepting offers being 
made by flooring companies. One leading 
manufacturer expressed the view that the price 
would be stabilized on white oak at $50 and 
$40, but the flooring companies are offering 
$48 and $38. A feeling of optimism prevails, 
and leaders in the industry feel that the peak 
in prices will not be reached before Aug. 1. 


Buyers Have Small Needs 


LovisviLLe, Ky., June 6.—Hardwood business 
has been quiet. Consumers won’t buy until they 
need material, so prices have been slow in 
showing improvement. Present demand is good 
on gum items, and very fair on poplar. Oak 
has been moving somewhat better, but is in 
good supply. Inch stocks at Louisville are 
quoted: Poplar, FAS, $95@100; saps and se- 
lects, $70@75; common, $50@55; Ash, FAS, 
$80; common, $50. Walnut, FAS, $225@235; 
selects, $140@150; No. 1, $85@95; No. 2, $35 
@42. Plain white oak, FAS, $90@103; com- 
mon, $62; plain red, $85@92 and $58@60. 
Ouartered red gum, FAS, $105, and common, 
$65; plain red, $105 and $63; quartered sap, 
$70 and $57; plain sap, $67@55. 

J. G. Brown, W. P. Brown & Sons Lumber 
Co., is leaving for a trip to the new pine mill 
at Caryville, Fla. 

Morris Cooper, of the Carrier Lumber & 
Mfg. Co.,. Sardis, Miss.; and F. R. Rial, south- 
ern manager, Chess & Wymond Co., from Mon- 
roe, La., were visitors in Louisville last week, 
and attended a meeting of the Louisville Hard- 


For Current Market Prices on Hardwoods See Pages 81 and 82 
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ontribute Further Strength 


wood Club. Mr. Rial stated that the company 
plant at Bunkie, La., had resumed operations, 
but that it would be two weeks before it could 
get into the yards at Holly Ridge, La., and 
from sixty to one hundred and twenty days be- 
fore the Delta district was producing much 
lumber. 


Turning to Higher Grades 


JACKSONVILLE, FLA., June 6.—There contin- 
ues a heavy demand for hardwoods and No. 1 
common has been most active. All mills in the 
Southeast have sold just about all the No. 1 
sap, red and tupelo gum they can possibly 
offer. Now that this grade is becoming scarce, 
the demand for FAS is much better, although 
it has not been entirely overlooked at any 
time. The demand for No. 2 common is 
steady, coming mostly from the box and crate 
manufacturers. Oak has become a good mover 
of late. There has been unusual activity noted 
in furniture and other manufacturing indus- 
tries, that are calling mostly for No. 1 common 
and FAS. The lower grades of oak have 


Log Shortage Closes Hill Plants 


Jackson, Miss., June 6—The hardwood 
mills and sales offices in this section report 
very satisfactory business. Prices have held 
firm, and orders have been easy to secure. Very 
few mills in the flooded territory have re- 
sumed operation, and a number of those in the 
hill sections have been forced to shut down 
due to their inability to secure logs. Others 
have been running part time. 


Buffalo News Items 


3UFFALO, N. Y., June 6.—The Buffalo Lum- 
ber Exchange is considering the establishment 
of a fund for school prizes in this city. At 
last week’s exchange meeting, two young wo- 
men gave recitations for which they won 
prizes in the schools this year. 

The Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen will hold its 
spring frolic and picnic at Newport, near 
Rochester, N. Y., on June 23. Arrangements 
are being perfected for a most enjoyable time. 




















President Coolidge’s rustic summer home nestling among the Black Hills of South Dakota. 
It’s built of wood 





shown some strength, and the prices of oak 
flooring have increased during the last two 
weeks. While demand for lower grades of 
oak has been good, not all the available stock 
has been taken up. Ash, poplar and other 
southern hardwoods are moving fairly well. 
There is a steady demand for hardwood mold- 
ings and trim. Steam treated sap gum is an 
especially good mover. 


Demand Good; Mills Very Active 


Macon, Ga., June 7.—Although, the weather 
has been unusually hot, running as high as 98.2 
degrees, it has not slowed down hardwood log- 
ging nor mill operations to any great extent. 
Mills are running to capacity. Inquiries are 
pouring in just as actively as during the pre- 
vious week, many of these being followed by 
telegraphic orders. Export business continues 
good. Prices are the same as during the 
previous week. Trim mills are running to 
capacity. 


The chairman of the entertainment committee 
is Charles Allen, of the Charles Allen Lumber 
Co., Rochester. 

The Buffalo Lumbermen’s Golf Club will 
play at Orchard Park this week as guest of 
Harry L. Abbott. 

Maj. Herbert A. Dargue, commander of the 
army good-will flight, was in this city on June 
5 and 6 and was given a banquet by the Cham- 
ber of Commerce. Arrangements were made 
by the aviation committee, of which A. J. 
Elias and Ganson Depew are members. 


Forming Wholesale Company 


3ALTIMORE, Mp., June 6.—R. E. Wood, G. L. 
Wood, his brother, and J. H. Yost, brother-in- 
law of the former, who were active for many 
years as the R. E. Wood Lumber Co. and the 
Montvale Lumber Co., have incorporated the R. 
E. Wood Hardwood Lumber Co. under Mary- 
land Jaws and will carry on a wholesale busi- 
ness. R. E. Wood is president; G. L. Wood, 


to Hardwoods 


vice president, and Mr. Yost, secretary and 
treasurer. Nothing definite has so far grown 
out of the appointment of trustees for the two 
old corporations and R. E. Wood individually, 
though the founder hopes to be enabled to op- 
erate the mill at Hotchkiss, Va., which has up- 
ward of 20,000 acres of timber land. The belief 
prevails that all creditors will be paid in full. 

Harvey M. Dickson, secretary National Lum- 
ber Exporters’ Association, who had gone to 
Atlantic City to recuperate from illness, expects 
to resume active work this week. Mr. Dickson’s 
recovery in the face of his age is regarded as 
remarkable. 


Demand on North Less Urgent 

Bay Ciry, Micu., June 6.—There is very lit- 
tle change in the northern hardwood situation. 
Prices are being maintained firmly, and orders 
are being placed in fair volume. The urgent de- 
mand for stocks to replace southern lumber has 
subsided to a great extent, and there is a little 
more resistance to recent advances. Stocks of 
desirable items are low, however, and the mills 
are not inclined to consider any reductions. 
Hardwood flooring manufacturers are gener- 
ally holding firm to their advanced prices and 
are receiving a fair amount of business. The 
high prices on oak flooring have been respon- 
sible, in a large measure, for the stability of 
the maple flooring market. The retail yards 
report a considerable improvement in the move- 
ment of lumber during the last few days, due 
to better weather. This will undoubtedly 
stimulate buying, as the general spring demand 
did not materialize. 


Auto Factories Substantial Buyers 


Detroit, Micu., June 6.—That practically al! 
of the automobile companies will be substantial 
buyers of hardwoods during the third quarter 
of the year is indicated by plans for larger 
summer production schedules at the Ford, 
Dodge and other factories. Essex is outstand- 
ing in this connection, with facilities being 
provided for heavier output. It is also re- 
ported that Reo is planning plant expansion. 
All General Motors units are planning con- 
tinued heavy schedules. The switch-over in 
production facilities at the Ford plants is being 
accomplished rapidly, with indications pointing 
to earlier production on the new model than 
previously expected. 

Claude E. Campbell, branch manager F. M. 
Sibley Lumber Co., is one of the directors of 
the newly organized Michigan Land Value In- 
surance Co. 


Hear About Coast Woods 


St. Louts, Mo., June 6.—At the Statler Hotel 
in this city today a meeting was held of the 
West Coast lumber salesmen in the St. Louis 
district, fourteen sales representatives being 
present. Don Critchfield, manager, retail dealer 
department of the West Coast Lumber Trade 
Extension Bureau, made an interesting talk in 
which he presented sales information and For- 
est Products Laboratory facts pertaining to 
West Coast hemlock and Douglas fir. 

C. C. Mullen, of the Long-Bell Lumber Co., 
was elected chairman of the St. Louis group 
of West Coast salesmen and will call future 
meetings in the fall, at which time a further 
study of West Coast woods will be taken up. 

Salesmen present reported that Douglas fir 
and West Coast hemlock are being more exten- 
sively handled by the retail lumber dealers as a 
result of the national advertising and promo- 
tion work being done by the West Coast 
bureau. 

Mr. Critchfield advised that the retail dealer 
field men are putting on sales demonstration 
programs in connection with the district meet- 
ings of the Illinois Lumber & Material Dealers’ 
Association. 
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Newsy Happenings and Interesting Eve 


Big Fir Stick for Panama Canal 


Loncview, WaAsH., June 4.—A Douglas fir 
timber 80 feet long and 34 inches square re- 


cently was cut here as the third big “stick” of 


three on a special Government order. The 
timber was cut from a log more than 4 feet in 
diameter at the small end and scaling 9,625 feet, 
log scale, and 8,160 feet finished, timber scale. 
The timbers on the special Government order 
for big Douglas fir timbers were cut at The 
Long-Bell Lumber Co.’s West Fir unit here. 
The timbers are to be used as anchoring tim- 
bers or “spuds” on Government dredges in 
the Panama Canal Zone. 


From Vancouver Island to Maine 


PorTLAND, OreE., June 4.—A. J. Becker, who 
specializes in cedar poles, told today of having 
shipped some months ago a carload of cedar 
poles from Vancouver Island to Calais, Me., a 
distance of 6,000 miles. It took the car only 
three weeks to make the bee-line across the 
continent. Mr. Becker reports a good demand 
for poles 30 feet and shorter, poles ranging 
from 35 to 40 feet in length very scarce, and 
a very poor demand for poles longer than 40 
feet. Mr. Becker recently shipped eight car- 
loads of poles from Vancouver Island to Penn- 
sylvania. He is also shipping from points in 
Oregon and Washington. A pole operation in 
the upper Williamette valley is under con- 
templation. 


Outlook for West Coast Products 

SAN Francisco, Cauir., June 4.—“There is 
every indication of continued increase in busi- 
ness from the middle western and eastern sea- 
board States for the California and Pacific 
lumber manufacturer.” This, in short, sums up 
the finding of Charles R. McCormick, president 
of the Charles R. McCormick Lumber Co., 
during his trip through the eastern lumber con- 
suming centers, from which he has just re- 
turned. 

The flood which has swept through the Mis- 
sissippi Valley will create some timber and 
dimension business, Mr. McCormick believes, 
but he calls attention to the fact that while 
the flood covered many square miles it did not 
cause enough damage to affect the whole east- 
ern market. He attributes his prediction more 
to the general feeling of prosperity, the increas- 
ing popularity of Douglas fir and other Pacific 
coast woods and to the efforts of the trade ex- 
tension bureau of the Douglas fir manufac- 
turers which is now working through the East. 

Mr. McCormick is a firm believer in adver- 
tising, exploitation and trade extension work 
and is keenly alive to new openings for his 
product. Several months ago, when the Mc- 
Cormick company took over the huge interests 
of Pope & Talbot, additional outlets for fir 
were desired. The trade extension work of the 
fir bureau and the increased advertising of the 
McCormick company were two steps which 
have absorbed the company’s increased produc- 
tion. 

McCormick line steamers are now calling at 
practically all the principal ports of the Ameri- 
can continents. The Pacific-Argentine-Brazil 
line, which was acquired from the Shipping 
Board, touches all large ports on the eastern 
coast of South and Central America, opening 
up entirely new and rapidly increasing markets 
for McCormick lumber. The line operating as 
the Munson-McCormick Line between Pacific 
coast and Gulf of Mexico, Cuba and east coast 
ports leave regularly with capacity cargoes for 
those markets. 

McCormick creosoted lumber is meeting with 
much favor throughout the American conti- 
nents, according to J. Walter Kelly, sales mana- 
ger of the McCormick company. Recently an 
order was signed for the McCormick company 
to supply the entire shipment of creosoted lum- 
for a new flooring for the Niagara Falls 


her 


bridge, a contract which 


quality basis alone. 


Was 


Mr. McCormick and Mr. Kelly look forward 
to 1927 as one of the best years since the 
war, and McCormick vessels leaving port each 
week with lumber piled high on the decks, 


seem to bear out their predictions. 


Model Boat Building Is Boys’ Fad 


PortTLAND, Ore., June 4.—So enthusiastic is 
the interest taken by the boys here in the build- 
ing of miniature boats, of course of wood, that 
the first annual regatta has been announced as 
a feature for the annual Rose Festival to be 
Agitation for a boat build- 
ing contest was started by F. M. Groshong, 
who is in charge of manual training in Port- 


held June 13 to 18. 


obtained on a 




















Young yachtsmen trying out their models 


land’s public schools, and it 


A. Rice and the school board. 


in three of 


in the races will be held in one of the parks. 
Moves Headquarters to Seattle 


WasH., June 4.—C. E. 
and manager of 


SEATTLE, 


president the Coast 


center of red cedar shingle production. 


the Red Cedar Shingle Congress. 


was given ap- 
proval by Superintendent of Schools Charles 
Superintendent 
of Parks C. P. Keyser has selected small lakes 
Portland’s public parks for the 
races, and tryouts are now being held. On 
June 14 an exhibition of all the boats entered 


Putman, 
Cedar 
Shingle Co., has closed his offices in Portland, 
and has located permanently in this city, with 
headquarters in the White-Henry-Stuart Build- 
ing. At one time Mr. Putman specialized on 
shingles for the Willamette Valley trade, and 
marketed large quantities in that region. His 
change of location, he says, is due to a desire 
to maintain offices closer than formerly to the 
Mr. 
Putman has always been a prominent figure in 


Chamber Favors Wood Box 


SPOKANE, WAsH., June 4.— The campaign 
for the use of wooden containers for shipment 
of goods in place of the fiber containers re- 
ceived an impetus here this week in the pas- 
sage of the following resolution by the trustees 
of the Spokane Chamber of Commerce: 

Wuereas, The industrial committee of the 
Spokane Chamber of Commerce has gathered 
information upon the wooden box industry in 
Spokane which indicates that this is one of 
our most important industries; and, 

Wuereas, Concerns engaged in this industry 
in Spokane employ thousands of men and 
women in year-round employment, practically 
all of whom are residents and many are prop- 
erty owners; and 

WuHuereAas, Expenditures by these companies 
in Spokane for supplies and provisions each 
year approximate four million or five million 
dollars; therefore Be it 

Resolved, In view of the importance of this 
industry as above outlined, that the industrial 
committee recommend that the board of direc- 
tors of the Spokane Chamber of Commerce 
adopt a resolution urging merchants of Spo- 
kane and buyers of case goods in Spokane to 
request and specify that such goods be boxed 
and shipped in wooden containers. 


How to Present Forest Fire News 


SEATTLE, WASH., June 4.—Members of the 
forest fire news committee appointed at a con- 
ference in Tacoma Feb 16, are making an 
effort to reconcile various opinions already ex- 
pressed and to agree on a statement of sug- 
gestions touching the manner in which the 
committee believes forest fire news may be 
intelligently presented. The committee, the 
chairman of which is E. T. Allen, of Portland, 
does not countenance a policy of suppression, 
but it adheres to the composite view brought 
forth by the Tacoma conference that forest 
fire news ought to be strictly classified and 
handled accordingly. To that end the members 
of the committee are now considering a draft 
of tentative recommendations, which in effect 
is a referendum, and in due course each one 
is expected to transmit his ideas to the chair- 
man. When that has been done, the views of 
the committee will be placed before newspaper 
editors and publishers, who will be invited to 
coOperate with the forest protective agencies 
in attaining fuller fact and consistency in 
forest fire news. 

The tentative statement sets forth that fire 
in forests, woodland, slashings, reforesting 
lands and brush is by nature and situation a 
difficult subject for prompt, accurate informa- 
tion; but also it is of high news value. 

The press is often bewildered by absence of 
reports from localities concerning which there 
is interest, by rumors that can not be confirmed, 
and by apparently circumstantial but conflicting 
information from sources of varying authen- 
ticity. 

Especially during more acute danger periods. 
when it has prominence, the topic lends itself 
to sensational exaggeration both in reports 
from the field and in copy and headlines. Pro- 
tective effort is highly organized; and seasonal 
statistics, after accurate returns are in, usually 
show comparatively insignificant losses of mer- 
chantable timber. Community damage is 
largely to other property, and to reforestation, 
to which the careless fire-user does not accord 
due importance. 

Yet the alliterative and familiar term 
“Forest Fire,” probably “raging” or “sweep- 
ing,” is applied indiscriminately to forest fire, 
slashing fire, brush fire and wasteland fire, so 
that the public pictures the traditional devas- 
tating, conflagration. Moreover, this generic 


term, so universally used, together with the 
very campaigning against the fire evil, tends to 
associate that evil only with mature forest, 
and confirm public disregard of the importance 
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of safeguarding open reforesting areas, brush- 
covered watersheds and so on. 

For those reasons, and others, members of 
the committee believe forest agencies should so 
classify forest fires as to give the press a prac- 
ticable discrimination between fires that involve 
forest resources differently, and those fires that 
are not forest fires at all; also means by which 
the press may be helped to understand these 
discriminations and present the news as ac- 
curately as may be; finally, a systematizing, 
understood on both sides, which obligates the 
press, as far as it can, to reach authentic 
sources of information, and obligates those 
sources to help the press in every practicable 
way. To that end, the referendum sets forth a 
complete statement entitled, “Forest Fire Classi- 
fication,” adaptable to newspaper usage. 

The fourteen members of the committee, who are 
now considering the tentative report with the intent 
of securing the best solution obtainable, are: E. T. 
Allen, Western Forestry & Conservation Association, 
Portland; M. J. Mingo, Ledger, Tacoma; W. W. R. 
May, Oregonian, Portland; Marshall M. Dana, 
Journal, Portland; Fred R. Insinger, Times, Seattle; 
Edwin Selvin, Business Chronicle, Seattle; J. P. 
Austin, manager Pacific coast department AMERICAN 
LUMBERMAN, Seattle; J. A. Ford, chamber of com- 
merce, Spokane; George C. Joy, State supervisor of 
Forestry, Olympia; L. P. Cronemiller, deputy State 
forester, Salem, Ore.; Maj. John D. Guthrie, United 
States Forest Service, Portland; Maj. C. S. Cowan, 


Sees Reaction in Favor of Wood 


SEATTLE, WaAsH., June 4.—A decided reac- 
tion in favor of the use of wood for construc- 
tion of all kinds; a demand from lumber re- 
tailers, wholesalers and salesmen for educa- 
tional group meetings where accurate, technical 
data on wood may be obtained—these are the 
two main observations brought from the East 
and middle West by C. J. Hogue, manager of 
the field work of the West Coast Lumber 
Bureau, who returned to the Seattle office the 
first of the week from a six weeks’ trip in 
which he covered the larger buying sections of 
the Atlantic seaboard and the middle West. 

The lumber industry never had a better opportunity 
than now to sell wood on its merits, declares Mr. 
Hogue. The noticeable reaction in favor of wood 
should be capitalized at once. The selling of lumber 
has changed greatly. Where formerly price alone 


nts in Lumber Circles of the West Coast 


governed, today the lumber salesman is fast recog- 
nizing that to hold up his end in competition with 
the salesman of other materials he must have a 
corresponding knowledge of the properties of his 
product. The bureau proposes to meet the demand 
on the part of salesmen and retailers for definite 
technical information on lumber by holding additional 
group meetings, devoted to the study of West Coast 
woods and their construction uses. We feel that 
such meetings constitute one of the most important 
phases of field work for the immediate future. 


That there is a demand for such meetings 
from all parts of the country is commented 
upon by Mr. Hogue. He says that the very 
closest attention was paid by salesmen to talks 
given at a recent meeting in Kansas City. 
Questions and comments from these men and 
also from retailers and wholesalers who at- 
tended indicate their desire for information 
on wood to enable them to sell lumber in com- 
petition with other materials. 


Makes Test of Fire Retardant Paint 


SEATTLE, WASH., June 4.—Held at the re- 
quest of the building department, city of Seat- 
tle, a fire test of shingles was conducted here 
May 18 at the plant of Washington Lubricating 


shingle panels No. 1, No. 2 and No. 3 (which 
are the three panels beginning at the right), 
with comparatively little damage after the fire 
had been burning for thirty minutes. 
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At the conclusion of the test, showing how wooden shingles treated with fire retardant paint withstood applied fire 


Washington Forest Fire Association, Seattle; Paul 
E. Kendall, Long-Bell Lumber Co., Longview, Wash.; 
C. S. Chapman, Weyerhaeuser Timber Co., Tacoma. 


Millwork Plant in Operation 


SEATTLE, WASH., June 4.—The newest wood- 
working factory in Seattle is the Hardwood 
Door & Trim Co. (Inc.) at 1131 West 50th 
Street. This mill will do a detail millwork 
business in Seattle and the surrounding country 
on all hardwood trim, but expects to specialize 
on insular Philippine mahogany doors, mould- 
ings and trim. President Acteson speaks of 
insular Philippine mahogany as being a “very 
hard, close grained wood, with a deep red color.” 

Frank E. Acteson, president and general man- 
ager, was formerly president and sales manager 
of the Tregoning Manufacturing Co., Seattle. 
F. R. Stanley, vice president, was once a mem- 
ber of the firm of Stanley & Burns, retail mill- 
work manufacturers. R. W. Van Noy, director, 
was also formerly connected with the Tregoning 
Manufacturing Co. Mara B. Robinson, secre- 
tary-treasurer, has been engaged in the lumber 
business for the last fifteen years, and has 
charge of the office. ; 

Mr. Acteson states that he expects to have 
salesmen calling on the retail lumber dealers of 
the State of Washington, and, in addition to its 
own line, the firm will distribute doors for a 
well known door manufacturer of the State. 


Co., which was attended by a number of Seattle 
lumbermen. Panels of shingles were made, 
one kind to a panel, both wood and composi- 
tion shingles being used. Some of the sections 
were treated with Black Bear fire retardant 
paint. 

Fire brands consisting of a number of pieces 
of dry fir wood, some excelsior and paper, all 
saturated with a pint of kerosene oil, were 
placed on each of the sections, producing as 
nearly as possible an equal amount of flame 
on each. 

The purpose of the test was to demonstrate 
that through the use of fire retardant paint 
wood shingles could be made fire-safe. Com- 
ments by the lumbermen, quoted below, indi- 
cate that the test was very much of a success. 

Three sections of different patent shingles 
either burned out, or were put out at the ex- 
piration of seven, eight and ten minutes - re- 
spectively. 

Star-A-Star shingles, which had nineteen 
years’ service on a roof were used on two sec- 
tions. One section was treated with Black 
Bear fire retardant paint. 
At the end of fifteen minutes the untreated 
section showed considerable damage, while the 
treated section at the end of thirty minutes 
showed less than one-fifth the amount of dam- 
age exhibited by the untreated section. The 
accompanying photograph shows red cedar 


The other was not. 


Commenting on the test, E. B. Holmes of the 
E. B. Holmes Co., prominent lumber retailer of 
Seattle, said: “This test certainly opened my 
eyes. It shows that the treated shingles burn 
much slower than the untreated ones. This 
treatment does undoubtedly reduce the chance 
of fire, and I think it is reasonable to expect 
that many people will have their roofs painted 
merely for the fire resistance that this paint 
provides.” In length of service, Mr. Holmes 
is Seattle’s oldest retail lumber dealer. 


Phil G. Hilditch, secretary of the Retail 
Lumbermen’s Credit Association of Seattle, 
expressed himself as feeling that the treatment 
gave considerable fire protection. He also said 
that as the paint can be purchased for approxi- 
mately the same price as other paints and in 
the same range of colors, it would seem rea- 
sonable that it should find a ready sale. 


Dominic Brace, of the Brace Lumber Co., 
Seattle, a well known hustling retailer, said 
the paint undoubtedly affords some protection 
against fire, and that “It also demonstrated to 
me that solid sheathing is a big advantage in 
construction of roofs.” 

The Washington Lubricating Co. has been 
manufacturing this paint in a small way for a 
good many years, but has only recently de- 
cided to put it on the market on a large pro- 
duction basis. 
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Notes of Interest From Southern Fields 


Making Dry Kiln Control Automatic 


JACKSONVILLE, FLa., June 6 —Discussing 
here today recent developments in the kiln dry- 
ing of lumber, an official of the Moore Dry 
Kiln Co. spoke of some of the steps that have 
been taken to eliminate the human element and 
make dry kiln control automatic. In this con- 
nection, he said: 

There has been a noticeable trend toward automatic 
dry kiln control during the last six months. Our 
diminishing timber supply suggests that wasteful and 
expensive methods of air drying, and haphazard kiln 
drying will soon be succeeded by more efficient kiln 
operation and supervision. With an intelligent regard 
for the future, and a desire to eliminate waste, and 
improve the quality of the finished product, the more 
progressive manufacturer is finding it to his advantage 
to equip his kilns with reliable instruments for con- 
trolling the drying elements. This is enabling him to 
carry out proved drying schedules and to lower kiln 
drying losses through case hardening, etc. 

Temperature and humidity are two of the three 
drying elements. There is a very definite relation 
between the two, and any slight variation in one im- 


mediately affects the other. To control positively the 
temperature and humidity throughout the entire drying 
operation is of great importance. Operators are quickly 
learning that instruments for controlling and record- 
ing these elements, and instruments for testing mois- 
ture content of lumber, are enabling them to carry 
out their drying schedules more accurately, maintain 
a greater degree of uniformity in the products and 
produce better lumber. 

The old method of regulating steam and spray valves 
by hand control has never been dependable. Large 
lumber losses frequently occur through inability of 
the operator to remain on the job day and night. 
Probably the most important development in modern 
kiln drying has come in the form of an instrument 
which automatically opens and closes the spray and 
steam valves, accurately regulating both temperature 
and humidity within the kiln during the seasoning 
process. 

This instrument is relieving the operator of much 
of his responsibility, enabling him to carry out drying 
schedules suitable for drying any kind of stock, and 
to dry it uniformly, with less degrade, and to specitied 
moisture contents. 

A very accurate instrument supplied by our own 
company at Jacksonville and also at North Portland, 














These photographs were taken at the Voth 
(Tex.) hardwood mill of the Kirby Lumber 
Cvo., during a reeent grading test conducted un- 
der the auspices of the National Hardwood 
Lumber Association and Hardwood Manufac- 
turers’ Institute, reported in June 4 issue of 
AMERICAN LUMPERMAN Above, from left to 
right: J. M. Pritchard, superintendent hard- 
wood manufacture, Kirby Lumber Co., Silsbee, 
Tex.; Oliver M, Krebs, chairman inspection 
rules committee, National Hardwood Lumber 
Association, Memphis, Tenn.; Parish Fuller, 
vice president Hillyer Deutsch Edwards (Inc.) 
Oakdale, La.; Arthur T, Upson, National Lum- 
ber Manufacturers’ Association, Washington, 
D. C.; W. H. Nelson, chief inspector, National 
Hardwood Lumber Association; J. W. Link, 
vice president and general manager, Kirby Lum- 
ber Co., Houston, Tex.; W. M. Ritter, presi- 
dent Hardwood Manufacturers’ Institute, Co- 
lumbus, Ohio; F. F. Fish, secretary National 
Hardwood Lumber Association; J. H. Town- 
shend, executive 7 ice president, Hardwood 
Manufacturers’ Institute; A. H. Whalen, For- 
est Products Laboratory, Madison, Wis.; A. 
H. Benson, Forest Products Laboratory, Madi- 
son, Wis.; A. L. Calfee, superintendent of pro- 
duction, W. M. Ritter Lumber Co., Columbus, 
Ohio; George Land, Hardwood Manufacturers’ 
Institute; John Raine, president Meadow River 
Lumber Co., Rainelle, W. Va.; E. F. Horan, 
manager, hardwood sales, Kirby Lumber Co., 
Houston, Tex.; E. O. Johnson, manager hard- 
wood mill, Kirby Lumber Co., Merryville, La.; 
W. D. Hughes, manager hardwood mill, Kirby 
Lumber ( o., Voth, Tex.; George Moses, chief 
inspector Kirby Lumber Co., Voth, Tex.; F. L. 
Harris, yard foreman Kirby Lumber Co., V oth, 
Tex. At right: Inspecting the lumber; a bunch 
of experts discussing the fitness of a board to 
meet certain requirements. 

















The heat and spray valves automatically open and 
close to maintain the proper balance of temperature 
and humidity. Small pens on the face of clock ink in 
permanent records of control conditions which may 
be used for future references and guidance. : 


Turns Out First Handle Shipment 


Jackson, Miss., June 6.—The first shipment 
of handles of implements which have been 
made at Natchez, was sent out to various parts 
of the country last Friday. It consisted of hoe 
handles manufactured by the Natchez Handle 
Co., which has recently been formed at that 
city. The Natchez handle factory will manu- 
facture all sorts and types of handles. It is 
making rake, shovel, hoe and broom handles 
and will also make shuttle blocks and equip- 
ment of this type. Only the very latest type 
of machinery has been installed in this mill 
and the product which is turned out will com- 
pare very favorable with any to be found in 
any section of the country. Ash, poplar and 
hickory are being used for the manufacture of 
these handles. G. Bartness and J. M. Brown, 
both thoroughly experienced lumbermen of 
Mississippi, own and will operate the mill. A 
large number of orders have been received al- 
ready, including one from Birmingham, Eng- 
land. 


Tells How to Secure More Business 

SHREVEPORT, La., June 6 —Following the 
policy of that company to keep its salesmen ad- 
vised of any new developments in the industry 
or new possibilities for helping the retail lumber 
dealers to secure more business, E. W. Thomp- 
son, Jr., assistant sales manager of the Peavy- 
Wilson Lumber Co., has just sent the following 
bulletin to all of that company’s sales repre- 
sentatives : 

We have just noticed an interesting item in the 
published proceedings of the fifteenth regular meeting 
of the Southwestern Shippers’ Advisory Board relative 
to storage facilities for the handling of grain on 
middle West and Texas farms. 

One of the members in reporting on the storage of 


grain states that the farmers are taking more _ in- 














Ore., is called the “Humidity and Temperature 
Recorder-Controller.”” The internal mechanism of this 
super-sensitive instrument is protected by a rugged 
metal clock-like case, dust proof, moisture proof, and 
finished in a dull black enamel. To place in operation 
is a simple matter. Levers are set to desired points 
as indicated by the chart graduations on the face of 
the dial. These are determined from relative humidity 
charts or drying schedules. When the controller is 
set for a definite wet and dry bulb temperature, the 
operator may be assured that the drying conditions 
will remain unchanged until the controller is reset. 


terest in storing their product and that the country 
as a whole will have a lot more storage room by 
next year. Another member of the board made men- 
tion of the fact that a large concern which builds 
tanks from galvanized iron for storing grain has had 
quite an increase in its orders. Another member imme- 
diately mentioned that if one will drive through the 
windy country where most of the wheat is grown he 
will find the tops of these galvanized tanks crushed 
in—nearly all of them. He went on to state that 
there was only one real storage house for use on the 
farms, and this is the old wooden house. 
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This is not only a chance for the retailers to in- 
crease their lumber business, but an opportunity to 
really serve their farm trade by selling them some- 
thing which will give the required service. 

The advisory board strongly recommended the 
building of additional storage facilities on the farms, 
not only for wheat, but for other products, as _ this 
is along the line of sensible marketing of farm prod- 
ucts—shipping the products when the market needs 
them—-and not dumping everything on the market 
as the crops mature. 

We are sending you a number of extra copies of 
this sheet which you can pass around to dealers whom 
you think would be interested in pushing sale of 
lumber for storage houses on the farms. 


Florida Mill Burns 


JACKSONVILLE, FLa., June 6.—Fire of un- 
known origin broke out at the planing mill of 
Mason & West, of Greenville, Fla., on June 2 
and destroyed the mill, two cars loaded with 
lumber, one box and two flat cars, empty, and 
damaged main line and siding of the South 
Georgia Railroad for about a hundred yards. 
The total loss is estimated at $80,000. The 
plant of the Greenville Veneering Co., located 
about a hundred feet from the Mason & West 
Mill was saved by the firemen. 


Better Built Home to Be Opened 


CHATTANOOGA, TENN., June 6.—Tennessee’s 
greatest lumbermen’s gathering of the year is 
expected at the opening of the Chattanooga 
better built house and the dedication of the 
new Lookout Mountain Highway, leading from 
Chattanooga, June 13 and 14, C. M. Willing- 
ham, of the Chattanooga retail lumbermen’s en- 
tertainment committee, said today on announce- 
ment of the program. 

More than fifty retail lumber dealers from 
Tennessee cities are expected to attend the gala 
events which have been arranged, and others 
prominent in lumber activities of the southern 
pine territory are coming, it was said today. 
Edward Hines, of Chicago, John Henry Kirby 
and A. J. Peavy, president of the Southern 
Pine Association, are among the nationally 
known lumbermen invited to the Lookout 
Mountain celebration and opening of the bet- 
ter built house which is being erected by Chat- 
tanooga retailers and the Southern Pine As- 
sociation to demonstrate sound methods of 
construction. 

Completion of the new mountain highway 
which leads to the site of the better built house 
on top of Lookout is to be the occasion of the 
assemblage of governors from Tennessee, Ala- 
bama, Georgia, Kentucky and Ohio, according 
to present plans, and the lumbermen are being 
given a prominent part in the general activities. 
More than 1,000 visitors are expected to come 
to Chattanooga to attend the opening highway 
ceremonies, the committee in charge has an- 
nounced. 

The Southern Pine Association and Chatta- 
nooga retail lumbermen have completed the 
program of entertainment for their visitors, ac- 
cording to Mr. Willingham. Starting with a 
Southern Pine Association salesmen’s meeting 
under the direction of John F. Carter at noon 
Monday, the following schelude has been ar- 
ranged : 

Monday, June 13 
12:30 p. m.—Southern Pine Association salesmen’s 


luncheon, Chattanooga and visiting retailers attending 
at Fairyland Inn. 

3:00 p. m.—Lumbermen’s hour at “Petter Built 
House” being erected by Chattanooga retail lumber 
dealers and Southern Pine Association at Fairyland. 

7:30 p. m.—Barbecue for visiting lumbermen and 
others, Lookout Mountain Club, leaving Hotel Patten 
at 7 o’clock. 

Tuesday, June 14 


10:30 a. m.—Lumbermen attend dedication of 
Lookout Mountain Highway at Jackson Hill, site of 
new Hotel. 

11:30 a. m.—Lunch and laying of corner-stone of 
new Lookout Mountain Hotel. 

1:30 a. m.,—Visitor’s hour at “Better Built House” 
with plank-laying ceremonies by Chattanooga retail 
a pale and Southern Pine Association at Fairy- 
and. 

2:30 p. m.—Retail lumber dealers’. program of dis- 
cussion of matters affecting the industry. 

7:30 p. m.—Banquet and governors’ military ball, 
Fairyland Inn, Lookout Mountain. 





Preserving Memory of Lumberjack 


St. Paut, Mrinn., June 7—Memory of prob- 


ably the most picturesque class of men who. 


helped make Minnesota and who have disap- 
peared with the changing character of the lum- 
ber industry in the State—the lumberjacks— 
is to be preserved by the Minnesota Historical 
Society. 

Addition of three mementos important in the 
career of Paul Bunyan and his crew and 
around which a collection is to be built was 
announced a few days ago by Willoughby Bab- 
cock, curator of the society museum. 

They consist of a pike pole, peavey and a 
pair of spiked shoes, all used in many river 
drives when logs were floated down streams to 
the sawmills on the tide of the spring flood 
waters. 


Addition of the objects came through efforts 
of a former lumberjack, Roy Henning, of Min- 
neapolis. He contributed the spiked boots 
which he wore in many years past while herd- 
ing logs into an orderly procession as they 
were carried down by the spring torrents. 


The pike pole and peavey, the regulation 
equipment of a log driver, were contributed 
by John Reilly, of Stillwater, Minn., at Hen- 
ning’s suggestion. 

Other mementos of the logging area of Min- 
nesota have been collected, including many 
photographs of operations in the early days. 
In the meanwhile the society expects to con- 
tinue a hunt for objects and relics to add color 
to an extensive exhibit to be devoted to the 
lumberjack and the life of the period in which 
he flourished, Mr. Babcock said. 


Lumbermen—Father and Son 


Sr. Louis, Mo., June 6—Thomas C. Whit- 
marsh, who was associated with the late W. T. 
Ferguson for nearly thirty-five years, has been 
elected to succeed the latter as president of 
the W. T. Ferguson Lumber Co., Arcade 
Building. T. C. Whitmarsh, jr., has been 
elected vice-president of the company, and a 
director, to fill the vacancy caused by the 
death of Mr. Ferguson. 

Thomas C. Whitmarsh, sr., was general man- 
ager of the W. T. Ferguson Lumber Co., ever 
since it was organized at Texarkana, Tex., in 





T. C. WHITMARSH, SR. 
St. Louis, Mo. 


T. C. WHITMARSH, JR. 
St. Louis, Mo. 


Elected President and Vice-President, Respectively, of 
W. T. Ferguson Lumber Co. 


1893. When the concern was incorporated in 
1922 in St. Louis, where it had been located 
since 1898, he was elected vice president of 
the company. He is one of the best known 
men engaged in the wholesale lumber business 
in this country. 

The elder Whitmarsh has been engaged in 
the lumber business since he was a boy. Dur- 
ing his school days at Parsons, Kan., his vaca- 
tions were spent in employment in the retail 
lumber vard of O. T. Lyon & Son, Sherman, 
Tex., pioneer lumbermen of Texas. There he 
gained a knowledge of the fundamentals of 
the lumber business. 

After he left Parsons at the completion of 
his schooling in 1891 at the age of 21, he 
made his first connection with the members of 
the Buchanan family, lumbermen who have 
played so important a part in the development 
of the southern pine industry. He was em- 
ployed by Robert Buchanan, brother of the late 
William Buchanan, at Thornton, Ark., and af- 
ter a short time there went with the latter at 
Texarkana. 

When William Buchanan and W. T. Fergu- 
son organized the W. T. Ferguson Lumber Co. 
at Texarkana in 1893, Mr. Whitmarsh was 
made general manager of the latter company. 
He continued as such when the business was 


removed to St. Louis in 1898, and upon the 
withdrawal of Mr. Buchanan and the incorpor- 
ation of the company in 1922, Mr. Whitmarsh 
was given the added title of vice president. 

Mr. Whitmarsh has been active in Hoo-Hoo 
for many years, and is now a life member of 
the organization. He is a member of the City 
and Sunset Hill Country Clubs. 

T. C. Whitmarsh jr. has been connected with 
the W. T. Ferguson Lumber Co. for the last 
two years. After his graduation from Wash- 
ington University, St. Louis, in 1922, he went 
with the Boeckeler Lumber Co., St. Louis, for 
his retail experience and then with the Forked 
Leaf White Oak Lumber Co., West Eminence, 
Mo., for manufacturing experience. 


CRABB AAABBBERBGBAABS 


Kentucky Cloud Burst Damages 


LoutsviLte, Ky., June 6.—Heavy rains and a 
cloudburst on May 29, in the mountains of east- 
ern Kentucky, resulted in a loss of lives esti- 
mated at 100 or more; property loss of between 
$5,000,000 and $10,000,000; and stopped business 
on the eastern Kentucky divisions of the Louis- 
ville & Nashville railroad, and on the higher 
stretches of the Chesapeake & Ohio railroad. 
Lumber, coal, railroad and telephone and tele- 
graph companies lost heavily, while many stores, 
commissaries, etc., were washed out, and many 
residences and camps were wrecked. Many 
bridges are out, and railroad washouts so severe 
that it will be some time before traffic is back 
to normal. Some of the lumber and cooperage 
companies lost lumber, logs, stave bolts, etc. 

It was reported from Lexington that the 
Mowbray & Robinson interests lost forty log 
rafts, valued at about $7,000, between Beatty- 
ville and Maloney, 136 rafts being saved at the 
landing. 

The Hazard Lumber & Supply Co., at Haz- 
ard, Ky., had part of its warehouse wrecked 
when a building coming down the Kentucky 
River smashed into it, and tore the rear section 
away. 

Hazard was the hardest hit town in the sec- 
tion, but Jackson, Whitesburg, Chavies, Way- 
land, Seco, Viper, Quicksand, Lothair and prac- 
tically every town east of Richmond and Win- 
chester, suffered loss in the Kentucky River 
district, and many on the Big Sandy side of the 
mountains and over the divide on the Tennessee 
side there was some damage. 

It was reported that miles of railroad were 
washed out, and so far only a few passenger 
and supply trains have been able to operate. 
Over 20,000 miners are out of work, as mines 
have neither cars nor power. Many mines had 
their tipples wrecked and much work is neces- 
sary before the railroads will be able to give 
freight service. 

Considerable lumber will be needed in rehabil- 
itation work. Some of the coal companies lost 
ten to twenty miners’ homes from single camps. 
Wrecked bridges will also require a consider- 
able amount of fresh timber. Lumber compan- 
ies at Hazard, Whitesburg, Beattyville, Jackson 
and.other points will undoubtedly handle a con- 
siderable amount of lumber during the next 
few months. . 
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Associations Plans and Activities 


June 14—Kansas-Nebraska “Border Line” Retail- 
ers, St. Marys, Kan. 

June 16—Central Committee on Lumber Standards, 
Stevens Hotel, Chicago. 

June 16—New Jersey Lumbermen’s Association, 
Washington Restaurant, Newark, N. J. Spring 
meeting. 

June 17-18—Pacific Northwest Millwork Associa- 
tion, Spokane, Wash. Tri-annual convention. 

June 17-19—Lumbermen’s Club of Arizona, Monte 
Vista Hotel, Flagstaff, Ariz. Annual. 

June 20-21—Appalachian Hardwood Club, Lancing 
and Knoxville, Tenn. Postponed meeting. 
June 21—Lumbermen’s Gelf Association of Chi- 
cago, Beverly Country Club, Chicago. Annual 

tournament. 

June 21-22—Plywood Manufacturers’ Association, 
Edgewater Beach Hotel, Chicago, Midsummer 


meeting. 
June 22-23—Southern Pine Association, Peabody 
Hotel, Memphis, Tenn. Semiannual. 


June 23—Southwestern Missouri Lumbermen’s As- 
sociation, Springfield, Mo. Organization meet- 
ing. 


June 23-24—Carolina Retail Lumber Dealers’ Asso- 
ciation, Franklin Hotel, Spartanburg, S. 
Semiannual. 


July 29—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


Aug. 3—National Lumber Manufacturers’ Associ- 
ation, San Francisco, Calif. Mid-summer meet- 
ing board of directors. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash. Annual. 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Central Committee to Meet 


[Special telegram to Amertcan LumBEeRMAN] 

Wasuincton, D. C., June 8—Chairman 
John Henry Kirby has called a meeting of the 
Central Committee on Lumber Standards for 
June 16 in the Stevens Hotel, Chicago. The 
program and subjects lined up for the meeting 
scheduled for May 2 here and postponed be- 
cause Mr. Kirby and several other members 
could not attend, will be discussed. It covers 
various matters pertaining to both softwoods 
and hardwoods. 


Agricultural Engineers to Meet 


St. Josern, Micu., June 6—Announcement 
is inade by Raymond Olney, secretary of the 
American Society of Agricultural Engineers, 
this city, that the twenty-first annual meeting 
of the society will be held June 22-25 at the 
University Farm, at St. Paul, Minn. On the 
opening day there will be two sessions held con- 
currently in the Agricultural Engineering 
Building. The rural electric and reclamation 
sessions will begin on Wednesday morning, 
June 22, and continue over into the afternoon. 
One of the features of the reclamation session 
will be the report of the committee on land 
clearing, by Chairman W. A. Rowlands. There 
will also be an evening session, in which group 
meetings will be held by special arrangement. 

The general session will be held Thursday, 
at which time the officers will make their re- 
ports and several men prominent in agricul- 
tural engineering circles will make addresses. 
The annual business meeting will be held at 8 
p. m. in the auditorium. 

On the third day, two sessions will be held 
concurrently; for example, the farm machin- 
ery and farm structures sessions. At the lat- 
ter, John Swenehart, of the University of Wis- 
consin, will deliver a paper on “Relation Be- 
tween Farm Building Overhead and Cost of 
Production.” M. C. Betts, architect. division 
of agricultural engineering, United States De- 
partment of Agriculture. will report on “Pro- 
motion of Research in Farm Structures.” The 
two sessions will be continued over into the 
afternoon, and one of the reports of note will 
be that by C. O. Reed, engineer in charge of 
the United States Department of Agriculture 
corn borer control, who will report on “Results 
of the Corn Borer Clean-Up Campaign.” 

W. G. Kaiser, agricultural engineer, Port- 
land Cement Association. will report on -“De- 
veloping a Program of Planned Farm Struc- 
ture Studies.” 

The annual banquet will be held Friday at 


7 p. m., and the address of the evening will be 
made by E. M. Freeman, dean, college of agri- 
culture, forestry and home economics, Univer- 
sity of Minnesota. 

The last day is called the college division 
session, and will be given over to committee 
reports and various papers of interest by well 
known college authorities. 


S222 2288828' 


Southern Pine Mid-Summer Meet 


New Orteans, La., June 6.—The mid-sum- 
mer meeting of the Southern Pine Association, 
to be held in Memphis, Tenn., at the Peabody 
Hotel, June 22 and 23, will probably be one of 
the most interesting of its kind ever sponsored 
by the organization. The salesmen’s service 
studies, resulting from the group organization 
of the salesmen, has produced a volume of val- 
uable information about the salesmen’s prob- 
lems and the retailers’ attitude towards the 
product. A complete report of such activities 
will be made at the meeting. 

A special committee, appointed by the 
association’s board of directors, has been con- 
ducting an investigation for the purpose of 
developing a complete understanding of the 

















An elephant skidding a padauk log with block 
and tackle in the Andaman Islands. Padauk 
is a rich, deep red wood, often with darker 
streaks, moderately hard, durable, seasons well 
and takes a fine polish. Padauk is obtainable 
in squares up to 36 by 36 inches and 35 feet 
long. Planks 30 and 40 inches wide are not 
uncommon, London is the chief market for 
this wood. Each elephant is capable of mov- 
ing about two ton-miles a day of from four 
to four and one-half hours. They refuse to 
work longer 





problems of moisture content. Once this under- 
standing has been developed it will be much 
simpler to arrive at a solution of the problems 
involved. The data assembled by the committee 
will be presented to attending subscribers at 
the meeting and the subject has been so placed 
on the program to allow ample opportunity for 
its full discussion. 

On the first day of the meeting, June 22, the 
general trade promotion committee will hold an 
open meeting and all subscribers to the associa- 
tion who desire to do so may attend. This com- 
mittee will discuss its plans for a .vigorous 
advertising campaign that is in the course of 
formation. In addition to this, numerous trade 


extension projects which are to be launched in 
the near future will be presented to attending 
delegates. 

The committee meeting in question will be the 
opening event of the mid-summer session, con- 
vening at 10 a. m. Because of the great im- 
portance of the subjects to be discussed here it is 
expected that the full attendance will be on 
hand from the start. 

“Greater care must be given than ever before 
to codperative activities,” said Secretary-man- 
ager H. C. Berckes. “We depend largely upon 
the help of manufacturers at such meetings as 
these properly to direct the association’s efforts, 
Therefore, all subscribers have been strongly 
urged to be represented at the Memphis mid- 
summer session.” 


Appalachian Hardwood Club to Meet 


CINCINNATI, Onto, June 7.—Secretary C. M. 
Morford, of the Appalachian Hardwood Club, 
has announced that the postponed meeting of 
the club will be held at Knoxville, Tenn., on 
June 20-21. The club has received from J. S. 
Walker an invitation to visit the mills of the 
Emery River Lumber Co. at Lancing, Tenn, 
and will spend June 20 at the mills. Mr. 
Walker will put on a practice demonstration 
of the proper manner in which to cut up hard- 
wood logs so as to get the greatest quantity of 
good lumber out of them. The mill is one of 
the most modernly equipped plants in the 
South and has been very successful in obtain- 
ing the highest possible lumber values out of 
ogs. 

The club members will go to Knoxville on 
Monday night and on Tuesday will hold the 
regular business session of the club. 

Secretary Morford announced that an invita- 
tion is extended to all Appalachian mill opera- 
tors to attend the inspection and the club meet- 
ing whether they are members of the club or 
not. The Cincinnati party will leave Cincinnati 
on the evening of June 19 and go direct to 
Lancing. Acceptances indicate a large attend- 
ance at the meeting. 


To Discuss Distribution Problem 


New York, June 6.—Every retail lumber or- 
ganization in the New England and middle At- 
lantic States has been invited to send repre- 
sentatives to the spring meeting of the New 
Jersey Lumbermen’s Association, to be held 
June 16 in the Washington Restaurant, New- 
ark, N. J. The problem for discussion, and a 
vital one it is for lumbermen in this part of 
the country, is the distribution of Pacific coast 
lumber. 

H. Edward Wolff, president the New Jersey 
association, states that the purpose of the con- 
ference will be to obtain findings to be pre- 
sented to the manufacturing interests that will 
be represented at the Tacoma (Wash.) con- 
vention of the National Retail Lumber Dealers’ 
Association the last week in August. President 
Wolff’s invitation to the other retailers reads 
in part as follows: 


The effects of the unsatisfactory manner in which 
West Coast lumber products have been distributed 
during the last few years on the north Atlantic sea- 
board, we know, have caused great losses to the retail 
division of the industry, as well as to the wholesaler 
and manufacturer. 

It is our thought that the West Coast manufacturers 
are anxious to codperate in trying to correct these 
evils, but how to start is the problem. 

The New Jersey Lumbermen’s Association is going 
to hold its spring meeting on June 16 and it is my 
earnest desire that a representative body of retail 
lumbermen from your section accept this invitation 
to come to Newark and tell us what your experiences 
have been and give any ideas that might tend to 
remedy matters. 

The handling of this matter will not be done as an 
individual association project, but by and for the re- 
tail lumber dealers of the north Atlantic seaboard as 
a whole. 

This will be the first opportunity we have ever had 
to impress our organized strength on the West Coast 
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lumber manufacturers, and they will be assured that 
they have a responsible group of retail lumber dis- 
tributers to work with through agencies. 

If we can get something started that will eventually 
correct these wasteful methods, it will compensate 
everyone for the expenses of the effort. 
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Eastern Lumbermen’s Special Train 


RocHesTEer, N. Y., June 6.—In addition to 
the reservations and inquiries received from 
lumber dealers in the States covered by the 
Northeastern Retail Lumberman’s Association, 
many inquiries have been received from dealers 
in other States for information concerning 
the eastern lumbermen’s special which will 
carry eastern dealers to Tacoma, Wash., in 
August for the annual meeting of the Na- 
tional Retail Lumber Dealers’ Association. This 
train has been named “The Joy Train to the 
Tacoma Convention.” The itinerary provides 
for 24 days of sightseeing and pleasure trips 
to many of the most beautiful scenic regions of 
America. It is announced that complete in- 
formation will be sent to anyone interested 
upon application to the Eastern Lumbermen’s 
Special, 810 Temple Building, Rochester, N. Y. 


National Association Activities 


Wasuincton, D. C., June 6.—The advisory 
committee of the National Lumber Manufac- 
turers’ Inter-Insurance Exchange will hold a 
meeting at the new Stevens Hotel, Chicago, on 
June 20. 

On June 21 the executive committee of the 
National Lumber Trade Extension Committee 
will meet at the same place. 

Tentative arrangements have been made for 
a meeting of the newly appointed manufactur- 
ers and wholesalers conference committee on 
June 22. Manufacturers on the latter commit- 
tee so far designated are: W. M. Ritter, W. 
M. Ritter Lumber Co.; Charles Hill, Southern 
Pine Sales Corporation; Harry T. Kendall, 
Central Coal & Coke Co.; C. W. Nelson, Frost 
Lumber Industries, Inc.; Edward Hines, Edward 
Hines Lumber Co.; D. N. Winton, Winton 
Lumber Co.; Stanley Murphy, Pacific Lumber 
Co.; H. C. Hornby, Cloquet Lumber Co.; J. W. 
Watzek, jr., Crossett Watzek Gates, with J. L. 
Kaul, president, and Wilson Compton, secre- 
tary-manager, ex officio. Other manufacturers 
remain to be designated. All producing regions 
will be represented in the final membership. 
Most regions are included in the members al- 
ready designated, with Mr. Ritter representing 
hardwoods. atti acaalase 


Wholesalers Standing Committees 


New York, June 6.—President C. A. Good- 
man, of the National-American Wholesale 
Lumber Association (Inc.), has announced the 
following committee appointments : 

Executive—C. A. Goodman, Sawyer-Goodman Co., 
Marinette, Wis.; Ben S. Woodhead, Beaumont Lum- 
ber Co., Beaumont, Tex.; G. M. Stevens, Stevens- 
Eaton Co., New York, N. Y.; Dwight Hinckley, 
Dwight Hinckley Lumber Co., Cincinnati, Ohio; A. 
C. Manbert, Canadian General Lumber Co., Toronto, 
Ont.; C. A. Mauk, C. A. Mauk Lumber Co., Toledo, 
Ohio; J. W. McClure, Memphis Hardwood Flooring 
Co., Memphis, Tenn.; W. H. Schuette, William Schu- 
ette Co., Pittsburgh, Pa.; Horace F. Taylor, Taylor 
& Crate, Buffalo, N. Y.; F. S. Underhill, Wistar, 
Underhill & Nixon, Philadelphia, Pa. 

Trade Extension—Horace F. Taylor, chairman, 
Taylor & Crate, Buffalo, N.Y.; F. R. Babcock, Bab- 
cock Lumber Co., Pittsburgh, Pa.; W. E. Chamber- 
lin, John M. Woods & Co., E. Cambridge (Boston), 
Mass.; C. A. Goodman, Sawyer-Goodman Co., Mart- 
nette, Wis.; Dwight Hinckley, Dwight Hinckley Lum- 
ber Co., Cincinnati, Ohio.; A. J. Krauss, Krauss 
3ros. Lumber Co., Seattle, Wash.; C. A. Mauk, 
C. A. Mauk Lumber Co., Toledo, Ohio.; Max Myers, 
Nicola, Stone & Myers Co., Cleveland, Ohio; W. H. 
Schuette, William Schuette Co., Pittsburgh, Pa.; 
M. G. Truman, Marsh & Truman Lumber Co., Chi- 
cago; F. S. Underhill, Wistar, Underhill & Nixon, 
Philadelphia, Pa. 


On Bureau of Information—M. J. E. Hoban, chair- 
man, Hoban-Hunter-Feitner Co., Brooklyn, N. Y. 

Railroad and Transportation—H. W. McDonough, 
chairman, Leatherbee-McDonough Co., Boston, Mass. 

Arbitration—J. B. Montgomery, chairman, Pitts- 
burgh. Pa, e 


Cost—G. M. Stevens, chairman, Stevens-Eaton Co., 
New York, N. Y. 


Legislation—Fred A. Holbrook, chairman, Holbrook 
Lumber Co., Springfield, Mass. 

Audit—A. C. Crombie, chairman, W. M. Crombie 
& Co., New York, N. Y. 

Lumber Standardization—E. H. Stoner, chairman, 
West Penn Lumber Co., Pittsburgh, Pa. 

Membership—J. H. Burton, chairman, J. H. Bur- 
ton & Sons Co., New York, N. Y. 

The personnel of the committees for which 
chairmen only have been appointed will be an- 
nounced in the next few days. Secretary Schup- 
ner states that negotiations are under way for 
the first joint committee between manufactur- 
ers and wholesalers, in line with the action 
of the latest National-American Wholesale 
Lumber Association convention. 


No Roofer Sales Organization 


New York, June 6.—Published reports of a’ 


recent meeting of the Georgia Roofer Manu- 
facturers’ Club intimated that some considera- 
tion was being given to the formation of a 
sales company. Hugh K. Thurston, president 
of the club, attended the recent convention of 
the National-American Wholesale Lumber As- 
sociation and there expressed himself so favor- 


“ably regarding the existing pleasing relations 


between lumber wholesalers and the members 
of the roofer club that Secretary Schupner, 
of the National-American, communicated with 
Mr. Thurston with a view to ascertaining if 
the report regarding the sales agency was well 
founded. Mr. Thurston has replied to the ef- 
fect that the statement at the previous roofer 
club meeting was misconstrued and that the 
club members have expressed themselves again 
as being well satisfied with the method of. sell- 
ing through wholesalers and are positively not 
in favor of making the costly experiment of a 
sales agency. “In fact,” said Mr. Thurston, “it 
is not practical in my opinion, and will not be 
tried.” He also calls attention to the advertis- 
ing of the roofer club which reads, “buy roofer 
club roofers through your wholesaler.” 


Adopts Uniform Cost System 

A uniform cost accounting system for the 
use of dimension manufacturers was unani- 
mously adopted by the Dimension Lumber 
Manufacturers’ Association, at a meeting held 
June 7 at the Palmer House, Chicago. 

The system, which was evolved by E. F. 
Lindewirth, of the Chicago Mill & Lumber Co., 
Chicago, in codperation with J. M. Wiley, of 
the Pekin Wood Products Co., West Helena, 
Ark., chairman of the association’s cost ac- 
counting committee, is one of notable simplic- 
ity, elastic enough to fit the particular need of 
the small or large manufacturer, and planned 
to hook up with the general bookkeeping sys- 
tem. 

Twelve forms are necessary for the proper 
maintenance of the system, these including a 
lumber tag_to be attached to completed lumber 
stacks as an aid to perpetual inventory; a lum- 
ber stock record blank for each species, to be 
filled in as stock is received or consumed; a 
dimension production order; cost sheet; a 
lumber disbursement ticket to replace lumber 
tag as the stack gradually enters into consump- 
tion; a lumber credit ticket for use where lum- 
ber is not entirely consumed; time ticket for 
complete labor charges; routing ticket to ac- 
company order through the factory, and floor 
stock material ticket, to distinguish stock from 
material being worked. Provision is also made 
for ascertaining factory, kiln, lumber and ad- 
ministtative and selling overhead. 

The system was adopted on a resolution of- 
fered by Harry B. Krausz, manager of the 
dimension department, Pearl River Lumber 
Co.. Canton. Miss. 

President Walker L. Wellford, of the Chick- 
asaw Wood Products Co., Memphis, Tenn., 
explained that this svstem could not only ad- 
vantageously be used by the large or small 
dimension manufacturer, but also by industrial 
consumers operating cutting-up plants of their 
own, and by woodworkers generally through 
inconsequential changes which the flexibility of 
the svstem permits. Mr. Wellford incidentally 
stated that there has been an enormous increase 
in the interest shown in the dimension busi- 
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Height 5%”, length 104”, 
width 6”. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart. 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and key, given away F . With every 
LCL order of Oak and Maple flooring of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests FREE. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00. Flooring shipped direct from 
mill, or locally from Chicago. Any quantity, 
delivered anywhere. 


E. BARTHOLOMEW HARDWOOD Co 


NEW ADDRESS—3403 WEST 48TH PLACE 
CHICAGO 
6-11-27 








Sawmills That 
Stand the Gaff 


of steady running and prove effi- 
cient under emergency conditions 
must be scientifically designed and 
built right in the beginning. For 
thirty-seven years we have been 
doing this and more too for saw- 
mill operators. Our engineering 
service embraces everything from 
selecting the site to operating the 
mill for you. Learn more about 
our service now. 


THRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS » 
e Lake Charles, La. 





























Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. ‘ 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders } 
The American Credit-Indemnity Co. 
OF NEW YORK 
511 Locust St. 1751 1H. Mer. Bank Bldg. 537 Mer. Exch. Bidg., 

St. Louis; Me. Chicago. Il. San Francisco, Cal. 


























° Established 1847 

C.B. Richard & Co. | St" 
29 Broadway, NEW YORK Castems Bvehers. We 
Ocean Freight and discount drafts 
Brokers for exports & imports 











Special department handling export lumber shipments 
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WE TAKE PLEASURE IN ANNOUNCING THAT 


Mr. WILLIAM WILMS 


IS ASSOCIATED WITH OUR FIRM AS 
VICE-PRESIDENT 


Georce M. Forman ano Company 
INVESTMENT BONDS SINCE !885 


12 West Avams STREET 
CHICAGO 




















Advantageous Buying 
for Kastern Firms 


For many years Harry P. Kennedy 
has been specializing in placing West 
Coast business for Eastern concerns. 
His service has been most satisfactory. 


It you would like to have a reliable 
firm look after your purchasing and 
shipments right on the ground and 
see that you get the best values obtain- 
able, we invite your inquiries. 


Harry P. Kennedy & Co. 


Buying Agent Pacific Coast Forest Products. 
538 Henry Bldg., SEATTLE, WASH. 




















This lumber- 
men’s reciprocal 
imsurance ex- 
change guaran- 
tees subscribers 
against extra as- 
sessments for 
excessive losses. 

Write or wire 
for our authori- 
zations on your 
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UNDERWRITERS 


A.B.BANKS #CO.,MGRS. 
LITTLE ROCK ARKANSAS | 





ness lately and predicted for it a great future. 

Secretary E. C. Kratsch, of Milwaukee, Wis., 
was instructed to have the uniform cost ac- 
counting system published and a copy for- 
warded to each member of the association, with 
the recommendation that it be installed as far 
as practicable. It is the intention to watch the 
operation of this system for some time, and to 
subject it to a thorough review after sufficient 
experience with it has been accumulated. 

The meeting also elected the following as 
additional directors of the association: S. H. 
Fullerton, of the Bradley Lumber Co., War- 
ren, Ark.; J. V. Turner, of the W. M. Ritter 
Lumber Co., Columbus, Ohio, and J. L. Davis, 
of the Soo Lumber Co., Glidden, Wis. 


Special Lumber Agent Appointed 


PHILADELPHIA, Pa., June 6.—The Pennsyl- 
vania Railroad has just appointed a special 
lumber agent in this city. The new agent will 
act as a point of contact with the local indus- 
try, care for the interests of local shippers and 
receivers of lumber, see that complaints are 
adjusted and try for increased lumber traffic 
over the road’s lines. 

The announcement was made at the weekly 
luncheon meeting of the Philadelphia Whole- 
sale Lumber Dealers’ Association by L. Gordon 
Poyntz, the agent. Mr. Poyntz intimated 
agents will be appointed in other large cities 
in time. The road, he said, was prompted in 
this innovation by the success attending the 
appointment some time ago of such an agent 
in Pittsburgh, Pa. 

Results in that city have been satisfactory to 
both clients and the railroad. Of particular 
interest to local wholesalers was Mr. Poyntz’ 
assurance that original shippers’ names will no 
longer appear on freight bills and shipping 
documents of shipments for reconsignment. 
The local wholesalers have had frequent occa- 
sion to complain to the road on that point 
lately. 

It is understood, though the fact can not be 
confirmed, that similar agents will be appointed 
in St. Louis, Baltimore, New York and other 
points. While the road has no figures on the 
actual amount of lumber handled by its freight 
department, Mr. Poyntz said there has been a 
falling off in such shipments here for some 
time. He will have his office in Room 211 
Bourse Building. | 


New Manager Loggers’ Association 


SEATTLE, WasSH., June 4.—As successor to 
the late E. B. Chinn, the Loggers’ Information 
Association Wednesday selected E. J. Meikle- 
john as manager. Mr. Meiklejohn, who is well 
known in the Pacific Northwest, has been man- 
ager of the Sound Log Sales Co. 


Extension Committee Appointments 


WasuinctTon, D. C., June 6.—In accosdance 
with a resolution adopted at the annual meeting 
of the National Lumber Manufacturers’ Asso- 
ciation, providing that the National Lumber 
Trade Extension Committee should be made up 
of two members from each of the affiliated as- 
sociations, the various associations have made 
their appointments. The committee, with the 
exception of one member from the Florida 
Dense Long Leaf Pine Manufacturers’ Associa- 
tion and one from the California Redwood Asso- 
ciation yet to be appointed, is as follows, the 
names that are starred (*) being members of 
the executive committee of the National Lumber 
Trade Extension Committee: 

Chairman—H. B. Hewes,* Jeanerette, La., repre- 
senting the Southern Cypress Manufacturers’ Asso- 
ciation. 

Vice Chairman—A. Trieschmann,* Crossett Watzek 
Gates, Chicago. 

California Redwood Association—W. R. McMillan,* 
Hammond Lumber Co., Chicago. 

California White & Sugar Pine Manufacturers’ 
Association—Walter Robison,* Pickering Lumber Co., 
Kansas City, Mo., and H. D. Mortenson, Pelican Bay 
Lumber Co., San Francisco, Calif. 





Hardwood Manufacturers’ Institute—M. W. Stark,* 
American Column & Lumber Co., Columbus, Ohio, 
and Fred Darnell, R. J. Darnell (Inc.), Memphis, 


Tenn. 


North Carolina Pine Association—J. L. Camp,* 
Camp Manufacturing Co., Franklin, Va., and Charles 
F, Anderson, Anderson Lumber Corporation, Marion, 
a. & 

Northern Hemlock & Hardwood Manufacturers’ 
Association—R. B. Goodman, Sawyer-Goodman (o.. 
Marinette, Wis., and O. T. Swan, secretary of the 
association, Oshkosh, Wis. 

Northern Pine Manufacturers’ Association—S. L., 
Coy,* Cloquet Lumber Co., Cloquet, Minn., and A. A. 
D. Rahn, Shevlin, Carpenter & Clarke Co., Minne- 
apolis, ‘Minn. 

Florida Dense Long Leaf Pine Manufacturers’ 
Association—J. H. Dowling,* Dowling Lumber (Co., 
Gulf Hammock, Fla. 

Southern Cypness Manufacturers’ Association—The 
chairman and G. V. Patterson,* Weis-Patterson Lum- 
ber Co., Pensacola, Fla. 

Southern Pine Association—R. B. White,* Exchange 
Sawmills Sales Co., Kansas City, Mo., and M. L. 
Fleishel, Putnam Lumber Co., Jacksonville, Fla. 

West Coast Lumbermen’s Association—J. D. Ten- 
nant,* Long-Bell Lumber Co., Longview, Wash., and 
George S. Long, Weyerhaeuser Timber Co., Tacoma, 
Wash. 

Western Pine Manufacturens’ Association—J. P. 
Hennessy,* Shevlin, Carpenter & Clarke Co., Minne- 
apolis, Minn., and A. W. Cooper, secretary of the 
association, Portland, Ore?’ 

For the timber owners—Carl Hamilton,* Weyer- 
haeuser Forest Products Co., St. Paul, Minn. 

Ex-oficto—John L. Kaul,* president, National Lum- 
ber Manufacturers’ Association, and Wilson Compton,* 
secretary, National Lumber Manufacturers’ Associa- 


tion. 
(SAGA AGAG@GQ@is 


Changes in Association Personnel 


New, Orveans, La., June 6.—Local friends 
of Carl F. Speh, secretary-manager of the 
Turpentine & Rosin Producers’ Association 
since its organization some years, hear with re- 
gret that his recent election as_ secretary- 
manager of the Pine Institute of America may 
necessitate his removal to Florida. Pensacola 
is the present headquarters of the institute, 
and it is reported that Mr. Speh will remove 
his family to that city. Col. A. T. Hussey, 
assistant secretary of the Naval Stores Export 
Corporation, succeeds Mr. Speh as secretary 
of the Turpentine & Rosin Producers’ Associa- 
tion, but it is understood that that organiza- 
tion, while maintaining its charter and entity, 
will cease most of its activities for the time 
being at least, to avoid duplications of the 
work undertaken by the Pine Institute. Miss 
Horner, cic: : anager for the association dur- 
ing Mr. Speh’s service as its secretary, will, 
according to report, join the office staff of the 
State forestry division, while other members 
of the association force will go to the Naval 
Stores Export Corporation. 


Pine Committees’ Work Sanctioned 


New Orteans, La., June 7.—At a meeting 
here today in the association offices, the budget 
committee of the Long Leaf Yellow Pine 
Manufacturers’ Association authorized the 
advertising and trade promotion committees 
to make the expenditures requested for the 
carrying out of their plans as presented in 
general outline, leaving the details of ex- 
penditure entirely in the hands of the com- 
mittees themselves. 

A brief meeting of the executive committee 
was also held during the day. 

Present at the conferences were Charles 
Green, of Eastman, Gardiner & Co., Laurel; 
F. W. Pettibone, of the Edward Hines Yellow 
Pine Co., Lumberton; W. H. Sullivan, of the 
Great Southern Lumber Co., Bogalusa; L. L. 
Major, of the Major-Sowers Lumber Co., 
Hattiesburg; S. M. Jones, of the Gilchrist- 
Fordney Co., Laurel; and Al Glassow, of the 
Wausau-Southern Co., Laurel. 





Members of the east side division of the 
Long Leaf Yellow Pine Manufacturers’ As- 
sociation trade promotion committee held con- 
ference in the association offices last Friday. 
Plans for closest practicable codperation be- 
tween the producing and consuming factors of 
the industry were discussed and a program for 
coordination of the association’s field men and 
technical experts with the traveling salesmen 
and the retail interest was considered. In its 
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trade promotion activities, the policy of the as- 
sociation is to work with and through the 
retail dealers on all business except railroad 
and car company sales and such other large 
scale sales to manufacturing, industrial and 
other concerns as by common trade practice 
are recognized as having just reason for deal- 
ing direct with the producers of the supplies 
they require. It was announced that Edward 
S. Winnfield, recently appointed to the as- 
sociation staff as engineer, with headquarters 
in Atlanta, will have as his field the south- 
eastern section of the United States and other 
similarly qualified engineers will be assigned 
to the association’s technical studies and serv- 
ice in other sections of the country. 

The attendance at Friday’s conference in- 
cluded: George A. Townsend, Great Southern 
Lumber Co., Bogalusa; D. W. Winn, Eastman, 
Gardiner & Co., Laurel; J. H. Carroll, Major- 
Sowers Lumber Co., Hattiesburg; C ; 
Ketcham, . Natalbany Lumber Co., Hammond; 
F. A. McCoy, Gilchrist-Fordney Co., Laurel; 
C. E. Klumb, Finkbine Lumber Co., Jackson; 
E. A. Emory, Bentley-Emory Co., Ovett; E. O. 
3atson, Batson-McGehee Co., Millard; L. F. 
Nelson, Edward Hines Yellow Pine Co., Lum- 
berton; J. W. Smith, Wausau-Southern Co., 
Laurel; L. B. Sedgwick, J. J. White Co., Co- 
lumbia; Secretary-manager O. N. Cloud and 
Assistant Secretary E. W. McKay. 

Mr. Cloud reported satisfactory progress in 
the deliveries on the association’s “maiden” 
large-scale sale to Memphis interests and 
stated that announcement regarding the second 
unit of that important sales transaction may 
be expected in the near future. 


ALAMS Continues Rapid Growth 


New York, June 6.—The Associated Lumber 
& Allied Materials’ Salesmen of New Jersey 
will hold their first meeting of the summer 
next Monday night at the Newark Athletic 
Club, when a number of important matters 
will be discussed. 

Milton L. Dake, secretary, announces that 
ALAMS has continued its rapid growth, the 
following members having been admitted since 
the last meeting: Edward J. Duffy, represent- 
ing the National Gypsum Co.; A. Avery Hal- 
lock, Celotex Co.. George P. Hedden, Hedden- 
Clark Lumber Co.; George J. Rock, William 
M. Ritter Lumber Co.; Harry'"V?est} Hallowell 
& Souder, and J. H. McNerney, Forest Lum- 
ber Co. 


SRS SEaa: 


Northwestern Special to Coast 


MINNEAPOLIS, MINN., June 8.— From the 
number of letters being received by W. H. 
Badeaux, secretary of the Northwestern 
Lumbermen’s Association, from dealers 
throughout the territory covered by that organ- 
ization, it seems certain that the Northwestern 
lumbermen’s West Coast tour in connection 
with the annual meeting of the National Retai! 
Lumber Dealers’ Association at Tacoma, 
Wash., is going to be a big success. This 
Northwestern lumbermen’s special is being 
sponsored by the Northern Pacific railroad and 
will leave Chicago, Friday morning, Aug. 12, 
and arrive in Tacoma, Monday, Aug. 22. Some 
of the points of interest that will be visited on 
this tour are Medora, in the heart of the Bad 
Lands, where the guests will be entertained in 
true western style with an old fashioned rodeo; 
Yellowstone Park, where three days will be 
spent in America’s wonderland; then to Spo- 
kane, where the visitors will be entertained by 
the local lumbermen, this entertainment in- 
cluding a sidetrip to Lake Coeur d’Alene and a 
trip through the big mills of the Edward Rut- 
ledge Timber Co., the Blackwell Lumber Co., 
Gibbs Lumber Co., and Ohio Match Co.; next 
is Potlatch, Idaho, the home of the Potlatch 
Lumber Co., and known the country over as a 
model company town; Lewiston, Idaho, where 
the largest white pine sawmill in the world is 
nearing completion—the mill of the Clearwater 
Timber Co.—which will be in operation at that 
time. At Bend, Ore., the visiting dealers will 
have an opportunity to see two modern Pon- 


dosa pine mills in action—the Shevlin-Hixon 
Co. and the Brooks-Scanlon Lumber Co. 

Mr. Badeaux, secretary of the Northwest¢ 
ern Lumbermen’s Association, 1645 Hennepin 
Avenue, Minneapolis, will be glad to give in- 
formation as to rates, itinerary etc. 


| HOO-HOO DOINGS | 


Hear Forestry Expert 


MINNEAPOLIS, MINN., June 7.—Members of 
the Twin City Hoo-Hoo Club at their meet- 
ing last Thursday listened to an illustrated ad- 
dress by H. N. Wheeler, chief lecturer of the 
United States Forest Service. Mr. Wheeler 
discussed the timber situation and said that 
the need today is reforestation. He emphasized 
the importance, also, of preventing forest fires. 
Announcement was made at the meeting that at 
the next session, June 16, the members would 
be treated to a Boy Scout program. 


Los Angeles Hoo-Hoo Meet 


Los AnGeLes, CaAuir., June 4.—The regular 
meeting of the Los Angeles Hoo-Hoo Club 
was. held at the Elite Cafe last week, with 
President B. W. Byrne presiding, and Fred 
Golding acting as chairman of the day. 

Ted Lawrence, of the Hart-Wood Lumber 
Co., who had returned from a four weeks’ 
trip, visiting the mills in Washington, Oregon 
and British Columbia, spoke on lumber condi- 
tions in the Northwest. He also talked on lum- 
ber conditions in Japan, China, the Atlantic 
coast and California. 

Arthur Penberthy, of the S. E. Slade Lum- 
ber Co., who was a recent visitor at the mills 
in Washington and Oregon, talked on condi- 
tions at the mills with reference to the cur- 
tailment program. 

Fred Golding, of the Golding Lumber Co. 
related some of his early reminiscences of Los 
Angeles. He stated that he arrived in Los 
Angeles when he was three years old and at 
that time there were only 11,000 persons in the 
city. He also discussed the development of 
Hollywood and the San Fernando Valley. 


New Jerseyites Hear Parson 


Newark, N. J., June 7.—About sixty mem- 
bers of Hoo-Hoo turned out last night to 
hear Parson Simpkin speak to members of the 
New Jersey jurisdiction at the Globe Indem- 
nity Building. There was no initiation. After 
the parson’s address, motion pictures of West 
Coast lumber operations were shown and the 
question of organizing a Hoo-Hoo club for 
Newark and vicinity was discussed and favor- 
ably voted on. 

The plan is to establish Hoo-Hoo clubs in 
each of the several northern Jersey communi- 
ties and from the interest shown last night it 
is predicted that the first club will be under 
way within a few months. 


International Concat Date Changed 


Sr. Louis, Mo., June 7.—Postponement of 
the thirty-sixth annual meeting of Hoo-Hoo 
International at Miami, Fla., from Sept. 8, 9 
and 10 to Nov. 9, 10 and 11, was announced 
today by Secretary-treasurer Henry R. Isher- 
wood. In accordance with the order’s tradi- 
tion, the meeting will be opened formally at 
9:09 a. m. on the date originally scheduled, 
with W. W. Brock, of Miami, Supreme Junior 
Hoo-Hoo, officiating, and at once formally 
adjourned to the later date. 

The change is expected to bring about a 
larger attendance than if the annual had been 
held in September. Another reason. for the 
change is that by meeting in November the 
attendance will be greatly increased by mem- 
bers of the Florida Lumber & Millwork Asso- 
ciation, which will hold its quarterly session 
Nov. 8 and the morning of Nov. 9, afterward 
joining in the Hoo- Hoo annual. The latter 
association agreed to such action at its pre- 
vious meeting. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 

















Some Attractive Values 


4/4 Birch No. 1C.&B... - 000’ 8/4 Maple No. 2 Common., 75,000 

4/4 Birch No.2 Com. .__ .7 /4 Basswood No.1 C.&B..45, 000” 

4/4 Birch No. 3 Com... - igneer 8/4 Basswood No.1C.&B..28,000 

4/4 Maple No. 1 C.&B.....75,000’ 8/4 Basswood No. so. 18,000" 

8/4 Maple No. 1C.&B....100,000 8/4 Ashand ElmL. R... 10,000" 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich 
Kindly address all inquiries care Dept. 7 




















Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, ian cali oar 
—_ Doors, Blinds, Window 

d Box Shooks from SAGINAW 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 








Manufacturers of 17 different species 


of Northern Hardwoods 
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Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful a ag ey <7 a editions have full cut- 


in index. Desk si 5x7 inches, red water- 
op flexible = G4 00: 00; black seal grain, $5.00; 
ue morocco leather, gilt e , $6.00; brown imita- 


tion leather, $3.00. Pocket edition, 3x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our or- 


ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 

YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 
LUMBER COMPANY 
St. Louis, Mo. 








International Live Stock Show 


It is said that one of the most striking de- 
velopments in connection with the holding of 
the International Live Stock Exposition at the 
Union Stockyards, Chicago, has been the in- 
creased interest and support it has received 
from the public. Apparently nearly everybody 
is interested in live stock, whether he lives on 
the farm or in the city, and it probably would 
be quite surprising to know how many persons 
keep in touch with the records made at the 
great stock show. In fact, so many city people 
have come to read the farm papers that the 
city circulation of many of these publications 
constitutes a considerable part of their sub- 
scription list. 


The International Live Stock Exposition is 
much more, of course, than a mere live stock 
show held once a year. It is in fact, a power- 
ful force exerting its influence in many ways 
to promote interest in and advancement of live 
stock production in the United States. The 
annual show, therefore, not only brings to- 
gether the finest animals of various breeds, but 
it is the center for gatherings of educators, 
farm leaders and others participating in move- 
ments designed to improve agriculture, stock 
raising and farm life generally. 


Each year the International Live Stock Ex- 
position publishes a review of the show, and 
the “Review of the 1926 International” is one 
of the finest ever put out. This is a book of 
more than 350 pages, listing the various classes 
of the show and in nearly all cases showing 
pictures of the grand champions and the win- 
ners of the first prizes. With a view to serv- 
ing agriculture and the live stock industry to 
the full limits of its ability the International 
Live Stock Exposition is distributing this re- 
view at about the cost of postage and clerk 
hire, in fact at less than half the cost of pro- 
duction, the price being $1 a copy. Copies may 
be obtained from B. H. Heide, secretary man- 








ager, at the Union Stock Yards, Chicago. 











West Penn LumberCo. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
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Pioneer Movement in Industry 


> Tron Mountain, Micu., June 7.—An unus- 
ual event in lumber circles occurred recently 
when there was held in Iron Mountain a con- 
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walt, manager of the company’s plant at Bay 
City, Mich., and Charles Person, chief in- 
specior. They demonstrated just what they 
could use in northern hardwoods as to widths, 
lengths, defects etc. Their purpose and thought 
was that by codéperation between consumer and 
the lumber producer, a larger amount of low 
grade lumber could be utilized that would suit 
the purpose as well as, or better than, all high 
grade stock. Lumbermen and consumers alike 
realize the necessity of consuming as much of 
the log as can be profitably used, instead of 
using only a small part of the better end of 
the product. This codperation was termed by 
one of the lumber manufacturers present as a 
“pioneer movement in the lumber industry.” 

In a discussion of the importance of these 
conferences and the good that may come from 
them, M. J. Fox, president, Von Platen-Fox 
Co., Iron Mountain, said: 

It is about time that the lumber manufacturers and 
lumber consumers get closer together and find out what 
regular and special grades can be used to best ad- 
vantage. In this work the wholesaler also can be of 
great assistance. The real trouble is that we are 
trying to put a No. 12 foot in a No. 7 shoe in many 
cases, and there is a necessity for a broader and bet- 
ter understanding between the consumers and the 
producers. The average automobile manufacturer is 
not a lumberman, nor is the average lumberman an 
automobile manufacturer. They represent two dis- 
tinct types of producers, and there is no reason why 
they should not get nearer together in the interest 
of conservation, utilization of lower grades of lum- 
ber and reduction in costs. Mr. Pope’s suggestions 
and work along this line are blazing the trail toward 
better codperation in the lumber industry, and this 
ought to be followed by many others as waste energy, 
mismanufacturing of lumber for specific uses, does no- 
body any good, and in the end represents a serious 
loss. It is sincerely to be hoped that others may 
follow this innovation. 





Post Card in Mail 23 Years 


Keokuk, Iowa, June 6.—While it is only a 
comparatively short distance from Chicago to 
Keokuk, it has required more than 23 years 
for a postal card inquiry from the Edward 
Hines Lumber Co., in Chicago, to reach the 
Taber Lumber Co., in Keokuk. The Taber 
Lumber Co. formerly operated a sawmill on the 
river near Keokuk, and on Dec. 18, 1903, the 
Edward Hines Lumber Co. addressed an in- 
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WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 
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Hercules” Wire Rope 
has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 
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ference between manufacturing producers and 
a manufacturing consumer, their inspectors and 
tt plant managers. This meeting at Iron Moun- 
yf tain was followed by a series of meetings at 
if other northern Wisconsin and upper Michigan 
= lumber producing points. At the meeting in 
Iren Mountain, the Murray Corporation of 
America was represented by A. E. Pope, of De- 
troit, Mich., lumber supervisor of that corpora- 
tion, and there were also present W. A. Green- 
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Reproduction of original inquiry for hemlock which lay dormant in Keokuk post office for 23 years 


quiry to that concern for one or two cars of 
2x12-inch 16-foot No. 1 hemlock. In 1913 the 
company cut out and retired from the manu- 
facturing business, and since that time has been 
engaged in the retail lumber trade. A few days 
ago this postal card inquiry was received and 
has been returned by the Tabor Lumber Co. to 
the Edward Hines Lumber Co. in Chicago. 
Uncle Sam’s postal service is one of the won- 
ders of the world and it always gets there. 
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The End of the Lumber Business 


When all of the houses are builded, 
Completed the final plan, 

Oh, what will become of lumber, 
Become of the lumberman? 

Some day they will all be finished, 
The houses will all be done, 

Then how shall we make a living, 
When none of the sawmills run? 


When all of the houses are finished— 
But when will the finish be? 

(For that will be lumber’s finish, 
It’s perfectly plain to see.) 

Some day they will all be builded, 
(That day will be sad, alas, 

For fellows who handle lumber), 
But when will it come to pass? 


Oh, when will that awful moment, 
That terrible time, be here? 

It’s easy enough to guess it, 
To know when the time is near. 

Some day they won’t need our. lumber, 
The day may be soon or not: 

It will come when every woman 
Is content with the house she’s got. 


When the woman who has a shanty 
To a cot wouldn’t like to go, 

When the woman who has a cottage 
Doesn’t long for a bungalow, 

When the lady who has the latter 
Doesn’t dream of a dwelling fine, 

When the one with eight rooms, and bathroom, 
Doesn’t long for a bath and nine. 


When the dame with a nine-room dwelling 
Doesn’t wish for a mansion great, 

When the lady who has the mansion 
Doesn’t long for a large estate, 

When the lady who has the castle, 
Doesn’t say it’s an awful task, 

And say, instead of a castle, 
A mansion is all she’d ask. 


When the lady who has the mansion 
Doesn’t say it is hard to keep, 
Doesn’t say she would like a dwelling 
With a little less rooms to sweep, 
When the lady who has the dwelling 
Doesn’t long for a bungalow, 
Or the bungalow dweller doesn’t 
Just wish for a room or so, 


When the woman who has the cottage 
Doesn’t think that a shanty’s fun, 
Then all of the homes will be finished, 
And all of the buildings done. 
3ut even if that should happen, 
There would still be a place to sell; 
There still would be all the women 
Who long for a big hotel. 


We See b’ the Papers 


That Noah affair happened a long time ago, 
but we don’t seem to have learned anything 
from it. 


Ir. the old days a man used to go up and up 
until he was governor. Now he goes down 
and down. 


A Chicago couple were overcome by gas in 
their home. The question is, what were they 
doing at home? 

Because, if people are going to be overcome 
in their homes, most of the American people 
are pretty safe. 

The radio has become so universal in Amer- 
ica that we might almost say the country is in 
the hands of receivers. 

Now that Bruce Barton has discovered “The 
Man Nobody Knows” he might look around 
a bit for the man nobody owes. 

Chicago is going to hold a public hearing on 
the parking question, but we suspect it will be 
nothing that the public should hear. 


After Benton Harbor gets through with the 
House of David it might see what it can do 
with the House of Representatives. 

The difference between a Herrin, Ill., mas- 
sacre and an Indianapolis, Ind., road race is 
that they charge admission to the road race. . 

The Canadian Government is sending radio 
sets to the Arctic regions. Won’t the United 
States Government please do the same with our 
radio announcers ? 

A Chicago youth, sentenced to a year for 
larceny, was allowed to marry before he left 
for prison. And we wonder where all our 
criminals come from. 


Our good friend W. C. Coleman, of Wichita, 
has been elected president of the Northern 
Baptist convention. We are going to ask him 
if he can’t do something about all this rain. 


The Radio Corporation has about perfected 
a radio tube that doesn’t need batteries. If 
Jack Hendricks can do the same for a base- 
ball team, Cincinnati may win another pennant. 


Down in the Heart 


Rain on the roof doesn’t bother me, 
It’s tears in the eyes that are sad to see. 
Snow in the road doesn’t matter so, 
3ut cold in the heart,-and it’s hard to go. 


Sun on the roof—well, it’s mighty fine, 

But the heart is the place for the bright sun- 
shine. 

So I don’t care how the raindrop spatters, 

For down in the heart is all that matters. 


Between Trains 


Co_uMBus, Inp.—Some 700 Kiwanians con- 
gregated here at the armory tonight from 
around in this section of the State, and lis- 
tened to some speeches, when what they wanted 


‘to do was dance, but after the oratory was 


over they had a fine time. Columbus certainly 
covered itself with glory in entertaining its 
visitors, showing that any town may win the 
title of “convention city” if it not only in- 
vites people there, but works tooth and _ nail 
to give them a good time when they are here. 


St. Croup, Minn.—The Rotarians of Min- 
nesota met in conference here, and we came 
to confer with them, and then came quietly 
away. St. Cloud is a most interesting city, 
with 11 quarries, stone being its chief product: 
and we can’t think of any product we would 
rather deal in. At least it is less perishable 
than bananas, and we don’t think the styles 
change like they do in women’s hats. And 
it is no trick at all to load a car to capacity. 
so you are not paying freight on air. Of 
course, we would not care to sell stone on the 
road, not if you have to carry samples. We 
were a book-agent some in our youth (on 
oral request we will tell that Leonard Wood 
story), but, next to books, we don’t know 
any worse samples to carry than a nice line 
of building stone. The bad thing about a 
bad hook, like one of Sinclair Lewis’ for ex- 
ample, is that it has so little weight and yet 
weighs so much. When we are on the road 
we always carry with us a few of our own 
books to read to other people, and a few of 
other people’s to read to ourself, and many 
a time we have been met at the depot by some 
kind hearted committee, and some fellow has 
grabbed our grip, and thought at once that 
we were a bootlegger, without seeming to be 
a bit displeased about it. In fact we have 
never let a fellow carry that grip up from 
the depot for us that he hasn’t offered to take 
it right up to our room. The look of dis- 
appointment that comes over his face when he 


‘ finds that it is books and not booze would: seem 


to indicate that good liquor is in more de- 
mand in this country than good literature. 














Mixed Cars 


5 Kinds Flooring 
5 Kinds Trim 


Dealers who sell more than 
one kind of hardwood flooring 
and hardwood trim will find 
our mixed car service a mighty 
favorable way to buy their 
stock. 


Scores of dealers are finding 
that our service allows them 
opportunity to make maximum 
profits. They have good prod- 
ucts to sell—stock manufac- 
tured from the cream of the 
Appalachian Hardwood s— 
stock that satisfies customers 
and brings them back for more. 

We have a long record for 
satisfactory dealings and coop- 
eration with our customers. 


We serve both large and small dealers. 
Let us have your inquiries, 


THE MEADow RIVER LumBER Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
r-—-OAK FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding 
Oak, Chestnut, Birch, Poplar and Bassw. 

interior trim, kiln dried or air dried hardwoods. 
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To the Trade: 


People generally want better homes 
now than formerly. This means 
a demand for the best lumber and 
as a dealer, your ultimate success is 
dependent upon your giving your 
customers reliable material. You can 
do this by having a good stock of our 


GULF RED CYPRESS 


Its reliability is undisputed and we 
guarantee good grades and mill- 
work. It is our constant aim to 
please our customers and we suc- 
ceed by giving good lumber and 
good service. 


Remember, we are equipped to han- 
dle mixed orders of Finish, Mould- 
ings, Casing and all other planing 
mill products. Serd us your inquir- 
ies. We will give you prompt quo- 
tations and when we receive your 
order, it will be given that individual 
attention that we are so well equip- 
ped to give. 


Gulf Red Cypress 
Company 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 


Annual Capacity of Our Mills: 


150,000,000 feet Cypress. 
50,000,000 feet Southern Hardwoods. 


7; 





DAD DWN AWN AVAN AVA WAVAVAY 













WDE NONO NOONAN OOO ONO NO NOON 






A WATATAZ WAN 


VSDIIN 








TAWAWATATAWA 




















= — =, 
—s a — 


HAMMOND.LA. , cre 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 


















ALT [UMBER COMPANY 


Oe RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 
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Lumber Club Happenings 


Jacksonville Club Grows 


JACKSONVILLE, Fra., June 6.—The monthly 
meeting of the Jacksonville Lumbermen’s Club 
(Inc.) was held at a luncheon in the club 
rooms here today, with an excellent attendance. 
President Clyde Taylor called this meeting 
especially to report the progress made on the 
membership drive which closed Saturday. Dur- 
ing the thirty days of the drive, thirty-three 
new members were enrolled and there are a 
few more to be heard from. It was decided 
that the drive would continue for another 
thirty days during which time it is hoped that 
the number of new members enrolled will 
reach fifty. It was also decided that the enter- 
tainment committee and the board of directors 
would arrange for a day of outing by the 
club within the next thirty days. This outing 
may take place at one of the golf clubs around 
the city in the form of a tournament or it 
may be staged at the beach. 


Nyltans Add 26 Names to Roster 


New York, June 6.—Twenty-six names have 
been added to the roster of the Nylta Club 
since the announcement was made _ several 
weeks ago that the membership campaign 
would continue through the summer. Twenty- 
two of the names were those of new members 
and four previous memberships were renewed. 
Nylta is working for a membership of 1,000 
hy the time of the next annual meeting. 


Retailers and Wholesalers’ Golf Meet 


PittspurGH, Pa., June 6.—At the monthly 
meeting of the Pittsburgh Lumbermen’s Club 
last Wednesday, arrangements were completed 
for the next golf tournament between the re- 
tailers and wholesalers. A report from E. A. 
Diebold, the retailers’ golf committee chair- 
man, indicated that the next meet, which will 
be held July 19 at the Edgewood Country 
Club, will be one of the most enthusiastic yet 
held. It was decided to have moving pictures 
at the two ensuing weekly meetings, June 8 
and 15. 


Illinois District Activities 


GALESBURG, ILL., June 6.—At a district meet- 
ing of the Illinois Lumber & Material Deal- 
ers’ Association, held here at the Galesburg 
Club last Friday afternoon, there were seventy 
dealers present, an unusual representation from 
this territory. The meeting opened with a 
noon luncheon. E. E. Hinchliff, of Galesburg, 
presided at the request of Charles A. Foulke, 
district chairman. A feature was an address 
by President Custer, of the Puritan Paving 
Brick Co., of Galesburg. J. W. Mackemer, 
president of the Illinois Lumber & Material 
Dealers’ Association, talked on taxation and 
urged the dealers and others present to take 
an active part in public matters and particu- 
larly in community affairs, with the idea of 
having something to say about taxes, especially 
in the adjustment of corporaton taxes. Mr. 
Mackemer urged that. the members should get 
in touch with their district State and United 
States senators and congressmen in an effort to 
have the corporation tax reduced from its 
present 13% percent to 10 percent. 

Other questions discussed had to do with the 
roofing problem, on which different dealers 
gave their views, and also on the subiect, “Cost 
of Doing Business and Inventories.” Practically 
every one present took part in the discussions. 
Secretary J. F. Bryan, of the State association, 
talked on “Keeping Busy in Your Own Neigh- 
borhood,” and told the dealers that by taking 
active part in civic affairs they could indirectly 
create business for themselves. He also advo- 
cated more interest and renewed activity in the 
remodeling of old homes. Don Critchfield, of 
the West Coast Lumber Bureau, gave a talk 
on the activities of the bureau and how it is 
assisting the retail lumber dealers. A_ nvlay- 
let, “The New and the Old,” that has been 


staged at different meetings, was also put on 
at this meeting. 





District No. 2, of the State association, will 
meet in the Nelson Hotel at Rockford, on 
June 14, beginning with a noon dinner. This 
will be followed by a snappy session on 
problems of practical interest to the lumber- 
men. H. W. Harms, manager of the Wilbur 
Lumber Co., Dixon, is district chairman, and 
E. D. Westburg, of Reitsch Bros. Lumber Co., 
Rockford, is secretary. 
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Wholesale Lumbermen’s Club Meets 


Co_uMBus, Ono, June 6.—The principal fea- 
ture of the semimonthly meeting of the Whole- 
sale Lumbermen’s Club of Columbus, held at 
the Neil House on June 4, was an address by 
Harry Van Horn, manager Columbus Better 
Bureau, on “Crooks in Business.” The speaker 
told of the work of the bureau in ridding busi- 
ness of crooks, principally fake advertisers, and 
said that the level of Columbus business ethics 
has been elevated considerably since the bureau 
has been functioning. 

W. E. Morgan, chairman of the program 
committee, reported that arrangements are be- 
ing made for an outing to be held either the 
latter part of June or early in July. 


Cloverland Club Meets 


HERMANSVILLE, Micu., June 6.—A_ gala 
meeting and banquet was held by the Clover- 
land Retail Lumbermen’s Club here on June 4, 
at its semiannual spring gathering. There were 
122 at dinner and the banquet from all parts 
of the Upper Peninsula of Michigan and 
nearby points in Wisconsin. The morning was 
spent in registering and examining about thirty 
large panels of maple flooring showing the 
newest development in color staining and 
finishing. 

The meeting was called early in. the after- 
noon by William M. Argall, of the Consoli- 
dated Fuel & Lumber Co., Ishpeming, Mich., 
president of the club, who extended greetings 
to the members and guests. The members 
were welcomed to the city by G. Harold Earle, 
president of the Wisconsin Land & Lumber 
Co., and mayor of the city. Following this, 
the meeting was adjourned while a trip was 
made through the mills and hardwood flooring 
factory of the Wisconsin Land & Lumber Co. 

Three speakers were on the program for the 
business session which followed. Don S. Mont- 
gomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, was the first and 
spoke on “How We are Benefiting Retail Deal- 
ers Through District or Group Clubs.” Harry 
J. Colman, Chicago, talked on “Successful 
Lumber Merchandising”; and O. T. Swan. 
secretary-manager of the Northern Hemlock & 
Hardwood Manufacturers’ Association, Osh- 
kosh, talked on, “Is the Grade Marking of 
Lumber to the Interest of the Retail Lumber- 
man and His Customers?” 

The banquet was held at the I X L opera 
house. Community singing led by C. H. 
Gribble, who was also toastmaster, was en- 
ioyed. Mrs. G. Harold Earle gave vocal selec- 
tions and Mrs. L. T. Doran entertained at the 
piano. The main address of the evening was 
given by John J. O’Hara. of Menominee, Mich.. 
who spoke on “Good Citizenship.” A dance at 
the community hall closed the spring party. 

The club will hold its fall meeting at Esca- 
naha, Mich., the first Saturday in October. 
C. J. Byrns, of the Birds Eye Veneer Co., of 
that city extended the invitation to the club 
members in behalf of the city of Escanaba 
and the lumbermen there. 





BviILDING permits for Ottawa, Que., for 
April involved more than $18,500,000, a 59 
percent increase over March. The total for 
the first four months of 1927 was $43,000,000, 
the highest on record. 
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Wisconsin Club Activities 


Southwestern Club Elects 


LANCASTER, Wis., June 6.—The Southwest- 
ern Wisconsin Lumbermen’s Club met here for 
its annual meeting on June 1 at the Wright 
House. Following a dinner at 7 o'clock 
Charles Austice, Cuba City, vice president of 
the club who was chairman in the absence of 
President H. E. Eastman of Platteville, turned 
the meeting over to Don S. Montgomery, 
secretary of the Wisconsin Retail Lumbermen’s 
Association. 

Hawley W. Wilbur, president of the State 
association, was the principal speaker. He told 
the members of the increase in association dues 


‘PETER 


Piperism No. 6 





Closes June 30, 1927 


The letter for June is “S.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the AMERICAN LUMBERMAN to 
know that a good many lumber dealers | 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 


Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 


contest. 

Prizes this month— 
EE  cknvnecevdavesencnciensen $5 
EEE céviccenbasensnierpuntas $3 
BT EE cdcnnneectenerecesecetaes $2 
Pee CE, GEE once ceevsevsccevess $1 


All entries must be addressed to Con- 
test Editor, AMERICAN LUMBERMAN, 431 
South Dearborn Street, Chicago, III, 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 
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and stated that the members of the State or- 
ganization have responded so well that there 
are fewer unpaid memberships now than under 
the old schedule of dues. “The encroachment 
of all kinds of manufacturers on the dealer’s 
business is the most serious thing that the 
lumber business and the retail lumber business 
faces today,” said Mr. Wilbur in discussing 
problems of the retailer. “There is no uni- 
formity nor regularity of retail prices. This 
is due to a great extent to the ignorance of the 


dealer of accurate knowledge of the cost of 
doing business.” 

Three representatives of the Farley & 
Loetscher Manufacturing Co., Dubuque, Iowa, 
Mr. Lachner, Mr. Ellwanger, and Mr. Chap- 
man, discussed the distribution of sash, doors 
and millwork through the retailer, and declared 
that their firm believes and practices 100 per- 
cent dealer distribution. 

Lumber conditions on the West Coast were 
discussed by D. L. Van Auken, Milwaukee 
wholesale lumberman, and formerly a dealer 
at Fennimore, Wis. Bills pending in the Wis- 
consin legislature such as those on the gasoline 
tax, income and personal property tax, and the 
lien laws were explained by Lee D. Eastman, 
of the Eastman-Cartwright Lumber Co., Lan- 
caster, and State senator from his district. He 
was given a rousing reception by virtue of the 
leading position he has in the legislative body 
of the State. 

An invitation was extended to the club to 
attend the meeting of the Lower Wisconsin 
River Lumbermen’s Club at Boscobel on June 
15, by Carl Oman, of Boscobel, and Edgar S. 
Engan, Muscoda, secretary of that club. 

Mr. Eustice was elected president of the 
club for the ensuing year at the election. Carl 
Kleinpell, of Kleinpell Bros., Cassville, was 
elected vice president, and Gus Nodolf, of No- 
dolf Bros., Belmont, was reélected secretary- 
treasurer. 


South Wisconsin Club Annual 


BeLoir, Wis., June 6.—Frank M. Wilford, 
of the Wilford Lumber & Fuel Co., Beloit, 
was elected president of the Southern Wis- 
consin Lumbermen’s Club at its annual meet- 
ing here on June 2. Robert J. Connor, of C. C. 
Collins & Son, Madison, was elected secretary- 
treasurer. The elections were unanimous, the 
club voting to accept the candidates named by 
the nominating committee consisting of A. L. 
Groshong, Collins Bros. Lumber Co., Madison; 
Fred Young, Schaller-Young Lumber Co., 
Edgerton; and Edward Quearna, Marling 
Lumber Co., Janesville. 

The meeting was held at the Hotel Hilton 
here and Hawley W. Wilbur, president of the 
Wisconsin. Retail Lumbermen’s Association, 
was the main speaker. Don S. Montgomery, 
secretary of the State association, and E. S. 
Todd, Aurora, Ill., were on the program with 
Mr. Wilbur. Charles H. Hill, of the Beloit 
Lumber Co., presided at the meeting. 

Entertainment included the showing of the 
motion pictures by representatives of the Great 
Northern Railway, and a reading by Miss Mar- 
jorie Bartelt, a student at Beloit college. 

A tour of the plant of the Yates-American 
Machine Co., largest manufacturers of wood- 
working machinery in the world, was made 
after the business session, upon invitation of 
L. M. Randall, of that company. 





Conducts Reforestation Tests 


DuLutH, Minn., June 6.—In an effort to 
determine the cost of reforestation on Itasca 
County cut-over lands, the Itasca Paper Co. 
at Grand Rapids, Minn., is conducting an inter- 
esting experiment on lands owned by it. A 
40-acre tract, ten miles north of Grand Rapids, 
has been selected as a site and it is being 
planted with white and norway pine and white 
spruce. Three-year-old trees are being planted 
on a scale of approximately 1,000 to the acre. 
Fire protection is assured by means of a fire 
break two rods wide that has been cleared en- 
tirely through the tract. That is to be plowed 
and kept free from brush and the new plant- 
ing will be watched during dry perieds. The 
Itasca Paper Co. has large holdings of cut-over 
lands and careful cost records will be kept on 
the plot that has been tree planted in order to 
ascertain the cost of similar work on a heavier 
scale later on. 







This Brand 
On Every 
Stick 





For Better 
Bridges 


The safety of every 
person in America de- 
pends upon the materials 
out of which our bridges 
are built. 


No better timber can 
be obtained for the con- 
struction of safe bridges 
than long leaf pine. 


Long leaf pine has a 
greater combination of 
strength, stiffness, and 
rot-resistance than any 
other available wood, in- 
suring permanence, dur- 
ability, and the safe- 
guarding of human life. 


Long leaf pine is the 

leading structural wood 

. and CALCASIEU 

is the best of the long 
leaf. 
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or Mixed Cars 


We carry Douglas Fir in | | 
all yard and shed items and t 
timbers at St. Louis for quick |; 
shipment. Load out same day . 
order received. Stock manu- |): 
factured by best Douglar Fir |} - 
mills. Delivery to any point 
within 600 miles in 48 hours. 
Twenty-seven R. Rs. to ship 
over. 


Tell us what you need and 
We'll do the rest. 


—— 
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St-Louis, Mo. | 
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Reliable 
Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 
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the Northwest 


Spokane, 
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Last Minute News 


(Continued from page 37) 


year up to $2,555,515,300, which is only 1 per- 
cent behind the corresponding five months of 
1926, a much better showing for this year than 
has been generally anticipated. 

Last month’s record included the following 
important items: $219,979,900, or 40 percent of 
all construction, for residential buildings; 
$111,367,300, or 20 percent, for public works 
and utilities; $72,541,100, or 13 percent, for 
commercial buildings ; $44,888,800, or 8 percent, 
for industrial buildings; and $34,545,100, or 6 
percent, for educational buildings. 

Contemplated new work was reported in May 
to the amount of $847;458,900. This was a 2 
percent decrease from the amount reported in 
April, but a 7 percent increase over the amount 
reported in May of last year. The record of 
contemplated work indicates a slight strength- 
ening of construction demand. 


Reargument in Mahogany Case 

[Special telegram to American LumBerRMAN] 
Wasuincton, D. C., June 8.—The Federal 
Trade Commission on Monday of next week 
will listen to reargument of the “Philippine 
mahogany” case. Some time ago the commis- 
sion by majority vote determined that the use 
of this name is misleading and therefore im- 
proper, since the wood it describes is not true 
mahogany. The commission was deluged with 
protests against its finding, since Philippine 
mahogany has been well known in the trade 


effected, therefore, will be in the salary of Dr, 
Notz. The work under Dr. Notz has been con- 
structive and generally helpful. 





To Manage Lumber Interests 


SEATTLE, WaAsH., June 4.—Harry Dollar, 
who is a nephew of Robert Dollar, steamship 
operator, will take the management of the 
Dollar lumber interests in British Columbia, 
including a sawmill at Dollarton and two 
logging operations. Mr. Dollar has been con- 
nected with Joseph Vance in the Vance Lum- 
ber Co. and the Vance Lumber Agency. 


“Key Town”’ Phone Sales Plan 


The “Key town” telephone sales plan is the 
name of a new idea which will assist sales 
representatives of business houses to:use long 
distance service more economically and con- 
veniently for a quick and intensive coverage of 
sales territories. 

As the name implies, certain strategically im- 
portant market centers in every State adaptable 
to the widest range of telephone selling activ- 
ity become key towns. From these towns 
telephone solicitation of customers located in 
the surrounding area is more economical on the 
basis of average cost of calls, than from any 
other calling point. 

One aspect of the plan which will be of in- 
terest to executives is an arrangement whereby 
credit may be extended to sales representatives 
of firms adopting the plan in their sales pro- 





THE BEST WAY— 


tomers. 





To keep profits going up is to keep your business on the square. 
To keep the help loyal is to keep acquainted with them. 
To hold old customers is to treat them as you would new cus- 


To win promotions is to become a little more useful. 
To do business is to “do” no one. 

To beat your competitor is to beat him at serving. 

To prove a proposition is to give it time. 








for many years. A reconsideration was granted 
on the urgent request of Gov. Gen. Wood of 
the Philippines. 


Export Division Supervision 
[Special telegram to Amertcan LumBERMAN] 

Wasuincton, D. C., June 8.— American 
lumber and other export concerns are greatly 
stirred up by the action of a majority of the 
Federal Trade Commission in voting to con- 
solidate the division having supervision of ex- 
port associations under the Webb-Pomerene 
law with the office of the solicitor. The change 
will take place on July 1, the beginning of the 
next fiscal year, unless the commission shall 
meanwhile change its mind to the extent of 
deferring the effective date. 

Commissioner William E. Humphrey is 
understood to stand alone on the commission 
in opposition to the change. A large number 
of telegrams and letters have reached the com- 
mission and the White House, protesting 
against the action. At the White House it is 
indicated that President Coolidge feels the 
matter is one for the commission itself to dis- 
pose of, and all protests received there are sent 
over to the commission. Dr. William F. Notz 
is head of the export division and there is a 
feeling that the change was ordered primarily 
to eliminate him. 

Commissioner Nugent, soon to retire, is 
credited with having initiated the action. The 
understafding is that the personnel of the ex- 
port division will remain except Dr. Notz and 
even continue to occupy its present quarters, 
but under the immediate supervision and di- 
rection of the solicitor. The only economy 


grams. This convenience will eliminate the 
necessity of requesting the representatives to 
obtain vouchers of their long distance charges 
for checking purposes, as well as for their 
carrying sums of cash for telephone expense. 
The methodical manner in which calls are 
handled by the new plan will also have a 
tendency to conserve the salesmen’s time. 

Established firms adopting the plan will re- 
ceive identification cards for their traveling 
representatives, which will be issued by the Bell 
Co. operating in the territory in which the 
headquarters of the firms are located. These 
cards will be honured at the telephone business 
offices throughout the Bell System upon presen- 
tation and proper identification. 

Because salesmen usually find it necessary to 
put through a number of toll calls at certain 
intervals, sequence toll service is highly suit- 
able for work of this kind. A special multi- 
copy sequence toll call form has been designed 
especially for use in connection with the credit 
plan. This facilitates the listing of calls de- 
sired and provides a checking copy for the 
salesman. 

Upon completion or other disposition of the 
toll calls the salesman approves the checking 
copy to indicate that the service as represented 
has been received. Then the bill is rendered, 
with the checking copy attached, to his firm’s 
headquarters by the telephone office at which 
the salesman made the calls. 

The “Key town” plan of telephone selling to- 
gether with the certified copy of sequence toll 
call lists as a basis for billing have been found 
advantageous by many firms who find in tele- 
phone selling a modern aid to some of the 
present problems of distribution. 
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Wood Sash and Trim for Army Camp 


Quartermaster General Cheatham has finally 
determined that wood sash and trim will be 
used in the construction of the several hun- 
dred thousand dollars worth of permanent 
buildings to be erected for the Army at Camp 
Lewis, Wash. The contract for this construc- 
tion work was awarded to the lowest bidder 
on the basis of wood sash and trim, to be sup- 
plied by an Olympia millwork concern. Imme- 
diately after the award the National Lumber 
Manufacturers’ Association and the Quarter- 
master General’s office were advised that steel 
sash representatives had requested an oppor- 
tunity to bid against the millwork sub-con- 
tractor and the general contractor was induced 
to submit an alternative bid in which the higher 
cost of steel was offset by the lower labor cost 
in installation. The West Coast Lumber Bu- 
reau and the National Association acted jointly 
in keeping in close touch with the situation and 
in finally prevailing upon the Army authori- 
ties to stand by the original award with wood 
sash and trim. 


Business Aids Southern Agriculture 


Lewis E. Pierson, president of the Chamber 


of Commerce of the United States, has in- , 


formed President Coolidge that in response 
to his request a fund of $1,750,000 will be sup- 
plied by the business interests of the country 
to supplement existing credit facilities for the 
rehabilitation of agriculture in the flood- 
stricken South. Mr. Pierson’s letter follows: 

It is a pleasure to advise you that your request of 
May 30 for ‘business aid to agriculture in the flood 
area has been promptly met by the large industries 
and the banks of the country. 

Upon the basis of quotas assigned and accepted by 
the larger cities, returns so far received justify the 
assurance that the amount required, $1,750,000, will 
be available for subscriptions to the capital stock of the 
agricultural credit corporations in Mississippi, Louisi- 
ana and Arkansas in amounts equal to local sub- 
scriptions for such stock. 

You may be assured that this action is simply 
another evidence of the sympathy which the business 
interests of the country extend to the people of the 
Mississippi Valley as well as a testimonial of con- 
fidence in their ability and integrity. 

Before returning to the flood area from his 
recent visit here, Secretary of Commerce Hoo- 
ver estimated the flood damage this year from 
$200,000,000 .to $400,000,000. He urged the 
American Red Cross to redouble its efforts in 
the matter of providing assistance to those 
now able to get back on the land. 

Official Washington is not a little disturbed 
over the apparent extent of the June rise, 
which is driving off their farms again large 
numbers of persons who had returned to re- 
sume planting. The June rise is a regular thing 
in the Mississippi Valley, but in view of the 
record flood of this year, an unusual early 
summer rise will add very substantially to the 
tremendous hardships of farmers, lumbermen 
and others in the flood area. 


Congress to Discuss Flood Prevention 


Indications June 8 were that President 
Coolidge may call Congress in session a month 
or possibly six weeks early, not primarily to 
push flood relief legislation, but to assure a 
reasonably early adjournment of the session 
next year. The President is pictured as still 
convinced that nothing would be gained by 
calling a special session solely to consider the 
flood situation. In this connection it is pointed 
out that before Congress can enact compre- 
hensive and adequate legislation for the future 
control of the Mississippi and its tributaries 
definite plans must be prepared for its guid- 
ance. Even then years will be required to carry 
out the plans which may be authorized and ap- 
propriated for. 

Mr. Coolidge has been advised, however, that 
a large volume of major legislation is certain 
to come before the next session, and he feels 
that it might be wise to add a few weeks to 





the fore end of the session to insure an ad- 
journment by next spring. The additional 
weeks would afford just that much more time 
for the consideration and discussion of flood 
relief and prevention measures. 


Treasury Balance and Tax Reduction 


Secretary of the Treasury Mellon now esti- 
mates the Treasury balance on June 30 will be 
approximately $600,000,000, establishing a new 
record and leaving no room for doubt that tax 
reduction on a liberal scale will be forthcom- 
ing at the December session of Congress even 
in the face of the certainty of very considerable 


appropriations for flood relief and the pros-: 


pective adoption of a comprehensive plan to 
keep the Mississippi and its chief tributary 
streams within reasonable bounds during high 
water in the future. 

Incidentally, an analysis of collections from 
all sources of internal revenue during the nine 
months ended March 31, 1927, shows that the 
increase in the corporation income tax, as com- 
pared with the same period a year ago, was 
larger by $90,000,000 than the increase in all 
other sources of internal revenue. The total 
increase in income tax collections was $227,- 
000,000, of which $183,000,000, or more than 
80. percent, came from the high corporation 
income tax rate and only $44,000,000 from in- 
dividual and partnership taxes. The increases 
from all other sources of internal revenue was 
$49,000,000. In other words, the increase in 
corporation taxes was $90,000,000 greater than 
that in all other internal taxes. 


Will Honor National Secretary 


Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
is leaving for Wooster, Ohio, Thursday, where 
the Phi Beta Kappa Society of Wooster Col- 
lege will bestow upon him honorary member- 
ship. This society seldom confers honorary 
memberships and never unless the recipient has 
done something since graduation that reflects 
honor upon the society as well as himself. 


To Tour Agricultural Regions 


Representatives of many leading European 
agricultural organizations will arrive in Wash- 
ington next week to study economic conditions 
in this country, and to make a 60-day tour of 
American agricultural regions. The group 
composed of officials from twelve European 
countries is being escorted to the United States 
by Asher Hobson, permanent American dele- 
gate to the Institute of Agriculture at Rome. 
An international meeting of the European rep- 
resentatives and officials of the Department of 
Agriculture for an interchange of information 
on world agriculture is being planned at Wash- 
ington by the bureau of agricultural economics 
during the visit of the foreign delegates. 


Synthetic Lumber From Waste Wood 


On behalf of the Smithsonian Institution, the 
Scientific News Service has issued the follow- 
ing : 

The use of steam to explode wood chips into fiber 
is the ingenious process at the basis of a new method 
for producing synthetic lumber from sawmill waste. 
Specimens showing stages in the manufacture of the 
new product are now on exhibition at the National 
Museum under the Smithsonian Institution. This 
development promises to eliminate a waste in wood 
which has in the past run into incalculable sums. 

The fundamental process consists in subjecting 
chips of a uniform size to a steam pressure of 800 
pounds for 4 or 5 seconds. Then by an instantane- 
ous release of the pressure the chips are made to 
explode into millions of fibers. To form boards the 
exploded fiber is refined, passed over a fourdrinier 
similar to a paper machine and placed in a press. 
Almost any desired degree of hardness may be se- 
cured by simply varying the pressure. 

No glue or other artificial binder is required to 
consolidate the fiber. The product is all wood, it 











Yellow Pine 


The Aristocrat of Structural Woods 


It’s easyto sell be- 
cause of its excep- 
tional strength 
and durability. 


R. W. WIER 


Lumber Company 
First National HOUSTON, TEXAS 


Bank Building, 


Distributors:— Wier Long Leaf LumberCo. 
Mills:—Wiergate, Texas. 
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Gum 
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Box Shooks 
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Lumber Company, Inc. 
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YELLOW PINE 
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Logging Ralph C Bryant 


Have you a problem to solve in n logging, 1 
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turpentine economically? OR ing” will 
= you how. An invaluable reference book 
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Service 
You Want 


is the kind our facilities 

enable us to render at | 
all times. Our mills | 
have a daily capacity of | 


300,000 feet of 
BAND SAWN AND KILN DRIED | 


N.C. PINE 


ROUGH or DRESSED LUMBER 








You'll find our prices 
right and our quality 
unexcelled in 

Partition, Ceiling, 
Moulding, Trim, 
¥ Lath, Dimension. 


Inquiries and orders solicited | 
for rail or water shipment. 


Surry Lumber Company 
Incorporated 1885 
‘Foust Building, Baltimore, Maryland | 


Man::facturers 























(Talk About Values 


You sure get your share of 
them when you buy our 


N. C. Pine ¢:"* 


Ceiling 
Rooting 
Loos nd Yellow Pine "susan 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,""tuike.” Richmond, Va. 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypre SS Rough and Dressed 


Shingles and Lath | 


| Sales Office, 300 Madison Ave., New York City } 














Write Us if DIMENSION 
you have STOCK 


&® HARDWOODS 9! 334." 


The W. A. Noble Lumber Co. 
1206 First National Bank Bldg., Cincinnati, O. 











has a tensile strength of from 4,000 to 5,000 pounds 
a square inch, it is knotless, of very light weight, 
and a good insulator. The uses for which it is said 
to have already proved satisfactory include desk tops, 
card tables, radio panels, wall board, paneling and 
insulation. 

The product referred to is “Masonite,” which 
is manufactured in the plant of the Mason 
Fibre Co., Laurel, Miss. 


Cut of National Forest Timber 


While the sale of timber on the national for- 
ests to be cut by private lumber companies or 
local settlers under supervision of officers of 
the Forest Service aggregated $2,303,325 dur- 
ing the nine months ended March 31, 1927, the 
Forest Service at present is offering no timber 
for sale voluntarily or upon request on account 
of conditions in the industry. 

Generally speaking, the annual cut on na- 
tional forest lands is approximately 1,000,000,- 


000 feet, while that supervised by the Indian 
Service is about a half billion feet and the cut 
on timber lands controlled by the General Land 
Office about 340,000,000 feet. Uncle Sam owns 
somewhat more than one-fourth of the stand- 
ing timber remaining in the country. The an- 
nual cut of timber from these lands is about 
4.7 percent of the total production of the 
country. CASAS SS SES SEE ET EEE 

DEMOLITION of an 8-room house, built more 
than 125 years ago, located on North High 
Street, near Worthington, Ohio, has developed 
that every stick of wood in the house was of 
black walnut. The house was ordered razed be- 
cause of building regulations. The contractor, 
who took the job for the materiai, found that 
there were thousands of feet of black walnut 
in the house, for the doors, window frames, 
casements, sills, studding and even the shelves 
in the cupboards were of that wood. 


Eastern Market News 


Sells Timber Land and Mill 


Burrao, N. Y., June 6—Through Willis E. 
Waterman, of Buffalo, the Dexter Sulphite 
Pulp & Paper Co., Dexter, N. Y., has nego- 
tiated the sale of the Keystone Wood Chemical 
& Lumber Corporation, of Olean, N. Y., of 
19,659 acres of hardwood timberland in Lewis 
County, New York, including the Monteola 
double band sawmill and a half interest in the 
Glenfield & Western Railroad. The purchasers 
are lumber and chemical manufacturers and 
bankers, who own additional timber tributary 
to the Monteola mills sufficient to meet their 
requirements for a continuous operation of 
thirty-five years. In addition to the present 
sawmill, a large chemical plant will be built, 
which, when completed, will be the largest and 
most modern plant of its kind in the world. 

The Keystone Wood Chemical & Lumber 
Corporation will manufacture hardwood lum- 
ber and utilize all waste material and defec- 
tive timber by distillation into charcoal and 
acids of various kinds. The principals in this 
company are M. ¥., T. H., P. H., E. V., M. M. 
and R. M. Quinn, of Olean, N. Y., and W. L., 
G. S. and S. D. Barclay, of Williamsport, Pa. 
It is announced that sixty additional houses 
will be built and 425 men employed. The prin- 
-* office of the corporation will be in Olean, 
N. Y¥ 


Secure Warehouse Location 

Boston, Mass., June 6.—The Lumber Spe- 
cialty & Warehouse Co. is reported to have 
virtually concluded negotiations for the acqui- 
sition of a warehouse location at South Wal- 
pole, Mass., located on the main highway nearly 
half way from Boston to Providence, R. L., 
and within easy trucking distance of a popula- 
tion of about 5,000,000. The retail lumber trade 
of south Boston is keenly interested in the pro- 
ject. Vernon M. Hawkins, former president of 
the Massachusetts Wholesale Lumber Associa- 
tion (Inc.) is the active head of the Lumber 
Specialty & Warehouse Co., which is associated 
with the Hawkins Companies. 


Tests of West Coast Hemlock 

New York, June 6.—An important pro- 
nouncement on West Coast hemlock has been 
made by P. J. Reville, the Bronx building 
superintendent, who was one of a commission 
sent by the City of New York to study this 
lumber on the Pacific coast. Since efforts have 
been made to prohibit the use of hemlock in 
building, Mr. Reville’s statement is considered 
most important. He says: 

The variation between West Coast hemlock and 
the variety known as eastern hemlock is nearly as 


great as that between longleaf yellow pine and _ short- 


leaf yellow pine. When the allowable stresses for 
timber were written in the New York building code, 
West Coast hemlock was not taken into considera- 
tion and was therefore left out, none of it being 
available at the time in the New York market. 

The stresses in the code for hemlock were taken 
from Mansfield Merriman’s handbook for civil en- 


gineers, and the authority cited by him is _ the 
Association of Railway Superintendents of Bridges 
and Buildings, recommended in 1895. Only one hem- 
lock was mentioned in the tests cited for this species, 
namely, that of Prof. Lanca, of the Massachusetts 
Institute of Technology, who reported the material as 
coming from Vermont and New Hampshire, and such 
species known as “eastern hemlock.” 

There has been no eastern hemlock in the market 
for a number of years except: in studding and timber 
of small dimensions, but with the development of 
transportation facilities throughout the United States, 
the use of West Coast hemlock has now become gen- 
eral throughout the country and including New York 
State, and no objection has ever been raised as to 
its structural properties or stability. 

I herewith submit the stresses developed in West 
Coast hemlock in the recent tests made at Columbia 
University testing laboratory, conducted by Prof. 
Krefeld under the supervision of representatives of 
the several boroughs of New York City. The tests 
were made first on major specimens, i.e., full size 
floor beams. and then on minor sizes cut from the 
beams already tested, a procedure always followed and 
accepted as good engineering practice. 

On the basis of this test one-sixth of the ultimate 
stress was allowed, namely, +1,200 pounds per square 
inch on the extreme fiber. This as you see gives 
us a high factor of safety. Majors showed an average 
value on modulus of rupture, 5,672 pounds per square 
inch, and minors, 7,905 pounds per square inch; 
therefore on the majors we have 5,672/6=1,128 pounds 
per square inch permissible, and on minors 7,905/6= 
1,311 pounds per square inch. This shows the usual 
relation between majors and minors of +25 percent; 
based on minors, the approval should be 1,311 pounds 
per square inch; again, taking an average of the 
majors and minors, the permissible stress would be 
1,219 pounds per square inch. 

Allow me to refer you to the revised business code 
of the National Board of Fire Underwriters, adopted 
in 1915, which, based on exhaustive tests, quoted the 
fiber stress for West Coast hemlock at 1,300, as 
compared with 1,200, which is allowed by a majority 
of building superintendents of the City of New York. 

In conclusion, may I say that no structural ma- 
terial of any kind should be endorsed or condemned 
by its name, but should be accepted on the basis of 
official tests to which it has been submitted. 


Red Beech Sound After 92 Years 


Burrato, N. Y., June 6.—A story about the 
long life of red beech lumber comes from 
Batavia, N. Y. In making alterations to the 
front of old St. James’s Episcopal Church. 
which was erected in 1835, and later used as 
the Odd Fellows’ temple, workmen found that 
the hand-hewn red beech beams were as sound 
as when they were placed in the structure 
ninety-two years ago. St. James’s Parish is one 
of the oldest in western New York. The pres- 
ent building stands on the site of one com- 
pleted in 1823. In the financing of the first 
structure a contribution of $350 was received 
from Joseph Ellicott, who was the Holland 


Land Co.’s_ representative in western New 


York and who also laid out the site of the 
later city of Buffalo. The company’s land 
office was at Batavia, and Mr. Ellicott made 
his home there for a number of years. He 
erected a sawmill there in 1801, which operated 
until 1822. The locality had plenty of red beech 
and other good lumber in pioneer days. 
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Important Phases of Delivery Service 


{[Note: Previous instalments covering experi- 
ences with motor trucks and comments thereon 
by prominent lumber dealers in Iowa and Min- 
nesota appeared on page 73 of the April 16, 
page 86 of the April 30, page 84 of the May 14, 
and page 76 of the May 28 issues. This is the 
concluding instalment.—Ep1ror. | 


Hire Drayman to Deliver Material 


H. C. Wolfarth, of H. C. Wolfarth & Sons, Long 
Prairie, Minn., in commenting on the subject of de- 
livery service, says: “Thus far we are in the ranks 
of the lucky ones in that while all goods sold in the 
village are delivered, yet we have been able so far 
to tack on the charges and have our drayman do the 
work. As long as we can get by with this kind of 
an arrangement we certainly will not attempt a 
change, as a change to self-owned trucks would soon 
lead to free local service and very soon thereafter 
one or two miles in the country, and I dare say that 
inside of two years we would be going out even 
beyond our trade territory limits. This last feature 
would be fine if one were inclined to be selfish— 
‘and most of us are to a certain degree’—provided 
that the fellow in the next town would not soon be 
doing the same thing. The upshot of the whole 
thing would be that our truck would be going west 
with a load over our natural territory line while the 
other fellow’s would pass ours coming east over his 
natural territory line. That being the case how 
could we expect to swell our volume? We would 














Ford roadster and trailer used by a Hollywood 
(Calif.) retailer to deliver small jags of lumber 


quickly and cheaply. Trailer can be unhitched 
and car used in making calls on the trade 





have no more volume, but would have a peach of an 
expense account; in other words, our profit would 
shrink nearly $2,000 a truck. 

“People are demanding more service all of the 
time with no thought of the cost. Of course, we 
may be forced to it, as there is a growing tendency 
toward centralization. Already some of the large 
towns and cities are giving free delivery service 
through many nearby towns, and unless the pendu- 
lum soon starts swinging the other way there will 
be no choice left. The dealers in the larger country 
towns will be forced to come to it, and when that 
time comes the small town yard is going to be out 
of luck. Therefore, I say don’t buy a truck as long 
as you can possibly get by with hiring for local serv- 
ice where you can tack on the delivery charge. We 
checked up our last year’s delivery account and 
found that while we had overcharged on some deliv- 
eries and undercharged on others yet the final analy- 
sis showed where it did not cost us anything, and 
that in my opinion is as it should be.” 


Charge Based on Size of Truck Used 


“In the operation of trucks for country delivery 
we find that a charge per hour has advantages over 
a charge per ton mile,” states George E. Martin, 
manager of the Joyce Lumber Co., Clinton, Iowa. 
“We think that the per hour charge will come 
nearer returning the cost of operation. We use this 
method and our charge is based on the size of truck 
used. We have noticed a growing tendency among 
farmers this last winter to want coal delivered in 
the country, and this we have done provided we 
know the roads are in good condition to the cus- 
tomer’s premises. Where the farmers have no truck 
of their own they are willing to pay for the service 
rather than hitch up and come after it. This looks 


to us like the trend of the times wherein the farmer, 
like his city brother, is demanding more service. 
However, we do not particularly like it and we al- 
ways quote f. o. b. yard prices, which we think are 
attractive enough to induce them to come to the 
yard for materials. These prices apply to all com- 
modities. In the city our prices are made to in- 
clude the cost of delivery, as we certainly think the 
customer should pay for it. Here again we find 
contractors and consumers demanding extra service. 
Contractors and carpenters no longer anticipate their 
wants more than a half day at a time, and in most 
cases no longer than an hour or two. To handle 
this we always try to bunch orders and route trucks 
as carefully as possible, aiming to have one truck 
at or near the yard for contingencies. At best we 
sometimes find ourselves with all trucks out and 
some good contractor customer insisting on im- 
mediate delivery. 

“We have operated five trucks in this yard—two 
l-ton and one each of 1%-, 2- and 4-ton. Of late 
we find that by careful planning, routing and capacity 
loading we can dispense with one of the larger ones 
and handle the same volume. This, of course, saves 
considerable. We notice a tendency among dealers 
in this locality toward the use of lighter trucks; 
that is 2-ton and smaller, down to %-ton. This is 
a reflection of the tendency of the customer to order 
small quantities and expect quick service. Summing 
up, delivery service at its best is an expensive propo- 
sition for the dealer. If he gets out even he is lucky. 
The public seems to be imbued with the idea that 
this over-worked word ‘service’ is a staple commodity 
and that it comes free. As we see it, the dealer 
who meets this idea and breaks even or better will 
know his delivery costs, reduce the size of his truck 
units, running them to as near capacity as possible 
and plan and route them with the utmost care. The 
delivery service is here to stay regardless of how the 
paying for it is handled, and unless carefully watched 
it provides one of the biggest sources of loss of 
profit.” 

Favors Elimination of Delivery Service 


The W. O. Sloan Lumber Co., of Des Moines, 
Iowa, coincides with Mr. Rose’s position in the 
matter of delivery service. ‘Trucks for delivery clear 


loss if can be avoided,” states the companv. ‘“Lum- 
bermen’s association should emphasize all possible 
elimination of delivery. At small country yards 


farmers can do their own delivering without cost to 
them or loss to the lumberman.” 


According to the W. R. Blake Lumber Co., of 
Eagle Grove, Iowa, its draying is all done by the 
thousand feet, and its coal hauling is done by the 
ton, 80 cents a ton being added to the coal price; 
if less than a half ton, 50 cents. 


The C. M. Youmans Lumber Co., Winona, Minn., 
states: ‘‘Fortunately we have not been obliged to 
go into the delivery service by truck except locally 
in one town. We are doing all we can to discourage 
this practice as we know it will result only in in- 
creased overhead and a reduced profit.” 


Rural Trade Delivery Most Expensive 


J. H. Kendig, treasurer of the Muscatine Lumber 
& Coal Co., Muscatine, Iowa, agrees with Mr. Rose 
that the question of deliveries is an expensive prob- 
lem. “Since our city is only about 18,000 population 
we do not have the costs that the yard in the larger 
city would have, but they seem high enough for us 
as they are,” says Mr. Kendig. “The delivery to 
the rural trade is what we believe to be our most 
expensive and bjggest problem. We find that more 
and more the farmer wants his material delivered on 
the farm, and for this delivery we make a flat charge 
of 50 cents a mile. We do not think this is enough, 
but sometimes competitive conditions make it neces- 
sary to be satisfied with less. If our customer lives, 
for example, out six miles we charge him $3 a load 
for delivering. 

“From our cost system we find it costs us $2.51 
a thousand feet to deliver lumber within the city 
limits. Of course our selling price of lumber includes 
this cost. The average cost last year of the four 
trucks we operate in delivery service, including main- 
tenance and repairs, depreciation, insurance, license 
and drivers’ wages, was $1,801.66. Rather expensive 
delivery, but just what can be done about it is our 
problem. In addition to the four trucks we use one 
team, but the cost of the team is not included in that 
of the truck figures. At our other yards, in smaller 
points, we have no trucks and when it becomes neces- 
sary to make deliveries we usually hire a local dray- 
man to make them, and we find it is less expensive 
to do it this way than by having a truck of our own. 
We feel fortunate we are not compelled to have trucks 
at these smaller yards.” 











Goldsboro 
N. C. Pine 








Dealers on the 
East Coast Know 


It Sells! 


They know that Golds- 
boro North Carolina Pine 
is a general purpose build- 
ing lumber and, therefore, 
appeals to economical 
builders. Its beautiful fig- 
ure, soft texture and care- 
ful milling give dealers 
many talking points which 
result in more sales. 


Dealers on the East 
Coast have sold Goldsboro 
North Carolina Pine yard 
and shed stock for many 
years and they have found 
that it completely satisfies 
their customers. 


Our excellent rail and 
water facilities enable us 
to make prompt shipments 
on all orders. Whatever 
your requirements may be 
in North Carolina Pine we 
can fill your order. 


Check up on the items you need 
and then send us your inquiry or 
order. 
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Longleaf Lumber 
of Real Merit 


We do not believe you can find bet- 
ter lumber than we are producing 
from our new tract of virgin long- 
leaf timber in our modernized mill. 
When you want dense grain, even 
quality, precisely manufactured 


Southern Pine 
Yard and Shed Stock 


order from us. Its good appearance 
attracts buyers on sight and close 
inspection convinces the most criti- 
cal that it is a good buy. Let us mix 
a car for you, including some of our 
famous 


“Larite Flooring” 


You'll always be glad you gave 
our stock a trial. 


Carter- Kelley 


Lumber Co. 


Manning, - Texas 






































A NEW COLLECTION BY THE PORT 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOOD? 
“i FOREST Land” ETC ws 
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Douglas Malloch « known all over America 
wherever people gather to hear clean mores, 
enjoy happy evenings, and read aloud of lutew 
to vere such as bus, filled with homely sent 
nents and 2 happy spirit. “The port whe 
enahes Irving 4 yoy,” they say of bum. 

The new collecnon comams favorites that 
Mr, Malloch has read or vevited 


where 4 father says to bus boy: "I know yout 
et along,” end adds 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poer” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 

ourself, and to send to the absent. 
ostpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











Incorporations 


ALABAMA. Bellamy—Allison Lumber Co., in- 
corporated; capital, $106,000. 

Montgomery—Anderson Lumber Co., incorporat- 
ed; capital, $50,000. 

CONNECTICUT. Hartford—Progressive Table 
& Chair Co., incorporated; capital, $25,000; to 
manufacture furniture. 

FLORIDA, Blountstown—Calhoun-McClellan 
Lumber Co., incorporated. 

Jacksonville—Consolidated Lumber Yards, incor- 
porated; capital, $50,000. 

Tampa—McCurdy Lumber Co., incorporated. 

Winter Park—Builders Supply & Novelty Works, 
incorporated, 


ILLINOIS. Chicago—Plycor Co., incorporated; 
1,000 shares, no par value; to manufacture wood 
products; 1524 S. Western Ave. 

IOWA. Clinton—Collis Co. incorporated; cap- 
ital, $450,000; old concern. 

MASSACHUSETTS. Boston — Giroux Lumber 
Co., incorporated; capital, $25,000. 

MINNESOTA. Rothsay — Rothsay Codéperative 
Lumber Association, incorporated. 

MISSOURI. St. Louis—Anchor Lumber Co., in- 
corporated; capital, $75,000. 

St. Louis—H. Pauk & Sons Mfg. Co. increasing 
capital to $400,000. 

NEW YORK. New York—Phippen-Cantrell 
Lumber Corporation, incorporated; capital, $20,- 
000. 

Long Island City—Henry F. Ecks, incorporated; 
capital, $20,000; drying lumber and wooden ma- 
terials. 

OREGON. Astoria—Cannon Beach Land & Tim- 
ber Co.; incorporated; capital, $50,000. 

Lakeview—Lakeview Building Material Co., in- 
corporated; capital, $25,000. 

TEXAS. Dallas—Southwest Lumber Co., in- 
corporated; capital, $10,000. 


New Mills and Equipment 


KENTUCKY. Ashland—J, A. Meredith Lumber 
Co. will install planer, sander, frame machine, 
blower system, etc. 

MISSISSIPPI. McComb—McComb Box Factory, 
of which W. T. Denman is secretary, will install 
about $15,000 worth of machinery for veneer manu- 
facture and will build dry kiln, 

MISSOURI. Poplar Bluff—R. Kilgore plans re- 
building his planing mill which was destroyed by 
tornado, 

NORTH CAROBINA. Maiden—Maiden Chair 
Co. has let contract for two dry kilns. 

OHIO. Wheelersburg—Wheelersburg Woodwork 
Co. having plans prepared for $25,000 factory 
building. 

OREGON. Union—Oregon Trail Sawmill under 
erection. (No other information.) 

WASHINGTON. Port Angeles—Port Angeles 
Cooperage Co, doubling dry kiln capacity. 

WISCONSIN. Antigo—Vulcan Last Co. building 
two drying sheds. 

Wausau—Wausau Box & Lumber Co. may re- 
model factory building burned on May 6 





Business Changes 


CALIFORNIA. MHealdsburg—Henry Hess Lum- 
ber Co. sold to L. D. Gilbert. 


GEORGIA. Rome—Holder Coal & Lumber Co. 
succeeded by Chenoweth-Holder Lumber Co. 


ILLINOIS. Chicago—Home Builders Lumber 
Co. and Industrial Lumber Yard sold to Edward 
Hines Lumber Co. 

East Alton—Fischer-King Planing Mill Co. suc- 
ceeded by Mechanics Planing Mill (Inc.) 

Olney—J. W. Coleman Lumber Co. sold to For- 
syth Lumber Co. 

Villa Park—Villa Park Lumber Co. succeeded 
by Edward Hines Lumber Co. 

INDIANA. Chrisney—Tabelman Bros. succeeded 
by Tabeiman Bros. Lumber Co. 

Jeffersonville—P. F. Myers succeeded by P. F. 
Myers Lumber Co., C. S. Myers, Prop. 

IOWA. Botna—Armour Grain Co. succeeded by 
A. H. Hinz & Co. 

KANSAS. Earlton and Thayer—Ledigh & Hous- 
ton Lumber Co. succeeded by Finley Lumber Co. 

Mound Valley—Call Bros. sold lumber and grain 
business to Woods Lumber Co., of Kansas City. 

KENTUCKY. Lebanon—J, Lee Goodin now 
operating as Goodin Lumber & Coal Co. 

MINNESOTA. Minneapolis—Winton Lumber Co. 
removing sales office to Gibbs, Idaho. 


MISSISSIPPI. Waynesboro—C. A. Mauk Lumber 
Co. moving southern office to 410 Shepherd Bldg., 
Montgomery, Ala. 

MISSOURI. Doniphan—J. L. Hicks & Son Lum- 
ber Co, sold to Swanson Lumber Co. 

Hopkins—Jackson, Sherry & Co. sold to Cowley- 
Lanter Lumber Co. 

MONTANA. Dillon 











Beaverhead Lumber Co. 


succeeded by J. C. Wedum & H, S. Gimble. 
NEBRASKA. Fullerton—Walrath & Sherwood 
yard sold; new owners wil] operate as Cedar 


Valley Lumber Co. 


NEW YORK. Brooklyn—Dallis Lumber Cor- 
poration moving from 105 Court St., Brooklyn, to 
1261 Broadway, New York City. 

New York—Crane & Clark headquarters re- 
moved to Maspeth. 





New York—C. R. Rudinger, white pine forest 
products, moving to 551 Fifth Ave., French Bldg, 
New York, 

White Plains—Fuel & Builders’ Corporation sola 
to Yonkers Builders’ Supply Co. which will oper- 
ate yard as branch. 

NORTH CAROLINA. Burnsville — Burnsville 
Woodworking Co. sold to B. B. Penland & Son, 

OREGON. Klamath Falls—Bid of Solomon 
Butte Lumber Co., of Kirk, Ore., for the U. §g, 
Sawmill, belonging to Indian Service, at Martin, 
accepted and company will operate, 

Medford—Fannie J. Pickett has purchased half 
interest in the Green Springs Lumber Co. from 

W. McDonald, 

North Bend—Conrad Lumber Co. reported buyer 
of sawmill of North Bend White Cedar Co. 

SOUTH DAKOTA. Mitchell—Thompson Yards 
(Inc.) sold to Fullerton Lumber Co. 

TEXAS. San Antonio—Bexar Lumber Co, suc- 
ceeded by Kelley-Maverick Co. 

Tyler—Tyler Mfg. & Veneer Co. will remove 
plant to Newton, 

WASHINGTON. Aberdeen—John and George 
Corkery and others have purchased the interests 
of Frank, Ed. and Herman Hobi in the logging 
business of Hobi Timber Co. 

Olympia—Fir Tree Lumber Co. succeeded by 
A. W. Fairhurst. 


New Ventures 


ARKANSAS. Beech Grove—Hall Boone has 
started a sawmill. 
CALIFORNIA. Los Angeles—J. W. Gammell 


and W. W. Scott have engaged in business at 
11019 S. Main St., as Ace Hardwood Floor Co. 

Oakland—Rodman Henrickson opening commis- 
sion lumber business in Builders’ Exchange Bldg. 

Sacramento—A. R, Jackson Co. opening com- 
mission lumber business. 

Vista—J. E. Crawford has engaged in retail 
business as Crawford Lumber Co. 

INDIANA. Bridgeport—Bridgeport Lumber Co. 
has begun operations. 

Hammond—Standard Lumber & Coal Co. open- 
ing new yard on Vine St. near Monon R, R. 

KANSAS. Baxter Springs—Mousney Lumber Co. 
opening lumber yard. 

Hutchinson—J. H. Engstrom Lumber Co. open- 
ing yard at 17 Ave, F. West. 

MICHIGAN. Traverse City—Scottville Lumber 
Co. opening branch yard in Traverse City, in 
charge of Karl S. Keene, 

»« MINNESOTA. Wadena—Albert & Otto Skog 
opening millwork plant. 

Rothsay—Rothsay Codédperative Lumber Associa- 
tion organized; will open yard as soon as site is 
decided upon. 

OREGON. Monroe—William Coote has started 
a planing mill. 

Portland—S. G. Bottum has engaged in sawmill 
business as Stranahan Lumber Co. 

TEXAS. Amarillo—Greater Amarillo Lumber 
Co. opening lumber yard at 2206 N. W. 2nd St. 

Abilene—F. A. Butler and P. H. Staggers, of 
Littlefield, opening lumber yard in Abilene under 
name of F. A. Butler Lumber Co. 

WASHINGTON. Oakville—S. J. Wray opening 
hardwood sawmill, 

WEST VIRGINIA. Camden-on-Gauley and 
Cranberry—Delphi Lumber Co. starting sawmill- 
ing operations. 


Casualties 


ALABAMA. Brewton—T. R. Miller Mill Co., 
loss by fire; two dry kilns, a large quantity of 
lumber and sheds adjoining destroyed. 

FLORIDA. Greenville—Mason & West, loss by 
fire, $80,000; mill destroyed with two cars loaded 
with lumber and several empty cars. 

GEORGIA. Hawkinsville—Dry kiln of the 
Hawkinsville Lumber Co, destroyed by fire; loss, 
$6,000. 

MICHIGAN. Grand Rapids—BojJhuis Lumber & 
Mfg. Co., retailer, loss by fire. 

MISSISSIPPI. Lintonia—A. L. Morris’ cooper- 
age plant damaged by fire; loss, $6,000. 

NORTH CAROLINA. Winton—Heading plant 
of Herring & Beale burned; loss, $25,000, 

WASHINGTON. Asotin—Arthur Farrish Lum- 
ber Co., sawmill, damaged by fire; loss, $15,000. 


Trouble and Litigation 


Rocuester, N. H., June 6.—Creditors of William 
H. Champlin, of Rochester, who recently assigned 
to E. F. Gowell, lawyer and large lumber operator 
of Berwick, Me., have voted to continue operations 
here of the Champlin Box & Lumber Co., and_ of 
the Champlin-Hobbs Co. at Medford, Mass. The 
local plant is rated as the largest box and lumber 
enterprise in this section of the State, and supplies 
wooden boxes for a number of nationally distributed 
products. 


Woopsvitrte, N. H., June 6.—E. C. Hirst, trustee 
for the Acer Lumber Co. and the Acer Realty Co., 
has notified creditors of those corporations that he 
has made an agreement for the sale of the plant and 
flooring inventory of the Acer Lumber Company, 
which agreement takes with it a large part of the 
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lumber and practically all of the property of the 
Acer Realty Co. The aggregate of the tentative pur- 
chase price is $97,500, which as nearly as Mr. Hirst 
can at present determine is better than $10,000 over 
and above the mortgages on the Acer Lumber Co. 
plant. 


New York, N. Y., June 6.—Creditors of the James 
McBride Flooring Co. (Inc.), of Manhattan, have 
jssued through counsel a proposition to all creditors 
which would take the concern out of the court and 
ut the creditors in complete control of the business. 
he proposition calls for the payment of 100 percent 


on all claims through promissory notes, with interest 
payable in_ instalments from Oct. 1, 1927, to Oct. 
1, 1930. Notes will be secured by the entire issued 


capital stock of the James McBride Flooring Co. ° 


(Inc.), in accordance with terms of the agreement. 
The agreement will. become operative when accepted 
by at least fifty-one percent of the creditors. If ac- 
cepted by the ‘majority, the business will be _ con- 
ducted by a committee of six of the largest creditors, 
with O. A. Moeller as manager. Mr. Moeller is now 


acting as one of the receivers and is_ thoroughly 
familiar with the hardwood flooring business. The 
company is said to possess very valuable assets. 





URIAH SPRAY EPPERSON, founder of the 
Lumbermen’s Underwriting Alliance, died at 
his home in Kansas City, Mo., Friday morning, 
June 3, after an illness of several years. Mr. 
Epperson’s condition had not been deemed 
serious, however, and the immediate cause of 
his death was a stroke of apoplexy. He was 
66 years old and was born in Indianapolis. 
Moving to Kansas City in 1868 he went to 
work for the Fowler Packing Co. at the age 
of 18, eventually becoming manager of that 
concern. In 1902 he organized the Elevator 
Underwriters, a fire insurance exchange, and 
in January, 1905, organized and became mana- 
ger of the Lumbermen’s Underwriting Al- 
liance. In 1907 he relinquished the manage- 
ment of the Elevator Underwriters to devote 
his entire time to the lumber insurance busi- 
ness. In the meantime he had incorporated 
the Epperson Land & Investment Co. He was 
also organizer and president of the U. S. Ep- 
person Underwriting Co., which was attorney- 
in-fact for the subscribers of the Alliance. 
In 1922 he was succeeded in that office by 
James J. Lynn. Mr. Epperson was very ac- 
tive in civie affairs and organized and for 
years managed the Megaphone Minstrels who 
raised many thousands of dollars for public 
baths and similar movements. He was a di- 
rector in two banks and a member of many 
clubs and civic organizations. A widow, sister 
and two brothers survive. 


J. T. STUART, general manager of the Pem- 
broke Shook Mills, Pembroke, Ont., and one 
of that city’s most prominent citizens, died 
recently at his home there after an operation 
for appendicitis, at the age of 47. Mr. Stuart 
was born in Hamilton, Ont. At the age of 
19 he secured a clerical position with the 
Firstbrook Box Co., of Toronto. Subsequently 
he was appointed manager of Firstbrook Bros.’ 
operations at Penetang, Ont., where he re- 
mained for several years. In 1912 the Pem- 
broke Shook Mills were organized, with Mr. 
Stuart as general manager. In addition to his 
business interests, Mr. Stuart was president of 
the Kiwanis Club of Pembroke, vice-president 
of the Board of Trade, a member of the 
Board of Education for the last three years, 
and a member of Pembroke Lodge, A. F. & 
A. M. He is survived by his widow and six 
children. 


FPREDERIC BOGART McMULLEN, who was 
prominently identified with the Chicago lumber 
industry for about 25 years, died June 7 at 
his residence in Evanston, Ill., aged 56 years. 
Mr. McMullen was vice-president and general 
manager of the McMullen-Powell Lumber Co., 
a well known hardwood wholesale concern 
maintaining offices at 1341 First National 
Bank Building, Chicago. He was a member 
of the Evanston Country Club, the Harvard- 
Yale-Princeton Club of Chicago, and the Lum- 
bermen’s Club of Chicago. Mr. McMullen was 
born in Chicago in 1871 and had made this city 
his headquarters ever since he started in busi- 
ness nearly a quarter of a century ago. He 
is survived by his wife, Mrs. Mary McMullen, 
and a daughter, Mary Lois. Funeral services, 
held June 10 from St. Marks Episcopal Church, 
Evanston, were attended by a large number 
- Mr. McMullen’s friends in the lumber in- 
ustry. 


A. W. WILLIAMSON, formerly a lumber- 
man at Mound City, Ill., died at his home in 
Los Angeles, Calif., Saturday, May 21, after a 
prolonged illness. Mr. Williamson was for- 
merly in the sawmill business in Kentucky 
with his brother-in-law, T. M. Ford, moving 
to Mound City many years ago where he 
entered the lumber business in partnership 
with Kuny under name of Williamson-Kuny 
Mill & Lumber Co., of which he was presi- 
dent. About twelve years ago he disposed of 
his interests and moved to California. He 
was mayor of Mound City for a number of 
years and held the office of county commis- 
sioner there for several terms. A widow, one 
son and a daughter survive him. 


MONS MAHLUM, of the Granite Falls Lum- 
ber Co., of St. Cloud, Minn., died at his home 
at Brainerd, Minn., June 1, following an opera- 
tion. Mr. Mahlum had been identified with 
the retail lumber business for many years 
and had a wide acquaintance throughout: the 
Northwest. He had been in ill health for 
several years but was believed to be recover- 
ing when he was stricken a few days before 


his death. An emergency operation failed to 
relieve him. At one time he owned a large 
number of retail yards in Minnesota but re- 
cently had been disposing of his interests. 
While he was in control of the yard at St. 
Cloud he resided at Brainerd. 


ERNEST V. DUNLEVIE, who was inter- 
ested in a number of large sawmills in the 
South, and a former Buffalo lumber wholesaler, 
died in Baltimore on June 4, after an illness 
of several months, at the age of 56. He was 
born in Ottawa, Ont., and for a number of 
years was engaged in the lumber trade at 
Buffalo, handling hardwoods. About eighteen 
years ago he left Buffalo for the South and 
for some time operated a mill at Dunlevie, 
W. Va. Recently he lived at Allenhurst, Ga. 
Surviving are his widow, two children and 
three brothers. 


RAY T. HAGAN, prominent retail lumber 
merchant of Grand Junction, Colo., for 20 
years, and former grand knight of the Knights 
of Columbus of Colorado, died suddenly Fri- 
day night, June 3, of a heart attack. The 
attack came while Mr. Hagan was visiting 
with friends in the country near Grand Junc- 
tion. He was able to drive home alone, pass- 
ing away a few minutes after reaching there. 
He was a Charter member of the Grand Junc- 
tion Rotary club and widely known in western 
Colorado business circles. 


CHARLES H. WINKLER, secretary and 


* manager of the Independent Lumber Co., Falls 


City, Neb., died in that city recently. Mr. 
Winkler was born 59 years ago in Leipsig, 
Germany. He came to America in 1881, and 
settled in Moniteau County, Maine, where he 
farmed for several years. Later he became a 
carpenter and then entered the lumber busi- 
ness. At one time he resided in California, 
Mo., whence he traveled for the Long-Bell 
Lumber Co. 


GEORGE J. BURMEISTER, 54 years old, 
secretary-treasurer of the G. A. Butter Co., 
millwork and interior finish manufacturer, 
Milwaukee, Wis., died on June 2 after an ill- 
ness of some weeks with a heart ailment. 
Mr. Burmeister was a prominent civic worker 
for the south side of Milwaukee and was 
active in the Masonic order. He is survived 
by his wife and three sons. 


ARCHIBALD McGOUGAN, president of 
Cedars (Ltd.), shingle manufacturer of North 
Vancouver, B. C., died there on May 30, at the 
age of 52. Mr. McGougan was born Oct. 20, 
1875, at Glencoe, Ont. From 1892 to 1902 he 
Was a general merchant, and for a period of 
16 years following was a _ contractor. He 
entered .the shingle business in 1918. 


LOUIS P. DeSALE, father of Fred J. DeSale, 
of the Botts-DeSale Lumber Co., died June 3 
at his home in Chicago at the age of 72 years. 
The deceased was president of the Phoenix 
Table Mat Co., and had been a resident of Chi- 
cago for many years. Fred J. DeSale is well 
known in the local lumber circles, and his 
friends extend sympathy in this loss. 


ROBERT G. SCOBIE, owner of the R. G. 
Scobie lumber yards at Plainfield, Wis., died 
at his home near that city on June 3 at the 
age of 59. He had been in ill health for about 
four months. 


WALTER H. SCOTT, of W. H. Scott & Bro., 
Grundy Center, Iowa, died in that city re- 
cently at the age of 58. He was at one time 
a lumber salesman for Lindsay & Phelps Co., 
Davenport, Iowa. 


MISS ANNIE COSTELLO, sister of James 
Costello, retail lumberman of Liberty, Mo., and 
former president of the Southwestern Lum- 
bermen’s Association, died on Friday, June 3, 
in Kansas City, Mo. She was 66 years old. 


ROBERT J. MARKEL, of the Atlas Lumber 
Co. (Ltd.), Toronto, Ont., died there May 31, 
aged 50. Mr. Markle was born May 21, 1877, 
in Scotland, Ont. He had been in the lumber 
business since 1911. 


Co PACIFIC COAST Co 


MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 











“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 
LUMBER CO. 


Minneapolis, - - « 
Drop Siding 


SHORT prs: 


Clapboards in Straight Cars 
or with Bungalow Siding 
ALSO GENERAL YARD STOCK 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 





Minn, 














Red Cedar Siding 
Ceiling 























When You Think Lumber 


rng 
THINK"HANSEN-NIEDER” , 
Short Lengths 
Make You Money. te 


HANSEN-NIEDER. 
LUMBER Co,,lINC. 


1029 HenryBldg:, SEATTLE 











Lumbermen’s Exchange 
R. H. BROWNE 


PINE 


R. P. PRAY 
California 
White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


7S Bank Building SAN FRANCISCO 














California White Pine 
California Sugar Pine 
California | California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


° Monadnock Bldg., 
Frederic S. Palmer, san rrancisco, CAL. 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 
Ask LOUIS WUICHET, Inc. 
Roem 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 











No.1 or No. 2 
Common S4S 
West Coast 


HEMLOCK 


Here’s the kind of stock you and your 
customers will like. It’s cut from fine 
quality Upland timber and is nice,dry 
and bright. We can ship straight cars 
of 16’ or 18’ stock if you desire. Order 


some of it now. 


Pacific States 


Teas’ Lumber Co. 


REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg , Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg , Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 











The Polleys 
Lumber Co. 


Manufacturers of 


ad Pondosa 


Pine 





Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 











ALIFORNIA 


WHITE PINE 








Our soft, light lumber, 


cut from high altitude HH. 3. Hewes, 

timber, offers big val- wr. Virgin, 
cern cy 
BOX, SHOP C.D. Terwiliver, 
and CLEARS nf aed 

F. E. Walker, 


Try us next time. Asst.Sec.& Treas. 


ene Valley Lumber Co. 


LOYALTON, CALIFORNIA 





News Notes from Ame 


Tacoma, Wash. 


June 4.—Robert G. Kay, of the Kay Lumber Co., 
Philadelphia, Pa., was guest of honor at the regular 
meeting of the Tacoma Lumbermen’s Club yesterday. 
Mr. Kay gave the lumbermen the retailer’s viewpoint 
on the present situation. He urged better codperation 
and improved marketing. “There is a lack of coépera- 
tion along the whole Pacific Coast,” he said, “and the 
situation is serious.” Mr. Kay urged the lumber 
manufacturers to discontinue the practice of shipping 
transit lumber to Atlantic coast markets. He de- 
clared this practice has done more to rupture the 
market than any other. Retailers, he said, will be 
glad to see the mills make a reasonable profit if 
prices were thereby stabilized so that a quotation 
would hold more than a few days. The same situa- 
tion now exists in California where an oversupply 
of lumber has spoiled a good, steady market. 

Chester J. Hogue, of the West Coast Trade Ex- 
tension Bureau, who has just returned from a trip 
to the East, was also a guest at the meeting. He 
reported that the outlook is brighter than it has been 
for some time in spite of certain unfavorable factors. 
The best indication, in his opinion, is a reaction in 
favor of wood over substitutes which is now develop- 
ing and he cited many instances of this. Building is 
slackening, he reported, but other things are making 
up for this loss. Mr. Hogue also announced that 
the bureau will be host at the annual banquet for the 
National Retail Lumber Dealers’ association when the 
organization holds its annual convention here in 
August. 

J. G. Newbegin, chairman of the club’s advertising 
committee, reported on the work done in preparation 
for the convention and on the response that the ad- 
vertising and publicity has met with. Previous esti- 
mates of the number to be expected at the gathering 
have had to be revised to higher figures. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co., will be one of the principal speakers at 
the thirty-second annual convention of the Wash- 
ington State Bankers’ Association which meets here 
next week. 

Word of the serious illness of Charles A. Pratt, 
former Tacoman and founder of the Pacific Box Co., 
now the Shaffer Box Co., was received here this week. 
Mr. Pratt is now a resident of Spokane. His brother, 
W. H. Pratt, was summoned and left immediately. 

Mr. and Mrs. Everett Griggs II are receiving con- 
gratulations on the birth of their second child, a 
daughter, at a local hospital last Saturday. 

Military airplanes will again be used to supple- 
ment the forest fire patrol this summer according to 
word received here from the War Department. A 
number of the planes will be based on Tacoma and 
the pilots will be reserve officers temporarily in the 
employ of the Forest Service. 


Seattle, Wash. 


June 4.—Buyers of Atlantic coast lumber report 
a good demand, and that the space situation, so far 
as steamers touching Puget Sound ports is concerned, 
is unchanged. Some relief will be afforded, however, 
by one Ford boat which is expected here within the 
next fifteen days. A little steamer space has been 
available for shipment out of British Columbia. How- 
ever, it has been greedily snapped up. Buyers esti- 
mate that upward of fifteen million feet of orders 
which were originally scheduled for June’s dispatch, 
will, for lack of space, have to be carried over for 
July shipment. This fact in itself will suffice, it is 
felt, to maintain the present rate on steamship space 
for possibly August, as well as July. 

John D. Collins, of the John D. Collins Lumber 
Co., reports orders more plentiful this week. Most 
of them however, are for specials. Among them 
was one for a carload of red cedar which will be used 
for incubator lining. Another car called for garage 
door frames. Mr. Collins and his salesmen have 
spent much time introducing West Coast lumber to 
industrial users, studying the needs of particular in- 
dustries and finding the proper wood and getting it 
made to such specifications as best meet the need of 
purchasers. While this is necessarily a slow process, 
it has proved to be very good business to invest the 
necessary time and money in such educational effort. 

E. H. Vanderhoff, sales manager F. W. Duttweiler 
Lumber Co., Toledo, Ohio, and Perry Weiler, of the 
Duttweiler-Weiler Lumber Co., Cleveland, Ohio, were 
in this city early in the week, following a tour of the 
Inland Empire and British Columbia. 

James R. Martin, president Western Silo Co., Des 
Moines, Iowa, is now on the Coast buying material 
with which to build silos, hog houses and chicken 
houses, in which his company specializes. 

Howard Kinne and Gail H. Marine, both of whom 


ee 


are well known West Coast lumbermen and are wel] 
versed in West Coast manufacture and sales, have 
departed for Texas territories, which they will travel 
for the Weyerhaeuser Timber Co. This is in keeping 
with the Weyerhaeuser policy of seeing that traveling 
representatives are thoroughly informed of the manu- 
facturing methods used in making the products they 
sell. 

R. E. Stocking, of Power, Moir & Stocking, New 
York, is due to arrive on the Coast next week, 

F. W. Burnham, formerly connected with the sales 
organization of the Kent Lumber & Timber Co., has 
become buyer for the Foster-Wyman Lumber Co. 

Sam B. Johns, Jr., sales manager Snoqualmie Falls 
Lumber Co., is now in the East on a business trip, 
He expects to be away until about the last of July. 

Russell Bordeaux, manager Mumby Lumber & Shin- 
gle Co., with mills at Bordeaux and Malone, Wash., 
is now on an eastern trip. 

Tom Gunter, who represents the Mumby Lumber 
& Shingle Co., Kansas City, Mo., spent last week 
visiting the office and mills at Seattle, Bordeaux and 
Malone, Wash. 

C. C. Parker, the genial assistant to Sales Manager 
Sam B. Johns, jr., of the Snoqualmie Falls Lumber 
Co., and his wife, have recently adopted a baby girl. 
This is the second child they have taken into their 
family; the other being a boy baby adopted ten 
months ago. 


Los Angeles, Calif. 


June 4.—The California market is weak and waver. 
ing. About the same condition exists in all parts of 
the State. A number of fir items are being sold for 
less in southern California than they can possibly be 
bought for at the mills and shipped down here. The 
mills think that when lumber is loaded on the boats 
and sent to southern California that it is sold, but 
it is not until it is in turn sold to the dealer and 
then to the consumer. There has been an _ excess 
accumulation of 12,000,000 to 15,000,000 feet of stock 
at San Pedro in the last ten days or two weeks. Re- 
ports indicate that building demand is very good. 

Charles L. Lindner, president Henry D. Davis 
Lumber Co., Portland, Ore., has returned home after 
spending three weeks in southern California. 


San Francisco, Calif. 


June 4.—Pacific coast mills are all reporting a desir- 
able increase in export inquiries, orders and _ ship- 
ments. The demand for Australian pine is far above 
that of last year, and redwood manufacturers report 
that the gain in overseas trade has been above ex- 
pectations. Rail business eastward is recovering. 
Building permits in San Francisco and throughout 
the central and northern California cities have in- 
creased, 

Frederick Fenwick, general manager Charles Nelson 
Co., returned last week from a trip through eastern 
cities. He spent some time in New York City, where 
the Nelson company maintains an office. 

The Duttweiler-Weiler Lumber Co., Cleveland, Ohio, 
was well represented in San Francisco last week 
through Mr. Vanderhoff and Mr. Weiler, both mem- 
bers of the firm, who were touring the State on a 
buying trip. 

Charles R. McCormick, president of the company 
which bears his name, returned last week from a 
business trip through the East and middle West. 


Portland, Ore. 


June 4.—The fir market here underwent no note- 
worthy change during the last week, nor did the 
pine or spruce markets. Considerable business is 
offering and being placed but at prices unsatisfac- 
tory to producers and wholesalers. The export busi- 
ness is showing signs of improvement, with Japan 
again an important factor. 

The Great Northern has authorized completion of 
the Oregon Trunk line extension from Bend to Klam- 
ath Falls. It has not been decided definitely whether 
to build direct to Klamath or by way of Paunina 
where it can connect with the Southern Pacific’s 
Cascade line. Joint trackage from Paunina to Klam- 
ath Falls would save duplication. 

D. D. Darling, of the Darling-Singer Lumber Co., 
who has just returned from the Canal Zone, states 
that while considerable censtruction is going on there 
he did not secure any great amount of business. This 
company ships considerable lumber to Japan and he 
stated that Japanese demand is somewhat better. 
R. M. Singer, the other member of the firm, left this 
weck for Europe, to attend the Rotary convention 
at Ostend. He plans also to visit France and Eng- 
land to look into possibilities of increasing the de- 
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mand for Oregon lumber. The Darling-Singer Lum- 
ber Co. also specializes in Port Orford battery sep- 
arators. This business, Mr. Darling stated today, 
is a little quiet. 

The H. J. Anderson Lumber Co. has moved to 
the Gasco Building. Herbert J. Anderson recently 
returned from an extended tour of the Puget Sound 
country. 

John Dougall, secretary-manager Columbia River 
Loggers Information Bureau, who was taken sud- 
denly and seriously ill about two weeks ago, was 
able to return to his office for a short while today. 


Aberdeen-Hoquiam, Wash. 


June 4.—There have been no important changes in 
the lumber market here. The mills report yard 
trade and Atlantic coast business fairly satisfactory, 
and California trade most unsatisfactory. Australia 
and China buying has been steady. The logging 
camps on Grays Harbor are operating 75 percent of 
normal, and fir log prices are holding steady at $12, 
$18 and $24, 

The new building of the City Retail Lumber Co. 
is almost completed. A. L. Davenport, manager 
Pacific Lumber Agency, is also manager of the City 
Retail Lumber Co. 

A. J. Saindon, of the Red Cedar Shake Corporation, 
was in Hoquiam recently investigating Harbor cedar, 
with a view to establishing a shake plant here. Ex- 
periments were made at the Woodlawn mill, Hoquiam. 


Klamath Falls, Ore. 


June 4.—The Lamm Lumber Co., Modoc Point, 
Ore., and the Ewauna Box Cc., Klamath Falls, have 
gone back to a two-shift basis after operating only 
one shift since the opening of the season. The Algoma 
Lumber Co., Algoma, Ore., whose plant was started 
considerably later than the others in this district is 
now operating on a two-shift basis. 

The Algoma Lumber Co. has started construction 
of ten miles of logging railroad. This will make it 
possible to get into part of its timber which was 
damaged by fire last season, and also open up a 
great deal of undamaged timber. It is planned to 
construct about six and one-half miles this summer. 
Part will be built over an old logging roadbed. 

The Braymill White Pine Co., Braymill, Ore., is 
now completing six and a half miles of logging rail- 
road out of Ivan, which will serve as a concentration 
point for shipping logs to the mill. 

The Forest Lumber Co. will construct about five 
miles of logging lines in its timber holdings around 
Chiloquin, Ore. 


Spokane, Wash. 


June 4.—Demand continues fair and is sufficient 
to hold prices in equilibrium on the basis of the 
lists which have been in effect during the spring: 
Weather still continues unfavorable for drying and 
has been a hindrance to logging. LLumbermen gen- 
erally seem to think that there will be a falling off 
of production this year throughout the Inland Em- 
pire, due to a variety of causes, in some cases 
deliberate curtailment. 

Boy scout troop 29 which was organized a year ago 
under the auspices of the Spokane Hoo-Hoo Club, 
was presented by the club last night with an Amer- 
ican flag and also a troop flag. The presentation was 
made by L. G. Carr, club president, and the response 
was by Clyde Bergdahl, troop leader who is the son 
of Richard M. Bergdahl, of the Weyerhaeuser 
Sales Co. 

Announcement was made at yesterday noon’s meet- 
ing of the Spokane Hoo-Hoo Club that Parson Peter 
Simpkim will be in Spokane about June 20 and 
that a concatenation will be held for him at Lewis- 
ton, Idaho, June 25 for which nineteen kittens have 
already been signed up. It is also hoped to have 
a concatenation at Missoula, Mont., probably about 


June 22. 
Duluth, Minn. 


June 6.—With better weather in consuming terri- 
tory, shipments of northern pine have been in larger 
volume. Demand for box and medium grades has 
been a feature. Retailers are said to have been show- 
ing a greater disposition to sort up their stocks, as 
they believe prices will advance. Line yards are tak- 
ing more lumber for prompt shipment. All sawmills 
are operating on heavier schedules to get some dry 
lumber ahead. The Virginia & Rainy Lake Co.’s 
sawmill, Virginia, has resumed after a short shut- 
down; the W. T. Bailey Lumber Co., Virginia, is 
operating full time; the Weyerhaeuser: interests, are 
Operating at Cloquet on heavier schedules, and the 


International Falls Lumber Co., International Falls, 
is making a good showing. Few small operators are 
running this season, and large plants have only modest 
amounts of dry lumber left. Box lumber and lath 
bolts are likely to be scarce. 

The Wood Conversion Co., Cloquet, is to let con- 
tracts shortly for doubling its Balsam Wool plant. 
Demand is showing substantial increase. 


Kansas City, Mo. 


June 7.—Last week was one of the poorest that 
lumbermen here have experienced this year, and 
without any particular reason so far as anybody 
could see. Local demand has been very slow, and 
country trade has been slipping backward as the 
wheat harvest season nears. Oil field trade also has 
slumped off. Southern pine men have been looking 
for a big demand in the flooded regions for repair 
work, but that has not begun to come in yet. De- 
mand in the East remains slow, and the only real 
activity anywhere in the market is in southern hard- 
woods, which are hard to get. 


Pittsburgh, Pa. 


June 6.—It. required only a few days of nice 
weather to bring from dealers urgent requests upon 
the mills to hurry forward shipments on orders placed. 
Building permits issued in the city during May ex- 
ceeded those of the corresponding month last year in 
number and cost. Prices of California white and 
sugar pines, and Pondosa pine and Idaho white pine, 
remain steady, and curtailment of production, whole- 
salers think, will probably have the effect at least 
of maintaining present price levels, with the possi- 
bility of some advances. Southern pine and _ hard- 
woods remain in about the same position as last re- 
ported. 


Boston, Mass. 


June 7.—Eastern spruce frames are steady at the 
decline of $2 noted last week, but demand is very 
light. Random lengths look firm, however, and Cana- 
dian millmen tend to add to their prices. There are 
concessions from $7.50 for 15-inch spruce lath. Oak 
flooring prices are now high and comparatively few 
orders are being secured. Southern pine flooring is 
offered at very attractive figures, however, and there 
is little buying. The generally recognized prices for 
Idaho white pine continue to be shaded, but Pondosa 
pine keeps steady. Douglas fir is reported firm on 
the Coast, but sales of transit lots have been made 
here at very modest figures within a few days. Last 
week’s arrivals of fir included two cargoes of about 
5,000,000 feet from British Columbia. Five cargoes 
were received last week from the Maritime Provinces. 

Lumbermen throughout New England are arranging 
to get away from the week-end of June 25, for the 
annual outing of the Harry L. Folsom Hoo-Hoo Club 
No. 18, which is to be held at Lake Spofford, near 
Keene, N. H. 

I. N. Chase, of the I. N. Chase Lumber Co., 
Boston wholesaler, left here last week with Mrs. Chase 
for an extended vacation in Europe. 


Minneapolis, Minn. 


June 7.—Seasonable weather is permitting the 
crops to make up some of the lost time that resulted 
from the backward spring. There are reports that 
belated building work on farms is being undertaken 
in some sections, particularly where 1926 crops were 
good. Steadily the retail lumber trade is getting more 
firmly on a cash basis. Lumber salesmen report a 
surprising amount of building in the small towns 
and on farms. Repairs are being made extensively and 
new structures are going up as more diversified 
farming has necessitated buildings. Curtailment of 
production in the West has decreased selling pressure 
and brought a somewhat stronger trend in whole- 
sale prices. 

W. A* Dahlgren, district representative of the 
Charles R. McCormick Lumber Co., of Portland, 
Ore., has returried from a trip in North Dakota and 
western Minnesota. The present warm weather, he 
believes, will have a decidedly beneficial effect upon 
trade. 

Grain is coming up well in southern Minnesota, 
according to J. F. Carlson, representative of the 
Virginia & Rainy Lake Co. in that territory. Re- 
tail lumbermen are doing a fairly good business, 

Because of frost, there has been damage to the 
fruit crop in the Inland Empire, estimated at about 
20 percent by E. D. Hamacher, of the Duffy-Hamacher 
Lumber Co., of Spokane, Wash., who was in the 
Twin Cities in the last week, enroute to the East. 
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ricas Lumber Centers \Doustas Fir 


and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough or surfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 


SF RUCE\ ~ 


From ALASKA~, 
isthe finest inthe ‘ 
SQWORLD~ ~' \ 

















AIR DRIED, ¢ 
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ShipmentssAnyiwnete 


Northwest’ Spruce Co. 


968 Stuart Building, SEATTLE, WASH. 


GH? REPRESENTING: 
Ketchikan Sprice Mills, 
Wrangell Lumber & Power on. 
Juneau Lumber Mills, 


Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 








Dealers Know 


the high quality of our 
Cascade Mountain 


HEMLOCK 


There’s no better — we can fill your 
orders for all standard items in 


Fir, Hemlock, Spruce or Cedar 
Also Lath and Shingles. 
DAILY CAPACITY: 

Lumber 225,000; Shingles 150,000; 
Lath 50,000. 


WHITE RIVER LUMBER CO. 


Enumclaw, Wash. 
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CI PORTLAND, ORE. = 


Sua Valley Pine 


quality and texture is remem- 
bered long after the price is 
forgotten. Yourcustomers will 
be pleased with this soft tex- 
tured Pine lumber, as well as 
our other 


Western 
LumberProducts 


Order a trial car today. 


H. J. Anderson 
Lumber Co., Inc. 


Manufacturers and Wholesalers 
301-338 Northwestern Bank Building 
PORTLAND, OREGON 
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Willapa Lumber Co. 
Fir 


Old Ss 


Growth _ 


Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Weod Products Co., Builders Building 












Douglas 
Fir 
We offer prompt, dependable 
service in the items listed at 
the left. Write for prices. 
— SALES AGENTS — 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 


The Griswold 
Lumber Co. 


Gasco Bldg., Portland, Ore, 








Sitka Spruce 
| We cut our own timber, in a modern 


Band Mill, equipped with latest type 
Kilns and High Speed Planers. 


| OUR SPECIALTY IS SHOP 

| 65 TO 80% EDGE GRAIN 

We Also Manufacture 

| FIR AND HEMLOCK 
LUMBER AND LATH 

Capacity 150,000 Feet 8 Hours. 


Winchester Bay Lumber Co. 


Office and Mill: 
REEDSPORT, OREGON 


MEMBER WEST COAST LUMBERMEN’S ASS'N. 














This will curtail demand for boxes. In the opinion of 
L. O. Taylor, who is in charge of the box and shook 
departments for the Shelvin, Carpenter Clarke Co., 
Minneapolis, if the railroads would adjust rates so 
as to remove discrimination against wooden boxes, the 
box industry would grow rapidly. 


El Paso, Texas 


June 6.—Building activities in El Paso and all over 
this part of the Southwest show an increase, according 
to reports of local lumber dealers. The Hines Lum- 
ber Co., of this city, recently filled one order for more 
than 500,000 feet of lumber, the shipment being made 
to Fabens, Tex., for new construction work. 

As a result of drouth, fire menace in the Lincoln 
forest reserve of New Mexico has become serious, 
according to forest rangers of that area. A fire in 
Wilts canyon has destroyed more than five thousand 
acres of timber, and other smaller fires have occurred 
recently. Extraordinary precautions have been taken. 

The Cady Lumber Corporation will construct a 
standard gage railroad to its lumber mill at Standard, 
Ariz. The new line will be twenty miles long, and 
several spur lines for logging purposes will be run 
from it into the Federal forest reserve where lumber- 
ing operations will be carried on. At or near Snow- 
flake the line will intersect the company’s 70-mile 
railroad that runs from Holbrook to McNary. The 
same interests control the Flagstaff Lumber Co, which 
has just resumed operation of its mill at Flagstaff 
after a shutdown of several weeks, devoted to repairs 
and to increasing the log supply. The time also has 
been improved by extending the logging railways three 
miles, affording access to about 40,000,000 feet of new 


timber. 
Macon, Ga. 


June 6.—Roofer manufacturers this week reported 
considerable improvement in the market, with the 
héaviest inquiry in many weeks. While this has not 
brought about any increase in prices, it has developed 
a heavier movement and more optimism. The pre- 
vailing prices are $18 and $19, with occasionally a 
shipment at a little better figure. 

Longleaf mills are running to capacity and the out- 
put being taken principally by railroads. ll rail- 
roads which have been operating on either short time 
or with curtailed forces have returned to normal 
schedules, and indications are that there will be a 
still heavier demand for longleaf. 

The committee appointed at the last meeting of 
the Lumbermen’s Club to confer with a committee 
from the local Hoo-Hoo Club will report to the meet- 
ing of the organization on Thursday night, June 23, 
in favor of the merger. The membership will vote 
on the proposal. 


Brookhaven, Miss. 


June 6.—Pine sales last week totaled about 3 per- 
cent more than production. Shipments during the 
last half of the month were extremely heavy, and 
reduced stocks about 10 percent. Pine prices are 
seeking slightly higher levels. Very little hardwood 
business is coming to hand, due to the fact that mills 
here are trying to get better prices, but from the 
hardwood barometer there seems to be a lot of lum- 
ber being sold, and somebody else is getting the busi- 
ness. Weather remains excellent, and labor supply 
is ample. 

Upper grades of rift and heart face rift pine floor- 
ing have been moving nicely and at increased prices, 
and sales of lower grades of flat grain floorings have 
been active. Sales of upper grade flat grain flooring 
have about equalled production, and the price tendency 
is upward. No. 3 flooring in both longleaf and short- 
leaf is oversold for something like two weeks. Drop 
siding items have been maintaining their strength. The 
surplus of No. 2 is extremely low, while No. 3 is 
badly oversold. There is a nice surplus of upper 
grade longleaf, but shortleaf is oversold. Ceiling 
items have been moving quite well in both %x4- and 
%x4-inch and stocks are nicely balanced. Orders for 
¥%x4-inch partition come along nicely, and stocks of 
both longleaf and shortleaf are very low. Finish 
items have been moving exceptionally well, and sur- 
plus stocks are now rather low, particularly in 1-inch 
thickness. 

Fencing, 4-inch No. 2, has been moving nicely, and 
stocks are very low. Shortleaf 6-inch has Shown ex- 
ceptional sales, and stocks are extremely low; long- 
leaf is badly oversold. No. 2 shortleaf in 8-, 10- 
and 12-inch has been selling quite well, while long- 
leaf has been a little slow, export trade absorbing 
the bulk, but the New Orleans market is a heavy 
taker of 12-inch and will soon reénter the market. 
No. 2 in 5/ and 6/4 has been moving at a nice rate 
and stocks are low. In 4-inch No. 3 fencing, long- 
leaf is showing a little surplus, while shortleaf re- 
mains much oversold. In 6-inch No. 3 fencing and 
flooring, longleaf is showing a slight surplus, but 
there is none of shortleaf. In No. 3 longleaf boards, 
8- and 12-inch are showing a nice surplus, while the 
10-inch are scarce, but in shortleaf there is a fair sur- 


plus of all three sizes. No. 4 is sold ahead, having 
been worked into grain doors. Box shook show more 
activity. 

No. 1 kiln dried lath are still sold well ahead, and 
orders booked last week for No. 2 lath will overselj 
the mills for about ten days. Pine shingles have 
continued slow. 

Dimension, both longleaf and shortleaf, in Nos, 1 
and 2, has been moving rather freely, but No. 3 has 
been slow. On sap grades of longleaf timbers the 
mills are sold well ahead, and they are much oversold 
on heart grades. Shortleaf timber business has been 
coming with more regularity, and mills are fairly 
well booked up with it. Export business is holding 
up fairly well, and the mills have a_ tremendous 
amount of cubic average cutting ahead of them. 


Warren, Ark. 


June 6.—Demand for Arkansas soft pine has been 
less active, although business has not fallen off very 
much. Prices have held their own, but some mills 
tend to be conciliatory. B&better flooring has been 
moving in good volume at current prices, but prices 
of these are too low. A good volume of yard stock 
has been moving in straight and mixed cars. Uppers 
and finish items having been selling in fair volume 
at firm prices. There has been some demand from 
larger cities, but most of the business has come from 
small town dealers. Industrial trade has continued 
as for several weeks. Car material is still quiet, few 
orders being placed. Production has been normal, 
despite rather heavy rains, which have made logging 
difficult, but there has been no log shortage. Lumber 
shipments have been heavy, exceeding both production 
and new business. Car supply is ample and there 
is a surplus of labor because of unemployment in the 
bottom country east of here. Production by small 
mils has been hampered by the rains. 


Beaumont, Tex. 


June 6.—Low grades of pine lumber, particularly 
Nos. 2 and 3 in inch stock, show continued strength 
and price advances average around $1 over those 
prevailing a month ago. The bulk of the lower grade 
stuff is moving to the recently flooded sections of 
the country, especially from mills advantageously 
situated for filling orders from those sections. Upper 
grades of pine have been sluggish and many of the 
mills are overstocked on these. There has been no 
price advances in uppers. 

The hardwood market is still in a very uncertain 
condition. All kinds of prices prevail. Many mills 
have called in their price lists and are quoting only 
on stock on hand and on a basis of immediate de- 
livery. Sap gum still leads the market’ and is 
getting scarcer daily. There have been a number of 
advances on this item. Magnolia is also in heavy 
demand and getting scarce. The whole hardwood list 
has strengthened the last week, but nothing like a 
settled market is as yet in sight. 


Birmingham, Ala. 


June 6.—Yard buying fell off here over the end 
of the month. Retailers were not interested at any 
.price, and bargains were plentiful. Grade is being 
given more attention. Allowance of much leeway in 
grades has been the subject of many conferences 
among mill men and there is an increasing demand 
for the right kind of lumber. A contractor sometimes 
finds he secured a job that takes better lumber than 
he intended to supply, and a yard has an awakening 
to the same fact when stock is rejected on the job. 
No. 1 green lath remain firm at $4.50, and there 1s 
no demand for No. 2. Kiln dried and air dried go 
begging. No. 3 flooring, 1x4- or 1x3-inch, continue 
strong, but are in poor demand. The strongest items 
on the list are the droppings grade 1x6-inch No. 2 
siding, patterns Nos. 105 and 117, which sold as high 
as $31.50. The 9-foot lengths of 2x4-inch dimension 
sold as low as $19, and buyers are few. New stocks 
of random 2x4-inch went back to $21, but rough 
did not find buyers at $19. For No. 3, $19 was con- 
sidered a fair price. There has been no demand of 
late for lower grade 1x10- and 1x12-inch boards un- 
less mixed with 6- and 8-inch. Railroad business 
shows some sign of improvement, calls for car deck- 
ing and framing stock having increased. Export items 
held their own. Hardwood mills have advanced their 
general price list. Some mills cutting both hard- 
wood and pine held to the top market prices for 
hardwood stocks, and lower grades seem to be moving 
freely to the factory trade. Oak flooring took an- 
other advance, but at that all stock better than No. 
1 is lower than it was a year ago. On hardwood 
flooring, most retail dealers secured full list price. 

S. G. Swaim, of the Taylor Ferry Lumber Co., 
says his company will establish a sales office in Fair- 
field with the next few days. ? 

D. E. Stringfellow, president of several String- 
fellow enterprises, has been in the Birmingham of- 
fice. The removal of the Warrior River Lumber Co., 
a subsidiary of the Stringfellow Lumber Co., to the 
Rirmingham Electric Building has been completed. 
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W. L. Reid, of the Deal Saw Mills Co., has joined 
the sales force. 

T. N. Umholtz, of the Kulp Lumber Co., Shamokin, 
Pa., passed through here on his way to the mill of 
the Pioneer Lumber Co., Elrod, Ala., where he will 
study the manufacturing end. 

Raymond Terry, of the Terry Lumber Co., New 
Brocton, Ala., will move its selling force to Birming- 
ham about July 1. 


Laurel, Miss. 


June 6.—There has been very good demand for 
southern pine. Local mills all report ample business, 
in some cases in excess of their shipping needs. The 
weather has heen ideal for logging, manufacturing 
and shipping, so that yard stocks, which had been 
very slow in drying on account of the incessant rains, 
are again in shipping condition. A number of in- 
quiries for car material have been received, and some 
Jumbermen believe there will shortly be a heavy de- 
mand for this stock. Timber cutting has been in 
exceptionally good demand, and prices on all classes 
of longleaf are firm, especially the 10-inch and 
larger. Heavy sales of export items are again a 
feature. Standard South American schedules have 
recently been in considerable demand, and a number 
of large sales of sawn timber have been made. Prime 
for eastern markets has been active the last few 
days. Prices, however, continue’ almost unchanged. 
Upper grades of finish and shed stock are more in 
demand than for any similar period since the first of 
the year, and prices on uppers may strengthen. Crat- 
ing stocks are in scanty supply and dealers are hav- 
ing trouble in placing orders at the prices existing 


is not a work of charity, nor are the people who 
were victims of the disaster objects of charity; but 
rather assistance is being lent to them and they are 
being helped to become producers again. He said 
that if the people were permitted or forced to leave 
the flood devastated areas to make a living, it would 
be even a greater disaster to the country than was the 
flood. 

Surveys of the thirty Louisiana parishes affected 
by the Mississippi floods are being made in order to 
determine the amount of help needed, and already 
$40,000 worth of seeds have been distributed to north- 
east Louisiana farmers whose lands are emerging from 
the Tensas Basin overflow. In order that there might 
be no delay in getting the reconstruction work 
started, Col. Sullivan, on behalf of the Great South- 
ern Lumber Co., deposited $2,500 in the Marine Bank 
of New Orleans, to pay incidental expenses of the 
work. 

O. H. Campbell, of Orange, Tex., recently has been 
appointed purchasing agent of the Great Southern 
Lumber Co. and with his family has moved to Boga- 


lusa. 
Toronto, Ont. 


June 6.—Building reports from. nearly all points 
in Ontario indicate that building will probably con- 
tinue active. During the last two weeks trade has 
really been a shade quieter in Ontario, the first rush 
of spring activity being over, but there has been a 
reasonable amount of business and no one is dis- 
appointed. Spruce and jack pine 2x4-inch merchant- 
able or cull, 1x6-inch merchantable or cull and 4x4- 
inch are practically off the market in dry stock. In 
red pine, practically everyone who had any dry stock 
is cleaned up and_ the 





amount of red pine being 
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sawn is limited. It looks 
as if there will be a fairly 
strong market for desirable 
sizes in the new cut. In 
white pine there is no such 
thing as No. 8, 4, 5 or 6 
common in dry stock. 
There is a fair amount of 
Nos. 1 and 2 common, but 
there is only an average 
assortment for this time of 
year. The most noticeable 
shortages are in 1x4-, 5- 
and 12-inch widths, in all 
thicknesses. The 12-inch 
shortage is due to the in- 
creased export demand. 
Hemlock is off the market 
until the new stock is ready 
to ship. Nobody seems to 
have an average assortment 
of dry hemlock to ship. 
British Columbia shingles 
are holding their own at 
Consolidated prices and the 
other mills seem to have 
enough to keep them busy 
without worrying a_ great 








This is the Harlwell farm house which stands on the Paul Revere route sa 
to Concord near Lincoln, Mass. This house was built in 1636. In front 
of it are the Harlwell elms, claimed to be the oldest ,elm trees in New 


England 


deal about lack of demand 
XXX from Ontario. 
They are making largely 
XXXXX for the American 
market. These are strong 
at present prices. Retailers 
have been bringing in Wash- 





two weeks ago. Nos. 2 and 3 commons 1x6- to 12- 
inch are also firm. Very few mills have normal 
stocks of these grades, which show a firmer tendency. 


. Sales realization has been very unsatisfactory, and 


the mills hope for better returns. 


Bogalusa, La. 


June 6.—Bogalusa has been and is greatly interested 
in the progress of the Mississippi flood relief work, 
especially because Col. W. H. Sullivan, vice president 
and general manager of the Great Southern Lumber 
Co., is chairman of the Louisiana reconstruction com- 
mittee and because the cavalry troop of Bogalusa has 
been engaged in flood relief duty. Col. Sullivan re- 
turned last week after making a tour of Arkansas 
and Louisiana with Secretary Herbert Hoover, of the 
Department of Commerce, in which methods of recon- 
struction were observed and plans made for relieving 
the situation. Col. Sullivan is of the opinion that re- 
habilitation of the flood devastated areas of Louisiana 
will entail an outlay’ of $3,000,000 and will not be 
completed until the end of the year. In an inter- 
view, he said: “We intend to take care of every 
flood sufferer until he is on his feet and producing 
again and in that way keep our farmers and laborers 
in the State. We will supply seed to the farmers, 
food supplies for man and beast, and what house- 
hold goods are absolutely necessary. An attempt will 
be made to furnish farm animals to those who lost 
them and have no funds with which to procure new 
ones. The plan is to give the tenant farmer chickens 
and a cow and otherwise help him to get on his feet.” 
Col. Sullivan has impressed upon the people that this 


ington shingles or shingles 
from a few of the small independent mills at 10 to 15 
cents under the Consolidated prices. Wholesalers feel 
that retailers are working against their own interests 
in the long run by this policy. West Coast lumber 
is probably stronger than for many months. Stocks 
at the Coast are short. Shipments are slow and the 
tendency of prices seems to be upward. 

Chas. Plant, sales manager Vancouver Lumber Co., 
Vancouver, B. C., was in Toronto today visiting its 
eastern sales office. He has left for New York and 
other points in the eastern States. 


Jackson, Miss. 


June 6.—Six-inch Nos. 2 and 3 southern pine has 
been in greater demand, with a number of the mills 
reporting stocks of this width entirely oversold, and 
most mills have advanced prices on these items. 
Shed stock orders have been received in substantial 
volume. Prices have been fair. Mills able to give 
48-hour shipment are given preference. Stocks of 
B&better finish have been reduced. The 6-, 8- and 
12-inch finish enjoyed a splendid movement, with 10- 
inch finish running sadly behind. The weather has 
been very helpful to small dimension mills, and this 
stock has been manufactured in large volume. Most 
mills report fair shipments with fairly satisfactory 
order files. There has been little change in prices of 
dimension. Export stock has been in fair demand. 
Some mills in the trucking and farming sections of 
Mississippi report much difficulty in securing ade- 
quate labor especially in the tomato section. 


(Continued on page 86) 
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Designed for hard work and 
made of special tough steel, 
Simonds Saw Bits hold their 
edge and cut faster. The 
slots or grooves in Simonds 
points are machine-milled 
and exactly fit the shanks, 
and the shanks in turn fit the 
plate. This method of fitting 
prevents cutting of the saw 
plate, as is the case when or- 
dinary points and shanks are 
used. The body of the plate 
is fully back of a Simonds 
point, giving greater 
strength and preventing 
breakage, which frequently 
occurs in saws with only a 
small shoulder to withstand 
the strain of fast feed. 


A Simonds Inserted Tooth 
Saw fitted with genuine 
Simonds Points and Shanks 
will give good service for 
years. 


Order from any Simonds 
branch office or _ service 
station. 


SIMONDS 


Saw and Steel Co. 


ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. LosAngeles, Cal. 
Boston, Mass. Memphis, Tenn. Portland, Ore. 
Detroit, Mich. Atlanta, Ga. London, Eng. 


NewYork, N.Y. Seattle, Wash. Montreal, Que. 
NewOrleans, La. SanFrancisco,Cal. Toronto, Ont. 
Vancouver,B.C. St.Johns,N. B. 
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VANLANDINGHAM LBR. Co. | 
|| 228 No. LaSalle St, CHICAGO | 
Telephone — State 6427 

. Vanlandingham Lawrence F. Braun 


W.B 
E. T. Vanlandingham William E. Krueger 
C. B. Cunningham James Allee | 


Southern Pine 

West Coast Products 
Hardwood Flooring 
Hardwood Lumber 


SALES SERVICE 


on a Commission Basis. 

















Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, Ill. 
Wholesale and Commission 


— FIR AND 
CALIFORNIA YELLOW 
WHITE PINE PINE 


Southern Hardwoods 








GILBERT NELSON & CO. 


Public Accountants 
It SOUTH LASALLE STREET 


CHICAGO 
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The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 


Engravers 
Plate Makers 
Die Embossers 


1108 POTEEL COMPANY 
Se. Wabash PITTSBURGH. A 
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— 
Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 
manner the whole field of surface meastre as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels, doors, sash, blinds, door and window 

ames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (454 x 6%4"") $5.00, Postpaid. 
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A. B. Claney, of the Lord & Bushnell Co., 
left last week for a visit to the company’s 
buying office in Tacoma, Wash. 


S. H. Fullerton, head of the Chicago Lumber 
& Coal Co., St. Louis, Mo., was a Chicago 
visitor on Friday of last week. 

C. B. Isbell, of the H. I. Isbell Co., Elkhart, 
Ind., spent June 7 in Chicago and stated that 
business in his territory is fairly. good. 


E. D. Hamacher, of the Duffy-Hamacher 
Lumber Co., Spokane, Wash., passed through 
Chicago June 4 en route East on a six weeks’ 
business trip. 


R. G. Sayer, sales manager of the Brooks & 
Ross Lumber Co., Scofield, Wis., spent a day 
in Chicago last week calling on the local north- 
ern hardwood trade. 


W. E. Holcomb, of the W. E. Holcomb Lum- 
ber Co., Tupelo, Miss., spent several days in 
Chicago this week calling on the local south- 
ern pine distributers. 


J. W. Andes, president of the Tennessee 
Lumber & Manufacturing Co. Knoxville, 
Tenn., stopped over in Chicago for a day last 
week on his return from an eastern trip. 


J. J. Adams, formerly of the Adams-Thom 
Lumber Co., of Wausau, Wis., which recently 
discontinued business, is now associated with 
the M. J. Wallrich Land Co., of Shawano, Wis. 


W. T. Mullican, of the McMinnville Manu- 
facturing Co., McMinnville, Tenn., spent several 
days in Chicago last week conferring with the 
White Star Lumber Co. and other local firms. 


W. J. Yardley, general sales manager of the 
Sabine Lumber Co., St. Louis, Mo., was in Chi- 
cago June 7 and stated that he considered the 
outlook very good, particularly in the South- 
west. 


W. M. Barry, of the W. M. Barry Lumber 
Co., Galesburg, Ill., was a Chicago visitor this 
week and reported that the floods around that 
section have interfered with business to some 
extent. 


D. M. Campbell, of the Campbell & Dann 
Manufacturing Co., Tullahoma, Tenn., was a 
Chicago visitor last week and stated that the 
company has the heaviest order file in some 
months. 


Otis R. Johnson, of San Francisco, Calif., 
vice-president of the Union Lumber Co., was 
a recent Chicago visitor in the course of a 
month’s tour through the eastern consuming 
territory. 


Swan Gran, of the Kneeland-McLurg Lum- 
ber Co.. Phillips, Wis., drove to Chicago last 
week to spend some time visiting in the local 
territory. He was accompanied by Mrs. Gran 
and their son, Eugene. 


I. C. Swan, of Madison, Wis., sales manager 
of the Foster Creek Lumber & Manufacturing 
Co. of Stephenson, Miss., when in Chicago June 
8 reported that the southern pine business was 
holding up in good shape. 


J. L. Davis, manager of the Soo Lumber 
Co., Glidden, Wis., when in Chicago this week 
reported a good order file of maple flooring. 
with considerably more business in sight, and 
indications of a stronger market. 


B. C. Long, of the Mansfield Hardwood 
Lumber Co., Shreveport, spent several 
days in Chicago this week and reported that 
the company is well supplied with orders for 
hardwood lumber, also that the export business 
is improving. 

A. C. Quixley, formerly a prominent figure 
in the local lumber business, spent a couple of 
days in Chicago this week visiting his old 
friends in the hardwood trade. Mr. Quixley 
is now engaged in the real estate business in 


.Mt. Dora, Fla. 


R. W. Fullerton, president of the Bradley 
Lumber Co. of Arkansas, Warren, Ark., spent 


last Friday and Saturday in Chicago in attend- 
ance at the conference of oak flooring manu- 
facturers. He reported business good with a 
heavy order file. 


Harry Montgomery, manager of the whole- 
sale department of the Hill-Behan Lumber Co., 
St. Louis, Mo., passed through Chicago June 7 
on his return home to take up his active duties 
following an operation at the Mayo Bros. Hos- 
pital at Rochester, N. Y 


The Falk Corporation of Milwaukee, Wis., 
manufacturer of herringbone gears, speed re- 
ducers, steel castings, Diesel engines and flex- 
ible couplings, has opened an office in Chicago 
at 122 South Michigan Avenue. The office 
will be in charge of C. H. Thomas. 


James B. Stricker, sales representative of the 
Winton Lumber Co., was in Chicago June 8 
conferring with A. K. Southworth, local rep- 
resentative. Mr. Stricker was returning to his 
headquarters in Jackson, Mich., following a 
visit to the mills at Gibbs, St. Joe and Rose 
Lake, Idaho. 


Milton V. Johns, manager of the eastern 
sales office of the Redwood Sales Co., made 
a husiness trip to Columbus, Ohio, last week 
and reported a fair volume of business in that 
territory. Mr. Johns spent a day in Vincennes, 
Ind., this week conferring with the company’s 
representative in that section. 


W. W. Brown, manager of the Northern 
Hardwoods Sales Co., returned the first of the 
week from a visit to the northern producing 
sections, and found that the mills have a good 
order file with shortages in many items of dry 
stock. “They all seem to be pretty optimistic 
regarding business prospects,” said Mr. Brown. 


T. W. Lehman, who for the last few months 
has conducted a commission lumber business 
under his own name and prior to that was in 
charge of the West Coast department of the 
Charles L. Baxter Lumber Co., on June 1 be- 
came connected with C. W. Pendell & Co., dis- 
tributers of Pacific coast and Inland Empire 
products. 


Among the recent visitors to Chicago were 
the following sales managers of prominent 
northern hardwood mills: E. G, Woodford, 
Yawkey-Bissell Lumber Co., White Lake, Wis.; 
E. W. Ellis, Wisconsin-Michigan Lumber Co., 
Eagle River, Wis.; R. J. Mueller, Thunder Lake 
Lumber Co., Rhinelander, Wis., and H. H. 
a age I. Stephenson Co. Trustees, Wells, 
Mich. 


Southern visitors to Chicago have been 
rather numerous recently, among the prominent 
ones being J. H. Walker, Monterey Hardwood 
Flooring Co., Monterey, Tenn.; M. Hunt, 
Hodge-Hunt Lumber Co., Hodge, La.; W. M. 
Farris, Farris Hardwood Lumber Co., Nash- 
ville, Tenn.; W. M. Miller, Miller Bros. Co., 
Johnson City, Tenn.; R. A. Taylor. De Soto 
Hardwood Flooring Co., Memphis, Tenn. 


J. K. Johnson, chief forester of the Great 
Southern Lumber Co., Bogalusa, La., was in 
Chicago Monday, en route to Grand Rapids, 
Mich., where he had been invited to deliver an 
address before a meeting of the National Pur- 
chasing Agents’ Association, on the subject of 
reforestation. Mr. Johnson is quite enthusi- 
astic over the possibilities of private reforesta- 
tion and believes that his company is demon- 
strating that this can be made commercially 
profitable in States where proper forestry laws 
have been enacted. 


William Petrie, vice-president and general 
manager of the Gulf Red Cypress Co., Jackson- 
ville, Fla., when in Chicago this week reported 
that while trade is not overly brisk some stock 
is moving right along and he expected a bigger 
volume of business within the next few weeks. 
In commenting on the hardwood end of the 
company’s business, Mr. Petrie said that they 
were sold up to green stock with contracts 
ahead. Mr. Petrie was accompanied by C. P. 
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Gable, general manager of the Black River 
Cypress Co., Gable, S..C., both being on a 
somewhat. extended business trip to various im- 
portant consuming centers. 


Three outstanding sales managers fot con- 
cerns manufacturing West Coast woods were 
in Chicago this week, A. H. Landram, St. Paul 
& Tacoma Lumber Co., Tacoma, Wash.; 
George A. Houston, Long-Bell Lumber Co., 
Longview, Wash., and Harry T. Kendall, Cen- 
tral Coal & Coke Co., Vernonia, Ore. Mr. Lan- 
dram was returning from an eastern trip; Mr. 
Houston was en route to New York, and Mr. 
Kendall was looking after important business 
in this territory. All of them report a some- 
what better feeling in the trade, with prices on 
West Coast woods firmer, with a tendency 
toward further advances. 


Joe Paddock, formerly well known lumber- 
man of Pana, IIl., was at his home in Evans- 
ton this week, after spending the last two 
months in the South in connection with his 
work as field representative of the Southern 
Pine Association. Mr. Paddock has spent most 
of his time in Texas, where he has arranged 
in codperation with the retail lumber dealers 
for the erection of four demonstration homes 
which will be built according to plans designed 
by engineers of the Southern Pine Association 
and embodying the fifteen cardinal points of 
good construction. These demonstration homes 
will be built at Fort Worth, Dallas, San An- 
tonio and Houston. In every case, all of the 
lumber used in these buildings will be grade 
marked southern pine. After a short time at 
the local office of the Southern Pine Associa- 
tion in Chicago, Mr. Paddock will go South 
again to resume his work. 


Another Bogus Check Passer 


Under date of May 26, 1927, the A. L. Side- 
bottom Lumber Co., of Meridian, Miss., wrote 
to the AMERICAN LUMBERMAN as follows: 

Under date of May 7, J. F. Saulter, who had for 
some time been buying lumber on a commission basis 
at Franklinton, La., was in our office and presented 
a check dated May 3, drawn on the Citizens’ Bank, 
Franklinton, La., in favor of J. F. Saulter, signed 
by Mrs. J. F. Saulter, and requested that we iden- 
tify him so he could get the check cashed. At that 
time he endorsed the check and our Mr. J. O. Day 
likewise endorsed same so the bank would pay it. 

The check came back, and our Mr. Day was down 
at Franklinton this week and Mrs. Saulter advises 
him that Mr. Saulter left there on May 2 and she 
had not heard from him since, and that she knew 
nothing whatever of the check. We were also ad- 
vised that some other checks given other parties had 
gone the same route, and it occurred to us that pos- 
sibly he might be passing other checks, and if we 
could get any information as to the whereabouts 
of J. F. Saulter we would certainly appreciate it. 


‘Seas eaeaeaaanas 


Spruce Used in Lindbergh’s Plane 


In a Washington dispatch in the June 4 issue 
of the AMERICAN LUMBERMAN, mention was 
made of the fact that West Coast spruce was 
used in the plane that carried Lindbergh to 
Paris. This material was supplied to the Ryan 
Airlines Co. by J. V. G. Posey & Co., of Port- 
land, Ore., which company also supplied the 
spar material which was used in the construc- 
tion of the “Travelair,” the airship which last 
year won the Ford endurance contest trophy. 
The company’s plant at Hoquiam, Wash., was 
originally designed to supply spruce material 
for piano sound boards and since it has 
branched into many lines which demand the 
finest grades of spruce. 


Activities of Eastern Timber Cruiser 


B. C. Marsh, of the James W. Sewall force 
of timber cruisers, Old Town, Me., has a crew 
of explorers in the Nipigon region of Ontario 
where they will be engaged most of the sum- 
raed in estimating pulpwood on a large tract of 
and. 

J. D. Latno, of the same office, with several 
other cruisers, has been in Kentucky and is 
now in Tennessee, estimating hardwoods. Mr. 
Sewall has just returned to the home office from 
these latter jobs. The cloudbursts of Sunday 


night, May 29, in which many persons lost 
their lives, swept over the area in which this 
work is progressing, but did no damage there 
other than sweeping away foot-bridges across 
the creeks. 

Kenneth McR. Clark, of the Sewall office, 
has also returned from a short cruising trip in 
Vermont. 

Mr. Sewall reports that this spring’s plant- 
ing work, while nothing at all large, was five 
times the volume of that done in the spring 
of 1926. 


Hardwood Wholesalers Play Golf 


Division “C” (hardwood wholesalers) of the 
Lumbermen’s Club of Chicago held its semi- 
annual golf tournament at the Harlem Country 
Club on June 7, about thirty participating. In 
the medal play, L. J. Pomeroy was first with a 
net of 64, having a handicap of 30; Ansel Ol- 
son (wearing a Walter Hagen suit) was sec- 
ond with a 67 net, handicap 36, and G. A. 
Vangsness was third with a 69 net, handicap 
30. In the blind bogey play, first prize went to 
E. L. Baker; John Cisar was second, and John 
Hansen third. The committee on arrange- 
ments was composed of John Hansen, G. A. 
Vangsness and A. H. Ruth. 


Made Executive of Bond House 


Announcement has been made by the invest- 
ment bond house of George M. Forman & Co., 
Chicago, that William Wilms has become as- 
sociated with the firm as vice president. Mr. 
Wilms was an executive of the Paepcke-Leicht 
Lumber. Co. and the Chicago Mill & Lumber 
Co. from 1902 to 1917, and since that time has 
conducted a general timber and lumber busi- 
ness in his own name. Mr. Wilms is well 
and favorably known in the lumber industry 
and he will be glad to meet all his old friends 
at his new headquarters at 112 West Adams 
Street. 


Oak Flooring Exchange Meets 


The Oak Flooring Exchange (Inc.) held a 
luncheon meeting at the Palmer House, Chi- 
cago, June 9, at which there were present local 
sales representatives of the various members of 
the exchange. D. S. Watrous, general man- 
ager, presided, and the meeting was devoted 
to a discussion and explanation of the opera- 
tion of the exchange. . 


Hymeneal 


THOMAS-MATTHEWS.— The marriage of 
Miss Carolyn Scott Matthews, daughter of 
Mr. and Mrs. Lewis S. Matthews to Edwin 
Roosevelt Thomas, son of Mr. and Mrs. 
Charles E. Thomas, both of St. Louis, took 
place at Grace Methodist Church there Fri- 
day, June 3. Following the ceremony by Rev. 
R. . Schuett, a reception was held at_ the 
St. Louis Woman’s Club. Mr. and Mrs. 
Thomas will sail June 11 from New York on 
the Leviathan for a honeymoon trip in Europe. 
In October they will build a home on the Price 
Road in St. Louis County. The bride is a 
graduate of Mary Institute and Washington 
University. Mr. Thomas also is a graduate 
of Washington. He is treasurer of the Thomas 
& Proetz Lumber Co.. of which his father is 
president. 


DILLOW-BORING.—The marriage of E. G. 
Dillow, sales manager of the H. D. Brasher 
Lumber Co., of Columbus, Ohio, and Mrs. Frey 
Boring, who has been a stenographer in the 
office of the Brasher company for a number of 
years, was solemnized May 31. Following the 
ceremony the couple left for an eastern trip, 
visiting Pittsburgh, New York and Buffalo. 
They will make their home in Upper Arling- 
ton, a suburb of Columbus. Mr. Dillow is 
well known in lumber circles. He has been 
connected with the Brasher company for fif- 
teen years. 


WENDELL-CORCORAN.— James C. Wen- 
dell, vice-president of the Johnson Lumber 
Co. of Milwaukee, was married on June 4 to 
Miss Jane C. Corcoran, daughter of Mr. and 
Mrs. Thomas Corcoran, 624 Prospect avenue, 
Milwaukee. The ceremony was performed at 
St. John’s Cathedral at Milwaukee. 


JONES-SWOPE.—The engagement of Harry 
D. Jones, district sales manager of the Long- 
Bell Lumber Co., with headquarters in Colum- 
bus, Ohio, and Miss Bernice Swope, daughter 
of Mr. and Mrs. Charles Swope of Columbus, 
is announced. The marriage will take place 
some time in the fall. 





WEEDS— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Wllson’s WEED KILLER Kills Weeds 
joompendixes clean and easy to use. Simply dilute 
WwW IN’S WEED KILLER [1 gallon to 40 gallons of 
water} and sprinkle around your yards. One good ap- 
plication a year is sufficient. 


Send in a trial order today ! 


1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 


( / / e 
Department R 


SPRINGFIELD NEW JERSEY 








More Sales +- 
Careful Credit Granting== 


Increased Profits 
It’s simple arithmetic and can be easily done with the aid of 
Clancy’s Red Book Service 


of credit and sales information. This infor- 


mation makes credit granting safer for those who 
sell anything to concerns that make carload purchases of lum- 
ber, millwork or other allied products. It is also an aid in 
selling to those classes as it gives the names of all carload 
buyers, new ones being furnished TWICE a week. 


Order the service now or at least write for rates and 
pamphlet No. 49-S. 


Try our Collection Department any time on ordinary past due 
or disputed accounts; whether or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street, CHICAGO 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 








“Carefully Selected 
Fully Protected ™ 





Reg. Trade Mark—Pat. applied for 
Big Hit With Dealers 
HARD AND SOFT WOOD 
Originators and Sole Owners, 
The West Cleveland Trim Co. 


Cleveland, Ohio 














Chas. F.Swartz W.C.Everett J.W.Baughman 


Swartz, Everett, Baughman, inc. 


ENGINEERING APPRAISALS 
New and Second Hand Machinery. 


Specialized Service for 
Lumber Manufacturing Industries 


911 National Bank Commerce, NORFOLK, VA. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama Pace GRAND PRIZE 
ee 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. D (fac 
AXES-LOGGING TOOLS (3) ee ReneS anee ar enis 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!” 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


bestellen 


431 So. Dearborn St., CHICAGO 




















LUMBER TRANSPORTATION 


Coast Rates to Middle West Reduced 


MINNEAPOLIS, Minn., June 6.—Through the efforts 
of the traffic department of the Northwestern Lumber- 
men’s Association, the Chicago, Milwaukee & St. Paul 
Railway Co. has been persuaded to reduce rates on 
lumber and forest products from the north Coast to 
points on its St. Clair branch in Minnesota and to 
points between Omaha, Neb., and Sioux City, Iowa, 
through Manila, l'owa, effective July 1, 1927. These 
reductions were made to establish a proper relation- 
ship in rates to the points named with those in effect 
to other nearby points. 











Dealers are urged to call the attention of the North- 
western Lumbermen’s Association to any rates which 
they have reason to believe are on an improper basis. 
All such complaints are carefully investigated by its 
traffic department, and if rates are found to be unlaw- 
ful, unjust or unreasonable, steps are taken to have 
the situation remedied. 


Suspends Switching Charge Increases 


WASHINGTON, D. C., June 7.—The Interstate 
Commerce Commission has suspended until Jan. 7, 
next, the operation of certain schedules in Supplements 
Nos. 16 and 18 to Mobile & Ohio Railroad Co.’s tariff 
I, C. C. No. B-690. These schedules propose to in- 
crease the switching charges at practically all points 
on the Mobile & Ohio from charges ranging from $1.35 
to $3.60 a car to a uniform charge of $6.30 a car on 
line haul traffic. 


Loadings Exceed Million Cars 


WASHINGTON, D. C., June 8.—Revenue freight 
loadings for the week ended May 28 amounted to 
1,026,397 cars, an increase of 9,593 cars over the 
preceding week, due principally to increased shipments 
of coal, miscellaneous freight, ore, grain and grain 
products, and merchandise and less than carload lot 
freight. This is the seventh week this year that 
freight loadings have exceeded the million-car mark. 






. ° 

Big Millwork Plant Is Sold 

Kansas City, Mo., June 6.—Negotiations that have 
extended over several months were brought to a con- 
clusion on June 4 by the sale, by the trustee of the 
creditors of the Huttig Millwork Co., of this city, to 
the American Sash & Door Co., also of Kansas City, 
of all of the property of the Huttig concern. 

The Huttig company was one of the oldest concerns 
in its line in the middle West. An offshoot of the 
Muscatine (Iowa) house, founded by William and 
Frederick Huttig, the business was started here in a 
small way, at [9th and Wyoming streets, in 1886. 
About 1900 the business was moved to 23rd street 
and Grand avenue, where it was operated for ten 
years. In 1910 the property at Independence avenue 
and White was acquired and the business has since 
been identified with the development of industries on 
the East Side. Several years ago, through the chief 
stockholders having become involved in financial diffi- 
culties, the plant was taken over by the Commerce 
Trust Co., as trustee, by whom it has been operated 
in the interest of the creditors, with the idea of dis- 
position of the property as soon as same could be 
made. 

F. J. Moss, president of the American Sash & Door 
Co., said that the Huttig Millwork Co. will retain 
possession for the next sixty to ninety days in order 
to complete contracts which it has on hand and in 
process of manufacture. 


Has First-Class Baseball Team 


St. Louis, Mo., June 6.—In late years it has be- 
come quite the vogue for industrial concerns to pro- 
vide for athletic recreation among their employees, and 
this often takes the form of maintaining a team for 
upholding the standards of the great American game 
of baseball. 


the 200,000 universal millwork catalogs which would 
be placed in the hands of practically every user of 
millwork products. 

This announcement resulted in the manufacturers’ 
committee reafirming its approval of the 7,000 series 
and gaining the unqualified support of the larger lum. 
ber manufacturers’ associations. The committee has 
urged all lumber groups to exert every conceivable effort 
to have the newer molding book put into general use. 

“The trouble heretofore experienced by manufac- 
turers of southern pine in establishing a demand for 
the 7,000 patterns should now be at an end,” said 
Secretary-manager H. C. Berckes of the Southern Pine 
Association. ‘“The manufacturers have been counseled 
to work their patterns strictly in accordance with the 
new molding book. With the backing of the National 
Door Manufacturers Association, the Central Com- 
mittee on Lumber Standards states confidently that a 
change in the demand will be observed immediately.” 


The Window Glass Market 


A none too optimistic view, from the producers’ 
and wholesalers’ standpoint, of the window glass 
situation is taken by the American Glass Review in 
its current market summary, as follows: 


“The demand for window glass has continued to be 
quite spotty and the same was true of rough and 
rolled, with orders one day bulking quite large, ap- 
parently giving hopes of better things to come, - but 
with reversion to small orders the following day. 
Volume of sales of window glass in the first five 
months of the year, according to some of the lead- 
ing distributors, has been considerably below the vol- 
ume for the corresponding period a year ago. Refusal 
of jobbers to carry stocks of any consequence, a hand- 
to-mouth buying policy as a result, and the general 





Not to be in any way 
behind the procession, the 
Huttig Sash & Door Co., 
of this city, has this year 
organized among its em- 
ployees a baseball team that 
is said to be a whirlwind 
on the diamond, 

The team is made up en- 
tirely of men employed in 
the various branches of the 
Huttig organization. They 
all are very much enthused, 
which enthusiasm extends 
throughout the institution, 
for when the boys, on Sat- 
urday afternoons, play on 
one of the diamonds pro- 
vided in the public parks 
for use of the municipal 
leagues, there always is present a large crowd of their 
fellow employees to encourage the players and root 
for victory. 


t _— 


The 7,000 Series of Moldings 


New Orteans, La., June 7.—An active demand for 
the 7,000 series of molding patterns and designs will 
unquestionably result from the conference between the 
manufacturers’ committee of the Central Committee 
on Lumber Standards and representatives of the Na- 
tional Door Manufacturers’ Association. This is the 
opinion of the lumber manufacturers who have ex- 
perienced some difficulty in establishing a demand for 
the later series over the earlier design numbers. 

Bringing order out of chaos, the standardized manu- 
facture of moldings is considered one of the most 
outstanding accomplishments of the softwood stand- 
ardization movements. The designs and sizes, recom- 
mended at the general standardization conference of 
1925 were adopted by the Southern Pine Association, 
together with thirteen other lumber associations, in the 
middle of July of that year and published under the 
7,000 series. 

Instead of the public accepting the series, it seemed 
disposed to adhere to the 8,000 series which was officially 
superceded by the other. Investigation developed the 
fact that the demand for moldings is determined largely 
by the sash and door factory catalogs, due to the 
fact that the greatest percentage of users refer to them 
in making up specifications. And such catalogs had 
not taken cognizance of the newer serial numbers. 

It was apparent to southern pine manufacturers that 
little progress would be made in inducing the buying 
public to accept the 7,000 series until a new universal 
millwork catalog had been issued. The National Door 
Manufacturers’ Association, however, in conference 
with the manufacturer’s committee of the Central Com- 
mittee on Lumber Standards, on April 28 in Chicago 
announced that plans had “been completed’ for effectu- 
ally establishing the 7,000 series by including them in 








Champion baseball team of Huttig Sash & Door Co., St. Louis, Mo. 





unsettlement, attributed to price fluctuations and the 
influence exerted by importations of window glass in 
great volume, together with a well defined belief that 
building is off its former schedule and that enthusi- 
astic reports of permits being filed do not accurately 
represent the situation, all have combined to make the 
sale of window glass akin to a fine art.” 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. BE. Burnham, patent and 
trade-mark attorney, Continental Trust Building, Wash- 
ington, D. C., at 20 cents each. State number of patent 
and name of inventor when ordering: 


1,623,979. Wood treating apparatus (apparatus for 
preserving wood). Grant B. Shipley, Pittsburgh, Pa. 
1,624,050. Saw gage. Martin J. Hahre, Smithers, B. C. 
1,624,072. Saw. John P. Salmi, Chicago. 
ae een Lumber gage. John Scherer, Marinette, 
8. 
1,624,274. Doweling machine. 
Trail, Ont. 


1,624,285. Log loading truck. Chauncey A. Siders, 
Twelve Mile, Ind. 

1,624,379. Method and apparatus for dipping shingles. 
Charles M. Abbott, Watertown, Mass., assignor to 
Samuel Cabot (Inc.), Boston, Mass. 

1,624,400. Sandpaper and rubbing machine. Louis 
Ferrara, Brooklyn, N. Y. 

1,624,864. Saw sharpening machine. Otho H. Fletcher 


John M. Myrdal, 


and James A. Tenney, Queens, W. Va 

1,624,930. Wood preservative. Leo P. Curtain, 
Freehold, N. J., assignor to Western Union Tele- 
graph Co., New York, N. Y. 


1,624,988. Crane. Karl Sieckmann, Vinenburg, 


Germany. (For handling stacked lumber.) 


1,625,009. Portable electric lumber and timber 
grade-marking device. Harry W. Whited, Nacog- 
doches, Tex. 
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This Week’s Lumber Prices 








SOUTHERN PINE 


The following f. o. b. mill prices are taken from sales made during week ended June 4 in sections named: 
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NO. 1 weseeeeeeees Gantt dager 19.00 |No. 2, 1x 8” No. 2— 2x Stringers, 7&8x16 
Bevel Siding SE Et erin eine araedaamneced 15.25) No 3, lx 8” 90 percent heart— 
a eae 24.75 Plaster Lath, %”x4’ 1x18, SO sascivasstevten 65.00 
Drop Siding, No. 117 De peabetadtetagabndes 3.25 | x _— 
1x6” B&btr. sgt sae 42.75 Jambs, B&btr | Casing & Base, B&btr. te 
(p ieenceerians $8,50|1x486" .............000. en Te "eo 
OY ee oN MY cciskscneensscucess 77.00 | 1x6aeg° 2222222220000 90% bir. ...-.eeee eee vaieas 
The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended June 3: 
. Flooring Finish—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” B&better Cc No. 1 No. 2 No.1 No.2 No.8 
SE sneeenssnas Se SAM ncetndescacenasws $66.50 .... | 12, 14 10, 18 12, 14 10, 18 | 1x4” ....++-e0+. $34.00 $16.00 $14.50 
B&better ........ ++ $74. SO (06.50 | 1x6” ........0.. seccees 68.75 se 16’ 20’ 16’ 20 1X6" eeeeeee eens 36.25 19.50 15.75 
TP” coresnauvecss seve 0000. SE Bi cdekah eee 72.50 .... | $25.50 $27.75 2x 4” $28.00 $24.25 | 1x8” ....-.++0- 35.50 21.50 17.50 
Fl ME. cccaiswaaremuneos TE00 | wens 24.50 26.50 2x 6” 20.50 21.75 | 1x10” ......... . 37.00 22.00 18.00 
wd grain— 1%, 1%, 2”x4- to 8”..... 76.00 .... | 25.50 27.25 ax ¢° 21.60 $3.00 1X12”. eeeseeeee 49.00 26.75 19.00 
SE “wivawielnas: tata $46.50 $38.75 | 1%, 1%, 2”x5, 10, 12”.. 78.00... 26.75 28.25 2x10” “ ‘ 
No. Liveeeeeeeers te... 42.00 36.00 ree a 27.75 30.50 2x12” 25.00 26.50 Sere B&better 
i  ssscccpuenmunees 23.00 22.25 Ceiling and Partition ‘ot aera eT. $74.25 
Se Se oe tee eee BEE Waivecianastsesacecren 78.75 
Moldin No.1 No.2 No.3 
gs B&better : $88 00 0 $40 35 si 0 $45.0 GP og) Sincovn san $36.25 $19.50 $16.00 Lath 
1%” and under .....29 percent discount ase ‘ eer 35.75 21.75 17.75 i No.1 No.3 
1%” andover ......26 percent discount Ne _ peewee 30. 50 Ms aenet Se Kewiuen wun wees 22.00 18.00 | ¥%x1¥h"-4’ ....6. sand 3.65 3.30 
The following are f. o. b. mill prices on Wisconsin hemlock: 
No. 1 Hemiocx Boarps, S7S— 8’ 10’ 12’ 14’ 16’ 18&20" = 22/24" 
8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” «++ «$380.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
ix 4” 2 oe $27.00 $28.00 $28.00 $28.00 $29.00 $81.50 $28.00 2x 6” ocoe BOD 28.00 28.00 28.00 30.00 32.06 35.00 
1x 6” wees 29.50 30.50 30.50 30.50 32.00 34.50 30.50 | 2x 8” +++ 29.00 31.00 30.00 30.00 31.00 33.00 35.00 
i §” eee 81.50 32.50 32.50 32.50 34.00 36.50 32.50 2x10” coes SOG0 32.00 32.00 32.00 33.00 84.00 a 
1x10” eoce 3 50 33.50 33.50 33.50 - 00 87.50 38.50 2x12” eeee 30.00 33.00 33.00 33.00 34.00 36.00 37. 
1x12” 3.50 34.50 34.50 34.50 .00 38.50 34.50 . d 
For osudinieae S1S, deduct $8 from price of No. ¢ “for No. 2, deduct $5. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. $22.00. 


Crating stock, S1 or 2S, 6” and wider, 6 


$22.50 


6’ and longer, No. 2, $26.00; No. 3, 





For Ne. 2 dimension, deduct $4 from price of No. 1. 


ose 4 yea Carer 
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NORTHERN PINE 


Duluth, Minn., June 6.—The northern pine mills are shipping a good volume of mixed cars, and prices f. o. b. Duluth are firm, ag 


follows: 
Common Boarps, Roucu— Fencinc, Roucu— 
6’ 8’ 10’ og 16’ 18’ 20° 6’ 8’ 10, 12 & 14’ 16° 18 & 20’ 
No. 1, .8%....000. $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1.........eeeeeeeeees $51.00 $55.00 $59.00 $61.00 $61.00 
RET 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 DA ntekcnsaenoed beatae 38.00 41.00 43.00 46.00 46.00 
PS 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 DN ete BGs radian en ceeee 29.00 31.00 33.00 34.00 84.00 
i oh Mi sasckecs 85.00 37.00 46.00 46.00 46.00 44.00 60.00 50.00 diay ig. RSS ES eee en 47.00 50.00 56.00 62.00 62.00 
Dt wkseenan 88.00 40.00 49.00 45.00 45.00 45.00 53.00 55.00 SE eee ee eae 83.00 36.00 41.00 47.00 45.00 
N ee skiswewe 41.00 44.00 54.00 74 ye oa. ao ae SS. BE eee ae ee 25.00 28.00 29.00 30.00 29.00 
i BP eteskens 29.00 32.00 33.00 33.0 a . A ° Y ” . a 
epee: 29.00 81.00 33.00 38.00 88.00 38.00 33.00 33.00 Ho. 4, fest and longer, mined widths, 4°, $00.50; 6°, 900.50. 
| 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”, 
For all white pine, Nos. 1 and 2, add $1. All white pins, Nos. 1 and 2, add $1. 
Boards, 6 i ae a and si de 4. $0.50 $, Me. 5, si. 4a 01. S1 or S2, add 75 cents; S1S1E, add $1. 
or or = cents; Sl a or resawed, a . a 4 sa: : 
Beep eifing, grooved seeing end ©. Gc. shiplap, 8’ and up, add $1.50. Flooring, %- and % inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. 4 siding aay add $1.60. 
No. 1 Piece Srurr, S1S1E— ell tubing, D&M and beveled, add $2. 
8’ 10’ 12’ 16’ 18’ 20’ S1p1nc, 4 AnD 6”, 4 To 20’— 
$32.50 $34.50 $32.50 $82.50 $33.50 $35. 50 $85.50 “" 6” ” 6” 
— eS Se OS le : B&better $40.00 $44.00 E $20.00 $22.00 
3150 3450 3450 38350 383.50 35.50 35.50  Bé&better ..........++4. 00 RE Se ae ee : t 
32.50 3650 3650 35:50 33.50 85.50 35.50  Cocrrrttreresercereces 33.00 38.00 Norway, Cé&better...... 34.00 36.00 





or S4S, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


33.50 37.50 87.50 36.50 34.50 36.50 36.50 D oe Rid agen ae Wigs 
No. 2 piece stuff, $8 less than No. 1; pine, rough, deduct 75 cents; D&M 


Siding run to O.G., 


28.00 31.00 

Siding may contain not to exceed 20 percent of 4- and 9-foot. 

$2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., June 6.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended June 3, as reported to the North 
Carolina Pine Association: 


Rough: 
4/4 Edge— 
Ns inl dnd wad oa win Wa.eo e4.6n wate 23.30 
ng aN Oc ok sgtdn on i chakra cc tcl i i3, 00 
No. 2 No. 1 
&btr. No. 3 box 
TF ee re ee $52.00 35.00 $26.03 
DT. . 8 ad aah eae: Se 35.00 26,50 
ig inns aie we. ls, eek 42.00 28.50 
TE ers Pea 60.20 48.00 28.99 
Edge, No..2 & better, 5/4..........ce0. $56.25 
Bark strips, Nos. 1 and 2............... 33.50 
Se RS on 5 aa w aw 0 ti. dcoew'w & oes 16.50 
Dressed: 
Flooring, 13/16” 21%” 
em, BS Ge BOCCRT. cc cccccccccccs $39.84 $46.16 
B * svetter Went edhe se ee oeleded ne 47.09 
SS ore ere eee 35.35 41.00 
No : Cre TTT PT eee Te ee 37.00 38.75 
Bark strio SPR ees 38.39 
Box bark strips (dressed or resawed) 17.13 
*Air 
Roofers: No 1 dried 
NS | acted ota aras iia dh aw Shine ee a eae $27.34 $18.00 
on SPSS es 8 28.75 19.00 
a” “aw iaw as dtaine aes asi Ee 19.00 


*F.o.b. Georgia-Alabama mill points. 


RED CEDAR SIDING 


Seattle, Wash., June 4.—Prices of red cedar 
siding, new bundling, 8- to 18- foot, f.o.b. mill: 


Bevel Siding, %4-inch 





Width— Clear “ar — 
4-inch jtevesseaneee $25.00 $24.00 $16.00 
I is dk nak i mere mali 27.00 25.00 20.00 
DE éeeeeccesaanads 31.00 28.00 24.00 
a ee ere ee 35.00 ere 

BENG. ccctecsecceeses 43.00 

Clear Bungalow Siding, %. -inch 
PM. cc eceshenéteccdanssde6o6eebe bas $46.00 
DE 606s esnenseeenssawsetrecenedens 56.00 
NS ee boetne eeneenceunwes 65.00 





RED CEDAR SHINGLES 


Seattle, Wash, June 4.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 
Extra stars, 6/2...... ---$1.60@1.68 $2.00@2.10 


Meten etete, S/B..ccccccsccs 1.72 2.15 
I oo oie con en eaene 1.80@1.84  2.25@2.30 
Se, Ge ccccageanesees 2.41@2.49 3.00@3.11 
OS ere 2.30@2.34  3.15@3.20 
BUPUIOUERS cc tccccccceecese 2.82@2.89  3.80@8.90 
First Grades, Rite-Grade Inspected Stock 
Be SUR, EBiBoccccvcceves $1.76 $2.20 
Mintra tare, S/B.ccccccccces 1.88 2.35 
i CE oc cnecne oneeewe 2.12@2.25 2.65@2.80 
De, De cenevevecadeves 2.45@2.53 3.05@3.15 
DS cscnsceceneaueneds 2.55@2.59  3.50@3.55 
PEND © oc rseocscccunves 3.00@3.07 4.05@4.15 
Second Grades, Standard Stock 
Common stars, 6/2......... $0.80@ .84 $1.00@1.05 
Common stars, 5/2....+....+. -92@ .96 1.15@1,20 
Common clears ........+++. 1.40 1.75 
British Columbia Stock, Seattle Market 
Meee GEREN covcnecson ones $3.00 
pe 6 tal Se 5 reef 3.40 
Pn x<excesgensensoavoush 2.88 3.95 
DED éb0bncecessoreuks 3.07 4.15 








WESTERN PINES 


Spokane, Wash., June 4.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 


Pondosa Pine, 16-Foot, Inch— 
pe No.2 No.3 No.4 No.6 


= 00 = a eaten reeny 
28.00 a wenee sean 
24.00 i. a sees “wenn 
24.00 20.60 ..... ones 
¥ BE.00 BE.BD cccce cscce 
ft (Sew eee $15.50 $ 7.00 
Pondosa Pine Shop— 
Factory 
Cc 0.1 No.2 No.3 Com. 
5/4 & 6/4. OR. 50 $41.50 $25.50 $16.00 ..... 
Te cctensasus — 51.50 36.50 16.50 ..... 
re nesses adee :* een enna «++ $24.50 
idaho White Pine 7 ag 
oO. 0.3 No.4 No.5 
— 347,00 339.00 $23.00 aes nna 
- evebsousas 46.06 @.06 90.50 cccce § ccvce 
- sséeuneuss ) eS ee? eer 
a sasseteane COCR! =Car 
a -cemieinnas 69.00 41.00 27.00. ..... 
S Oe Weiss cine ccese 8620605 $19.00 $ 7.00 
White Fir, 6- to 20-Foot, Inch— 
4” 6” 8&10% 12” 4”&wdr. 
Nos. 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... 
a eer 15.00 18.00 19.00 20.00. ..... 
SU, WE ohietewn ire <anee ones +» $14.00 


[Special telegram to American LumBERMAN] 
Portland, Ore., June 7.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S2S: 


No. 1 No. 2 No. 3 
af i Sere $55.00 $40.00 $33.00 
DPl s6nenceeckeennees 65.00 50.00 33.00 


Above shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Francisco, Calif.. May 28.—The follow- 
ing average prices f.o.b. mills, those on 
commons ircluding 1l-inch stock only, were 
compiled from the report of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion for the period ended May 28: 


California White Pine 





Nos. 1&2 clr.  C sel. Dsel. No. 8 clr. 
4/4xa.w. ....$71.10 $64.85 $55.45 $47.15 
5/4xa.w. .... 73.30 63.80 55.35 58.35 
6/4xa.w. .... 69.70 60.55 46.30 69.05 
8/4xa.w. .... 79.95 71.05 61.10 69.55 

California Sugar Pine 

Nos. 1&2 clr.  C sel. Dsel. No. 3clr. 
4/4xa.w. ...$102.80 $85.70 $70.70 $54.55 
5/4xa.w. ... 85.80 78.85 62.65 64.60 
6/4xa.w. ... 83.65 74.60 54.50 65.05 
8/4xa.w. ... 93.35 85.75 71.15 79.20 

White Pine Shop Mixed Pines 
I. epiggietouant $28.75 Common— 
No. 1, 5/4xa.w.... 42.85 SS eae $45.70 
No. 2, 6/4xa.w.... 24.85 : cine ais chai ae 
Sugar Pine Shop O. D cocccecee 25 
DC itbcsdreeneke 21.00 
pot W/tnaw..- SE Tonk desk .....-- 29.70 
No. 2, 6/4xa.w.... 28 85 Siding B&btr, 
Douglas Fir De sicocnabns 32.60 
CE: (ic cccunseus $45.45 we 
ne eee 16.40 Lath 5.90 
Ties and timbers.. 28.90 No, 1 ...+-eees 
Dimension, No. 1.. 17.80 No. ZB nseeeeeee : 4 
White Pir 32 een enewnwnene 


No. 1 dim, 1 17. 98 
C&btr, all sizes. ..$43.95 - mm, S5eue. 
No. 1 common.... 24.15 


Cedar 
No. 1 dim, 1/xa.w. 20.70 Miscellaneous .... 22.25 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 8.—F.o.b. mill prices on 
actual sales of fir June 4, 6 and 7, direct and 
wholesale, reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc 
SE ceased caeeeewbe $36.25 $35.25 $30.50 
SE speévewapebenne ce ann 40.00 ee 
gl ey are nein 38.75 
Flat Grain Flooring 
NE unin seerdaheterinn seats --. 25.75 21.50 
BE caine esi ac eae aaiete 31.00 29.00 
Mixed Grain ——— 
CE Savancénseouweses eooe $18.35 
Ceiling 

ME tsvenminbeoakeen rr 25.00 20.50 
BE” sawesanedecanaeen 25.50 22.50 

Drop gusting 1x6” 
BE. 266 eibnts dead earike Prer 29.75 26.50 
BE Pees seaohewewee ee oven 29.25 28.00 
BD $ieuedanebarkbeces 17.75 


Pinish, Kiln Dried and Surfaced 


1x6” 1x8” 1x12” 
ON: csvenacne  “peeiwied $45.25 $48.00 $52.75 


Conmmon Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 


OS ee eerie. $18.75 $17.00 $18.00 $19.50 

PE i arseatwnnesiowen 10.25 11.50 12.75 14.50 

be aaenewnandaaaais 7.75 9.00 9.00 PENS 
Dimension 


14°: 16’ 18’ 20’ 22&24’ 26-32’ 
4”...$17.00 $16.75 $18.75 $19.75 $17.50 .. pee 
6”... 16.25 16.00 18.00 18.25 18.50 $21.75 $23.75 
8”... 17.00 17.00 18.50 18.75 19.00 21.25 22.75 
10”... 17.25 17.75 18.50 18.50 19.00 20.50 24.00 
12”... 17.75 18.50 19.50 19.75 19.75 23.25 23.25 
2x4”, 8’, $16.00; 10’, $17.00; 2x6”, 10’ $15.50 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
| ee $11.25 $9.75 $12.00 $14.00 $12.75 
Be De awesesane 7.25 6.50 joer Pate sane 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced................. $19.50 
5x6 to 18x18" to 40’, rough. ......ccccccccccess 19.25 
5x5 to 12x12” to 40’, surfaced........-scccccee 19.75 
Fir Lath 
ey eg ae en ee eee eR ae $2.75 
Bé&better, Flat Grain Car Siding, 9 or 18’ 
, Wartkc6baReebhi cheat eens Wiewe tee lv es ceks $34.00 
ST Mile ah encedicn Vadancnesls cee erie leas eos 40.00 





WEST COAST LOGS 


[Special telegram to AmeEntcan LumsBerMAn] 

Portland, Ore. June 7. 
tions: 

Fir, yellow: No. 


Fir. red: U a Lenton 
re ngrade 
Cedar: 4 fe. 


14@ 
Hemlock: $11@12, mnazete 
Spruce: No. 1, $25; No. 





Log market quota- 


$17; No. 3, $12. 


asia: No. 3, $13. 


Everett, Wash., June 4.—Log market: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $16; 


lumber logs, $28. 
Hemlock: No. 2, $12@13; No. 3, $10@11. 
$1 higher than fir. 


Spuce: 
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WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 7.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory mm" - 
OF caves $73.00 1 teens . 
1x4—10” ..... 62.00 ST VEE 32.00 

Sv keeeees 33.00 

Bevel siding— Re beers 34.00 
rs Se, BO seesceeuen 4.00 
TES” scccsse 31.00 Green box lmbr. 19.00 








ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- and 
16-foot, containing not more than 10 percent of shorts 
nor more than 50 percent of 16-foot: 


D&better No.1 No. 2 No.3 

4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
eee $56 $82 $82 $53.00 $42.00 $33.00 
 eaeas 61 82 82 54.00 41.50 35.00 
—. bees 65 82 82 54.00 39.50 35.00 
Se sscue 80 85 85 55.00 41.50 35.00 
a eens 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2, add $6, in No. 3, 
add $5. 

Random Widths, 6- to 16-foot lengths— 

No. 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 
$42.50. 

No. 5, 4/4, $25.50; other thicknesses, $29.50. 

For all rough stock, add $2.50. 

Spruce lath, 4-foot, No. 1 $8.45; No. 2, $6.95. 


CYPRESS 


St. Louis, Mo., June 6.—Current quotations 
f.0.b. St, Louis: 


GULF COAST RED CYPRESS— 


New Grades— Factory No.1 
Tank Selects Shop Box 





ee $116.75 $68.75 $51.75 $31.75 
ee wake wwe aown 121.75 78.75 63.75 33.75 
| eee 123.75 81.75 66.75 33.75 
, ee 131.75 88.75 73.75 31.75 
ee ee 136.75 93.75 178.7 
rae 136.75 93.75 78.75 
, . (Sores 141.75 98.75 93.75 
Pee TOG, CFO 6.0c80dekoesseeseouse $24.75 
Common Rough— No.1 No. 2 No. 3 
SE canna > onto bowen $54.75 $43.75 $32.75 
Ne ickkcoid- a eeemi @a ene ae 61.75 50.75 34.75 


Add $2 for specified lengths on common grades. 
Pinish, 81S or S2Ss— 


Heart A B md D 
1x4-10” $103.75 $ 98.75 $ 93.75 $ 83.75 $ 73.75 
1x12” .. 110.75 106.75 101.75 91.75 80.75 
1x14” .. 120.75 115.75 110.75 102.75 abs 
1x16” .. 125.75 120.75 115.75 106.75 


Bungalow Bevel Siding— A B Cé&btr. 
Se” ccnide cake knee ean $53 $45 $43 
BY ccceurheadkeleaealeiews 64 55 53 
Re és degeteanenaeeaveun 70 61 59 
Bevel Siding— A B CS D 
sceeoewwees $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Pactory— No. 1 No.1 No. 2 
FAS Select Shop com. com. 
Oe tse banuaweede $72 $60 $38 $33 $28 
, a eee 75 62 48 35 29 
|, eas 75 63 50 35 29 
ee 82 68 55 37 31 
We acusasnudwans 100 75 65 a oa 
‘Boards—.. -No. 1 com. No. 2com. 1” random 
) 7 =. are $42.50 ere 
ere oe See a = — tlm als 
ME < wawatas wee 43.50 ——— 6—C~Ctés« SD 
BS ps cies ao 53.00 ee 
Wwe, INES . icc cone nen $23.00 
KILN DRIED TUPELO FLOORING— 
Bé&better Select No. 1 
Se” “ssawiees $61.50 $51.50 $43.50 





POPLAR 


Cincinnati, Ohio, June 7.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 5/4&6/4 8/4 
ee $100@110 $110@120 $110@120 
Saps & select. 72@ 77 82@ 88 82@ 88 
No. 1 com.... 50@ 55 65@ 70 70@ 75 
No. 2 com. A. 38@ 40 43@ 45 


o 
No. 2 com. B. 28@ 30 30@ 32 32@ 34 
Valley— 
i 3 95@100 $100@105 $105@110 
Saps & selects 66@ 70 70@ 75 80 85 


No. 2 com. A. 39 41@ 43 43 45 


5 
6 

No. 1 com.... 48@ 560 
37@ 

No. 2 com. B. 27@ 29 29@ 31 30 32 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., June 6.—Chicago/Cleveland average hardwood prices obtained during week ended May 


31, as reported to Hardwood Manufacturers’ Institute: 














Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Clev. | Chgo. Clev. 
RED GUM SAP GUM WHITE OAK POPLAR SOFT ELM 
Figured Wood Plain—contd. Plain FAS—Contd. 8 oe No. 1 com. & sel. 
Quartered No. 1 com. & sel. 6-4 188.25 134.50 " 75 no's 3.25 
FAS 4-4 54.00 atl 8-4 150.00 150.00 5-4 72:50 1 4 com. 
4-4 141.25 deve 5-4 56.50 No. 1 com. & sel. $4 Hp 4 ‘- 27.25 
6-4 52.75 4-4 63.75 78.00 ft -4 34.00 
Quartered 8-4 64.25 5-4 70.50 83.50 8-4 93.75 — 8-4 33.50 
FAS So. 2 : slits 6-4 80.50 93,25 | No. 1 com. & sel. Log Run 
No. 2 com. 
7 ep 4-4 28.50 8-4 110.00 96.50 x _ 62,25 6-4 60.00 
5- 9. Jo. § sa Sake No. 2 com. 0. 1 com. 
6-4 117.75 NG-4 M5250... | 44 52.50 855.25 | 4-4 52.00 63.00 | 5,,SOTTONWOOD 
8-4 119.00 ; . No. 3, flooring grade No. 2 com. 7 oee 
Crating b, 4-4 47.00 80.75 
™» } com, & oat. 4-4 28.80 cove me we” oe eS , 9/12” box bas 
- 54.25 ceee . & & - -4 é 
5-4 73.75 9 3... BLACK GUM 4-4 27.25 27.75 | 4-4 87-75. 44.25 | 19% 8 wider wag 
6-4 = 73.00 tees Quartered RED AND WHITE 4-4 27.50 4-4 71.00 
8-4 72.50 cece FAS OAK a cree | Par 
Plain 4-4 57.75 Sound wormy ASH | 4-4 58.50 
FAS No. 1 com. & sel 4-4 41.50 ceee Plain CHESTNUT 
4-4 112.50 cons 4-4 15 AK BAt Plain 
5-4 117.50 abe Plain RED 0 4-4 91.50 FAS 
6-4 111.25 ~oes, [ee ~~ e-4 199.08 alee mm 111.86 
‘in Scie: Sa 4-4 47,75 ‘6 nm went eo tte «ot | No. 1 com: sai, . 
4-4 61.00... TUPELO Plain 4-4 58.00 =... | gett 1.75 
® - bb uartered FAS 6-4 70.00 eeee ta ° 
on ee ow ye a | tg diet, ee _ 60.00 
SAP GUM No. 1 com. & sel 6-4 112.25 133.00 SOFT MAPLE Sound wormy 
Quartered 4-4 47 8-4 122.00 130.75 | FAS - y tees 42.75 
FAS 7 e 4-4 17.50 82.75 | 5-4 .... 40.50 
Plain No. L com. & sel. 6 
4-4 71.75 FAS 4-4 62 00 65.75 5-4 PEEL 83.25 -4 aoe 42.75 
ss 4-4 53.75 5-6 08D cove | MO} Com, Omak. 8-4... 47.00 
‘é . No. 1 com. & sel 6-4 68.00 eens . 2 s0 BA 
as 78.00 . ae 42.50 me 89.75 86.25 5-4 63.25 FAS SSWOOD 
‘o. 1 com. & sel. No, 2 com. Yo. 2 com. BEECH 4-4 one j 
4-4 59.50 ‘ane 4-4 31.25 4-4 50.00 51.00 | Log Run No. 1 com. & sel. — 
°? ag 4 ane WHITE OAK POPLAR 5-4 allie 44.25 4-4 wine 55.25 
8-4 66.25 mah Quartered Plain FAS SYCAMORE 
FA Panel & wide No. 1 8-4 165.00 Plain 
Plain 4-4 134.00 150.00 4-4 181,00 155.25 | 8-4 185. .... | FAS 
FAS a ten nae, 13/17” box boards - 10,00 ak 5-8 46,00 
13” & wider 4-4 83.75 90,00 4-4 105.50 oe SOFT ELM a: 1 com. & sel. 
4-4 72.25 sees Clear face strips FAS FAS “8 35.00 
FAS 4-4 87.25 ews 4-4 85.00 123.75 6-4 73.00 oNep MAGNOLIA 
4-4 68.00 ; Plain 5-4 107.00 132.25 8-4 75.75 .... | FAS 
5-4 73.00 <... | FAS 8-4 117.00 142.00 | No. 1 com. sel. 4-4 75.75 
6-4 68.25 ae 4-4 95.00 115.00 | Saps 4-4 44.50 0. 1 com. sel, 
8-4 79.25 wisi 5-4 119.00 141.50 4-4 $3.25 6-4 “00 4-4 53.06 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers 
Association, averaged as follows, f.o.b. cars 
wr mill basis, during the week ended 
une 


MAPLE Clear No. 1 Factory 
ll ee eee re $72.26 $64.43 $41.60 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended May 
28, as reported by the Oak Flooring Manufacturers’ 


Association: 
1x1” 33x24” Hxl¥z” H%x2” 





Ce: GO, WEbi ccc sees $125.79 $123.77 $95.96 
Cie. Gtd. f2O0d.ccccces 86.00 92.08 78.78 
Sel. aes 83.10 66.00 came 
Clr, 83.95 89.52 61.71 $71.30 
Clr. 74.62 89.11 60.63 67.40 
Sel. 71.16 79.31 48.68 56.25 
Sel. 68.55 79.79 49.62 55.16 
No. 55.64 58.57 39.74 42.06 
No. 26.25 27.29 16.00 nnn 
Yxl4” Yx2” fx1K” $x2” 
Cie. ath. Wht. .ccccce $110.50 nial ieee 
Sel. qtd. w. & r..... $82.50 77.06 .... $74.50 
Se SS ere 81.14 83.17 $62.00 86.25 
Ca: Ok, Sic seaainee eee 75.93 wee 77.50 
ee. PO. WOR. ca cccce 71.17 72.68 aise 66.94 
ee, Ge. 808. coscvne Sone 72.70 ene 61.50 
th O Msciesess 55.50 57.46 ee 47.00 
ae 7 ee Kaew 20.50 sds aves 





BLACK WALNUT 


Cincinnati, Ohio, June 8.—Following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


Pt a 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
ase” 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


No. 1, 4/4, $95; 5/4, $105@110; 6/4, $115@ 
120; 8/4, $130. 


No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., June 6.—Demand for poplar 
siding has been fair, and is improving. Prices 
continue steady. Local mills are operating 
steadily. Quotations at Louisville read: 


Clear Select No. 1 No. 2 





CeiMOh ...csccoes $50.00 $40.00 $30.00 $22.00 
G-inch .....c00. 50.00 36.00 26.00 20.00 
4-inch ....cccees 48.00 35.00 24.00 18.00 





PHILADELPHIA PRICES 
Philadelphia, Pa., June 7.—Wholesale prices 


secured from authoritative sources exclusively 
for the American Lumberman are as follows: 


Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$44.00 |. ere $49.00 
3x6” and 6x6”.. 42.00 EE wenxwad ee 58.00 
3x8”, 4x8” an EE © a o:0-e ance 56.00 

NT cetera 43.00 ST tuiodimeaes 68.00 
MG) wkewae ae 56.00 BO isne bccew 65.00 


Lengths 22 to 24 feet, add $2 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1, 
Longleaf Pine Flooring, 25/32x23,-inch Face 


(Rail Delivery) 
B&btr. ht. rift 


A ee Perera OE 90. 

MU oo oho parc bk wan boo a baw wn tae 
I Ua oe % ooo ere'a catia aon oc 56.00 
ey 2 OO TOE on naccdddoawsewabnocn 46.00 
WO. J COM. GAP BOs cs cncsccasecsccecess SOMO 


Air Dried No. 2 Common Roofers 
1x6”, %x5%....$26.00 1x10”, %x 9%..$27.50 


1x8”, %x7%.... 27.50 1x12”, %x11%.. 28.00 
Shortleaf Dimensions, S48, 14-inch Scant, 10- 
to 16-foot 
tai a is $28.00 | bmatehbaen $29.00 
A Aes 27.00 Ge” sstiereawe 30.50 

ME” t¢cccwasece 28.00 


North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 


{ix2%" NG: $80.00 $63.00 gears 
Pee” ME ccevivccce 55.00 44.00 $27.00 
Kiln Dried North Carolina Roofers 
ae ry I, oe 0 kb Wd-o kn od eaincumen ued $29.00 
SOs (CEE .6.6.04'5 00 06 Gees ca 0b va eee kb 31.50 
NS RE 96 io is Aiiork Henin bce Sis Ree bee 32.00 
SO a. SEE. owenetthssereccencsscece 33.00 

?#-inch thick, $1 more. 

Red Cedar Bevel Siding 
ie BM <. cvob evens ueewn web eennened $42.00 
NE Mr rd ia as on 5 ee bia wie neal ad kk ow baie 62.00 
MU 600 eseevineveventeneerceurs 69.00 
Maple Flooring f.0.b. Philadelphia 
il ik atic w ip pew bina. enews mnie $78.00 
TE EEE, acihaie a hula ken nikaeae a ale 70.00 
Eo aie alarmt-ea.k-+'o.0 warm econ se 46.00 
%x1%”, and 2-inch clear.........ceceee 64.00 
Western White Pine, Dressed 
Cc D No.2 No.3 
Se veducerves $ 72.50 $62.50 $45.25 $39.75 
4 ee 87.50 77.50 43.25 40.25 
2 ree ee | 77.50 67.50 45.25 40.25 
Ee sacsepmcon 77.50 67.50 42.25 39.25 
RES ee 87.50 77.50 42.25 39.25 
OE I 102.50 92.50 44.25 40.25 
13° and up..... 107.50 97.50 Pree pamee es 
Lath, 4-foot No. 1 

Sere $6.75 c.i.f.—$7.25 delivered 
WE kececeseos 5.50 .c.i.f.— 6.00 delivered 











82 


AMERICAN LUMBERMAN 





June 11, 1927 





NORTHERN HARDWOODS 


Following are prices of northern hardwood, those of 
ash, basswood, birch, soft and rock elm, red oak and 
soft maple being quoted f.o.b. Wausau, Wis., basis, 
and those of hard maple, beech and end dried white 
maple being quoted f.o.b. Bay City, Mich., basis: 


Wausau, Wis., basis— 
FAS Sel. No. 1 No.2 No.3 
Asu— 


4/4 ....$ 95.00 $ 80.00 $ 62.00 $ 40.00 $ 20.00 
5/4 .... 105.00 90.00 70.00 42.00 21.00 
6/4 .... 115.00 100.00 75.00 42.00 21.00 
8/4 .... 120.00 105.00 80.00 47.00 eeee 


Basswoop— 


4/4 .... 75.00 65.00 50.00 34.00 25.00 
5/4 ...- 78.00 68.00 53.00 34.00 26.00 
6/4 .... 80.00 70.00 55.00 36.00 26.00 
8/4 .... 95.00 85.00 70.00 38.00 26.00 
10/4 .... 100.00 90.00 75.00 50.00 coon 
12/4 ..-.- 110.00 100.00 85.00 60.00 ° 


Key stock, 4/4, $80; 5/4, $85 or on grade; FAS, 
$95; No. 1, $75. 


1x4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 


Bircua— 
4/4 .... 100.00 80.00 50.00 32.00 21.00 
5/4 .... 105.00 85.00 56.00 36.00 22.00 
6/4 .... 110.00 90.00 60.00 40.00 22.00 
8/4 .... 115.00 95.00 75.00 47.00 23.00 
10/4 .... 125.00 105.00 90.00 55.00 cece 


12/4 .... 130.00 110.00 95.00 60.00 cove 
3/4 .... 88.00 70.00 45.00 28.00 eeee 
5/8 .... 85.00 68.00 38.00 eeee eevee 


For 10-inch & wdr., add $35; 8-inch & wdr., add 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 


Price of 4 & 6-foot lengths, $32. For sel. red, add 


Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sorr Erm— 


4/4 .... 70.00 60.00 47.00 25.00 21.00 
5/4 .... 75.00 65.00 50.00 30.00 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 
8/4 .... 90.00 80.00 65.00 35.00 23.00 
10/4 ...-- 95.00 85.00 75.00 40.00 eoee 
12/4 .... 100,00 90.00 80.00 45.00 cove 


Rock Erm— 
4/4 .... 70.00 eee 45.00 25.00 18.00 
5/4 .... 80.00 coos 50.00 30.00 19.00 
6/4 .... 80.00 oece 55.00 30.00 20.00 
8/4 .... 85.00 ovce 60.00 35.00 *25.00 
10/4 .... 100.00 eee 80.00 50.00 evce 
12/4 .... 110.00 cove 90.00 55.00 30.00 
Sort Marte— 
4/4 .... 70,00 60.00 43.00 27.00 21.00 
5/4 .... 75.00 65.00 45.00 35.00 22.00 
6/4 .... 90.00 80.00 49.00 32.00 22.00 
8/4 ...- 95.00 85.00 52.00 38.00 22.00 
Rep Oax— 
4/4 .... 100.00 80.00 65.00 43.00 19.00 
5/4 ..-+ 105.00 85.00 70.00 45.00 20.00 


6/4 ..«+ 110.00 90.00 75.00 49.00 20.00 
8/4 .... 115.00 95.00 80.00 52.00 20.00 
“Bridge plank. 

Bay City, Mich., basis— 

Harp MarLte— 


Sel. No. 1&Sel. 

FAS 6”&wider 6”&wider No.2 No.3 

Oe neoont $ 80.00 $ 65.00 $ 60.00 $35.00 $18.00 
B76 scccece 90.00 75.00 70.00 40.00 20.00 
G7G ecoces 95.00 80.00 75.00 40.00 22.00 
GFE ccecce 110.00 95.00 90.00 45.00 25.00 
ne etéese 125.00 110.00 105.00 50.00 30.00 
aa 130.00 115.00 110.00 60.00 30.00 
Bare cevsce 150.00 135.00 130.00 60.00 35.00 
EIS csccee 175.00 160.00 155.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Harp Marte Rovcu Ftoortnc Stocx— 
No.1 No.2 No. 8 


com. com. com. 
Pt akvedenee < wehnsdes 40@ 42 28@30 18@20 
So nntahar paper 43@ 45 28@30 20@22 
Beecu— 
FAS Sel. No. 1&Sel. No. 2 No. 3 
5/8 No. 2 com. & better..... ---» 40.00 16.00 
Gee . ctnssi 65.00 65.00 45.00 30.00 19.00 
BES weteds 68.00 60.00 50.00 35.00 22.00 
en @veces 75.00 sees 55.00 85.00 22.00 
O76 .ccosss 80.00 e<cee 60.00 40.00 25.00 
Enp Driep Wuite Marpte— 
FAS and 
Nos.1&2 Nos.1&2 
Gl dsnsceteneshckwaneh eeeten $110.00 $ 85.00 
Pt once ceeneedecdeaeenete «+++ 115.00 90.00 
DP. stiietetodatdeswtscaneated 120.00 95.00 
Se aneescecenes secceseseceooe BORO 105.00 





CROSS TIES 


St. Louis, Mo., June 6.—Cross tie quotations 
f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No, 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.. 1.15 .85 
No. 1, 6x6”, 8’ 6-inch face.. 1.05 .75 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak; 
sap cypress, 20 cents less than white oak. 


Switch Bridge 

Ties Plank 

White oak ....... eeTcrecr, $45.00 
i iwinéteneneen 40.00 38.00 





SOUTHERN PINE TIES 


New York, June 6.—Following are quota- 
tions on southern pine ties, f.0.b. New York: 


All 8’ 6”— Sap Heart 
See teccunevecneuel $1.75 
TE  pakcinewhinkcees ‘iuvhnnwes en ce 1.65 
D dinbatieapwkikteeeneseuae sttow ae 1.40 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


MINNEAPOLIS, MINN., June 7.—Northern pine 
manufacturers have been shipping a fairly large 
amount of lumber, despite the unfavorable building 
weather. Most of the trade is coming from the 
retailers, but woodworking industries and car building 
concerns are now in the market. Prices are firm. 


BUFFALO, N. Y., June 7.—Northern pine trade 
is not brisk, but it is a little more active than it 
was several weeks ago. The demand seems to be 
about the same for various grades, with mill prices 
keeping quite firm and no large stocks being offered. 
There is about the usual amount of competition from 
other woods, but stocks are not heavy enough to 
permit of much concession. 


EASTERN SPRUCE 


BOSTON, MASS., June 7.—Droping the base price 
of eastern spruce frames back to $40 has not stimu- 
lated business. Provincial scantling is moving in fair 
volume and quotations keep about steady at $33. 
Generous lengths sometimes fetch $34, and $32 is 
often taken for shorts. Boards are rather slow but 
prices are firm, due to scant offerings. 


HARDWOODS 


CHICAGO, June 8.—Automobile body plants are in 
the market right along for thick maple and the 
thicker grades of northern hardwoods, dry stocks of 
which are broken. The furniture demand is light at 
present but following the midsummer shows this 
consuming source is expected to be actively in the 
market. Interior trim plants are taking fair quanti- 
ties of select and better birch. Flooring factories 
are placing orders for Nos. 1, 2 and 3A maple. Box 
interests are buying low grades freely. Prices are 
very firm on practically all items on the northern 
hardwood list. Oak flooring is moving fairly well, but 
other southern hardwood items are sluggish. Prices 
remain steady. 


NEW ORLEANS, LA., June 6.—Southern hard- 
wood demand is less active than could be desired 
though probably up to the mark of the preceding 
week. Sap gum, however, is less active, with prices 
a shade weaker on some items. Prices on other 
woods are said to be holding fairly well. Again it 
is suggested that the trade is holding off. 


ST. LOUIS, MO., June 6.—Southern hardwood 
prices have held up, a fair demand coming from con- 
sumers in pressing need of stock. Most of the 
water has drained off of the mills bordering the 
Mississippi, and work has started to re-stack logs 
preparatory to drying. About thirty days will be 
required before this lumber is ready for shipment. In 
the mean time, manufacturers are “marking time” 
or wholesaling what cars they are able to secure. 
Most of the demand comes from planing mills. Red 
and white oak and plain and quartered sap gum con- 
tinue to meet with a good call. 


CINCINNATI, OHIO, June 7.—Business in hard- 
woods remains rather unsatisfactory. There is not 
the demand that has been usual at this season. The 
spurt that followed the Mississippi flood damage has 
not kept up. Prices of southern woods have 
been pretty well maintained, while the Appalachian 





market is stronger in tone, though the advances 
were not comparable to those of the valley woods, 


BUFFALO, N. Y., June 7.—The hardwood market 
shows a strong tone, although some mills are appar- 
ently willing to sell at rather low prices, where 
fairly large stocks are held. Both oak and red gum 
are quite firm, and demand has been rather active. 
Furniture factories have bought a pretty fair amount. 
The automobile plants are taking a fair amount. 


HOUSTON, TEX., June 6.—Hardwood business is 
holding up in good shape. There is plenty for all 
who have the stocks, and prices are holding their 
own. Export trade is only fair. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 8.—Fir demand has shown some 
improvement within the last week, both retail yards 
and industrial consumers being represented in the 
market. Wet weather has hampered building opera- 
tions to some extent, but as soon as favorable con- 
ditions maintain for any length of time demand from 
the yards will undoubtedly increase in volume. Prices 
are unchanged. Engelmann spruce is in fair re- 
quest from both retailers and industrial consumers, 
and prices hold on a steady basis. 


SEATTLE, WASH., June 4.—The fir lumber mar- 
ket rules steady to firm. This is particularly the 
feature of the rail trade, which is producing an in- 
creased volume of yard business. The southern Cali- 
fornia and intercoastal movement is practically un- 
changed. In the offshore trade there is a decided 
firmness in steamer rates, due apparently to Japan’s 
withdrawal of boats into other lines of commerce. 


NEW YORK, June 7.—There is a normal early 
summer demand for fir, some retailers reporting 
business considerably better than it was this time 
a year ago. Most complaints are that volume of 
sales is smaller than usual, and dealers are show- 
ing less and less inclination to buy large supplies. 
In areas where building is active, many exceptions 
to the small order purchases may be found, however. 
Prices have shown some improvement. Harbor con- 
ditions are satisfactory, there being no surplus transits. 





BALTIMORE, MD., June 6.—The market for fir is 
in rather better condition. More interest is being 
shown by potential buyers and quotations at least hold 
firm, with some prospect that the figures at least on 
some of the stocks can be marked up. With various 
southern woods called for in increased volume to take 
care of certain special requirements, and diverted 
from usual trade channels, there is less pressure upon 
the market for fir. 


KANSAS CITY, MO., June 7.—The demand for 
fir last week was lighter than it has been for some 
time. Prices are reported a little weaker on some 
items in straight cars. The demand is mostly for 
mixed cars of boards, dimension and finish. 


LOS ANGELES, CALIF., June 4.—The fir market 
in southern California from the wholesalers’ stand- 
point is not very satisfactory, there being a consider- 
able surplus at the docks. Prices are easing up, some 
sellers offering considerable reductions. The retailers 
are enjoying a very satisfactory business, retail prices 
remaining practically the same. 


‘CYPRESS 


NEW ORLEANS, LA., June 6.—Demand contin- 
ues fair but has registered little or no gain. Prices 
stand unchanged. Mixed car business predominates, 
and mill assortments are in good shape, permitting 
prompt shipments. Though the “flood crest” is now 
in the tidewater cypress territory, the larger mills are 
said to be free of water and in operation, with ship- 
ments moving steadily via re-routings. 


CHICAGO, June 8.—Retail yards are coming into 
the market for their cypress needs, but industrial 
trade is less active than a few weeks ago. There 
are more inquiries, and with better weather it is 
confidently predicted that the volume of orders will 
increase. Mill stocks are plentiful but some of the 
mills in Louisiana are having difficulty in sending 
shipments forward on account of the flood. Prices 
are steady. 


ST. LOUIS, MO., June 6.—Industrial demand is 
responsible for most of the yellow cypress business, 
the volume of which shows no improvement over last 
week. The activity is still mainly centered in low 
grade stock for coffin concerns, box makers and the 
like. Prices are firm. The red cypress market is 
unchanged, with industrials supplying most of the 
demand. FAS 38-inch cypress and kiln dried tupelo 
flooring are moving well. 
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NEW YORK, June 7.—Demand for West Coast AMOW?/2 the 
d 


hemlock has shown encouraging improvement, an 
with stocks well under control the wholesalers ex- 
pect a much better market from this time on. Most 
of the West Coast hemlock is coming here on con- 
signment, and there is no sign of any congestion. 
Stocks of eastern lumber are small and demand for it 
is very light. 








BOSTON, MASS., June 7.—Considerable western 
hemlock is arriving, and some is being sold at con- 
cessions, although wholesalers report firm prices on 
the Coast. Offerings of eastern and northern hemlock 
are light and, prices keep steady. FEastern clipped 
boards are $31@32, northern clipped are $31 and 
random are $30. 


WESTERN PINES 


CHICAGO, June 8.—Demand for western pines is 
picking up, and mills are holding firm to prices as 
production is considerably curtailed due to floods 
and high water. Pondosa and Idaho Nos. 2 and 3 
common are among the most active items in demand 


in the local territory. As the building season pro- Wo Have No Flooded Lumber 


gresses it is expected that the volume of western 








pines consumption will materially increase.  Cali- ane “ 
fornia white pine production has increased “recently There are millions of feet of water-soaked lumber in the 
nd there is a little more dry stock available. rices : * . 
Se tek” Ga i eee as aes is Southern Hardwood District, but we are glad to inform 
tively in the market than for the last few weeks. our trade that all our plants in the overflow district are 
NEW YORK, June %.—Idsho pine in the lower well protected by private levees — hence, our stocks are 
grades is in good demand, some wholesalers reporting 
better business than last year. Many of the distributers absolutely free from flood waters. : 


complain that their stocks are broken and that mills 


are slow to fill in the gaps. Prices have braced Send us your inquiries and orders for 


nicely in the last few weeks. 


BUFFALO, N. Y., June 7.—Some increase in pro- OAK~—ASH—-GUM—ELM~—CYPRESS 


duction of California pines has taken place lately, 
but the offerings are not at all heavy. A _ shortage 


has existed in some of the leading items, The de Turner-Farber-Love Company 
buying ahead of their needs as a rule. Home Office: MEMPHIS, TENN. 


BRANCH OFFICES: 
New York, 350 Madison Ave. New Orleans, Hibernia Bank Bldg. Chicago, 612 North Michigan Ave. 





KANSAS CITY, MO., June 7.—There is a slower 
retail demand for western pines, though the indus- 











trial demand holds fairly even. Prices have remained Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 
unchanged. 3uyers mostly are calling for well 
mixed cars. 





LOS ANGELES, CALIF., June 4.—White and 
sugar pine stocks are getting lower, and assortments 















of lower grade stocks are badly broken. Clears are /‘ ie 

moving well, and prices are a little better. The pro- @ e 4 a 

duction is just about half of what it was this time ret a 

last year. 1 © er in EE ene 

REDWOOD ’ tas ie 

~ a 

CHICAGO, June 8.—Redwood demand has shown VW Zz —— 

considerable improvement during the last few weeks, LIT er " | & Ss Pe 
and local distributers of this wood report that the op = ial 

volume for the first five months of this year showed 


a 
an increase of about 20 percent over the same period 


in 1926. Retail yard demand is picking up and the Babcock Spruce Ladders outsell other ( 
eves eal pr Ag Mg oon th yg ty J ple —" = the ry ee, od 
wide an eee? Yr 
LOS ANGELES, CALIF., June 4.—Redwood prices mers ey are jus Ww ‘i h e d e 
are getting stronger, the last barometer showing sales uyer wants—strong, yet ig t an easy ‘ 
at the top of the measuring stick. Prices are steady. to handle 
Common, sap and shorts are oversold. Clears are . 


moving well. Foreign demand is fair and the eastern 





demand is good. Try them and you'll say, as many 
SOUTHERN PINE other lumber dealers have said, that you 
* ’ 
CHICAGO, June 8.—Retailers are placing orders cannot understand why you didn t stock ZL Ps 
for immediate needs, but industrial consumers are them sooner. Write for catalog. aa eS 
not buying southern pine as heavily as during the lA, 


first part of May. Railroads are in the market to 
some extent for repair material. Mill stocks are well 
assorted and prices are steady. 


Remember we pay the freight. 


NEW ORLEANS, LA., June 6.—The local report 
indicates little change in either character or vol- 
ume of demand, rating it fair but not up to expecta- 
tions for the season. Demand is well distributed 
territorially, but buying seems to be rather cautious. 
Prices are fairly well maintained at about the level 
of the preceding week. 
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ST. LOUIS, MO., June 6.—Most of the southern 
pine demand comes from city yards, the rural trade 


NN a 
and industrial business being excessively quiet. Prices ADD ERS \ vs 
show no material change, although possibly weaker. £55 
Manufacturers say the rice question does not enter ai 
into the present situation but that there is a general ——— = 
disinclination to buy. 
KANSAS CITY, MO., June 7.—Some of the TheW.W. BABCOCK CO., BATH, N.Y. 


southern pine mills have been making small advances 
on their lists, but in general the market remains 
weak and lacking any real buying activity. Retailers 
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Here’s the crane 
for creosoting plants 


In some of the world’s largest creosot- 
ing plants you will find ORTON Cranes 
loading and unloading poles and ties 
and handling them to and from the 
creosoting vats. In fact an ORTON is 
never idle around such a plant . . there 


are a dozen diversified uses to which 
it can be put. 


The ORTON is available in a size and 
model which will suit your Particular 
need. Write today for a copy of Cata- 
log No. A-37. 


ORTON CRANE &SHOVELCO. 
608 S. Dearborn St., CHICAGO F 
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This trailer is preferred by lumber- 


Hemming ss. 8-Wheel Trailer 


men who use tractors for hauling trains 
of logging trailers because it gives a 
steel center line draught through the 
entire train. 


The sturdy construction of all Hemming 4-, 
6-, and 8-wheel log wagons and trailers insures 
long wear at rock bottom maintenance cost. 
They are especially designed to meet the needs 
of lumbermen. That’s why so many of them 
are in use today on the most difficult logging 
operations. 


Write for Complete Catalog Today. 


Bent. 








SPECIFICATIONS: 
AXLES 4”’ x6’ split hickory. 
SKEINS 3%4”’ x10” or 4” x 12’”’, long sleeve 
malleable. 
WHEELS 34” diameter, with 5’’, 6” or 8”’ tire. 
BOLSTERS 4’’x 11” 6’ long; side bars, f= ¢". 
center bar, 414”"x64”’, with 3’’x5’’ built-up 


bars. 
TONGUE 4’’x6’’, 5’ long; reach,4’’x6”, 11’long 
CAPACITY 10 tons. 











HEMMING WAGON FACTORY, Meridian, Miss. 

















seem to place orders only for actual and immediate 
requirements, and show no particular desire for 
haste in shipment. Most orders call for wide mix. 
tures. 


BOSTON, MASS., June 7.—Southern pine trade is 
slow and prices show little strength. Retailers are 
buying very conservatively. The full range on floor- 
ing, 1x4, is $73@85.50 for B&better rift, $56@75 for 
C rift, and $47.50@52.75 for B&better flat. Partition 
is in fair demand at $50.50@53 for B&better, }4-inch, 


HOUSTON, TEX., June 6.—Southern pine busi- 
ness is fair to good for Houston and Vicinity. Ex. 
port orders are showing continued improvement, 
Yard demand is expected to be helped considerably 
by recent needed rains. 


SHINGLES AND LATH 


SEATTLE, WASH., June 4.—Red cedar shingle 
prices are holding their own, although there is a 
slight falling-off in sales volume. The lower grades 
are steady at the advance registered late in May. 


MINNEAPOLIS, MINN., June 7.—There is a 
consistent demand for lath, although it is not press- 
ing. The producers are showing no anxiety to sell, 
since the supply is limited. Prices are being kept 
firm. A slight improvement in demand for red 
cedar shingles was noted last week. The movement, 
however, is not normal. There was a slight tendency, 
also, toward strengthening of prices. Clears are be- 
ing quoted at about $2.20, and stars at $2, mill 
basis. 


KANSAS CITY, MO., June 7.—British Columbia 
clears are being offered on this market for $2.20, 
and while some mills are asking $2.15 for regular 
clears, the buyer generally can get a 10 cent lower 
price. Stars are held at $1.95, with only a very 
limited demand. Siding is being bought mostly in 
mixed cars, with demand light. The demand for 
lath also is lighter. 


NEW YORK, June 7.—Further improvement has 
been noted in the eastern spruce market, although 
prices are still low and weak. Supplies of lath, 
however, are gradually dwindling, and incoming ship- 
ments are much lighter than they were several weeks 
ago. West Coast shingles are somewhat in the same 
fix as lath. Supplies are nothing like so burden- 
some as they were some time ago. Prices are stronger 
than they were last month, but there is still much 
room for improvement. 


HOUSTON, TEX., June 6.—Shingles and lath are 
both dull, and prices the same as they have been 
for a month or more. 





NEW ORLEANS, LA., June 6.—Cypress shingles 
are quieter than they were a fortnight ago, but mill 
stocks are relatively light, notably in respect of lower 
grades, and prices are unchanged. Cypress lath, 
moving mainly in mixed cars, are selling in satisfac- 
tory volume, also at unchanged prices. 


BOXBOARDS 


BOSTON, MASS., June 7.—The boxboard market 
is in fair shape although prices are not satisfactory 
to producers. Some New Hampshire and Maine mills 
are not looking for new business, as they already 
have contracts for their entire cut. Round edge white 
pine boxboards, inch, are offered at $27@30. 


CLAPBOARDS 


BOSTON, MASS., June 7.—Clapboard demand is 
quiet and prices have shown little change. Offerings 
of native white pine and eastern spruce clapboards are 
light and prices are firmly held. There are plenty of 
spruce, pine, red cedar and redwood clapboards from 
the Coast on offer at fairly steady prices, and slight 
concessions are occasionally reported. 





Had Better Volume of Trade 


SEATTLE, WAsH., June 4.—Reviewing busi- 
ness conditions, Max A. Wyman, president of 
the Foster-Wyman Lumber Co., says April and 
May were the best in volume of trading that 
the firm has experienced in more than a year. 
While prices do not show improvement, the 
aggregate is much larger. The company 1s 
giving its attention almost exclusively to the 
rail trade, which Mr. Wyman says is now fea- 
tured by “a pretty good healthy demand.” — In- 
tercoastal business at this time is not inviting 
on account of. conditions affecting space. 
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Lumber Review of Overseas Markets 


Wasuincton, D. C., June 6.—The demand for lum- 
ber is steadily improving with the progress of industrial 
recovery in the United Kingdom, according to a cable- 
gram to the Department of Commerce from Trade Com- 
missioner A. E. Boadle, London. 

The heavy industries are taking increased quantities, 
The cancelation of the trade agreement with soviet 
Russia is much discussed in the lumber trade. It is 
believed, however, that the approximately 500,000,000 
feet already contracted for will be shipped. This is 
the entire stock list offered for sale by the Russians. 
A considerable amount of English money is invested in 
Russian forest industries so that in any event a large 
volume of lumber is expected to continue to flow into 
the British market from that source. 

Flood conditions in the Mississippi Valley have com- 
pletely changed the British hardwood lumber market, 
which is now on a sound basis. Stocks are sufficient 
for some months, but financial stress is causing some 
importers to sell stocks at less than replacement value. 

Business in southern pine for current needs and also 
for stock purposes is active, particularly in timber. 
Douglas fir is in good demand, but price fluctuations 
are still a disturbing factor. Shortages in certain sizes 
of White Sea (Russian) pine are helping sales of 
Douglas fir for joinery work. 

Northern and eastern European softwoods are active, 
house building, the heavy industries and box and pack- 
age case making all taking larger quantities. 





Outlook Favorable in Germany 


A cable from Trade Commissioner James T. Scott 
states that the building activities outlook for the 
present season is considered favorable in Germany, 
particularly in Hamburg. In March of this year build- 
ing permits granted increased 53 percent over February 
and 82 percent over March, 1926. 

Other reports indicate that the lumber trade in gen- 
eral is pegging along in Germany, the demand for 
American and other lumber being rather slow, with 
general conditions more encouraging, a general tone of 
optimism continuing to prevail in industrial and busi- 
ness circles. 

There has been a rapid increase in prices of native 
lumber, causing many German dealers to turn toward 
foreign sources. Mannheim dealers in American woods 
report conditions of the last three months as satis- 
factory. There is a steady and fairly strong demand 
for Douglas fir and in smaller degree for various hard- 
woods. 


Japanese Business Marking Time 


In general, business in Japan may be said to be 
marking time, pending stabilization of the currency 
following the recent financial upheaval. The decline 
in the yen is believed to have been successfully checked, 
according to a cable from Commercial Attaché H. A. 
Butts. The Japanese market continues to take Amer- 
ican {umber for normal requirements. 

Capt. E. A. Selfridge, trade commissioner, is 
scheduled to sail for San Francisco on July 15. He 
should arrive about Aug. 1, and will attend the mid- 
summer meeting of the board of directors of the 
National Lumber Manufacturers’ Association on Aug. 
3. Capt. Selfridge will then proceed to Washington, 
where he will write his report. The Japanese climate 
has not agreed with him and it is for this reason that 
he will come here to prepare his report rather than 
remain in Japan to do this work. Later he will be 
available for conferences with American lumbermen. 


Argentina and Cuban Prospects 

General business conditions in Argentina continue 
to impove slowly and the credit situation is better. 
Lack of rain, however, is retarding planting and 
growing. The River Plate lumber trade depends 
largely on general business and economic conditions 
in Argentina, and any general improvement in due 
time is sure to be reflected in the volume of lumber 
shipments from this country. 

In Cuba the lumber business reflects conditions in 
the sugar industry, which is the backbone of Cuban 
business. Any improvement in sugar prices is re- 
flected in the lumber trade. There has been some 
increase in the price of sugar in this country on 
account of the damage done by the floods in the 
Louisiana “Sugar Bowl” parishes, and in time this 
doubtless will be reflected in the price of raw sugar 
in Cuba, whence comes the major part of the supply 
consumed here. Any favorable change in the price 
of Cuban raw sugar is expected to react favorably 
on the volume of lumber shipments from this country, 
especially southern pine. A report from Trade Com- 
missioner James T. Scott indicates that Cuba iast 
year took about the same volume of American lumber 
as in 1925. 


Swedish Situation Satisfactory 


Advanced sales of Swedish lumber up to the middle 
of May aggregated 1,188,000,000 feet, according to a 
cable from T. O. Klath, commercial attaché at Stock- 








Installed in ANY 
Dryer Building 


T matters not whether it be brick, tile or frame. 

Your old dry kiln can be brought up-to-date at 
small cost by installing UNIVERSAL VACUUM 
DRYER EQUIPMENT. 


UNIVERSAL VACUUM drying is faster. Circu- 
lation is controlled and cost of operation materially 
lowered. The very minimum of equipment is re- 
quired and, superintended by our engineer, your 
present buildings can be converted and put into 
highly satisfactory operation with the minimum of 
labor and delay. There is no further expense. 


May we outline to you some practical accom- 
plishments and outstanding concerns? 


UNIVERSAL VACUUM DRYER COMPANY 


5097 Gateway Station, Kansas City, Mo. 


Stop Waste! 


‘*Fancy’’ drying methods are meat 
for old man ‘‘Waste’’. But he plays 
hardest those ‘‘timid’’ brethern who 
have been scared out by the overhead 
and the gold fittings of the psuedo 
scientific installation. We may lack 
caste but Universal Dryers are built for 
just such hard-headed buyers. 
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UNIVERSAL 
Vacuum DIRY ER 
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holm. In general, the Swedish situation continues 
satisfactory. 

Latest reports from Italy indicate that the Italian 
Government continues to maintain its firm restrictive 
policy on credits, although Italian banks are un- 
officially said to possess large sums which could easily 
be made available for credit purposes. The lumber 
trade remains about the same as in recent months, 
generally slow. 

The economic and financial improvement in Spain 
have shown no signs of breaking. This favorable 
trend set in early in 1927. The Spanish currency 
is appreciating, caused primarily by increased trade 
balances. 

During May a seasonal improvement was noted in 
a few lines of trade in Mexico, as compared with 
April, but markets in general remained dull with 
stocks very low. The general dullness is reflected in 
the lumber trade, but Mexico is expected to continue 
to take needed lumber that can be paid for. 

A cable from Commercial Attaché M, M. Mitchell, 
Brussels, states that the slow building season is 
affecting the Belgian lumber market, but that demand 
remains fair. General confidence in the permanence 
of stabilization is resulting in renewed interest in 
American products in general. 

Trade Commissioner H. P. MacGowan cables from 
San Juan that sales of lumber in Porto Rico during 
May decreased and stocks are large. 


Value of Australian Import Trade 


The total timber import trade of Australia is valued 
at about $25,000,000 to $30,000,000 annually, approxi- 
mately $11,000,000 of which is received from the 
United States, according to the lumber division, De- 
partment of Commerce. The United States has sup- 
plied an average of about 45 percent by value of 
Australian purchases of lumber and wood products 
during the last five years. Imports from New Zealand 
and Norway amount to about 13 percent. Sweden 
supplies about 8 percent of the annual requirements 
and Canada slightly less. As regards box shook and 
box lumber, the United States leads in quantity, 
Canada following, with Sweden and Norway alter- 
nating as third and fourth and supplying most of 
the smooth sawn shook. Japan ships to Australia 
5,000,000 to 10,000,000 feet of hardwood lumber and 
logs and the Philippine Islands somewhat less. Heavy 
timbers are 90 percent from the United States and 
Canada, two-thirds from the former. 





News Letters 


(Continued from page 75) 


Albuquerque, N. M. 


June 6.—The Flagstaff plant of the Cady Lumber 
Corporation resumed operation last Monday, and it 
is understood that plans include a night shift soon. 
Advantage was taken of the brief shutdown to re- 
condition the crawler tractors, which had undergone 
severe testing in the spring mud. 

The Superior Lumber & Mill Co., Wallace Hesselden 
manager, has sold the real estate and equipment of 
its mill to the Newlander Mill & Lumber Co., retain- 
ing the stock of building materials and the retail 
business. O. J. Newlander, president and manager 
of the new concern, was foreman of the Chicago 
Mill & Lumber Co. for fifteen years, and is well ac- 
quainted with the New Mexico trade. An office has 
been partitioned, and an addition is under construc- 
ton for assembling purposes.) New machinery has 
been added for the manufacture of sash, doors and 
general millwork. 

George Dickson of the Yates-American Machine 
Co., who moved here last fall from Oakland, Calif., 
finds Albuquerque centrally located for his territory 
of Colorado, New Mexico and Arizona. While in south- 
ern New Mexico last week he supplied the Tulerosa 
Tie & Lumber Co. with a new matcher. Mr. Hughes 
is manager, and Mr. Hubbard, secretary-treasurer 
of the company, now prepared to operate five mills 
in the Mescalero reservation. Sawmill No. 5, 30,000 
feet a day capacity, was destroyed by fire on the 
afternoon of June 2. B. S. Heathersly, who has 
been representing eastern investors in this property, 
has laid out a special townsite near the railroad at 
Tulerosa. 

On June 1 John Zalaha, who has been president 
and manager of the Standard Lumber Co., at Standard, 
Ariz., assumed his new duties as general super- 
intendent of the McPhee & McGinnity Co., with 
headquarters at Dolores, Colo. Charlie Artz, former 
superintendent, has been in the hospital at Cortez, 
Colo., and is oblidged to take a vacation. The 
planing mill is being remodeled. The sawmill cuts 
120,000 feet a day, mostly pine. Considerable 
spruce will be cut later as the logging road 
is to extend into the Montezuma national for- 
est timber. Retiring from the Forest Service, at 
Williams, Ariz., in 1912, Mr, Zalaha became assistant 
to S. A. Pollock, manager Apache Lumber Co., which 
was purchased by the Cady Lumber Corporation in 
1924. Organizing the Standard Lumber Mills (Inc.), 


he built a substantial business which also was recently 
purchased by the Cady Lumber Corporation. 

The Hallack & Howard Co. is installing a new 
sander and straight line rip saw, Yates machines, in 
its Denver plant. 

J. Clyde Rice, manager Coal Lumber & Supply Co., 
has painted all buildings, erected new fencing, re- 
modeled the watchman’s house for a warehouse, and 
partitioned off a private office. The company has 400 
feet of its own track. 

The Atwall Lumber Co. is a new business at Thor- 
eau, N. M., composed of R. N. Atkinson, for six 
years with the Breece Lumber Co., and Mr. Walker, 
of the Santa Fe Railway. 

A. H. Heyn, sales manager George E. Breece Lum- 
ber Co., made a business trip last week to Roswell, 
El Paso, and the Breece plant at Alamogordo. His 
son, Howard, sophomore at the University of Illinois, 
returns this week for the summer vacation. 

The Kemp Lumber Co., with line yards in the Pecos 
Valley and main office at Roswell, will donate the 
administration and post office buildings for the per- 
manent summer camp, in the Sacramento Mountains 
between Roswell and Alamogordo, of the seven hun- 
dred Boy Scouts of southeastern New Mexico. A 
score of buildings are included. 

Fred Jones, superintendent Arizona Lumber & 
Timber Co.’s mill at Flagstaff, spent Saturday with 
A. W. Yerka, general superintendent of the Breece 
Albuquerque plant, with whom he worked as yard 
foreman for the American mill for seven years. 


Hattiesburg, Miss. 


June 6.—While the manufacturers are not at all 
satisfied with the prices attached to orders offered 
them, they are pleased at the increase in demand for 
a number of items, as it has tended to strengthen 
prices. With surplus stocks being reduced, the mills 
are not satisfied to accept some of the business. 
Low grades are somewhat scarce, and demand for 
high grade flooring has reduced mill stocks. Finish 
is also showing more activity. Demand for cutting 
from domestic and export trades has continued strong. 
There has been no indication of an increase in pro- 
duction. 


Houston, Tex. 


June 6.—Heavy rains in southern and eastern 
Texas the early part of the week are expected to 
benefit farm interests enormously and to brighten 
business prospects. The rainfall has been badly 
needed of late. There is still a fair demand for pine 
yard stocks, and a good demand for timbers and 
export material. Most hardwood items are strong, 
and Houston concerns are holding firm on recent price 
advances. 

Thornton D. Thacker, of the Thacker Building & 
Lumber Co., Saturday announced a plan to build in 
Houston a $25,000 planing mill and to erect homes 
costing $50,000. The concern will operate a retail 
lumber yard and handle all kinds of building ma- 
terials. The company will start operations July 1. 


Norfolk, Va. 


June 6.—Demand for North Carolina pine shows 
some improvement. In week ending May 28 total 
orders exceeded production, and current volume of 
new business indicated they would do so in the week 
ending June 4. Demand has been centered in a minor 
number of items. There is little chance of produc- 
tion showing any increase this summer, and demand 
in the southern States will probably be larger, as 
truck crops are bringing good prices to farmers in 
Virginia and the Carolinas. 

There has been a slowing up in demand for 4/4 
edge No. 2 and better, band or circular sawn. Yards 
are not hesitating to buy at the present figure, for 
they realize prices are low, but a number of mills 
are refusing to sell. In New England there has been 
little demand for No. 2 and better stock widths, but 
more are taken by other sections. Prices remain the 
same, though millmen do not hide their desire to sell 
for quick shipment. Edge 4/4 No. 3, also No. 3 
stock widths, are moving better. Edge 5/ and 8/4, 
also stock widths, have been quiet, but 6/4 has taken 
on some life. Bark strips and miscuts are quiet, 
and miscuts seem rather scarce. 

Demand for 4/4 edge No. 1 box, kiln dried, also 
dressed and resawn, is better, most of this going to 
the East. There is not much call for air dried 
rough. Stock box, 4/4 No. 1, air or kiln dried, rough 
or dressed, has been in good demand, and as mills 
have not very much to offer they can obtain asking 
prices. Quite a bit of air dried is being bought 
dressed and resawn, and there is also a big demand 
for 1x4-inch box D4S. Edge 4/4 No. 2 box, dressed, 
has been moving a little better, as is No. 2 stock box, 
rough or dressed. More inquiries came for 5/ and 
6/4 edge box, dressed, but buyers want lower prices 
than mills will sell for. Box bark strips, 4/4 dresed, 
are gaining in activity and are steady. Rough strips 
are not so brisk. 

Inquiries, for mixed cars of good items, have been 
more numerous, the retailers taking stock as they 


need it, and prices not entering into the situation, 
Kiln dried 6- and 8-inch roofers are moving well 
and there is also a better demand for 6-inch air dried, 
but prices show no further change. There has been 
a little better demand for dressed framing, but most 
buyers want solid cars of special lengths and look 
for lower prices. 

The American Furniture Co., manufacturer of din- 
ing room furniture, at Martinsville, Va., is installing 
two new kilns of the Moore moist air type, in order 
to take care of the increased capacity of its plant. 
Complete equipment for both kilns will be furnishea 
by the Moore Dry Kiln Co., Jacksonville, Fla. 


Atlanta, Ga. 


June 6.—Due to lack of building activity outside 
the larger cities, southern pine demand showed lit- 
tle improvement last week, nor does the inquiry 
promise any betterment in the immediate future, 
Railroad demand for car materials and timbers con- 
tinues fairly active, and a good business is also be- 
ing booked in items for industrial buildings. Other 
consumers, however, are buying only hand-to-mouth, 
except a few retailers in larger cities. No price 
changes of consequence are noted. 


Jacksonville, Fla. 


June 6.—-Pine continues to move fairly well. ‘The 
southeastern mills are managing to keep going on 
a below normal basis. They have ridded themselves 
to a good extent of surplus stock, and are not cutting 
items that do not move well. Prices have remained 
steady. The demand for timbers and special sizes 
is good. The manufacture of such stock has made 
inroads into the usual production of shed and yard 
stocks. 

The cypress market, after a flurry of a few days, 
has again settled down to the basis of a month or 
so ago. Competition is plentiful, and the prices vary 
a great deal. All the mills have good stocks. Buyers 
feel that they can now get dry lumber, and’a good 
many are willing to pay a little premium for it in 
the exact specification they demand. However, the 
greater volume of business is in mixed cars for re- 
tail yards. The East and middle West show the 
most activity. Very little factory grade is being 
bought, and orders are for cars of several grades 
and thicknesses. A good many of the larger cypress 
operations have discontinued sawmill operations un- 
til market conditions improve, but are running their 
planing mills. 

This city is having its first real rainfall in more 
than sixty days, and if the entire Southeast is for- 
tunate enough to get a good shower it will mean 
the saving of many thousands of feet of standing 
timber, for there are many forest fires. 

J. R. Ickes, of the W. A. Evans Co., this city, 
will leave for Bedford, Pa., in the near future, to 
spend his annual three months’ vacation among his 
boyhood friends. 


New York, N. Y. 


June 7.—There has been a steady improvement in 
business in the last two weeks, with the weather for 
the most part very favorable. Orders lack the volume 
that has characterized transactions at this season in 
other years. Even in fir, which is in general use, the 
yards are not stocked to the extent they were a year 
ago. 

Local Hoo-Hoo staged their biggest concatenation 
at the National Republican Club this evening. There 
was a big class of kittens. The concatenation was 
a testimonial to Tom A. Jenkins, New York’s mem- 
ber of the Supreme Nine. 

The J. A. Mahlstedt Lumber & Coal Co., at New 
Rochelle is negotiating the purchase of another yard. 
New financing was recently arranged. 

The R. T. Jones Lumber Co. recently appointed Don- 
ald A. Maytham as district sales manager, with head- 
quarters in New York. Mr. Maytham started at the 
North Tonawanda headquarters. 

Charles R. Lockridge, of Brown, Lockridge & Bryan, 
has recovered from an attack of influenza and is now 
on a visit to the Pacific coast. 

Erwin Ennis, secretary New Jersey Lumbermen’s 
Association, announced today that he had made more 
than one hundred bookings of persons who will go to 
the Tacoma convention of the National Retail Lumber 
Dealers’ Association on the Build a Home First Spe- 
cial. 

New York will send a big delegation of golfers to the 
tournament of the Lumber Trade Golf Association, to 
be held June 20 and 22 at Eastern Point, New Lon- 
don, Conn. 

Norman Bonori, who for three years has been the 
metropolitan agent for Greenleaf Johnson & Son, of 
Baltimore, Md., manufacturers of yellow pine and 
cypress, has resigned and joined the forces of Igoe 
Bros., manufacturers and jobbers of wire nails and 
rivets. Mr. Bonori is one of the youngest lumbermen 
in the metropolitan territory and has hopes that some 
day he will have a retail yard of his own in which 
he may sell a complete line of building supplies. He 
formerly was manager of a retail yard in Floral Park, 





JUNE 


Long. 
materi 


Jur 
firm 
softw' 
mark« 
in su 
volun 
and | 
hardv 
repor 
them: 
hard\ 
stron 
speci 
Birck 
ing 
item: 
beec! 


Lum 
and 
has 
Lum 
oper 
and 


Lun 
the 
tim! 








27 


yn, 
‘Il, 


en 
st 
ok 


1g 
er 
it. 


~O Ohm M ane Oo 


weer eee Ss 


i 





June 11, 1927 





AMERICAN LUMBERMAN 87 





Long Island, dealing only in coal, lumber and mason 


materials. 
Milwaukee, Wis. 


June 7.—Prices on softwoods continue to hold 
firm in the local market. Wholesalers handling 
softwoods for building purposes reported that the 
market is brisk. While the retailers are not laying 
in surplus stocks, their daily demands assure a good 
volume. Lumber is also moving to construction jobs 
and wood-using industries in large amounts. In the 
hardwood market the sales are very large. Operators 
report that the buyers are in the market to cover 
themselves for the future. Prices on some of the 
hardwoeds are well established now and they are 
strong. Basswood continues to be the strongest 
species on account of heavy demand and scarcity. 
Birch is developing additional strength, common hold- 
ing strong and No. 3 being one of the strongest 
items. The flooring manufacturers are taking birch, 
beech, and maple. 

H. C. Merman, purchasing agent C. L. Colman 
Lumber Co., La Crosse, Wis., for seventeen years 
and recently for the Antrim Lumber Co., St. Louis, 
has been appointed purchasing agent for the Lampert 
Lumber Co., of Minneapolis. The Lampert company 
operates a string of seventy-seven yards in Minnesota 
and the Dakotas. 

A new logging railroad is to be built by the Hines 
Lumber Co., extending north from Ojibwa into one of 
the largest tracts of virgin hardwood and hemlock 
timber in Wisconsin. 


New Orleans, La. 


June 6.—Moderate increase of southern pine bookings 
was noted last week, but cypress and southern hard- 
woods just about held their own. Prices underwent lit- 
tle change, but it was said that some items of sap gum 
seemed a little weaker, and that concessions were ob- 
tainable on certain inactive items on the pine list. 
Cypress mixer-car prices stood unchanged. Buyers ap- 
parently are limiting their current takings to immedi- 
ate requirements mainly. Southern pine production reg- 
istered some increase for the week, hardwood produc- 
tion is still subnormal, cypress production in southern 
Louisiana is suffering interference from floodwaters, 
but the larger cypress mills west of the Missis- 
sippi are making a successful fight against inundation. 
Patterson, for example, has been protected against seri- 
ous flood invasion, the levees protecting Donner were 
still holding at last account, and Plaquemine has not 
been reached by the backwater. All three of these 
towns are cypress production centers. And despite the 
crippling of rail services by the overflow, it is de- 
clared that shipments are going forward steadily over 
special routings. 

A Winnfield (La.) dispatch last week announced that 
the Hodge-Hunt Lumber Co., which has long operated 
a sawmill at Hodge, La., has sold a 100,000 acre tract 
of pine timber lands in Jackson, Bienville and Winn 
parishes to the Advance Bag & Paper Co. 

Local realty dealers report that the Euride Chemical 
Co. of Missouri has obtained an option for the pur- 
chase of 300 acres of land near Luling, on the west 
bank of the Mississippi above New Orleans. There are 
reports that the company has also obtained options on 
standing timber on plantations near the site. 

T. J. Segrest, manager Port Gibson Veneer Co., 
Port Gibson, Miss., was reported severely burned last 
week when he fell into a steam vat. Fortunately he 
fell upon a log. 


Studies of Blight Killed Chestnut 


The Forest Service has issued Miscellaneous 
Circular No. 100-M, “The Natural Replace- 
ment of Blight Killed Chestnut.” In announc- 
ing this new publication, the Forest Service 
states that investigators have found that the 
blanks caused by the dead or salvaged chest- 
nut are rapidly being filled by such valuable 
trees as the oaks, hickories and white ash, 
which can in many respects take the place of 
chestnut in the manufacture of wood prod- 
ucts. The forests are still far from being 
fully productive, and will continue to be much 
below normal for a number of years after 
the blight has done its work, though progress 
toward complete recovery is nearly everywhere 
satisfactory. 

Copies of the circular may be obtained as 
long as they last from the Appalachian For- 
est Experiment Station, Asheville, N. C., the 
Northeastern Forest Experiment Station, Am- 
herst, Mass., and from the Forest Service, 
Washington, D. C. Copies also are on sale 
at 5 cents each by the Superintendent of Docu- 
ments, Washington, D. C. 











Advertisements will be inserted in 
this department at the following rates. 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
line. Count in signature. 
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Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 
All or part of your supply if 


satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Ave., Chicago, Illinois 





WANTED: DETAILING FOREMAN 
We have a position open for a detailing man. One 
who can do general detail work and also capable 


of handling men. Must have experience and fur- 
nish references. Apply or address 
STREATOR COLD STORAGE DOOR CO., 
. Streator, Ill. 





WANTED 

WANTED—YOUNG ASSISTANT MANAGER 
Of retail yard in central Nebraska, city about 20,- 
000 population. Must be good salesman and ex- 
perienced lumberman of high character, prefer 
regular churchgoer. State age, experience, refer- 
ences, salary, etc. 

Address “H. 18,” care American Lumberman, 


WANT YARD MANAGER OR BOOKKEEPER 
And salesman, to invest $10,000 to $15,000 in 
established Denver Retail Yard, immediately; 
state age, experience, nationality, salary, amount 
can invest and date; might consider educated 
young man willing to learn. 

O. BOX 355, Denver, Colo. 


CABINET FOREMAN 
Capable of taking charge machine and bench 
room, cabinet work in sash and door factory, lo- 
cated in Central [Illinois city. State qualifica- 
tions and salary expected. 
Address “K, 22,’’ care American Lumberman. 


WANTED—COMPETENT MANAGER 
Two yard town, Northeastern Nebraska. 
Address “K. 1” care American Lumberman. 


CABINET MAKERS, BENCHMEN 
And machine men, experienced in sash and door 
manufacturing in Central Illinois city. State qual- 
ifications and salary expected. 
Address “K. 21,” care American Lumberman. 

















Homeowners have __ hospitable 
hearthstones. 
Harry W. Flannery, Ft. Wayne, Ind. 
Try for a Prize by sending in yours. 


See Particulars on page 65. 








WARREN-HUCKINS COMPANY 
JACKSONVILLE, FLORIDA 
ARCHITECTURAL WOODWORK 


We occasionally have vacancies for highly skilled bench 
and machine men, not over forty-five. 


Modern plant, individual electric drive. Open shop. Bx- 
cellent working and living conditions. 


Qualified men seeking improvement and permanent 
sitions and willing to submit their history and seler- 
ences may write for enrollment blank. 





WANTED—YOUNG LADY STENOGRAPHER 
For lumber office. Must be experienced. Give full 
particulars in first letter, including experience, 
reference etc. 

FLANNER COMPANY 
Blackwell, Forest County, Wisconsin 





WANTED: 
First class band sawyer for Timber resawing., Mid- 
dle aged, married man, preferred. 
Address “‘K. 17” care American Lumberman. 





Hens having habitable hen houses 
hatch healthier henlets. 

H. D. Hoback, York, Neb. 

Try for a Prize by sending in yours. 
See Particulars on page 65. 





Ww. . 
Now employed by wholesale lumber company. Pre- 
fer man who has good position and an established 
trade. Large wholesaler maintaining offices in 
Portland, Oregon; Spokane, Washington, and Mer- 
idian, Mississippi, will offer an attractive position 
—drawing account and percentage of profits. Want 
to place men particularly in Indiana, Maryland, 
New York, New Jersey and New England. 
Address “H. 116,” care American Lumberman. 


WANTED COMMISSION SALESMEN 
To represent old, established manufacturers of 
core stock and solid tops in Ohio and Western 
Pennsylvania, also Rockford, Ill, and Eastern 
Iowa. Must be thoroughly established with fur- 
niture trade. 
Address ‘“‘K. 24,” care American Lumberman. 








WANTED—SALESMEN 
On a commission basis to sell N. O. Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
Va., W. Va., Md., Pa., N. J., N. Y., Conn. and Mass. 
Address CLYDE EBY, New Bern, N. C. 





Hardwood homes hover happy 
hearts; however, hemlock huts hold 
heap happiness. 

Mrs. Eugene L. Greer, Burnsville, N. C. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





EXPERIENCED CYPRESS SALESMEN 
Wanted in Eastern territory to sell genuine Gulf 
Red Cypress, also dimension and_ dressed _ pine 
lumber on commission basis. Address GRESS 
MFG. CO., P. O., Box 377, Jacksonville, Fla. 


WANTED—LUMBER SALESMAN 
Good lumber salesman to cover Eastern Penn- 
sylvania and New Jersey. We_ furnish car. Ad- 
dress—STOUCK-REASER CO., Gettysburg, Pa. 








WANTED—RETAIL LUMBER SALESMAN 
For Chicago, Northwest Side. Good opportunity for 
man who can make good. 

Address “H. 14,” care American Lumberman. 





‘ WANTED POSITION , 
I would like a position as Detailer and Biller 
with a No. 1 Planing Mill Concern doing a gen- 
eral line of Mill Work. Have had several years 
experience in all branches of the Mill business. 
Can handle any size job. Take measurements 
at the building. Am now employed. Having been 
here eight years can give A No, 1 reference, 
Address “K. 8” care American Lumberman. 





ANTED—POSITION WITH FUTURE 
As accountant and general office bookkeeper, fifteen 
years’ experience, wholesale snd retail line yards. 
Address “A. 30,” care American Lumberman. 
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EXECUTIVE 
Man of executive ability, experience and personality 
wants management of large operation. Oompetent to 
take charge entire sawmill deal. Pine, hardwood or 
both; am at present handling both. Know books, office 
work and et erm as well as grades, manufacture 
and practical sawmilling experience. Know enough 
good men in all departments to perfeet real organization. 
Can handle southern operation for northern interests, 
or perfect the hardwood department of large pine opera- 
tion. Oorrespondence solicited with properly financed 
high class concern. 
Address “A. 24,"° care American Lumberman. 


EXPERIENCED AUDITOR-BUYER . 
Desires communication with Retail, Wholesale 
Lumber Company, or large Contractors, wanting a 
buyer, general manager or assistant, just past age 
40, 20 years’ business experience, with 14 years’ 
lumbering, good executive ability, competent in de- 
tail. Employed present same company past 12 
years, prefer the west or east, successful results 
and references assured. 
Address “B. 14,” care American Lumberman. 


OFFICE MAN 
Age 32 and married. Fifteen years’ experience in 
the hardwood and softwood lumber business as of- 
fice manager, bookkeeper on general books, cost 
accountant and stenographer. With one company 
eleven years and with my present employer four 
years. I want a permanent position with a good 
square company. Have good reasons for making 
a change. Can furnish the best of references. 
Address “F. 12,” care American Lumberman. 


MILLWORK AND LUMBER EXECUTIVE 


Seventeen years experience. Capable manager, 
salesman, estimator, special and detail millwork, 
quantity survey construction labor costs. Would 
like to communicate with parties requiring man 
with practical knowledge of every phase of busi- 
ness. 

Address “K. 14,"" care American Lumberman. 


HIGH CLASS 
Connection with large, responsible, manufacturer of 
Doors, Sash, Millwork or Built-in Furniture 
wanted by producer and result getter familiar with 
line and jobbers throughout South. Young man 
with ample sales and executive training to build up 
a volume of satisfied accounts. 
Address ““K. 16" care American Lumberman. 

















Hens helped Henry's hoarding 

habit, hoarding habits help home. 

R. E. Hetrick, Iron Mountain, Mich. 

Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED POSITION 
as manager or assistant-manager of a retail lum- 
ber yard, by a middle aged man. Twenty years’ 
experience in yellow pine. Two years’ experience 
as manager of retail yard in Florida, carrying 
general stock of lumber and building material. 
Can invest. 





Address “K, 33”, care American Lumberman. 
i WOULD LIKE POSITION AS SUPERINTENDENT 
Of Planing Mill doing a general line of Mill Work 
—Sash, Doors, Cabinet Work and Veneered Doors. 
Have had several years experience in all branches 
of the mill business. Am now employed. Having 
been here 8 years can give A No. 1 reference. 

Address “K. 9" care American Lumberman. 





YARD MANAGER 
12 years’ practical experience and’ estimator, also 
veneer door experience. Wants to make a change; 
prefer good yard where a live manager is needed. 
Good collector. Not afraid to work. Age 37, mar- 
ried, speak German. Can start on short notice. 
Address “H. 16," care American Lumberman. 


WANTED POSITION AS MANAGER 
Of retail yard. Twenty years experience. Com- 
petent to manage a large yard. Chance to aa- 
vance. Central states preferred. Good references 
furnished. 
Address “K. 7” care American Lumberman. 


BAND AND CIRCULAR FILER 
Wants position. Satisfaction guaranteed. 18 years 
experience. References. 
Address “K. 28," care American Lumberman. 


: A-1 BAND SAW FILER 
Young man, 10 years’ experience. Expert bench 
man. Make ’em cut or no pay. Reference. 

D. RUE, 514 Madison Ave., Bellevue, Pa. 


YARD FOREMAN 
Wants position—15 years’ experience in yard man- 
agement or yard superintending. Available ac once. 
Address “K. 19"" care American Lumberman. 


POSITION WANTED BY 
Logging Superintendent with fifteen years expe- 
rience in all kinds of logging. Best references. 
Address “K. 15”° care American Lumberman. 


HIGH CLASS BAND SAW FILER 
Wants position. 20 years experience all kinds of 
bands. Best references. ‘Wire or write. 
WM. ALLEN, 23 Park Ave., Mobile, Ala. 


WANTED POSITION AS SECOND MAN 
in lumber yards, 10 years’ experience, 4 years as 
manager. Good on collections. 
Address “H. 10,” care American Lumberman. 


WANTED POSITION AS MANAGER OR 
Assistant Manager or relief man with Lumber Co. 
Good on collections. 

Address “H. 8," care American Lumberman. 





























WANT A POSITION AS YARD FOREMAN 
Or Lumber Grader. Have No. 1. references. 
Address “K. 10” care American Lumberman. 








LUMBERWOMAN 
Experienced, successful, thoroughly acquainted 
with Atlantic Coast Yard and Industrial Trade 
Philadelphia to Boston, particularly in New York 
Metropolitan District desires make change July 
first. Personally acquainted with buyers and have 
had fifteen years experience both in office and 
outside—wholesaling, also selling for Mills direct, 
all kinds West Coast Forest Products—rail and 
vessel shipments; also Redwood, California, and 
Idaho White and Pondosa Pines. Prefer location 
New York Market. If interested, 

Address “K. 29,” care American Lumberman. 


VERY SUCCESSFUL YARD MANAGER 
Will make change July ist. Thoroughly expe- 
rienced in every capacity. Qualified for hard 
competition and large business. Now employed 
in a Investigation solicited. References 
A-1. 
Address “K. 23," care American Lumberman. 


YOUNG MAN OF WIDE EXPERIENCE 
in the different branches of the retail lumber busi- 
ness, wishes to become associated with a good or- 
ganization as manager, auditor or secretarial work, 
Has a technical training and a number of years 
of experience as secretarial work in ethical lines. 
Correspondence confidential. 
Address “H. 15,” care American Lumberman. 


POSITION WANTED IN SALES DEPARTMENT 
of reliable manufacturer or wholesaler handling 
Southern Pine and Hardwood Lumber. Capable 
salesman. Experienced also in stenography and 
bookkeeping. Now employed but available on short 
notice. Present employer as reference. 

Address “K. 34,” care American Lumberman. 


AN OLD TIME LUMBERMAN 
Of wide acquaintance about to open a lumber 
commission business in Illinois, desires accounts 
of high class southern and west coast manufac- 
turers, 
Address “K. 26," care American Lumberman, 

















Position with high class hardwood manufacturer 
or wholesaler. Twelve years experience, two years 
selling on road and three at sales desk. Have 
specialized in Oak Flooring. Good reasons for 
change. 

Address “F. 4," care American Lumberman. 


POSITION WITH RETAIL YARD 
Executive; Manager; I desire an opportunity to 
establish myself with a concern doing good vol- 
ume of business. 

Address “K. 27,” care American Lumberman. 


WANTED—POSITION IN RETAIL YARD 
4 years’ experience, bookkeeping, selling, estimat- 
ing and collecting. Available at once. Age 24. 
Married. Can furnish references. 
Address “C. 30," care American Lumberman. 


POSITION WANTED—MANAGER 
Twelve years’ experience, Estimating, Construc- 
tion, General Office, desire small yard or Ass’t 
Mer. to large yard, Ohio or Penna. Available July 
lst. Married. 
Address “H. 7,”" care American Lumberman. 


AUDITOR, SYSTEMATIZER AND 
Accountant. Thoroughly familiar with all phases 
of lumber accounting, income tax matters and 
office supervision, desires connection with reliable 
manufacturer or wholesaler. Married, industrious 
and accurate. 

Address “‘H, 4,”" care American Lumberman. 


BAND SAW FILER 
Open for position. Twenty years’ experience. 
Single or double cut. Can handle any size mill. 
Can saw or run a “mill. Reference furnished, 
satisfaction guaranteed. 
Address “C. 32." care American Lumberman. 


A MAN WITH EXPERIENCE IN 
Central America and United States wants employ- 
ment as surveyor, cruiser, railroad builder or log- 
ging superintendent. College graduate, age 45. 
Address “H. 12,” care American Lumberman. 


HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income tax 
returns for lumber manufacturers is open for a 
position. A-1 references. 

Address “B. 26," care American Lumberman. 


























WANTED 3 TO 5 MILES 
30 pound Relaying rails. 


Address ‘‘K. 2’ care American Lumberman. 
WANTED 1—36” GAUGE 


28 to 30 ton Geared Locomotive. 
Address “K. 3’ care American Lumberman. 








Hard-hearted Hannah having heard 
handsome Harry handled hard- 
wood, held his hand; hence he, 
hopeful, had his handy helpers 
hurriedly heat his happy home. 

Hermime Hecht, Oakland, Cal. 

Try for a Prize by sending in yours. 
See Particulars on page 65. 
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WANTED FOR PROMPT SHIPMENT 


100 Pes. 12x12—16 ft. long. 
200 Pcs. 6x12—16 ft. long. 
100 Pcs. 12x12—12 ft. long. 


Any kind of wood, must be sound and reasonably 
square edged. Quote delivered Cleveland, Ohio. 


THE OHIO HARDWOOD CoO., 
Loomis Building, Cuyahoga Falls, O. 





WANTED RED CEDAR 
4/4 No. 1 Com, and better Red Cedar. Also 5x5 
and large No. 1 Com. and better Red Cedar Squares 
8, 9, 10, 11 and 12 feet long. Quote prices f. o. b. 
loading point or delivered Louisville, Ky., rate. 
Address “K. 30,” 
care American Lumberman., 


WILL ADVANCE CASH ON LUMBER 
And contract output of hardwood milis and act 
as your sales agents. We are an old established 
firm and have a first class sales organization. 
Write us for information, giving full details refer- 
ence your operation. 
Address “D. 18,” care American Lumberman. 


WANTED 
Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 
GEO. W. HARTZELL, Piqua, O. 


WALNUT LOGS WANTED 
12” and up in diameter. 
. W. FRYE LBR. & VENEER CO. 
415 Mutual Home Building, Dayton, Ohio. 














Happy homes have holidays. 
S. C. Taylor, Buffalo, N. Y. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED 
Clear poplar logs. 
WARREN ROSS LUMBER CO. 
Jamestown, N. Y. 





TIMBER ESTIMATING 
A specialty; costs from stump to car. Large or 
small tracts. Also large body of coal and clay 
lands for sale, along R. R. 
W. J. McGOVERN, Clearfield, Pa. 
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WANTED: 
Good used Circular Resaw, 30” to 36”. Dealers 
price. 
Address “K. 18’ care American Lumberman. 





WANTED A MEDIUM SIZE BOLTER 
Will pay cash if price is right. 
FRANK J. COULTER, Savanna, Ill., Box 2249, 





Husky hands, having hickory- 
handled hooks, handle heavy hard- 
woods, handily. 

A. N. Smith, Stearns, Ky. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





HALF CAR EACH 
13/16x1%” and 2%” No. 2 common Oak Floor- 
ing. Good grade for yard use. 
Address “K. 31,” care American Lumberman. 


WE PAY CASH FOR WALNUT LOGS 
THE KOSSE, SHOE & SCHLEYER CoO., 
Cincinnati, Ohio. 


WANTED MAPLE, RCH, BEECH PICKETS 
48”x1”x1”"—3,000,000 wi 
Apply C. LACOMBE, Alexandria, Ont., Canada. 














LARGE WHOLESALER 
Traveling twelve men in Ohio, New York and Penn- 
sylvania would like to make a connection with a 
lath buyer on commission basis in Province of 
Ontario; particularly interested in spruce and No. 
3 a Pine lath. 


dress “R. 138,” care American Lumberman. 





TIMBERLAN 
Loans on timberlands. Timber bond issues. Timber- 
lands bought and sold. Appraisals and reports on 
timberlands and water pos. 30 years’ experience, 


Timberland Factor, 165 Broadway, New York. 





sv 








